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THE BEAVER 48-R.... 


... Offers 5 advantages 
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For those who prefer the semi-adjustable taper-post type of pipe threader, 
using a separate set of dies for each size, we offer the BEAVER "48-R” which 
threads 2'2, 3, 3¥2 and 4-inch pipe. Five important mechanical improvements 


are embodied in its design. 




















The BEAVER “48-R" 
Range—23 to 4-inch 
4 Sets of Dies 


For hand or power use 


Fully enclosed gears 
Net Weight—58 lbs. 






1. An extra wide die—with a wide 
throat to center and hold the tool on the 
pipe. This eliminates the annoyance o 
having the tool drop out of threading 
position when placed on the pipe. 





2. The gears are fully-enclosed so that 
chips and dirt cannot get in them. This 
saves costly repair bills! 


3. The driving pinion is “straddle 
mounted”—with a bearing both abov 
and below the gear teeth on the pinion 
—another exclusive BEAVER advan- 
tage which eliminates repair bills. 


4. The dies are held in position by a 
spring-backed ball — which is fully: 


enclosed so that dirt cannot get back 
of it. 


2. The proper position for setting dies 
to cut a “standard” thread is marked by 
a shoulder on the tapered post. This 
makes accurate setting possible, even 
under poor lighting conditions. 


The BEAVER “"48-R,” like all taper-post pipe threaders, 
is semi-adjustable for cutting oversize or undersize. For 
high-pressure piping. heating. ammonia work, etc.— 
where tight joints are absolutely essential, we recom- 
mend the BEAVER "41-E”—which is fully-adjustable for 
cutting oversize, undersize or standard threads. 


EN, OHIO * er Q3 Sours’ 


Sold by Leading Supply Houses Everywhere! 
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Up for Air 


* 


month’s front 


laun- 


This home 
crisis has to do with 
dries. It’s a question whether 
the boys will be back from the 
before the shirts get 
the Chinaman’s. 


wars 
back from 


* 


1943 version of the double 
play: Portal-to-portal-to-chaos. 


& 


Along with unconditional sur- 
render, we presume the Allies 
have thought of replacing the 
Horst Wessel song with a new 
German anthem, “Pll Never 
Heil Again.” 


* 


When blacks and whites were 
moved into the same housing 
project in Detroit, Eleanor’s 
column commended the idea. 
We have been watching to 
see if she will consider last 
month’s happenings in that 
city as wholesome street 
games. 
* 


Distributors who have had ex- 
perience with renegotiation 
would rather not hear any 


more about commando raids. 


7 


The war of nerves has back- 
fired on its inventors. A good 
rug salesman could probably 
make a fortune around Ber- 
chtesgaden right now. 
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From 


To 








SERVICE OF SUPPLY 


The INDUSTRIAL DISTRIBUTOR 


S-O-S—to the Army—the Service of Supply. 


It means having based, as close as possible to 
the scene of action Supplies, Equipment and 
Men to service the “battle line.” 


As the front line advances, so do the operations 
of the Service of Supply. The closer to the im- 
mediate action—the more efficient the service. 


That's S-O-S —a vital part of Army manage- 
ment. 


HOLO-KROME 
hibro forged SOCKET SCREWS 





HOLO-KROME /S SERVING ITS’ DISTRIBUTORS | 


THE HOLO-KROME SCREW CORP. 


HARTFORD, CONN. 
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Industry's Service of Supply —the Industrial 
Distributor. 


Advantageously based close to the Industrial | 
action, ready at a moment's notice to draw 
upon its warehouse stock, and in turn, upon its 
suppliers; to serve that emergency call from 
the front line of industrial production. 


Because of their "know how", Distributors are | 
able to render this service—a service of trained 
men, operating for years and, today, hitting 
harder than ever to help the battle line of pro- 
duction. 


That's the Industrial Distributor — the S-O-S of 
Industry. 


HOLO-KROME 


has always maintained a 


100% Authorized DISTRIBUTOR 
DISTRIBUTION SALES POLICY 


U. S. A. 
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NOW Is The Time To Do 
This Important Job 


It takes power to keep the wheels of War 
Plants turning for VICTORY. Much, 
therefore, depends on the power trans- 














mission equipment on these vitally impor- 







tant production lines. 


Anti- 
Friction 
Bearings 


Babbitted 
Bearings 





Now, that the facilities program is so nearly 
complete and production of War Matériel 








is proceeding on schedules as originally de- 
termined, the Distributor must maintain 
his important position by having available 





stocks for immediate delivery. 
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~ Distributors have found that they can de- 
t ° 
, Collars pend upon Link-Belt to keep them stocked ns Chania 
ial with power transmission equipment to take 
aw é 
ts care of the needs of their customers and 
_ help keep the plants of the country running 
at top speed. 
~—s LINK-BELT COMPANY 
ed Chicago Philadelphia Indianapolis Atlanta 
ing Dallas San Francisco Toronto Sprockets 
Stocked by mill supply houses nationally. 9223 
ro- 
of 
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Pulleys 
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HE SAME applies to your war task—to 

supply the BEST to your customers who 
are making the equipment that is carrying our 
fighting forces through to ultimate VICTORY. 
Watson-Stillman Forged Steel Fittings, Valves, 
Hydraulic Jacks, Hand Pumps and Wire Rope 
Shears are your guarantee of FAITH to your 
customers. Ninety-five years of engineering 
experience is back of every W-S product. The 
two-diamond signifies superiority. The Watson- 
Stillman Co., Roselle, N. J. 


WATSON-STILLMAN 


Distributor Products Division 


Engineers and Manufacturers of Forged Steel Fittings, 
Q Valves, Wire Rope Shears, Pumps, Jocks and Hy- P r , ° 
} dattin Hadinans eb tale This complete line of W’-S products is described 


, ah in a series of booklets, one for each product. 


Y, * y Copies will be sent free, on request. 
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PERMATEX COMPANY. INC. Sheepshead Bay, N. Y., U. S. A. 
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No, Miss Victory, it wasn't! 


You're one of thousands of women workers 
who'll never know the drudgery of old- 
fashioned materials handling methods—the 
fatiguing work this job formerly involved. 
Zi Pp -[ | FT Your Zip-Lift Hoist was installed to provide 
the simplest, safest way of lifting heavy parts 


HOISTS on and off machine tools. Without it, this 


would be a back-breaking job—that's sure! 











As more and more inexperienced men and 
pl a women take their places in industry, man- 
ae. agement is providing a practical way to 

‘ reduce basic training, to lessen fatigue, and 
speed production through simpler handling 
with the P&H Zip-Lift—the only small hoist 
with full magnetic push-button control. Write 
for literature. 


— 


Available in 250, 500, 1000 and 
2000 Ibs. capacities. Plugs in on 
any standard lighting circuit. 





A new star has been added to 
P&H’s award for excellence in 
war production. 


‘% General Oftices: 4538 West National Avenue, Milwaukee, Wisconsin 


may YARNISCHEEG 


\_ HOISTS - WELDING ELECTRODES + MOTORS ETD ‘ENCAVATORS + ELECTRIC CRANES - ARC WELDERS 
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Neatly painted on the dirty-gray shoulder of a 
fighter plane . . . one for each Jap plane destroyed... 
these little Jap flags are the favorite decoration of 
our fighting pilots. And they are appearing regularly. 
Four of them for every plane of ours that is lost, 
according to statistics. 

U. S. pilots are consistently out-thinking, out- 
flying, out-gunning the little yellow men. And our 
planes—the Grummans, the Corsairs, the Cobras, the 
Lightnings, and the Warhawks—every one of them 
seems to have proved itself a better all-round fighting 
plane than the Zero. 





We of Bethlehem are proud to say that we’ve been 
helping, from the first, in the production of power-plants 
for these aircraft. .Cylinder sleeves, thrust-bearing 
liners, cams, gears, connecting rods, shafts, counter- 
weights, spacers, housings, brackets, and dozens of other 
forgings for fighter-plane and bomber-plane engines. 





One place we like to see Jap flags 
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In addition, Bethlehem is making steel for the am- 
munition used by our aerial fighters. Special steel of 
“music-wire quality’’ for machine-gun recoil mechan- 
isms, bullet-core wire for millions of rounds of machine- 
gun ammunition, and shell-case steel for 20 mm. and 
37 mm. aerial cannon. 

In the air, on the ground, and on the sea, Bethlehem 
steel is in the fight. That’s why there is less of it 
available to replenish the stocks in the warehouses of 
mill-supply distributors. The main job now for all of 
us is to do everything we can to win this war, and to 
win it quickly. 
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LYON METAL PRODUCTS, INCORPORATED 


General Offices: 5307 Madison Avenue, Aurora, Illinois 
Branches and Distributors in All Principal Cities 
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AN 
IMPORTANT 
MESSAGE 


pro 


as I 


anc 
Th 


tha 
You are undoubtedly deep in plans for the Post-War 


Period . . . just as we are here at Skilsaw, Inc. You probably have i. 
new designs on the drawing boards . . . new products and new “ 


models completed, or being completed, for: Post-War Markets. pla 


sel 
You are planning big things for these products... 


but your plans may go to waste if you stop there! 


The Mill Supply Distributor is just as busy with Post- 
War Planning as we manufacturers are. He’s figuring out what fields 
will be most active . .. what products will be in greatest demand| 
...and how he will get the volume he needs to maintain his service} | 
to industry on a profitable basis. 
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The Distributor must know your plans early 


to form his own plans correctly! 










If the Distributor is forced to plan without knowing 
what Post-War opportunities his major suppliers will offer, he can- 
ot be blamed if his conclusions are unsound. The Distributor is 
selling such tremendous quantities of some lines that he believes his 
ndustrial markets for them are becoming saturated. As a result, he 
eels there will be little Post-War demand for those products ...and 
e is taking on, or plans to take on, other lines. These new lines may 
easily lead him out of your most fertile sales fields . . . and certainly 
will demand time and sales effort that you had counted on for the 
promotion of your new lines. 


The one sensible way to solve our common problem 
las manufacturers is to tell the Distributor now about the new products 
and new models we will have ready for him in the Post-War Period. 
Then the Mill Supply Distributor can make his plans wisely. . . knowing 


that his New Volume will come from his Old Suppliers! 
/ ae , , 
- The Distributor is the mainstay of our business here 


ive ' ' ; 
at Skilsaw, Inc. His success is our success; and, as always, our first 


ie obligation is to him. That’s why we propose to inform him of our 
plans now. That's why we recommend that you do the same...as a 


service to the Mill Supply Distributor, as well as to yourself. 


el] SKILSAW, INC., 5033-43 EtstoNn ave., CHICAGO 

St-] | 

lds | ¥ Bue S nel 

|| | = SKIL SAWE=T0 ULS 

ice] | * MAKE AMERICA'S HANDS MORE PRODUCTIVE % 
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HE DISTRIBUTORS who sell Spang Pipe—and the 


customers who use it—tell us that it ‘is doing a good 


job”. These comments come from many different parts 


of the world—and from people in many different in- 
dustries. It is gratifying to know that our commitment to 


fine quality has made so many satisfied Spang customers. 


SPANG-CHALFANT 


DIVISION OF THE NATIONAL SUPPLY COMPANY 


Executive Offices: Pittsburgh, Pa. 


DISTRICT SALES OFFICES: Atlanta, Ga.; Boston, Mass.; Chicago, Ill.; Denver, Colo.; Houston, Texas; Los Angeles, 





Calif.; New York, N. Y.; Philadelphia, Pa.; Pittsburgh, Pa.; St. Louis, Mo.; San Francisco, Calif.: Tulsa, Okla 
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INTERNAL THREADING 
with WILLIAMS’ 
BORING TOOLS 








@ Internal Threading on an engine 
lathe involves practically the same 
operations as external threading 
(described in last month’s Data 
Sheet No. 14) except for the tool 
used and its application to the 
work. Three types of Williams’ 
Boring used extensively 
for internal threading. Instructions 
for the use of the three types illus- 


Tools are 


trated are identical. and represent 
our recommended practice. 

Since threading cutters are not reg- 
ularly furnished with Williams’ 
Boring the 
to provide a cutter bit vround to 
the 60° for 
can National Threads. For internal 


Tools. first essential is 


proper angle. Ameri- 


threading more front clearance is 
required to prevent the heel of the 
tool from rubbing than is required 


for external threading. 


CLEARANCE HERE MUST 
‘ BE SUFFICIENT TO PERMIT 

— BACKING TOOL CLEAR 
OF THREAD 





The top of the cutter bit should be 
set at exact center as shown above. 
and a bar of the largest practical 
diameter used in order to provide 
For right hand 
threading. the Compound Rest is 


maximum rigidity. 


rotated counter-clockwise (feed 
erank swung to right) and accu- 
rately set at 29°. Now mount the 


tool so that the bar is parallel to 
the lathe centers and align the cut- 
ter bit accurately with a center gage 








“C" CLAMPS 








LATHE DOGS 


“HOW sn WHY * 


LLIAMS’ TOOLS AID WAR PRODUCTIO 


with the point of the bit to the wall 
nearest the operator. 

With the work chucked or held on 
right hand threading 
from the outer of 
the bore toward the headstock. Left 
from left to 
lead screw direction 


a face plate. 
is done edge 
hand threading is done 
right. with the 
reversed, 

Using the Compound Rest Serew 
(not the Carriage Cross Feed) feed 
into the work .002” to 004". Repeat 
until desired depth is attained. fin- 
ishing off with depth of cut reduced 





to .OOL” on the final pass. 
VAL“ LL) . 
if } ___ CARRIAGE 
} COMPOUND REST ~—- TRAVEL 
| _FEED AT 29 
} fs ! 
| 
! OBR. 
—_— 


Action of the Thread Cutting Tool, 


with Compound Rest set at angle of 


29 Left side 

f Tool removes main chip which 
curls clear better than when Tool 
is fed in at 90 Right side 
Tool shaves the thread 
smooth and helps produce a good 
finish. 


. is illustrated above. 


F wle 
angle. 


of merely 


WILLIAMS’ LIGHT 
BORING-TOOL HOLDER 





Made in 3 sizes for bars 1/8” to 7/16” diam- 
eter. and square cutters 1/4” to 3/8” square. 


Sold by Leading Industrial Distributors Everywhere... J. H. Williams & Co., Buffalo, N. Y. 








WRENCHES OF ALL TYPES 


f) 











WILLIAMS’ BORING-TOOL 
HOLDER 





Furnished with Sleeve or Plain bar; 
Plain bar illustrated. 
Made in 5 sizes for bars 3/16” to 1-1/8". 
Each takes many sizes of bars. 


WILLIAMS’ ADJUSTABLE 
BORING-TOOL PCST 





Made in 4 sizes for bars 1/2” to 2-1/4". 
Height of bar easily adjusted 
with knurled ring. 


A 
———— 


Williams’ Boring Bars, and Cutters, Plain 
and Sleeve type, are also sold separately. 
9 sizes, 1/2” x 7-5/8” to 2-1/4" x34". 


c 
$ <8 















eden 
for over half a century for 


DROP-FORGINGS and DROP-FORGED TOOLS 






















To KNOW the fundamentals of Tap 
conservation is to make one tool do 
the work of TWO. There was a time 
when a single small tap didn’t matter 
—much. Today, all cutting tools are 
important. Conserve them! 


Used with studied care; the right tap 
with proper lubrication; WINTER 
TAPS will produce an unbelievable 


number of accurately threaded pieces. 


Write for your copy of the data book- 
let illustrated above. It represents 
the condensed knowledge of taps and 
tapping gleaned from thousands of 
thread-cutting problems. 


A Division of 
The National Twist Drill & Tool Co. 
Rochester, Michigan 


inter Srothers 


COMPANY >>>) Wrenthais; Maseiiiesetts, USA. 
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In buying industrial rubber goods today 
the skill and gntegrity of the manufacturer 
are more important than ever before. 


In building t° war grade specifications — 
either from natural or synthetic rubber — 
the only ingredient that is not now ra- 
tioned is “know-how”! 


Goodyear’s War grade products are con- 
structed with the same capability that made 
their peacetime predecessors firet choice in 
the oil industry for standout performance. 


In materials, they are built from the 
highest-grade stocks now obtainable under 
WPB regulations. 


Those made from synthetic rubbers e™- 
body Goodyear’s two decades of experience 
in pioneering and perfecting synthetics im- 


permeable to oil and gasoline. 


And all are correctly specified to the job 
by the C.T.M. — Goodyear Technical Man 
owledge assures ProP- 

jle-free perform: 

rom long experience. 


Don’t take chances, get the best in rubber 
— Goodyear rubber. To pring the 

to your office, write Goodyear, A 

or Los Angeles; California— or P 

nearest Goodyear Industrial Rubber Goods 
Distributor. 
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@ Simple and modern in design, the new 
Sylvania fluorescent fixture meets all nor- 
mal industrial lighting requirements. 


It is another fluorescent first for Sylvania 













Design for Lighting—Today and Tomorrow 


— this all-purpose standardized fixture of 
the future 


The streamlined top-housing, which 
weighs less than three pounds, encloses 
the ballast and protects it from dust. 


Optional knockouts permit any known 
type of mounting. And it fits into any 
lighting plan — individual or continuous 
row. 


Two or three lamps can be used, depend- 
ing on light output desired. 


There is an accessible starter socket and 
knockout provision for a pull chain if 
need be. 










HANG IT HOWEVER YOU WANT 


















16 


( Cc 
individual mounting 
\ J i ee 
owe — ia dn  a— 4 Nee — —f : _——— 
c " a - - 4 
continuous row installation 
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The fixture is equipped with a light and 
durable composition reflector that has a 
designed-in efficiency of 86 per cent - 
even higher than that of porcelain- 
enameled metal in conventional contours. 
This reflector stands up under extreme 
temperature and humidity conditions. 
“Captive Latch” fastenings that require 
no tools for removal make it easy to 
service. 

The Sylvania fixture of the future is 
available in 40-watt and 100-watt 
lengths. It carries Underwriters’ Labora- 
tories approval and our own 90-day guar- 
antee. And it meets governmental re- 
quirements in every particular. For full 
details, write Dept. M&F 7. 


SYLVANIA 


ELECTRIC PRODUCTS INC. 


Formerly Hygrade Sylvania Corporation 


Ipswich, Mass. 


INCANDESCENT LAMPS, FLUORESCENT 
LAMPS, FIXTURES AND ACCESSORIES, 
RADIO TUBES, ELECTRONIC DEVICES. 

















A POWERFUL WEAPON FOR INDUSTRY 





THE FAST METAL CUTTING SAW 


On industry's fighting front Wells Saws are 
among the busy weapons turning out our axis- 
beating equipment. They are working on the 
production line — in the tool room — on main- 
tenance and odd jobs — cutting metals and 
other materials with speed- and precision. 


THIS NEW CATALOG 


will give you all the details on the 
complete line of Wells Saws. Write 
for your copy—free, of course. 


Wells No.8 


Wells Saws are rugged, versatile machines 
built for today’s tough cut-off problems. And 
they will be the ideal all around saws for 
tomorrows jobs too! 

Your customers will profit by using Wells 
Saws. You will profit too. If you haven't full 
details, write for them. 


SAE PRET 
i 


Sea ve Oe Ss 


No. 5 


Capacity: Rectangle 8” x 16” 
(spec. bowed guides)... 5” x 24” 
Rounds 8” dia. Rounds 
Speeds: feet per min. 60, 90, 130 
Specifications optional Motor 


a eo 


Capacity: Rectangle 
(spec. bowed guides) 


MANUFACTURING CO 


METAL CUTTING 
BAND SAWS 


daeaSieng Ss” x 16" 


5” dia. 


Speeds: feet per min. 60, 90, 130 
-usssee Specifications optional 


PORATION 


606 ADAMS STREET © THREE RIVERS, MICHIGAN 
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Every time 
you—or your 
associates — 
make rope 
last longer, 
you help 
save lives 
by putting 
the rope you 
do without 
on jobs 

like this. 


aa 





A 
4714) 
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Plymouth Cordage Company, world’s 
largest makers of rope and allied prod- 
ucts, North Plymouth, Massachusetts 
and Welland, Ontario. 


: . 5 SS eae 











Division Offices: New York, Chicago, 
Ilouston, San Francisco. 


os 


W arehouse Stocks: New York, Boston, 
Philadelphia, Baltimore, Houston, 
Chicago, San Francisco. 


PLYMOUT 


THE Rome 
YOU CAN 
TRUST ay, 


Send for free booklet, 
"MAKING ROPE LAST LONGER” 


A 
A“ 
1A 
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cable core V-Belt Drives  —-—------- 


Medart V-Belt Drive cata- 


It's the pitcher's grip that controls the power on the ball! 
Medart “groove-grip” V-Belts have plenty on the ball, 
too... with maximum grip action, high tensile strength, 
long wrapper life, and cool running. Choose Medart 
matched V-Drive elements for power-winning perform- 
ance... because properly engineered V-Drives should 
consider sheaves and bearings as well as V-Belts. 


Nicos 
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logue (No. 56-V) eliminates 
intricate engineering cal- 
culations in figuring the 


correct belt and sheave 





combination. Write for 


your free copy today. 
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a series of Lunkenh 
appearing regularly 


TO LUNKE 


This is one of 








STRIBUTORS 


eimer advertisements 
in leading 


industrial papers ----- 



































slow-downs 


which can’t 
even slight 


Lunkenhei 


opera 


OPH Open valve 


port way 
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1st OPERATION 


Unscrew 
union 
ring 


PT FSSION 
Remove trimmings Se 
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@ A sound line, backed up by sound performance 
data—that’s Atkins Curled-Chip Metal Cutting System. 
Throughout industry, on cutting jobs that would quickly 
wear out ordinary saws, Atkins Curled-Chip Saws are 
setting extraordinary records for speed, cutting accuracy, 
and blade life. Armor-plate, aluminum, bronze, copper, 
steel, iron and just about every other material used in 
war production are being converted into finished war 
materials faster because the metal cutting operations take 
less time. Get Atkins file of performance data on the 
Curled-Chip System and pass it on to every plant man 
you see. 


E. C. ATKINS and COMPANY 
420 S. Illinois Street, Indianapolis, Ind. 


Get the Complete 
CURLED -CHIP STORY 
In This New Manual 


Contains full description of the remark- 
able Curled-Chip cutting principle de- 
veloped by Atkins. . . Describes each saw 
in the Curled-Chip System ... Gives 
scores of cutting records. . . Offers data 
on sharpening of Curled-Chip Saws. 


Send Today! 


Cutting a Name for Themselves in National High-Speed Production 
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Allen Manufacturing Company 
Black & Decker Mfg. Company 
Bassick Company 
Carborundum Company 
Cleveland Twist Drill Company 
Columbian Vise & Mfg. Company 
Crouse-Hinds Company 
General Cable Corporation 
General Electric Company 
Graton & Knight Company 
Greenfield Tap & Die Corporation 
Millers Falls Company 
National Screw & Mfg. Company 
Parker Kalon Corporation 
Ridge Tool Company 
L. S. Starrett Company 
Thomas & Betts Company 
Toledo Pipe Threading Machine Co. 
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“And many other fine manufacturers who, through their 
fertising in nationally known trade papers, have “TOLD 
; WORLD” the important part the Industrial Supply 
or is playing in our war effort. 





ributors, are aware of our responsibility and will 
very effort to do the job entrusted to us—and 
4 repay in a measure the confidence the above 
Manufacturers have placed in us—so that when 
ory is achieved we too can say with pride ~ 


“We Also Served” 








THE GEO. WORTHINGTON CO. 


INDUSTRIAL DIVISION CLEVELAND, OHIO 
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You're looking for a product you can sell profitably —- NOW 
and after Victory. You're looking for a product on which you 
can promise unlimited deliveries. You're looking for a product 


on whose performance you can stake your reputation. 


You’re looking for SPEEDI-DRI. 


Get out your adding machine and figure up how many plants 
you know where oily, greasy floors are a problem. There's 


your market. 


Put yourself in your salesmen’s shoes and imagine what a 
push-over it would be to sell that market a product that soaks 
up oil and grease rapidly and thoroughly, even drawing old 
oil stains out of wood, steel or concrete floors that “bleed” 
after every scouring; a product that acts as an effective fire 
retardant; that saves work shoes from oil rot and protects 
workmen's feet; that lightens dull floors and brightens up 
the plant; that improves employee morale; that can be 
easily spread by hand and as easily cleaned up without 

a moment's lost production; that makes plant house- 


keeping easier, better and cheaper than more com- 











plicated and less effective methods. There's your sales story. 


Picture the readers of BUSINESS WEEK, or any of the 
thirteen leading industrial trade papers, who see the adver- 
tisements for SPEEDI-DRI that appear regularly in these mago- 
zines — and imagine how little sales resistance you'd have to 
overcome. There's your merchandising help — plus the active 
assistance of district salesmen working with distributors, and 


a continuous direct mail campaign. 


Imagine a product that's salable in unlimited quantities and 
can be sold by the carload without priorities or preference 
ratings because it's made up of non-critical materials. There's 
your availability. 


And not least, by any means, picture a product with enough 
profit margin so that you can make a decent profit without 
selling a trainload. 


There's a lot more to tell, but if you've read this far you 


should be interested enough to ask for more details. 





Our nearest office, listed below, will be glad to give you 
all the dope. 


SUPPLIERS 


Eastern 


REFINERS LUBRICATING CO. 


New York 1, N. Y. 


Midwest and South 
WAVERLY PETROLEUM PRODUCTS CO. 


Philadelphia 6, Pa. 


West Coast 
WAVERLY PETROLEUM PRODUCTS CO. 


Menlo Park, Calif. 
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R/M PACKINGS 
are hard-boiled jailers! 


Steam, air, fuel, and oil can cry “Let me out! Let me out!” till they're blue in the face, 
but R/M packings won't budge an inch. Or even a quarter-of-an-inch. Their job is to 
hold fluids, air, steam, and gases in the line. . . to prevent leaks and, therefore, losses. 
Industry at war can't afford leaks and losses. 


R/M engineers are never satisfied. What is good enough today must be improved 
tomorrow, if at all possible. They expend midnight oil and toil to see that R/M 
packings are the best that men, materials, and methods can put together. 





When you sell R/M packings, you are helping industry to do a 
better war-job. These packings won't let industry down. They / 


won't let you down. 
Awarded to R/M 
North Charleston Plan. 





INDUSTRIAL SALES DIVISION 


RAYBESTOS-MANHATITAN, INC. 


MANHEIM, PA. 
BRIDGEPORT, CONN. NORTH CHARLESTON, S. C. PASSAIC, N. 


Makers of Packings for Every Industrial Use 


loday.: 00000 Fovoriie Tools ‘ 





. 


. 


Sa n di n BS 4 On metals, wood or plastics, husky Black Tapping Black & Decker Tapgun is used for tapping 
& Decker Tools help speed all kinds of war equipment. Here threads on ’round the clock production of 3” shell boxes. Plant 
a Black & Decker Heavy Duty Sander finishes plywood plane operator reports big time saving since he “tooled up’ with 
fuselage after heat and pressure mold it into correct shape. Black & Decker equipment for all sorts of production jobs. 
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ERE are typical reasons why over half 

of America’s war plants today count on 

Black & Decker Portable Electric Tools to 
t help keep production humming. Jobs such as 
















these are reasons, too, why industrial ‘‘post- 
war planners” will count heavily on the skill 
and leadership of Black & Decker engineers 
for tools to turn out “‘peacetime’’ products 
faster and better. 


Production men have learned a lot about elec- 
tric tools and their adaptation to vital war 
jobs, thanks to you Black & Decker Distribu- 
tors—who helped them make the quick change 
to war work in many instances. And from the 
many new uses of war industry’s favorite 


LEADING DISTRIBUTORS 





Drilling Unusual drilling operation on frame of PT 
boat, details of which can’t be disclosed. Whatever the opera- 
tion, Black & Decker Heavy Duty Drills are indispensable for 
high speed, continuous production jobs in all boat yards. 


pping 
Plant 
with 
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tools, your customers have learned to count 
them in on their plans for the conversion back 
to peacetime production. Here again you Dis- 
tributors can recommend with confidence 
sound help from Black & Decker. 


The complete line of Black & Decker Tools, 
the engineering ‘‘know-how’’ back of them, 
the coast-to-coast Factory Branch service 
facilities—and the expert help and tool infor- 
mation you yourselves can supply—these are 
reasons why today’s war industry will depend 
on you and Black & Decker in postwar plan- 
ning tomorrow. Give your customers all the 


assistance you can. The Black & Decker Mfg. 


Co., 717 Penna. Ave., Towson, Maryland. 
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Black & Decker Pos- 
itive Clutch Nut 
Runner, used here 
on track shoe bolts 
of tractor, is a must 
when war producers 
require high speed 
nut running or stud 
setting operations. 
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Wore Windows IN YOUR TOOL CRIBE 





RECORD W/NOOW 
| 


STORAGE B/N 








Floor Plan. Storage bins for articles 
served at each window are under de- 
livery counter. Note “record window,” 
used for starting employees, assigning 
checks, releases, transfers. 









Suggested Plan for Reserve Storage Bin 


“A” Hand Tools: Drills, rivet sets, coun- 
terbores, mallets, files, etc. 


“B™ Supplies: Emery and sand paper, 
tapes, gloves, towels, etc. 








*“C” Containers: For carbon tet., kera- 
sene, mineral spirits. 









“D” Precision tools: Height gages, levels, ’ 

transits, calipers, micrometers, angle 

plates, ete. 

LESS Waiting /ime FOR YOUR MEN 

Here’s a tool crib with five windows — one Your layout may not need to be so elabo- 

for every class of tools and supplies. It’s big, rate; but careful planning of your tool crib 

but the management finds that it pays big to assure free movement and systematic or- 

returns — by reducing waiting time for men der always results in longer life and more l' 

and“ down” time for machines. effective use of your tools.’ “af 
it i 
Suz 
ing 


GREENFIELD TAP AND DIE CORPORATION | p 


GREENFIELD, MASSACHUSETTS 





GW/D TEEN Y 










Detnort Pant: 5850 Second Blvd It 
Warnenouses in New York, Chicago, and Los Angeles Fil 

+ GAGES - - » TWIST DRILLS - - - SCREW PLATES — — Canada: 1: Ganawwsene Tap ano Die Core. or Canapa, Lro., Gat, Ont. di 
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F YOU were to ask this Pan American mechanic what 

that device is on which he is working, he'd tell you 

it is a prop wrench. Or, as it is sometimes called, a per- 

suader bar. An important piece of equipment for loosen- 

ing the propeller blades of the huge engines that power 
P.A. A.’s world-famous Clipper Ships! 


It is interesting to note that a NUCUT “Wavy Tooth” 
File is used in finishing the prop wrench to its final 
dimensions. Interesting,—but not unexpected! For, when 
it comes to cutting, shaping or finishing parts to dimen- 
sions quickly, a NUCUT File is the wise choice. Because 
of its patented combination of coarse teeth and fine teeth, 
precisely positioned in “wavy rows”, a NUCUT cuts clean, 


MILL SUPPLIES 


clear, true—and also levels the surface off smooth. Both 
at the same stroke! “More Cuts With NUCUTS” tells 
the story! 

Your distributor will gladly give you full facts and figures on 
NUCUTS for filing everything from iron, steel, aluminum, 
brass, bronze and copper to slate, plastics, fiber and wood. 

HELLER BROTHERS COMPANY 
America’s Oldest File Manufacturers — Good Tools Since 1836 


Newark, New Jersey Newcomerstown, Ohio 


WAVY TEETH FILE 


| 
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VICTOR SAW WORKS, Inc. 


MIDDLETOWN, N. Y. 


MANUFACTURERS of VICTOR HACK SAW BLADES, FRAMES and BAND SAWS 
@ 1259 
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The thumb gives man his mastery 
ges over animals—his control of 
gum, physical activity. The thumb sym- 


bolizes power and capability; 
strength put to work. 


We say “Belting and hose with a thumb” 
because this statement best expresses the extra 
something that distinguishes Thermoid belting, 
hose and other industrial products. The engi- 
neers who design these products, and the pro- 
duction specialists who build them, have a 
realistic viewpoint that takes end-use problems 
into consideration. Beyond the belting and the 
hose, they see the tasks to be performed in the 
transmission of power and the movement 
of material. 


This approach results in products that estab- 
lish outstanding performance records . . . prod- 
ucts that are born with the extra serviceability 


THE THERMOID LINE INCLUDES: Transmission Belting « F.H.P. 
}and Multiple V-Belts and Drives * Conveyor Belting * Elevator 
Belting * Wrapped and Molded Hose « Sheet Packings © Indus- 
trial Brake Linings and Friction Products. 
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Belting and Hose with a Thumb 


symbolized by the thumb. When “Thermoid” 
is on the products everyone in your customer's 
organization, from the President down, knows 
that the Purchasing Agent is buying the very 
best that can be had. 


P.S. In line with material conservation, Thermoid 


has prepared a series of bulletins on how to 


extend the life of rubber products now in use. 
You might find them helpful to be passed on 
as reminders to the operating people among 
your customers. Feel free to ask for copies. 


IT’S GOOD BUSINESS TO DO BUSINESS WITH THERMOID 
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EVEN THE GENERAL CHANGES HIS HAT 














In time of action the leader must lay aside his trim hat, strip off his gold 
braid and sleek attire. He looks different—but his ability and character 
remain the same!...PLUMB, too, dons a “service uniform”. Because of 
Government Limitations the appearance of some Plumb Tools has been 
changed. But the “hidden qualities” remain the same. Plumb Tools have 
the same hang and balance, design and temper that won them a quality 
reputation for nearly ninety years. While the fine finish has gone for the 


duration you will recognize Plumb design and balance by the ease and 





speed with which it works....Plumb is proud of its service uniform! 
Fayette R. Plumb, Inc., Dept. M-5, 4837 James Street, Philadelphia, Penna. 
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Strangcly cnough, the average man does! Much as we all detest 





war the fact is that under its stimulation a nation always develops 
new products with infinite peacetime applications. To date, scores 
of fantastic devices have been created for war purposes which 


one day will faoreleuteltiae mightily to the American Way of Life. 


Weatherhead is producing at the rate of-mi/lions every day many 


products that have peacctime application. Just as we've helped 
build cars, planes and refrigerators in the past, Weatherhead is 


well prepared to help you build these new products of tomorrow. 


Look Ahead with 


Weatherhead 


THE WEATHERHEAD COMPANY, CLEVELAND, OHTO 


Mienufacturers of vital parts for the automotive, aviation 
refrizeration and other key imedustrn 





















SHIPS AND GUNS 
PLANES AND TANKS 
MEN AND MACHINES 
ALL ARE NEEDED 
TO WIN THIS WAR 








a  *) 


**TOLEDO"’ SIMPACT THREADER 
1” TO 2” PIPE, INCL. 


Good tools are a vital necessity for the produc- 
tion of arms and munitions for the successful 
completion of this global war. But good tools 
must receive good care if we are to receive the 
maximum of benefit of our available critical 
materials. 


Sell your customers “TOLEDO” Pipe Tools but 
also stress the importance of keeping them in 
good repair and to have dies and cutters re- 
sharpened when dull so as to give additional 
service. 





SIZES ARE CHANGED RAPIDLY WITH 
THE FINGER TIP CONTROL 


THE TOLEDO PIPE THREADING MACHINE CO. | 


TOLEDO, OHIO NEW YORK OFFICE, NO. 2 RECTOR ST. BLDG. | 
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Help maintain 
war production... 


* 
USE OF 


al Talay 
GREASE GUNS 








prevents bearing 


failures 


HEAVY-DUTY AIRLINE LUBRIGUNS 


Lincoln “Heavy-Duty” Airline Drum Pumps 
are designed to deliver lubricants directly 
from original 400-pound refinery drums. Tho 
powerful, double-acting air motor operates a 
positive displacement plunger pump which 
handles lubricants very efficiently, varying 
from motor oils to heavy viscous lubricants 


KLEENSEAL GREASE GUNS 


Lincoln Kleenseal Grease Guns pro- 
vide an exceptionally clean and fast method 
of lubricating machinery, implements and 
vehicles. They are made of the highest quality 
materials, ruggedly constructed to assure long 
trouble-free service under the most severe 
usage. They are equipped with nozzles for 
contacting Kleenseal and all other push type 
fittings. Available in capacities ranging from 
9 to 15 ounces. 


Industrial concerns producing war work can’t 
afford to overlook the importance. of proper lu- 
brication of machinery. Neglect may cause 
bearing failures which in turn will shut down 
machines. 


Dependable lubricating equipment is re- 
quired to lubricate machines properly—and 
the Lincoln line puts you in a position to supply 
what industry needs. 


The complete line of Lincoln Industrial Lubri- 
cating Equipment includes hand operated 
grease guns, electric and air operated grease 
guns, and a full range of all types and sizes of 
grease fittings. 


The ARMY-NAVY PRODUCTION AWARD 
for high achievement in the production 
of war equipment, conferred upon the 
Lincoln Engineering Company has had a 
star added. This star symbolizes 6 more 
months of exacting service to our Armed 
Forces, delivering vital materials so nec- 
essary for ultimate Victory. 


Write us today for complete information 


LINCOLN ENGINEERING COMPANY 


Pioneer Builders of Engineered Lubricating Equipment 


ST. LOUIS, MO., U. S. A. 
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Where hreakdoums are cosny... 
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VELVETOUCH is proving its dependability on America’s 
far-flung battle fronts. This remarkable all-metal friction 
material stands up under the tremendous heat and pres- 
sure in the transmissions in U. S. Army tanks, making 
possible the smooth and positive clutch action that leads 
to quick certain victory. 

In your customers’ plants, too, you will find that 
Velvetouch clutch facings and brake linings prevent 
costly break-downs. Velvetouch wears 3 to 7 times longer 
than ordinary friction materials . . . requires fewer adjust- 


ments . . . speeds up production. 


Recommend Velvetouch for presses, and for all other 
machinery where your trade requires brakes and clutches 


that never grab, chatter or slip! 


TRADE MARK REG U S PAT OFF 


THE S. Kh. WELLMAN CO. 37). oes 


PIONEERS IN PUTTING POWDER METALLURGY TO WORK FOR INDUSTRY 
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Off the Production Line—Into 


$s 


the Firing Line 


By FASTER DE-BURRING - CLEANING « FINISHING + POLISHING 


WHEELS 


Airplane plants, shipyards and count- 
less other war industries welcome 
Brightboy for the time and operations 
it saves getting the implements of war 
off the production line and into the fir- 
ing line faster! 


Brightboy’s resilient rubber binder 
cushions the abrasive! Degree of finish 
and polish is achieved by regulation of 
machine speed; operations between a 
grind and a buff are eliminated. No 
time consuming “dressing” is necessary. 


Metal is worked with minimum dimen- 
sional loss. Brightboy will not load, 
gum-up nor fill. 


Brightboy’s wide applications in all 
types of metal finishing, definitely 
proved by war industry, will carry on 
in post war manufacture. Brightboy 
business is a permanent, substantial busi- 
ness for dealers. Brightboy field repre- 
sentatives are at your service for cus- 
tomer contact and consultation. Write 
us now for details of the Brightboy 
Sales Plan, literature and prices. 


BRIGHTBOY INDUSTRIAL 


DIVISION 


Weldon Roberts Rubber Co. 


PABST OAT 
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Newark, New Jersey 


—for manual and 
machine operations. 
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THROW ALL YOUR SCRAP INTO THE FIGHT! 


_ DODGE GROUP DRIVES BOOS’ 


Balile CWen 


DODGE SHAFT HANGERS 


Shown here is the Dodge 
4-point Pressed Steel Drop 
Hanger which may also be 
used as a Post or Bracket 
Hanger. 2-point and 4-point 
Iron Hangers also available, 





Modern Dodge Group Drive applies share-the-ride principles to horse- 
power delivery. Taken from its source, capacity power, over short 
power “roadbeds,” is delivered enroute to a group of production ma- 
chines. Group drive permits one motor to do the work of several (a 
powerful advantage in these war days when conservation of materials 
and manpower is so vital). 


Dodge Group Drive puts all the power in the job... boosts battle power, 
hastens Victory! By reducing connected horsepower, conservation is as- 
sured in motors, wiring, controls and other critical equipment and ma- 
terials. Initial cost is low... fixed charges and maintenance costs are 
reduced. Cost of horsepower-delivery drops. 


In the complete Dodge line are all the component parts for group drive 
. . - Shaftings, hangers, pulleys, bearings, clutches . . . as well as in- 
dividual motor drives, including D-V Matched Quality V-Belt Drives. 


Contact nearest Dodge Distributor or write 
DODGE MANUFACTURING CORPORATION, Mishawaka, Indiana, U.S.A. 


DODGE VICTORY WOOD SPLIT PULLEYS 


Great tractive pull . . . long 
belt life... power saving. 
Balanced. Interchangeable 
bushings (Mg various sizes of 
shafts). Compression fastening 
to shaft, Easy to install. Light 
weight. They conserve metal! 


DODGE 


BUY MORE WAR BONDS! 


THE RIGHT DRIVE FOR EVERY JOB 





DODGE COUNTERSHAFTS 


Can be supplied to meet any specifications 
with the proper type of hangers, bearings, 
pulleys and clutches to meet any requirement, 


DODGE-TIMKEN Hanger Bearings 


A completely assem- 
bled, factory adjusted, 
pre-lubricated unit de- 
livered ready to in- 
stall. Effectively seal- 


ed against admission of dirt or loss of lubricant. 


DODGE STEEL SPLIT PULLEYS 


Strong, rugged, light 
in weight. Easy to 
erect. Grooveless ova! 
crown permits low belt 
tension — saves power. 
Also wood and iron pul- 
leys for every service. 


DODGE FRICTION CLUTCHES 


The Dodge Solid Fric- 
tion Clutch shown 
here is particularly 
adapted for modern 
group drives and gen- 
eral power transmis- 
sion service. Other 
types and sizes up to 
1000 HP. at 100 R.P.M. 


DODGE-TIMKEN PILLOW BLOCKS 


For power transmis- 
sion or machinery ap- 
plications, Completely 
assembled, factory ad- 
justed, pre-lubricated; 
seals exclude dust and 
dirt and retain lubri- 
cant. Easy to install. 
Long life (30,000 hours 


of service under conditions for which they are 
wdapted) . . . (good for 50 million revolutions 
owathout re-lubrication, under normal conditions). 


































» Dodge ' 
el Drop \ 
also be 

Bracket ? 
4-point 2 tee ir V4 C ,iTATAIII1I 
railable, vy A 4 : ; ab/ 















































— ———— 

fications 
earings, 
irement, 
rings 

A plant building locomotives, 

combat tanks and important marine 

equipment uses this immense saw to 
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slice through large thrust-shafts, crank- 
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> fine craftsmanship at Disston made this 
sit? 


saw possible. . . Some of the other Disston 
at precision-made products are Solid and 
Inserted Tooth Milling Saws; Metal Cut- 
ting Band Saws; Carboloy-fitted Circular 
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Saws for non-ferrous metals; and Tool Bits. 
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Removable Pre Plug-Type Disc 


Full-Way Disc = 


Composition Dis 
with Slip-On 


Stondard Bronre Dis¢ 


= | ond Disc Holder 
2 bl Spring-lLoaded 
emovable 
Removable 
Composition Disc . 


Composition Disc 


Your Customers Preferences 
are in the KENNEDY line 


Precisely the right discs for all regular requirements are included iz 
the large Kennedy line of Bronze Globe and Angle Valves. Whether 
the service involves high temperature, high pressure, extrem 
throttling, severe wear, or other operating conditions, you will fin 
a Kennedy disc design that assures best results and longest possibl 
wear. Kennedy Bronze Check Valves, too, are made with a varie 
of discs for a wide range of requirements. 


UNWRANANUNANRLRANTRLALALANAALAAAY I (UO So 


While it may be difficult for you to obtain bronze valves for you 
customers today, it will be advisable for you to bear in mind th 
exceptionally large extent of Kennedy Valve designs, for the Kenned 
line of iron body gate, globe, angle and check valves is similarly 
extensive. All of the many types of Kennedy Valves and Pipe Fi 
tings are described in a comprehensive and conveniently arrange 
240-page catalog which every supply house should have. Your cop 
will be mailed promptly upon request. 


THE KENNEDY VALVE MFG. CO. 
ELMIRA eNEW YY OR SE 
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|/ FILE-FLINGIN’ FREDDIE!. 
WHEN HE CAME OFF TH’ | HE KIN TAKE TH 
ASSEMBLY LINE, TH STORK / BITE OUTA MORE FILE- 
FORGOT HIS BRAINS/ A TEETH THAN A STUDENT 
DENTIST WITH A BUZZ- 
SAW! POP'LL 
MASSACRE ‘IM! 


' 
/ | | Miltginee \ 
7"? \ 
we Ah) 


WAY 






































= = E = > . ‘ aneer. | : Z, A 4 
EZ; S x ss LE KAP Se Caen 


FREE REPRINTS of the ‘‘consumer"’ version of this ad for your salesmen 


Is Pop, the foreman. And is he mad! Like any good produc- FREE BOOK «rite ritosopny," the Nicholson 
tion head—or mechanic—Pop knows what happens to a file 48-page book on files and filing, includes useful infor- 
when tossed among other files or tools. Even a few battered mation on the care of files. FREE to you and your 
teeth can cause skips—throw the filing stroke out of stride— <a. 

waste time—reduce stock removal—destroy filing accuracy. A 

timely conservation subject for the mill-supplies man! 


High-geared war production is too important to permit 
tool, tool-steel, and man-hour wastage of this sort. It defeats 
the very objectives of quality file manufacture. In Nicholson 
and Black Diamond files, Nicholson goes to great pains to pro- 
vide the toughest, sharpest and most uniform files it is possible 
to produce. A moment of carelessness in their use can undo 
much of this great care in their manufacture. 


The right file for the job and Twelve perfect files in 
every dozen are long-standing guarantees in the Nicholson 
policy of providing industry with the utmost value for every 
file-purchasing dollar. 


NICHOLSON FILE CO. ¢ 42 AC RN ST., PROVIDENCE 1, R. I., U.S. A. 


(Also Canadian Plant, Port Hope, Ontario) 
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NEW PRODUCER FOR 7/:ezory 


added fo famous line of 


DURO 
for DURABILITY 


@ User specifications wrote the ticket 
for this new model (floor and 
bench) 18” drill press. Manufactur- 
ers today with a new experience in 
continuous production are quick to 
recognize advantages in equipment. 
Being well acquainted with the 
DURO Drill Press line, manufac- 
turers know DURO ability. It was 
natural that, in seeking added drill 
press facilities, DURO users named 
DURO to do the job. 


Here now is the result . . . additional 
capacity and size that meets new pro- 
duction needs . . . massiveness that 
means added strength to withstand 
today’s added pounding . . . vibra- 
tionless performance that is so neces- 


sary and so characteristic of the 
DURO line. 


Now with the new 18” DURO Drill 

Press to offer to defense plants, your 

services will have added importance. 

DURO factory representatives lo- 3088 Bench Model 

cated in important industrial centers Capacity—}” A 3088 Floor Model 


Stand Floor Space 16”x21” Capacity }” 


are available to help you. Height 294” 





. . ears oP Sa iy 
. < :% * 1 ‘ + a a 4 ” 4 
ots = uliaealpaaaaitaatians st: ee eo ee ee < Tt. ERA gins 


9654N. KILDARE AVE. 
DURO METAL PRODUCTS CO. CHICAGO, ILL. 
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COMPRESSED AIR . . . WHERE YoU WANT IT 
WHEN YOU WANT IT. 
nn RADIAL TYPE AIR-COOLED UNITS 


READILY PLACED CLOSE TO POINTS WHERE AIR IS NEEDED 
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D. your expanded activities call for additional com- WORTHINGTON FEATURES 


pressed air... or for air at locations not served by your @ FEATHER VALVES. Considered by leading 


present equipment? In either case, consider these points engineers as the simplest, lightest and most 
in favor of Worthington radial type units: SERSUEE Vetoes Over Ceneinped ter compronter 


service. 
a ' @ AIRPLANE TYPE CONNECTING RODS. With 
AIR-COOLED... No water piping to install or bimenied cutie etiin. a ands denned oo 
maintain. single crankpin bearing, held rigid by four 
bolts. 


PORTABILITY . . . No foundation required. Can be 


set up quickly at any convenient place, and moved easily nee ae, iemaeere CO GRANGE 


AND WRISTPIN BEARINGS. Only filter-cleaned 


to meet changing needs. oll reaches bearing surfaces. Saves 50% to 
75% of lubrication cost, and extends com- 
COMPACTNESS... Minimum floor space requirements. pressor life by reducing bearing and cylinder 
wear. 
RELIABILITY . . . Incorporate the same basic design © FORCED-DRAFT AIR COOLING. Effectively 
. features as in the larger Worthington compressors .. . as- cools the cylinder heads where greatest heat 
suring years of uninterrupted operation at high efficiency. Is generated, thus Increasing efficiency. All 
cylinders are isolated for maximum heat 
radiation. 
District Office Engineers and our Authorized Dealer, TYPICAL USES 
in your territory, are ready to assist in selecting the correct 


Light sand blasting—cleaning boiler tubes— 


type and size of compressorfor your particularrequirements. paint spraying—metal spraying—operating 
air tools and rock drills—semi-portable under- 

ground service—operating pressers — train 

WRITE FOR BULLETIN H-620-BI6F. ih tet iiiatede-— 





stone cutting — general industrial service 
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You can bank on FAIRBANKS 


IRON BODY U-BOLT GATE VALVES 


; 


For practically any service 
where bronze gate valves can be used 


SERVICE: Recommended for service on steam, water, oil, 
gas and air lines where an extremely rugged, low-cost valve 
is required for steam working pressure of 150 lbs. 


TYPES: Fairbanks Iron Body U-Bolt Gate Valves are made 
in two screwed types—all iron and bronze mounted. The 
all-iron valve is recommended for the control of fluids 
having an acid or alkali content destructive to bronze or 
copper alloys. 


FEATURES: A U-Bolt firmly locks together the body and 
bonnet, making a pressure-tight jomt and adding strength 


to the body. By removing only two bolts the valve can be 
easily and quickly taken apart for inspection and cleaning. 


_— 
nore oy 
od 


“A PUPRERP ERE OR ERD) ERD... CC 6 


To prevent freezing or clogging above bonnet threads \ 
and permit draining back into body, it has relief slots in 
the bonnet bushing. ‘ 
To insure a tight seat and permit repacking under pres- 
sure without leakage, the seat is above stem threads. This 
also prevents sediment reaching and scoring seating sur- 
faces. 


The heavy stem has many full-cut Acme threads always 
in contact with bonnet. Body and bonnet are made of LL 
high-test iron having an average strength of 38,000 Ibs. 4 te = 
per sq. in. The double-taper wedge with knife edge, cuts 
through solids and sediment. | 


Write for Catalog No. 42. & 


OTHER FAIRBANKS VALVES 


Bronze Globe, Gate, Angle, Faircoseal Bronze Valves - 
Cross and Check Valves Asbestos Packed Cocks & 


Iron Globe, Gate, Angle, Bronze Radiator Valves " ' ‘ 
Cross and Check Valves Sphero Ball Valves 





THE FAIRBANKS COMPANY 


393 LAFAYETTE ST.. NEW YORK, N.Y. 
BOSTON, MASS. PITTSBURGH, PA. 


Distributors in Principal Cities 
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and rubber is still “hard to get!” 


PARATROOPERS are trained to land on their feet —but 
that isn’t always possible! So, to lessen the danger of rough 
landings, our chutists are equipped with bumpers — special 
shock absorbing rubber back and seat cushions ! 


So numerous and so varied are the needs for rubber in com- 
bet zones and on production fronts, there can be no relaxing 


of the rubber conservation effort until supply catches up with 
demand. 


If you use V- Belts, be thrifty and you'll be patriotic. Get the 
utmost life out of every V-Belt in your plant. Forestall pre- 
mature replacement by following the simple rules in “23 WAYS 
TO CONSERVE THE LIFE OF YOUR MULTIPLE V- BELT TRADE MARK 
DRIVES.” Prepared by the Engineering Research Bureau of 
the Association—this valuable war time primer on V- Belt care The use of this emblem by an associa- 


Hill sav f | bber f . . . tion member in connection with Mul- 
wi Save money or you and rupper for your country. tiple V-Belt Drives is your assurance of 
mechanical excellence . . . the result 


. —- of cooperative engineering, research 
Send for this free Association Book today. and experience. 





MULTIPLE V-BELT DRIVE 
ASSOCIATION 


140 SOUTH DEARBORN ST., CHICAGO 
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the PROFITABLE LINE for INDUSTRIAL DISTRIBUTORS : 


Babbin YOU KNOW BABBITT SPECIALTIES: They have been sold 
cc throughout industry for more than 50 years. The Babbitt 
Adjustable Sprocket Rim, for example, is used in plants all 
over the world. Now, Babbitt Plastic Sealants—the first line 
of sealing compounds ever “engineered to exact standards” — 

offer a new profit opportunity for industrial distributors. 


THE TERM “SEALANTS” (exclusive with Babbitt) denotes far more than 
ordinary “pipe dope”. Babbitt Sealants do a better sealing job, have a wider 
range of application, and are permanently workable. Babbitt-sealed joints 
always make tight, yet take down easily at any time without breakage. No 
other line of sealing compounds is comparable to Babbitt Plastic Sealants. 


BABBITT SEALANTS FOR EVERY SEALING JOB-— water, steam, brine, 
oils, gasolines, alcohols, ammonia, caustics, propane, gases, solvents, and 
commercial acids. In addition, there are Babbitt Plastic Sealants to resist 
hydraulic pressure, vacuum, cold and heat (from 70° F. below zero to 700° 
F. above), and to seal vibrating, expanding and contracting joints. 


YOUR MARKET UNLIMITED: Your present customers are a ready-made 
market for Babbitt Plastic Sealants—for maintenance and upkeep, and for 
use on the products they make and sell. In addition, the perfect sealing 
qualities, the permanent workability, and the many other distinctive advan- 
tages of Babbitt Plastic Sealants will open the door for you to many other 
concerns you have not been able to reach with your regular lines. Wherever 
they have been introduced, Babbitt Sealants have won quick acceptance and 
brought steady repeat business. 


A COMPLETE, PROVEN LINE: There are Babbitt Plastic Sealants to cover 
the industrial range of sealing jobs, and all have been thoroughly proven 
by performance in the field. Among regular users of Babbitt Sealants are 
names such as Aluminum Co., Bethlehem Steel, DuPont, Federal Ship- 
building, G-E, Westinghouse and many other industrial leaders. The Bab- 
bitt line is priced to permit volume sales, fast turnover, and a healthy profit. 
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ow WE HELP YOU SELL BABBITT PLASTIC SEALANTS 


Tr STEADY ADVERTISING TO YOUR CUSTOMERS — Strong 


dvertising, occupying dominant space in the publications 
hown, carries the story of Babbitt Sealants regularly to your 
ustomers each month. This advertising is designed to back 
p your own efforts in establishing acceptance for Babbitt 
fealants with your customers and to produce business for 
vou locally. 

1ANCE 

PRINTED SALES TOOLS: 


The Story of Sealants: A convincing, 12-page, factual 
presentation of the advantages and uses of Babbitt Plastic 
Sealants, with descriptions of the eight sealants most widely 
sed. Your salesmen can use this book as a guide in telling 
heir sales story, and can leave it with purchasing agents, 
pipe shop foremen, engineers, and others as a handy refer- 
pnce and reminder of the Babbitt line. 


Mailing Folders: Babbitt Sealants for (1) Plant Mainte- 
ance & Upkeep, (2) General Industrial Use, and (3) Ship- 
building and Marine Repair. These may be imprinted with 
your name and address. You can enclose them with state- 
nents, mail them to your customers, have your salesmen 
eave them with their cards when they cannot get in to see 
heir man. 


INGINEERING SALES SERVICE—The Babbitt laboratories 
maintain a constant check on the quality of Babbitt Sealants, 
nd work with industry on the development of new sealants 
or new sealing problems. Babbitt Field engineers are avail- 
ble to work with your salesmen and your customers. 


ECTIVE DISTRIBUTION —The Babbitt line is limited to 
lected distributors in each territory. This assures each Bab- 
pitt distributor full protection and maximum cooperation to 
nake the Babbitt line a real money-maker. 


ABBITT INDUSTRIAL SPECIALTIES CO. 


Sealing Specialists for Industry 
Suite 3147, 630 Fifth Avenue, New York, 20, N. Y. 


J ail This Coupon Bee 
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BABBITT INDUSTRIAL SPECIALTIES CO. 
Suite 3147, 630 Fifth Avenue, New York, 20, N. Y. 








“(4 BABBITT SEALANTS 
CAN MAKE MONEY 
FOR YOU 






ct Promptly! Get the facts by 


‘ mailing the coupon NOW! 
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We want to know more about Babbitt Plastic Sealants as a line 
for us to handle. Please send, without obligation, [] Story of Seal- 
ants [] Mailing Folders [] Prices and franchise information for 
this territory. 
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‘“*“PC’’ 


PAINTED BY WORDEN WOOD 





The “PC” is primarily an escort vessel being designed for the sole purpose of 
slugging submarines. It carries its Sunday punch wrapped up in an “ash can” loaded 
with TNT. These depth charges are fired from a K-gun or rolled off the stern from 
racks to crush in the hull of the enemy sub with their explosive force. “PC” boats 
do duty in offshore patrol and supplement our destroyer force for convoy work. 


“PC”s are being built by the hundreds. That means rope, rope and more rope. 
To help us meet the huge demands of our Army, Navy and Merchant Marine, 
please urge your customers to conserve what rope they have. Re-order only when 


necessary. 





© The illustration is from the “American” Series of United States Naval 
Vessels. Write for a FULL-COLOR REPRODUCTION suitable for framing. 






AMERICAN MANUFACTURING COMPANY 


NOBLE and WEST STS., BROOKLYN, N. Y. 


ROPE TWINE PACKING OAKUM 


WESTERN FACTORY: 


ST. LOUIS CORDAGE MILLS 


i) ST. LOUIS, MISSOURI 
Mats © SALES OFFICES: Baltimore, Boston, Chicago, Houston, New Orleans, Philadelphie}.. 





MILL SUPPLIES ¢ JULY, 1943 


48 
UMI 








TWIST DRILL AND 
MACHINE COMPANY 
NEW BEDFORD, MASS., U. S. A. 


elphie EW YORK STORE: 130 LAFAYETTE ST CHICAGO STORE: 570 WEST RANDOLPH ST, 
oe 
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"sell SPROUT, WALDRON 
BELT SAVER PULLEYS 


EspeciALiy to the customer with low priorities, because the SPROUT, 
WALDRON BELT SAVER PULLEY preserves the conveyor or elevator 


belt he cannot replace. 





Used as a tail pulley on a belt conveyor or in the boot of a bucket elevator, 
the BELT SAVER PULLEY protects the belt from the destructive effect of 
stones, ore, coke, coal or abrasive materials which ride over the ordinary 
flat face pulley to cut or rupture the belt's thin under-cover and carcass. 


With a BELT SAVER PULLEY, all such destructive material dribbles off. 


Right now, while many sizes are still available from stock, is the time to 
survey your territory and order enough to take care of requirements. 

Ask about SPROUT, WALDRON power transmission equipment, including 
pulleys, hangers, bearings, pillow blocks, sheaves, etc. Some hard-to-find 
sizes are in our stock—perhaps just the ones you need for a customer. 





139 SHERMAN STREET MUNCY, PENNSYLVANIA 
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me. Start right... 


Here's a book you need 
right now 


Every user of wire rope can get a lot 
of good ideas from this hook. It's 
packed with easy-to-follow in- 
Structions, 48 pages of prac- 

tical hints that will help 

avoid the common errors of 
handling and care which 
shorten rope life. 


*% This message is being 
read by wire rope users 
throughout the country. 





this is the year that counts 


HIS year America’s capacity for production must 

make itself felt as never before. From our mines 
and forests, from oil fields and steel mills, from busy 
plants and factories must pour a flood of war materials 
that will swing the balance against the Axis. In this 
mighty effort, wire rope is indispensable. 

As your part of this tremendous program, start 
right by using U-S-S American Viger Brand Wire 
Rope. And treat it right so that it will deliver every 
bit of service that is in it. 

American Tiger Brand is built tough, strong and 
long-lasting. No other wire rope will last longer under 
hard, continuous duty or is safer and easier to use. its 
flexibility, its resistance to kinking and snarling, the 
fact that it is relaxed and inert make Tiger Brand 
Ixcellay Preformed always easy to handle. But to 
give maximum service and top efhciency it needs good 
care—and must have it today, when limited wire rope 
supplies have got to last longer. 

Remember—every wire rope allowed to wear out 
prematurely, through neglect or misuse, is an unneces- 
sary loss to the nation. 


AMERICAN STEEL & WIRE COMPANY 
Cleveland, Chicago and New York 
COLUMBIA STEEL COMPANY 


San Francisco 


United States Steel Export Company, New York 


Excell Creformed 


UNITED STATES STEEL 
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IN AND ON THE AIR: J. O. “Skip” Braswell (Marshall Supply & 


iquipment) has cut his lunch hour to a half hour for eating . . . The 


other half he spends learning to pilot a plane . . . Skip hopes to 
join the Civilian Air Corps soon ... Tom MacLaren (Brown & Sharpe) 
and all members of his household had their ears glued to the radio the 
other night... Tom’s brother, Jim, broadcast by short wave from London 
and talked on “Tools for the Job” .. . Jim’s two youngsters are living with 
Tom, having arrived when the Nazis were blitzing England. 


IN UNIFORM: Bobby Van Dyke, son of R. D. Van Dyke (Industrial 
Supplies Inc.) was graduated from Bayler this term and will enter the 
Army ... Bill, his brother, is a lieutenant in the Chemical Warfare Corps 
.. » Before donning his uniform, Bill was employed in his father’s supply 
house .. . George Healey, son of Ray Healey (Erskine-Healey) is now 
in training for the Army Air force . . . George has been in since 1941 
and spent a year in Newfoundland ... F. G. Forster (John M. Forster Co.) 
is now wearing an MP armband at a camp in Texas . . . His father, F. J. 
Forster is head of the Forster firm. 


VK. AND MRS.: George F. Mathews (Lunkenbeimer Co.) and Miss Fan 
Ratliff were married in Berea, Ky., May 14... They're making their home 
at 1401 Audubon Ave., Lexington, Ky. 


BRAGGING? Warren Ulrich (Pacific Machinery & Tool Steel Co.) 
wound up a talk with a friend by declaring “Its the only case on record 
of an asylum run wholly by the inmates”... An evesdropper is still won- 


dering whether Warren was boasting about his company or just telline 
a joke. 


CAUSE FOR CELEBRATION: Things come in threes for Gil Silliter 
(Silliter & Holden) ... Within one week he became a grandpappy twice 
and, in the same week, he and Mrs. Silliter celebrated their 25th wedding 


anniversary ... Congratulations are really in order. 


ARMY INTELLIGENCE MATERIAL: John Rich (Standard Supply, Chi- 
cago) speaks and writes French, Spanish and German . . . He developed 
his flare for languages before the war through correspondence with other 


stamp collectors in the far flung ports of the world . . . John says it’s a 
hobby that sometimes pays dividends . . . Recently he paid $2 for four 


U.S. Zeppelin stamps that now are quoted at $7.50... And that’s a good 


mark up in any language. 


TIN PAN ALLEY: W. F. Viehman, Jr. (Chandler-Boyd) puts rhyme 
and rhythm in the promotion copy he writes for C-B customers . . . Ever 
since Bill was able to sit on a piano stool his hobby has been composing 
music with lyrics to fit’... Florenee Morton, his girl Friday, last year 


won a War Bond in a singing contest. 


FOR THE DURATION: Earl Waddell (Armstrong Bros.) is reported to 
have curtailed operations at his ranch, Shangri-La . . . Earl’s place is 
located outside of Fort Worth and his special hobby was raising race 


horses. 
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Talk Of The Trade 


| suppny 


Grabbing a bite to eat. 


Words across the sea. 


Saying it with music. 
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War casualty. 
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The ever-increasing broods of fight- 
ing planes that wing daily into the blue 
owe the speed of their production, in 
considerable measure, to the resource- 
ful competence of the Industrial Dis- 
tributor. 

He is the ever ready expert on sup- 
plies for the thousands of plants, 
throughout the nation, that make the 
engines, the instruments, the accesso- 
. all the 
countless parts that comprise an air- 
plane. Because of his untiring efforts, 
many threatened delays in the produc- 
tion of planes (and all other war prod- 
ucts) have been happily prevented. 


ries, the sub-assemblies . 


Trained by years of peace-time ex- 
perience, he is now fully organized for 
war, offering round-the-clock cooper- 
ation in your toughest supply problems. 

He has complete Buying Information 
on almost any item, knowing all sources 
of supply. 

His understanding of industrial de- 
sign enables him to suggest practical 


The Man who helps War Birds hatch FASTER 


changes to allow Substitution of 
“standard” items when “specials” are 
unavailable. 

He can help you get proper Priority 
ratings, and help determine the stand- 
ing of your orders under Allocation 
Classific ation. 

He can provide valuable help in 
Salvace : 


service to put irreplaceable operating 


furnishing repair parts and 


equipment back on the job. 
He can suggest practical Conserva 


tion measures — to keep equipment op 


plant service 





Corrosion-Resisting Alloys . 








erating efficiently — to prevent break- 
downs that stall production. 

Whatever you are producing to 
“keep ’em fighting” you'll find the 
willing service of your Industrial Dis- 
tributor an effective aid in delivering 
“enough, in time.” 

Your Jenkins Distributor is a quali- 
fied specialist on any questions of valve 
supply or maintenance 


Jenkins Bros., 80 White Street, New 


- +. 
York, 13, N. Y.; Bridgeport, Conn Lames 
Atlanta, Ga.; Boston, Mass.; Phila Nn 

— 


delphia, Pa.; Chicago, Ill Jenkin f Z, 
Bros., Lid., Montreal; London, Eng y aed 


JENKINS VALVES 


SINCE 186 


For every industrial, engineering, marine and power 


in Bronze, Iron, Cast Steel and 
.. 125 to 600 lbs. pressure 





ACKAGE TO HITLER 


REPUBLIC’S 


. Po int Po / ic y I. contains munitions, destined for the destruc- 


tion of the German army, to be used by the Allies ac 

| A line of rubber items sufficiently - 2 : rs . : 
complete to permit effectively sup the front. Countless thousands of packages, supplies 

plying the requirements of the trade 7 c - ; . 

solicited 2 for fighting troops on all fronts, must be transported 


y 2 A quality of product uniformly across miles of American land, across an ocean, and 
good and capable of delivering ser a one 

vice results thet should reasonably be om then another trek to the actual combat zone. The car- 
expected 3 


_ A price basis inducing and mating : é , 
possible aggressive competition with y line half way around the globe. And each is 
reasoneble profit return “4 


riers _-railroads, boats, trucks, even planes--form the 


dependent on rubber. 
Freed from competition from h a - ; - ; 
nuns supply gies dest a7 te ‘. Railroads use all kinds of mechanical rubber pro- 


direct, among the trade covered by his 


Red te Hew saticiteticas. ducts for rolling stock and in maintenance shops. 


Ships require numerous rubber products. Army trucks 
Selling helps of reasonable amounts ; : ¢ 
so that his sales force may be given mi use tires and tubes, rubber motor mountings, hydrau- 
the advantage of specielized training and 7 ; ; . 
2 a knowledge of the product sold lic brake hose, radiator hose, fan belts, and rubber 
for shock absorption. 

Helping keep this and other industries properly 
supplied with essential rubber goods is a job delegat- 
ed to Republic Rubber Distributors. Backed by the 
advantages of the Republic 5-Point Policy of factory- 
distributor relationship and cooperation, these region- 
ally located organizations have been able to render 
noteworthy service in American war efforts. 

wt aat 
PARTICIPANTS im THE 
OWREREHIP AHO OPT RATION 


MATIOMAL SYNTHETIC RUBBER 
CORPORATION 


‘ 















- Mill Supplies - 


A Law Misapplied 


In its present hit-and-miss application to the indus- 


trial supply field, renegotiation does not encourage the 
confidence or support of distributors. 

The program started with the laudable objective of 
“recapturing profits where preliminary estimates of costs 
were too high” but has now broadened so that a score or 
more of distributors have been approached, and quite a 
few have had to surrender a substantial portion of their 
earnings. It is not especially the money it has cost them 
which causes those who have experienced the procedure 
to question its legitimacy. It disturbs their sense of good 
business in that, at best, its technique is haphazard. and 
in fact there is considerable room to argue whether the 
principle of renegotiation should be applied at all to a 
business of this nature. 

Of necessity. it seems, in renegotiating mill supply 
profits the only rule that can be followed is the rule of 
thumb. More may be taken from one than from another. 


even though conditions in each house are essentially the 


same. Far worse is the fact that firms are seemingly 
singled out for renegotiation according to no known 
formula or standard, which means that one will be 


plucked while its several competitors go unmolested. 
The danger of leaving too much to the discretion or 
whim of the administrator is obvious. To our knowledge 
this abused—in fact, 
handled with all possible fairness-—but it 
death proposition. too lethal to be left lying around. And 


power has not been has been 


is a life-and- 


citizens of a democracy relish having the assurance that 
their laws apply uniformly to one and all. 

The greater issue, and the one which this industry 
should make known to the proper legislative committee 
hefore the present process of amending the renegotiation 
law has been completed, is whether it is fundamentally 
correct to renegotiate industrial supply profits, or whether 
it was ever intended in the original law to impose that 
principle on firms operating under a stabilized structure 
of selling prices and profit margins. 

On the government side the argument is that exhorbi- 
lant or excessive profits must be eliminated from war 


business. Renegotiators point to the greatly increased 





industrial supply sales volume, deduce that proits are 
also higher and define these things to be caused by the 
war, thus placing distributors within the scope of their 
activity. Logically, then, railroads, utilities and other 
services likewise being utilized at an unusual rate because 
of the war program should also be renegotiated. 

From the standpoint of good administration, there is 
sound reason why the Price Adjustment Board should 
consider returning to the original concepts of the law 
and confining its activities to actual war contractors. 
\lready the cases for assignment are so many that break- 
down threatens. There is said to be danger that thou- 
sands of prime war contractors may escape examination. 
While these await attention, it seems unwise to broaden 
the program to include marginal cases. 

The industrial supply business is no more than a very 
minor factor in the whole scheme of renegotiation but it 
can prove out to be many times the administrative bur- 
den of other factors. In renegotiating builders of battle- 
ships. tanks and the like, a double purpose is served in 
that not only are excessive profits recaptured but future 
contracts are corrected so that the process may not have 
to be repeated. But in attempting to scale down indus- 
trial supply profits. the administrators are letting them- 
selves in for an annual chore-—unless they can perform 
the miracle of adjusting downward the whole structure 
of prices. discounts and terms for all standard com- 
mercial articles. Considering the cost of doing the job, 
and the comparatively small amount that might be recap- 
tured, it is difficult to see why they consider the indus- 
trial supply field worth their attention—particularly since 
the profits tax itself automatically will correct at least 
&) per cent of excessive earnings. 

Chairman Vinson’s House Naval Affairs Committee is 
now re-examining the renegotiation law with a view to 
suggesting legislative amendments or corrections in pro- 
cedure. This group has shown a disposition to be both 
reasonable and realistic. If it is not too late, the story 
of the industrial supply industry’s experience with rene- 
goliation ought to be told to Chairman Vinsen’s com 


mittee. 


A fair hearing is certain to be given. 






JOHN J. WELCH, Editor 
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Currently Important os 


Earmarked Stocks 


Strong evidence that official Washington is gradually 
recognizing the necessity for adequate distribution of 
industrial supplies is to be found in the recurring an- 
nouncements that earmarked stocks are being set up on 
various products. First of these was the aircraft steel 
warehouse plan, then the aircraft hardware plan, and now 
a program for putting stocks of oil well tubing into the 
areas where the wildcat drillers must have it if they are 
to open new fields (see page 59). 

The suspicion that the government itself is entering 
the field in competition with established distributors 
seems unfounded. The Army tried that once, in an effort 
to channel warehouse steel to its contractors in upper 
New York state. and the results were notoriously un- 
satitfactory. The answer then. and now, is not for the 
government to go into the warehouse business, but rather 
to make it possible for the established distributors to get 
the supplies they need to keep the war plants going. It is 
hoped that this one lesson was well learned, and there is 
reason to believe that it was. 

The new earmarked stocks are being allotted to regu- 
lar commercial warehouses, at regular prices and dis- 
counts, with no other restrictions than that the stocks are 
limited to specified buyers. In the case of oil well pipe, 
the program was set up because of dire emergency (far 
too few new wells have been drilled. and distributors 
haven’t had pipe in over a year). 

But stocks are not to be earmarked except at govern- 
In fact. WPB has drafted regulations 
specifically to prevent the holding of distributor stocks 
Distributors had better not 
succumb to the temptation to hold stocks for preferred 


ment direction. 
for preferred customers. 
customers. Except for priorities, it’s still supposed to be 


a free economy. in which one customer has the same 


rights to merchandise as another. 


New Policy Materializing 


Some months ago, when the former Distributors Divi- 
sion of WPB was merged into the Wholesale and Retail 
Trade Division, officials of the latter declared it their 
policy not to act as policemen of the distribution field. 
They felt that although the invention limitation order 
L.-63 was being violated. it was unintentional or unavoid- 
able, rather than for the purpose of hoarding. 

Last month the restrictions of L-63 were considerably 
eased (see page 58). Pressure to have it liberalized was 


brought not so much by industrial distributors. whose 
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inventory turnover has generally been high enough any. 
way, but by firms like hardware wholesalers whose turn- 
over rate is, by the nature of their business, character- 
istically lower. The latter have been quite handicapped 
by L-63 in serving the farm trade, a fact to which the 
1945 food crisis can be partly attributed. 

Original purposes of L-63 were most laudable. They 
were to spread the available merchandise farther, elim- 
inating inequities due to hoarding. But in eliminating 
these inequities it seems to have introduced other, more 
serious problems. And the belief that the end of the war 
is now in sight is lessening desires of the unscrupulous 
to hoard. 

\nother example of assistance being given distributors 
by the Wholesale and Retail Trade Division of WPB is 
the improved level of PD-1X ratings. During the last 
few months WPB has raised them again and again until 
now. almost without exception. they are high enough to 
get the goods, without undue delay. 

Thus. L-63 is no longer a threat hanging over dis- 
tributors, and PD-1X can truly be said to be doing the 
job for which it was designed. 

These are useful, constructive accomplishments. 


Post Office Priorities 


Newest citizen to ask a priority is the mailman. This 
is not surprising, considering the volume of mail he’s 
handling. and the manpower problem he faces along with 
everyone else. The rating is self-assigned, and no appli- 
cation or certification is necessary. But, effective imme- 
diately, all addresses containing the correct numeral 
designations in cities over 100,000 population will be 
accorded some kind of preferred treatment by the Post 
Office. It's a simple one- or two-digit number, inserted 
between the citv and the state. 

Distributors’ mailing lists should he brought up to date 
as soon as the correct numbers can be collected. Cus- 
tomers should be advised of their suppliers’ numbers. 
And stationery, like envelopes. invoices. letterheads, ete.. 
should be revised on the next printing. 

In writing Mitt Suppries. use the following: 


MILL Supplies 
330 W. 42nd St. 
New York, 18, N. Y. 


and. for our Chicago office: 


Mint Steppes 
520 N. Michigan Ave. 
Chicago. 11. TI. 
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Our field forces, bent on spreading 
lemocracy to Axis-controlled lands, 
nust have been embarrassed last month 
by the way their product was showing 
Ip back in the office. Strikes, 
race riots, official fights. administrative 
break-downs undoubtedly delighted en- 


home 


emies who always claimed our system 
wouldn’t work under the strain of total 
war. 

It was a mess that shockingly de- 
tracted from the national effort at one of 
the most critical times of the war. More 
listurbing was the revelation of how 
Americans, many highly placed, 
fo not rank the war as their first and 


many 
major concern. 

To find anything constructive in the 
events of June would entail a_ fine 
search, but at least industry was helped 
io emerge from its dog house and to be 
recognized for its shining war record. 
unfairly-cast dis- 
credit. industry has piled up brilliant 
production records and a general rep- 
utation 


Despite abuse and 


for unselfish devotion to duty. 
On its merit it has earned new friends 
and a better understanding of its prob- 
lems. Indications are many that the tide 
of public opinion is shifting swiftly back 
to the side of business and industry and 
that these interests may be helped to 
carry on their war jobs in the future 
with greater freedom and fuller respect. 
The beneficial effect of this change in 
sentiment is already beginning to be 
felt. Some of it may even have filtered 
to the distributer level in the form of 
eased restrictions and a kinder official 
attitude. 

Family Fights--Businessmen have long 
that the President’s habit of 
handing out authority with strings tied 
to it unsound administrative 
practice. The Chester Davis resignation 


argued 
was an 
was the latest indication to bear this out. 


The Wallace-Jones feud stemmed from 
the same cause and a further list of 





L 
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New Prestige for Business 


Appalled by public fueds and mistakes of Administration executives, 
Congress turns to business for strength of leadership. 


squabbles which have involved Donald 
Nelson, Gen. Sommervell, Leon Hender- 
son, Under-Secretary of War Patterson, 
William Jeffers and all the others. That 
little progress has been made in recog- 
nizing the root of all such trouble is 
manifest in the action taken in the food 
administrator case, where a good man 
was allowed to quit-and a mediocre re- 
placement was made. It was shown that 
a yes man was more to the President's 
taste in the food job. but few will be 
convinced that a yes man can untangle 
the existing mess, to say nothing of pro- 
jecting a sound program for boosting 
food production to the dizzy heights 
where it must reach for the exhausting 
requirements of ourselves. our allies and 
the peoples we expect to liberate. 

One 


tain. Congress is seeing things in a new 


Swinging Pendulum thing cer 
light. Its amazingly quick reversal of 
the anti-strike veto was a sign of its new 
independence from executive domina- 
tion. Its attitude expressed by pointed 
grilling in committee hearings of anti- 
reflected 
its friendlier bearing toward the group 
that the 


many In its action of placing 


business government officials 


inhabited dog house for so 
vears. 
curbs on the powers of OPA. and par- 


ticularly in its stipulation that officials 





Our Cover, Our Flag 


On the front cover of Mit 
this Old Glory, 
symbol of the freedom for which 
and brothers 


Sup- 


PLIES month is 


our sons are nou 
fighting and dying. This year, 


more than ever before, Independ- 
ence Day is a time for deep reflec- 
tion among Americans on the sig- 
nificance of our flag, with a full 
resolve to give it our best in the 
trying months ahead. 
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THE WAR MONTH 


JUNE —Congress reacts towards business as labor, farm and civilian supply 
problems grow more severe . . . Earmarking of stocks gains ground, but 
stocks go to established distributors . . . Revised E-6 order directs hand tool 
manufacturers to set aside 20--25% of monthly production for distributors’ 
PD-1X’s . . . Inventory base of L-63 is extended, and PD-1X improved. 


industry 
without having had at least five years 


could) not) administer to an 
practical experience in that industry. 
Congress provided business men with 
reason for 


more hope than they have 


had in almost a decade. The really en- 
couraging thing is that Congress usu- 
ally reflects the sentiment of the 
ple back home, and at last it seems the 


people back home had had a bellyfull. 


peo- 


Official Group 
Meets June 22 


Redistribution of idle tools, the man- 
power problem in the industrial supply 
industry, renegotiation, compliance, and 
<ome of the new WPB regulations were 
discussed by the Industrial Supply Dis- 
tributors Industry Advisory Committee, 
June 22 in Washington, with Ray C. 
Neal. Chief of the Industrial Supplies 
Section of the Industrial and Hardware 
Supplies Branch as government presid- 
ing officer, 

The group reacted favorably to a plan 
outlined by an Army Ordnance official 
for redistributing tools now lying idle 
in war plants. This plan would utilize 
the services of the distribution industry 
for re-purchasing the tools either from 
the War Department or direct from war 
contractors, and re-selling them to in- 
dustrial plants in each area, 

WPB officials reported to the commit- 
tee that discussions are now being held 
with the War Manpower Commission in 
a step to establish a set of operating 
standards under which certain types of 
distributor employees might be declared 
They 


those employees 


essential. emphasized, however, 
that 


“functionally necessary” should be con- 


only who are 
sidered in a manpower program for dis- 
tributors. and that ordinary peacetime 
standards would have to be revised be- 
fore any program could be established. 
Other matters on the agenda: com- 
pliance, replacement of stock, the new 
PD-1X (Form WPB-547), distributors’ 
responsibility in the new program for 
allocating supplies to farmers, and regu- 
lations on tools, steel and copper. 
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WPB-547 Replaces PD-1X 


Distributors given greater latitude in filing inventory figures; new form 


Redesigned for greater ease in 


handling, Form PD-1X was replaced 
this month by form WPB-547 which. 


except in a few instances, calls for the 
identical information which had to be 
given in the old distributor's applica- 
tion for preference ratings. The prin- 
cipal changes are: 

1. Either a book or a physical inven- 
months old 
is now required instead of the physical 


tery which is at least six 


inventory figures of Dec. 31, 1941, 
2. A new series of questions was 
inserted to prevent applicants from 


benefitting by filing two applications 
based on the same figures. 

Formerly of a size which made it 
awkward to insert in a typewriter, the 
form is of 
width. It five sections to be 
filled in as opposed to four on the old 
application. The addition is the cer- 
tification section in which the applicant 
states that to the best of his knowledge 
he is complying with all WPB orders 


Book Inventory 


new standard 


stationary 
contains 


The decision in favor 
of a physical or book inventory at least 
six months old in Column € is an 
answer to the complaint that some dis- 
tributors were unable to furnish physi 
cal inventory figures for Dee. 31. 1941. 
Under the new system, the distributor 
afforded latitude in 
making out the application and, at the 
same 


thus is greater 


time, use of an inventory figure 
1941 better 
picture of the amount of war business 
the individual applicant is doing. How 
ever, the change does not preclude the 


for later than will give a 


distributor from answering the question 
with his Dee. 31, 194] inventory. The 
lone restriction is that the figures used 
be dated at least six months before fil 
ing but not before Dee. 31. 194] 
Although it is not indicated on the 
front of the application, the date of the 
inventory used in the application must 


be inserted in’ the 


inventory column 


The inventory each item in 
an application must refer to the same 


date or be within one week of the date 


shown for 


The second change, adding of ques 


tions, corrects a technical loophole 
Heretofore, an applicant. after receiving 
ratings for 
fill out another 


to Washington 


items, could immediately 
blank and 
before obtaining the 
items with the ratings assigned on the 
first application. Thus in the second 
application he could list the same 
figures as he had used previously, and 
secure ratings on two deliveries 


forward it 


58 


includes certification of compliance with other WPB orders. 





this, the WPB now 
asks that applicants give the date of 
the last application filed for any items 
listed, the case number, whether ratings 
were assigned and 


To overcome 


whether the new 
application is a reapplication. 

Reducing Work-—In connection with the 
listing of officials emphasized 
that making applications. dis- 


tributors should include as many items 


items, 
when 


of a kind as they can on each applica- 
tion. Work in process, it was explained. 
the fact that many 
distributors put only one item on each 
application and send in three or four 
a day for the same type of material. 
WPB officials warned. though. that 
types and kinds of items should not be 
mixed, i.e. 


is slowed down by 


an application for brass 
items should not inelude steel items. 
Revision of the form followed receipt 
of many suggestions from distributors, 
Ray C. Neal. Chief. In- 
dustrial Supplies Section, Industrial & 
Hardware Supplies Branch. The most 
common complaint. Mr. Neal said. was 


that the form was too complicated and 


according to 


called for information that required a 
vreat deal of research and computation. 

“A suggestion offered by many mem- 
bers of industry was that the distributor 
be permitted to report in terms of 
quantities instead of total dollar value, 
or that the distributor be 
option of reporting in dollars or quan 


tity.” Mr. Neal explained. 
He pointed out that doing this would 


given the 


throw the calculations of turnover out 


of balance, in some instances penalizing 
the distributor, unless all units included 
in the item were of the same cost pet 
unit. or unless each unit bearing a dif 
ferent cost was listed separately, 


“After 


of the form. officials have been unable 


considering many variations 


to find any way to reduce the number 
of columns and, at the same time, main 
tain the present equitable control on 
priorities given out to distributors.” 


Mr. Neal declared. 


Steel Guards OK for 
Transmission Drives 


Steel may be used in the manufacture 


of guards or housings on mechanical 
transmission drives under an 
amended Limitation Order L-193, issued 
June 11. The original order (Schednle 
\) prohibited any use of steel in the 
manufacture of guards or housings used 


only for protection. 


power 
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Percy Ridings, vice president of Syracuse i 
Supply, has accepted the chairmanship o! Lea 
the War Service Committee. He brings tc oo 
this post a breadth of experience both inf os 
the industry and in WPB, where he 
formerly headed the Industrial Supplies it 
Section of the Industrial Specialties Branch | ra 

, 








L-63 Restrictions | ;: 
Relaxed by WPB 


The sales periods on which the = 
maximum permissible inventory — is Pe 
based under Order L-63 were increased) ~" 
last month by WPB in a thoroughgoing ay 
amendment to the regulation. 

The revised order also provides: ‘s 

|. Distributors having an inventory sie 


at cost of less than $35,000 are exempt F of 
from provisions of the regulation. 





te 
2. Direct’ shipments, exempt from fF 
the order in determination of sales. are ‘ 
defined as sales in which the goods £08 in 
directly from the producer to the dis § 5, 
tributor’s customer. by 
3. Supplies are defined to make it § 5, 
clear that. specific items covered by § 4 
L.-63 are subject to the order's restri 
tion even though they may be con- 4 
sumer’s goods also subject to coverage | y 


of Order 1-219. 
b. Lines of 
stocked beyond a distributor's permis: | 4 


seasonal goods may be |, 


sible inventory limits during a period |, 
of not more than 120 days. 
Distributors located in Arizona, Cali- , 
fornia. Colorado, Idaho, Montana, Ne: } , 
vada. New Mexico, Oregon, Utah. 
Washington. Wyoming. North Dakota 
South Dakota, Nebraska, Kansas, Okla- 
hema. and Texas may have an inventory 
equal to the dollar value at cost of sales 
The 
-ales period for distributors in other | 
states and in the District of Columbia ; 
is set at three months. } 


——— 


during the preceding four months. 





Distributors Get 
op Gas Rating 


Recognition of the vital role indus- 
trial distributors are playing in the 
war eflort was given by the Office of 
Defense last month 
when it issued a list of in- 
dustries to be given preferential treat- 







Transportation 





revised 







ment in the Gasoline Shortage Area. 
Although listings under several clas- 
sifications would entitle distributors to 








a top rating for gasoline for use in 
trucks. an overall clause in Section | 
of the list was believed to be the gov- 







erning clause for most distributors. 
After listing a top rating of AA-1 

of trucks in connection with 

Army, Navy. Maritime 






for users 






movements of 






- Commission. Coast Guard, or Lend 
Syracuse , ; ‘“ 
Lease supplies, the section states: “All 
inship oj . . : 
E supplies and materials essential to in- 
mn? OE vies producing § leliveri 
usiries yroaucing or or detivering 
+ both in I a 





Shasic supplies or material to the agen- 


aoe ts 1] f stat t f 
. Bcles. regardiess o state or stage o 

SupplisB A ~ 

Pmanufacture or production, shall be 
s Branch seria : “ 

given an A-1 priority rating. 
P, Pr 

z ° ° ° 

—————- A-] ratings are listed as meaning 


‘very critical”; A-2’s as “critical”, and 
\-3’s as “important.” In an interpre 
tation of the preferential list, the ODT 
pointed out that “all of the industries 
included are considered vital to the 
war effort and trucks them 
eau should be supplied with gasoline for 
necessary truck transportation.” 
The interpretation continued: “It is 
ntended that trucks serving all the 
ndustries included shall receive suffi- 


ns 
PB 


ich the 


serving 
tory is ws 


ghgoing 


ides: 


ventory 
ventory F cient motor fuel for the performance 


exemp'y of transportation for the basic func 
mn. tions of the industries. Where the sup- 
“ from F oly of gasoline in the area is inade- 
iles. are 


quate for all of the needs of all of the 


oods £0 F industries included, lesser amounts may 





the dis F hp given to the lower rated industries, 
but it is not intended that truck service 
make ith} a Se a 
_ be substantially withdrawn from any 
— 3 )f these essential industries.” 
age ' Although the various classifications 
ve eom * do not include distributors by name, it 
overae" was pointed out that the interpretation 
specifies that ‘ . the special services 
may be 


to A-1 industries would be rated A-1.” 


{mong the A-1 industries included by 
period Fthe ODT are public utility services, 


permis 


public communications, production and 


a, Cali. © 4: . 
ns distribution of coal and coke, produc- 
na, Ne jy er es yr 
th , | len and distribution of extractive in- 
al, | ° - : 
f tustries (minerals), industrial plants 
Dakota 


s, Okla- 


ventory 


| ‘o the extent of their minimum require- 
ments for the production, processing 


ind distribution of (among other 
a = things): bearings, mechanics’ hand 
as sons service tools, metal cutting tools, weld- 
n other fing rods, machine tools, cranes and 


lumbia § hates 


conveying equipment, precision 
tools and bolts. 





More Earmarked Stocks 


Petroleum Administrator setting up special pipe stocks to encourage 
wildcat drillers. WPB names three distributors of aircraft hardware. 


The government moved in two indus 
tries last month to set up earmarked 
stocks of critical items for the use of 
one special type of consumer. One was 
in the petroleum industry, where the 
Petroleum Administrator for War an- 
nounced plans to establish earmarked 
stocks, mainly of pipe, to encourage 
wildcat drillers to develop badly needed 
new oil The other was in the 
aircraft industry, WPB san 
nounced the first three points at which 


wells. 


where 


aircraft hardware and components will 
be stocked for the exclusive service of 
Both of these 
follow closely on the heels of the plan 
stocks of 
maintained in 16 warehouses through- 
out the country (Mitt Supprirs, June). 


aircraft manufacturers. 


by which alloy steels are 


To Regular Distributors—_In these de- 
velopments there is no apparent indica- 
that the 


venting or duplicating established chan- 


tion government is) circum- 
nels of distribution. Rather, it is setting 
up earmarked stocks among the regula: 
commercial distributors of the commodi 
ties involved, keeping close rein on the 
disposition of the material. 


The aircraft steel program utilizes 
the facilities of 16 well-known. steel 
warehouses. The aircraft hardware 


plan, still ‘in the embryonic stage, is 
probing for distribution facilities which 
have acquired experience in this new 
field. To date three firms have 
been named: Metals and 
Supply Co., Los Angeles; Supply Divi 
sion, Inc., Robertson, Mo. and the Air- 
craft Hardware Mfg. Co.. New York 
City. 

Oil Well Pipe 
lar goods depots,” as 


only 
Ducommun 


The “oil-country tubu- 
the PAW calls 
its plan, contemplates setting up 12 
warehouse stocks of pipe and other ac 
needed by the wildcatters. 
Towns in or near which they will be 
located, and the quantity of pipe to be 
kept in each, are: Chase, Kansas, 800; 
Mt. Pleasant, Mich., 400 tons; Grayville, 


cessories 


[ll.. 500; Seminole, Okla., 500; Hous 
ton, Texas, 1,300; Corpus Christi, 
Texas. 800: Odessa. Texas, 700; 
Shreveport, La., 700; Wichita Falls, 
Texas, 600; Cut Bank, Mont., 400: 


Casper, Wyo., 600, and Los Angeles. 
2,700 tons. 

Firms which will handle the oil well 
inventories have not been named. 
but in choosing them the PAW is 
being guided by the recommendations 
of the oil well supply industry’s trade 
association, the Petroleum Equipment 


yet 
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Suppliers’ Association. Once the stocks 
are set up, it is intended to maintain 


them. 


Need 4500 Wildeatters 
the plan. \dministrato: 
Harold L. lekes said, “The importance 


In announcing 
Petroleum 


of wildeat operations has been stressed 
To 

petroleum requirements. at least 4,500 

should) be drilled this 


Wildcat operators cannot begin 


time and = again. meet war-time 


wildeat wells 
year. 
drilling unless they have sufficient ma 
terials in reserve for use in wells that 
However, the material. 
situation is such that it is not possible 


are completed. 


to keep many strings of pipe lying.idle 


unnecessarily. The depot plan will 
meet the need for minimum stocks of 
material, available immediately when 
required for wildeat and emergency 


purposes.” 

It was about two years ago that the 
stee] mills decided not to stock oil pipe 
e they turned 
over to the supply houses and to opera 


themselves, and at that * 


tors what pipe they had on hand. The 
latter stocks since disap 
peared, with the result that today there 


have long 


are virtually no supplies available. 


Highlights of the Plan--With WPB 
approval already secured, the plan 
contemplates: 

1. An aggregate of 20,000 tons of 


rolled oil-country tubular goods will be 
kept on hand at steel mills for emer- 
vency use by operators who drill less 
than 40,000 ft. annually. This material 
will be set aside for these smaller oper- 
ators because they cannot project their 
future needs far in advance. Larger 
operators are able to plan their mate 
rials requirements, because of the large 
volume of exploratory work conducted 
by them each year, and these operators 
are required to apply in advance for 
the materials they will need for each 
succeeding quarter of the year. 
2. An aggregate of 10,000 


tubular goods will be kept in stock in 
12 depots for emergency use by all 


tons of 


wildcat operators. 

3. Orders will not be filled from these 
emergency stockpile unless the opera- 
tor’s request is approved by the PAW 
District Director of Production in the 
District in which the material will be 
used. 

4. All materials in these stocks must 
be acquired under the terms of Order 
P-98-b. 
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Hand Tools to Distributors 


WPB stakes off 20-25% of total output of hand tools for delivery on 
PD-1X ratings. Extended ratings to be filled from the remaining 75% 


In the June 12 amendments to Gen- 


eral Preference Order E-6. manufac- 
turers of hand service tools got their 
orders to reserve from 20 to 257 of 


their monthly 


July 1 for 
distributor 


output after 
the fulfillment of orders 
rated with PD-1X. Satisfying distribu- 
tor orders was something the manufac- 
turers themselves have long wanted to 
do, but big, high-rated purchase orders 
from direct buyers have frequently pre- 
vented them under the simple prefer- 
ence rating system. 

The new E-6 order also throws up a 
barrier in the of big buyers by 
requiring approval from the Tools Divi- 
, WPB-1319, 
PD-556) before a producer may accept 
stated 
different 
allocation is 


way 


sion (on Form 


formerly 


contracts in excess of billing 


which vary for tools. 


The 20 to 256 


values, 
Con 
tingent upon a manufacturer having on 
hand that proportion of PD-IX rated 
orders. If the smaller, 
the additional production will be de 
livered to other buyers, predominately 
If orders not rated by PD-1X 
and it is 


proportion Is 


military. 
this classification of 
“other orders” that distributors’ directly 
extended 


from 
ratings are to be. satisfied 
fail to reach 75 of a manufacturer's 
then PD-1X 
may be fulfilled. 
With the effective date of the order, 


June 12. the rating required for order- 


monthly output, rating- 


beyond 25°; 


placed on hand tool manufacturers is 
raised to AA-5 purchases 
placed before that date are to be filled 
at the level of A-9. The dis- 
tributor sell] stock without 
any rating whatsoever, subject only to 


However. 


former 

may trom 
the requirement of Priority Regulation 
No. | that he first fill any rated orders 
High ratings on 
filled stock 
course, be accumulated and re-extended 
to replace inventory 


on hand sizeable 


orders from should. of 


Both distributor and consumer inven 
tories are to be held to a 60-day < ipply 


for each of the 


tools listed in the order, 


except that up te ten of a kind may be 
acquired without regard to the 60-day 
limitation 


rhe 


Tools Division. when dgsirable, to (1) 


new E-6 alse authorizes the 
Direct the return or cancellation of any 
order on the books of a 

(2) Direct changes in the delivery oF 
production schedule of a 
(3) Allocate placed with one 
producer to another producer; or (4) 
Revoke any authorization to place an 
order granted in E-6, 


produc er; 


producer; 
orders 
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the order. and the 
beyond which WPB authori- 
zation is required on Form WPB-1319. 
follow: 


Tools covered by 
~ize limit 


Mechanics — cold chisels and 

punches $25.000 
Metal cutting files 25.000 
Machinists’ ball pein hammers 25,000 
Vietal cutting snips and shears 10.000 
Pliers, slip joint 10.000 
Pliers, solid joint 10.000 
Metalworking punches, lever type 10,000 
Screw drivers, all types 25,000 
Wrenches, socket and driving units 50,000 
Wrenches, open end and combina 

tion box 25,000 
Wrenches, adjustable, 22'5° angle 10,000 
Wrenches. box 25,000 
Wrenches, adjustable auto 25.000 
Wrenches, monkey 2.000 
Wrenches, pipe 25.000 


New York WPB Moves 
To Empire Building 


The regional offee of the War Pre- 
duction Board for New York and North 
ern New Jersey and the New York City 
district WPB office has 
122 Ea-t 12nd St.. New 


Empire State Building. 


moved from 
York. to the 
Fight othe: 
vevernment agencies have space in the 
building. 


a hie 


made tor 


move was announced as being 


reasons of economy. 





John S 


rector of 


Chafee has been appointed Di- 
the Tools Division of WPB, suc- 
ceeding George H. Johnson, who becomes 
consultant on machine tools for the Indus- 
trial Chafee has 
been Deputy Director since November, and 
former 


Facilities Bureau. Mr 
is a vice-president of Browne & 
harpe. Mr. Johnson is president of Gis- 
holt Machine Co 
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L-216 Simplifies 
Wrenches, Pliers 


Production of wrenches, pliers an 
rotary files are regimented into sharp 
defined, simplified lines of products j 
Schedules Il, HL and IV to Limitatio; 
Order L-216. announced last month 1 
a move which is expected to raise pro 
duction of the approved lines by 10 t 
15%. 

The revised regulation also forbid. 
manufacturers to produce certain types 
of wrenches and pliers for stock (al. 
though they may be made to fill a cus 
this category ar 
Use of alloy steel is 
banned for certain types of tools. but 


tomers order). In 


wrench = sets. 
allowed or specified for others. 

Before order, 
members of the Industrial Specialties 
Branch of WPB's Tools 
checked it) with 
(mainly war plants), manufacturers and 
distributors. 


issuing the revised 
Division. th 


authors, consumers 


Distributors doing a heavy hand too 
business say the effect on them will bh 
“The limita 
tion on finishes is a good thing.” they 


beneficial. on the whole. 


sav. “It will discourage the tool lovers 
from acquiring critical items only for 
their beauty. or to fill out a collector's 
tool The utility of a hand _ tool 
is just as great without a faney finish.” 


chest. 


manutar 
turers added many special sizes. in an 


During normal times the 


effort to satisfy fussy tastes and par- 
ticular markets. The highly polished 


automobile wrench was an example. In 


time. distributors found themselves 
handling many items which they knew, 
in their hearts. 
frilly. For most 


carbon steel wrench. with an ordinary 


were unnecessarily 


industrial uses the 
finish. has always served perfectly well 

Wrench 
forbids 
stock. 


tent on 


sets. which the regulation 


distributors from buying for 
have been practically non-exi- 
distributor's shelves for 
because of the difficulty of ob 


taining them. 


ovel 


a Veal 


The order lists Iv pes of tools which 


may not be made in more than on 


style. urade, or set of dimensions. sub- 
rect to specified exceptions. lt enume!l 


ates sizes which may be produced in 


each type, allowing the manufacture! 
to decide which he will produce. The 
order further stipulates that a trade 


name branded on a tool does not eat 
mark the particular 
buyer, if reserving the tool for this pur- 


tool for a one 


pose would delay delivery to customers 
entitled to preference. 





Schedule II. Appendix A 


specifies the tools which may be made 


Wrenches 


out of alloy steel and. with specific ex- 
ceptions. bans the production of (1 
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more than one style or pattern, (2 


more than one grade of any type. and 
(3) to more than one set of dimensions. 
Finishes are limited to a coating of 
chemical! 
black. or lacquered. parkerized, or lead 


oil or grease compound or 


or zine coated. Polishing is prohibited 
except to the extent necessary to make 
the wrench usable for its purpose, and 
then on not more than one wheel, belt 
or similar polishing device. 

Ex- 


actly like Schedule I] on wrenches, this 


Schedule IIL. Pliers and Nippers 


regulation has an Appendix A specify- 
ing the pliers and nippers which can 
steel, and forbids 
more than one style or pattern, grade, 


he made with alloy 


The polishing 
restriction is also the same as Schedule 


II. 


Schedule [V. Rotary Files and Burrs 


or set of dimensions. 


The Appendix to this schedule specifies 
approved sizes and shapes of rotary 
files which can be manufactured. Then 
there are these additional limitations: 
(1) shanks for files having a cutting 
diameter of Ye in. or more shall be of 


carbon steel only: (2) diameter of the 
shank for a rotary file with a cutting 
ly in. is limited 


and (3) over-all length of a 


diameter of less than 
lo I in. 
fle with a cutting diameter of less than 
'y in. must not exceed 2% in.. with a 


rotary 


regulation 
files to 
for permission to devote up to 


couple of exceptions. 
allows a producer of 
apply 
10% of his monthly production to orders 
for special cutting tools required for 
Order 
E-2-b and to other special orders. There 


original tooling. as defined in 


is no limitation on distributor's inven- 
tories of rotary files and burrs. 


Warehouses May 
Extend MRO and SO 


Permission for warehouses to extend 
any authorized controlled material or- 
ders for the replacing of stock sold from 
inventory was granted by WPB. June 15, 
with the issuance of an amendment to 
Order M-21-b-2. 

Under the new plan, merchant trade 
steel products may be replaced through 
extension of, CMP) symbols. including 
MRO and SO. on Form CMP-11. Previ- 
ously such extensions were permitted 
only on specific claimant agency allot- 
ment numbers oroon orders rated \A-5 
or higher. 

Replacement of material sold on 
authorized controlled material orders in 
inventory made at time 
within 90 days after the sale. Thus any 
material a has sold 
April 1 on orders bearing the symbols 


mav be any 


warehouse since 


MRO or SO may now be used as the 
basis for stock replacement orders. 


Points to Watch on MRO 


CMP Regulation No. 5, broad in its provisions, is now being tightened 
up. Here are some restrictions both buyer and seller must observe. 


The broadly granted preference  rat- 
ings of CMP Regulation No. 5 on main- 
tenance, repair and operating supplies 


has channelled much distributor busi- 


ness into the “MRO” classification too 
much, think some WPB officials. Be- 
cause the blanket ratings granted by 


the regulation are high. and easily ap- 


there is { 


plied. some evidence oloa 
scramble to use the ratings — indis- 
criminately. 

Last month new” restrictions were 


levied on the use of the MRO symbol 
when Priorities Regulation No. 3) was 
amended to set forth specific types of 
materials and supplies in three lists: 
tended; (2) for which no MRO ratings 
(1) for which no may he 


ratings eX- 


may be extended, and (3) for which no 
extended 
M, L 

The only supplies appearing in these 
lists handled by 
industrial distributors were in the list 
(2) forbidding the use of MRO = sym- 


hols, 


maintenance 


rating may be except as 


authorized by and P orders. 


which are sometimes 


Among these were automotive 


equipment, construction 
machinery costing over $100, fire protec- 
tive equipment (except parts), 
office lockers. 
shelving, and devices used for air raids 
or blackouts. 

Some of the other restrictive features 
distribu- 


tors and their customers must observe: 


repatt 


factory and furniture, 


of the regulation which both 


|. Paragraph (f) has been rewritten «to 
specify that the dollar value of all order- 


rated and unrated” placed for MRO 
for delivery in any calendar quarter of 
1943, shall not exceed one-fourth of the 
total expenditures for MRO in the year 


1942. This prevents any person from order 
ing maintenance, repall and operating sup 
plies in 1943 in excess of his expenditures 
in 1942 unless he obtains special authority 
WPB 
more, expenditures for minor capital items 
in 1942 
period, while expenditures for minor cap 
ital 1943 CMP 
Regulation 5 ratings must be ineluded as 
MRO expenditures. 


As the regulation is now written, the 


from Industry Divisions. Further 


may not be included in the base 


additions made in using 


a part of the 
») 


eurrent 


$500 limit no longer applies to “items” but 
to complete additions, Since very few cap 
ital additions can be made for as low a- 
$500. this provision is now very restrictive 
$500 additions are 
quota established by the 
1942 will soon be reached. 


Furthermore, if} many 


purchased, the 
base period of 


3. There are two general inventory re 


strictions with which everyone must com 


ply-inventories of controlled materials 
must be in conformance with the provi 
sions of CMP Regulation 2, while inven 
tories of other materials and products 
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should not exceed a minimum. practicable 
working inventory. 

4. The following section of CMP Regu 
lation overlooked: “Pro 
vided that neither maintenance nor repair 
shall inelude the 
plant, facility or equipment, by replacing 
material which is still usable with material 
of a better kind, quality or design, except 
this 


5 is frequently 


improvement of any 


as provided in paragraph (b) (3) of 
regulation.” 
5. Welding rod used for manufacturing 
purposes may be not acquired as an operat 
ing supply under MRO, even though it is 
carried as an operating supply in the cus- 
tomers established accounting procedure. 
Both are welding electrodes and gas weld 
ing reds are included in this ban, A cus 
tomer may use CMP Reg 5 to aequire such 
rod to repair his own equipment, however. 
6. Light power-driven tools costing more 
than $175 may net be sold as MRO. They 


must be bought under 1-237. 


Allotment Number 
Extension Optional 


In a June 12 interpretation of CMP 
Regulation No. 3. WPB makes it cleat 
that distributors have the option of ex- 
tending allotment numbers or not. as 
they wish. With full operation of CMP 
on July 1. allotment numbers no longer 
serve to up-grade a preference rating 
from a distributor, hence that incentive 
to pass on the allotment numbers dis 
appears. However. it is expected that 
manufacturers of many “B” products 
will want the numbers extended to them 
by their distributors in) order to de 
velop the facets about the use of thet 
products needed for filing their CMP- 
LB. Henee distributors will be 
continue extensions. The interpretation : 


wise to 


(a) Under paragraph (f) of CMP Regula 
tion No. 3 each manufacturer of Class A or 
Class Bo products who has received an 
authorized production schedule is required 
to show the allotment number assigned te 
the schedule on each rated order for pre 
duction materials required to fill the sehed 


ule rhis requirement is for identification 
purposes and remains effective even though 
iHllotment numbers placed on orders after 
June oO 14s will not have any up 
rating effect 

(ib) On the other hand, a dealer, dis 
tributor, jobber or other person receiving 
1 rated order bearing an allotment number 
or symbol for any material (other than a 
controlled material) or produet, which = is 
net manufactured by him = (¢or which is 


manufactured by him, but for the manu 
facture of whieh he has reeeived ho 
tuthorized production sehedule) is not. re 
quired to show the allotment number or 


<vymbol appearing on his customer's order 
in extending the rating 

ic) In brief, prime and secondary con 
sumers who have received an authorized 


production schedule must identify all orders 
for production materials by the allotment 


number assigned to the related sehedule 
and persons who are not operating under 
iutherized) production schedules may, but 
need not, do so 
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War expenditures by the U. S. Government during May mounted to $7,373,000,000 


showing only I1° 


increase over April expenditures of $7,290,000,000; The daily rate 


of war expenditures average $283,600,000 in May compared to $280,400,000 in April 





Distributors Organize 
Club in Connecticut 


The primary objective of the newly 
organized Industrial Supplies Club of 
Connecticut—to assist in the redistribu- 
tion of vital supplies necessaries neces 
sary to the war effort and for essential 
civilian needs 


was incorporated into 


the constitution and bylaws when the 


vsroup held its second meeting at the 
Hotel Garde. New Haven. June 16. 
Officers of the club are George E. 


Steele, Page, Steele & Flagg, president; 
Arthur Klebes, Smith & Klebes, 
president, and A. G. Lindquist, Lind- 
quist Hardware Co.. secretary and treas- 
urer. Gilbert Silliter, 
Silliter & Holden; Robert Smith, Smith 


vice- 


Directors are 


& Klebes, and J. H. Stagg. Jr... Hawley 
Hardware Co. 

John J. Welch, editor of Mitt Sup- 
pLigs, spoke at the meeting on “Redis- 


tribution” and the part the industrial 
distributor should play in it. 

\ two point code of ethics 
adopted: 1, Members must 
established Government 


tions, 


was 

maintain 
regula 

not 


price 


and 2. 


Members must mis 


represent facts concerning a competi 
tor, his products or policies. 

Under the organization’s constitution 
any regularly established distributor of 
industrial supplies is eligible for mem 
bership provided he sells industrial 
tools, supplies and equipment to manu. 
facturing concerns; carries a sufficiently 
stock and main- 
tains outside engineers or service men 


complete purchased 


to demonstrate and recommend equip 
ment, tools and other supplies. 
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Boy, Am I a Mess 
We can ill afford to look back 


after this war and find ourselves 
in the position of the fellow who 
said: 


“When God gave brains I thought 


he said trains—and I missed them. 


“When God gave ears I thought 
he said beers 
long ones. 


and I ordered two 


“When God gave noses I thought 
said roses—and I ordered a big 
red one. 


he 


“When God gave legs I thought 
said kegs—and I 
couple of fat ones. 


he ordered a 


“When God gave heads I thought 
he said beds and I ordered a big 


soft one. 


“Boy, am I a mess!!!” 


Rear Admiral Emory S. 
Land, of the U. S. 
Varitime Commission, and War 
Shipping Administrator. 


Chairman 











Truman P. Handy 
Appointed to SWPC 


Truman P. Handy, Deputy Director 
of the Consumer Goods Bureau of the 
War Production Board, has been ap- 
pointed Deputy Chairman of the Smaller 
War Plants Corporation. 

Before going into government serv- 
Mr. Handy was chairman of the 
board of the Celluloid Corporation. 


ice, 
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3 Ways Cited to | 
Get Farmer Items | 


Three methods distributors may fol. 
low in obtaining stock to carry out the 
program of supplying farmers with es. 
sential needs were explained to the 
Wholesale Hardware Distributors In. 
dustry Advisory Committee by officials 
of the Wholesale and Retail Trade Di- 
vision, WPB. The WPB program is 
designed to provide farmers with cer. 
tain essential farm supplies and to as. 
sure that the production and distribu- 
tion of the supplies will be controlled 
according to a program drawn up by 
the Office of Civilian Requirements. 

The three ways in which distributors 
may obtain supplies are: 

1. They can apply on PD-1X forms 
for ratings with which to obtain speci- 
fied types of supplies. Ratings not 
lower than AA-5 will be assigned and 
will enable procurement of most of the 
products listed in Order M-330 and 
Priorities Regulation 19. However, the 
following products will not be avail- 
able through PD-1X application: 
housewares (as defined in Order L-30), 
farm machinery (as defined in Order 
L-170), cutlery (as defined in Order 
L-140, and wire products (as defined 
in Order M21-b-2). All of these items 
and in addition certain textile products 
such as harnesses, leather and rope 
will be made available only through 
directives and direct allotments. 

Batteries and motors, on the other 
hand, will be procurable only through 


ratings assigned by PD-1X_ applica- 
tions. 

2. Distributors can submit certifi- 
cations received from farmers to ob- 


tain priority on orders for farm sup- 
plies up to 75 per cent of the dollar 
amount of their sales. 


3. A distributor can place orders 
without waiting for farmers’ certifi- 


cates by simply certifying that he ex- 
pects to sell the goods so obtained 
and that his goods on hand will not 
exceed a month’s normal inventories. 

Officials pointed out that success 
of the program depends largely on the 
ability of distributors to see that the 
goods get where they are most needed. 
It was emphasized that in many cases 
fulfillment of the program may be 
hindered through shortages of materials 
or transportation difficulties. In that 
case, distributors were urged to take 
care of the most pressing requirements 
first. 

Results of a recent survey of whole- 
salers’ inventories in ten different states 
were reported to the committee. The 
survey showed that between April. 
1942 and December, 1942, inventories 
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of hardware wholesalers fell off more 
than 43 per cent while sales declined 
more than one-third. While part of this 
decline was the result of seasonal fac- 
tors. it was emphasized that a good 
portion of it could be ascribed to the 
inability of wholesalers to replace their 
stocks. 

In a 
PD-1X 


ibtaining 


the use of the 


some distributors in 


discussion of 
form by 
they had 


officials 


supplies never 
iandled out 
that the policy of the division is to dis- 
courage indiscriminate shifting of lines 
It was felt that to 
allow this would defeat the purpose of 
inventory control through inequitable 
distribution of supplies. In 
cases exceptions might be made to the 


before, pointed 


wher ever possible. 


certain 


policy if there were inadequate sup- 
plies of any type of stocks in a given 
area. 

In the discussion of the use of the 
PD-1X form by retailers. WPB officials 
that it 
those retailers who in the past custom- 


stressed can be used only by 
arily bought directly from producers. 
If they bought dis- 
tributors, they -must continue to follow 
this procedure. 


previously from 


The committee also pointed out the 
for up-grading of ratings as- 
signed on PD-1X forms in certain cases. 
lt was explained that frequently rat- 
ings are assigned on the forms but at 


need 


a later date ratings assigned for pur- 
chase of the same type of products are 
raised. It was felt that some procedure 
should be established whereby when 
this happened there should be auto- 


matic up-grading of ratings in effect. 


Distributors Assigned 
Part of Chain Output 


Allocation to distributors and re- 
tailers of a part of the welded and 
weldless chain producers’ output is 


provided for in Limitation Order 1-302 
which became effective June 26. The 
allocation is being made to provide for 
the sale of chain to farmers and other 
important 

The order also establishes simplified 
the manufacture of the 
chain. The purpose of the standardiza 


“consumer level” users, 


practices in 


tion is to conserve steel insofar as pos- 
sible by eliminating the production of 
as much odd size material as_practi- 
cable. 

Certain special types of chain manu- 
lactured for direct 
specifically 
standardization in these cases, accord- 
ing to the WPB, would be either impos- 
sible or impractical from the standpoint 


industrial 
excepted 


war or 


isers are since 


of producing substantial savings. 
\pproximately 45 producers of chain 
are affected by the order, 


Wage Restrictions Clarified 


Distributors may grant merit, promotion, length of service increases 
without NLB approval subject to specified standards. 


Conditions under which distributors 
may grant wage increases without spe 
cific approval of the National Labor 
Board were clarified last month in an 
explanation of the board’s most recent 
restrictions, 

Distributors the 
board’s approval to a formal pay plan. 


who have obtained 


may grant all increases based on such 
The 


applicable to any supply houses which 


plans. same conditions also are 
have a pay policy based on a collective 
bargaining agreement that existed be 


fore May a1. 1943. 


he granted if they conform to a clearly 


Increases also may 


defined practice adopted before Oct. 27, 
1942. Such a 


through payroll records or by showing 


policy can be proven 


that such a schedule has been formal] 
communicated to employees. 
Employers without approved — pay 
schedules may apply to the board for 
approval of a plan or can make pay 
adjustments. without board approval. 
under specified conditions. In this cate 
gory, subject to the various conditions. 
are merit increases, automatic length of 
service increases, promotions or re- 
classifications. 
In the case of merit increases they 


are limited to the rate range for the 


George O. Rowland, of Osborn Mfg. Co. 
in ‘Cleveland, has been appointed Chief 
of WPB’s new 
Well 
work with Osborn, Mr. Rowland has spent 


Brush Section 
to distributors 


Industrial 
known through his 
much time during the war emergency to 
helping break production bottlenecks by 
efficient application of power brushes. 
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specified job and all such increases must 
be governed by the following standards: 
1. They 


ments made as a 


must be individual adjust- 


reward for superiot 


quantity or quality of work or service 


2. No employee may receive more 


than two merit increases during any 


calendar vear. 
a Except in cases where there have 
fluctuations in 


substantial em 


ployment, no more than half of the 


been 


average number of employees in a job 


classification may receive merit) in 
creases during any calendar year. 

1. No merit increase may exceed one 
third of the difference between the mini 
mum and maximum rates for the job. 


There are three governing standards 


for granting “length of service” in 
creases: 

1. They must be individual adjust 
ments usually made automatically at 


the end of specified periods of satis- 
factory service, 

2. Not more than four such increases 
may be given in any calendar year. 

3. The amount of the adjustment may 
not exceed one-fourth of the difference 
the 
for the 
Two standards are listed for increases 


between minimum and maximum 


rates job. 


based on promotions or reclassifiea 
tions: 


1. They 


resulting 


must be individual adjust 


ments from moving an em 


ployee into a different job classification 
2. Any employee may receive a rate 
15% 


on his former job or the minimum rate 


not in excess of above his rate 
for the new job. whichever is the higher. 
provided, however, that where an em 
ployee has special ability and experi 
ence, he may be paid a rate within the 
corresponding Iw 


appropriate range 


such ability and experience 
Whitridge Named Head 
Of Advisory Committees 

John CC. Whitridge. Jr. 


named director of the Office of 


has been 


try Advisory Committees. succeeding 
Barry T. Leithead 
Mr. Whitridge joined WPB in De 


cember as an industrial advisor, For a 
few weeks prior to his appointment as 
director he served as acting director for 
Mr. Leithead 
of illness. Before going to Washington, 
Mr. Whitridge 
sales manager of International Business 


Machine Co, 


who was absent because 


was eastern division 








Industry Urged 
To Support CMP 


\ plea for industry to lend a hand 
the Controlled Materials 
Plan from being a “flop” in the third 
fourth voiced — by 


George 


in preventing 


and quarters was 


Renard, secretary-treasurer of 
the National Association of Purchasing 
(gents last month. 

Declaring that changes in CMP have 
left little of the original plan except 
the initials, Mr. Renard said time and 
trouble had 
the Production Requirements Plan been 


would have been saved 


amended to include what is now. the 
remnant of CMP. 
“We now have in effect.” he con- 


tinued, “a Controlled Materials Produc- 
tion Requirements Plan, a combination 
of the practical the 
plans the definite objective to 
control production through scheduling 
the use of materials and 


features of two 


with 


facilities.” 

The next objective, he said, must be 
simplification of procedure and elimina- 
tion of the continual issuance of numer 
ous detailed regulations. 

The greatest problem. according to 
Mr. Renard. is the failure to integrate 
CMP 


‘ ontrols. 


successfully) with other priority 

“There are minor differences in pro- 
cedure.” he continued. “but there is no 
company should 
receive an ‘allotment’ (under CMP) in 
some instances and an allocation (unde: 
M orders) 

Mr. that 


minorities in industry of the provisions 


earthly reason why a 


in others.” 


Renard warned abuses by 
of the maintenance, repair and operat 
ing regulations under CMP Regulation- 


No. 5 & \ 


system and if 


and were threatening thi- 
did not 


cheeks would have to be 


they stop. new 


developed. 


23 District Offices 
Discontinued by WPB 


To obtain greater utilization of man- 


the Wa: 


Production Board last month closed 23 


powel and to save money, 


of its 123 district offices. Other district 
offices in the states involved will now 
handle the business formerly handled 
by the closed offices. 


Phe 23 offices affected were in Lowell, 
Fall River and New Bedford, Mass.: 
Camden, N. J.: Chester. Lancaster. 
Norristown. York. Welkes Barre. Read- 


ing. Johnstown, and Williamsport. Pa.; 
Reanoke. Va.: Chattanooga. Tenn.: 
Greenville, S. ( Mobile. Ala.; Miami. 
Fla.: Wheeling, W. Va.: [ron Moun- 
tain. Mich.: Fort Smith. Ark.: Shreve- 
port. La.: and Fresne and Oakland. 
Cal 
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Our Editor offers no explanation for 


this item except last month’s heat wave 
and his long endurance of Washington's 
foibles, 
brought on something like this sooner 
or later anyway. He does not indicate 


which probably would have 


this will be his last transgression, so we 


dowt know what to promise or predict. 


The Other Editors. 
MEMO 
To: Editorial Staff 
From: The Editor 


Subject: Pentagon Building, 


Washing- 
ton 

Care should be taken to avoid con- 

tributing unwittingly to a general effort. 

obviously enemy-inspired, to cast  dis- 


credit on cone of our great national 
wonders. the Pentagon Building in 


Washington, 

The unusual part that this building. 
building. is Allied 
known to citizens. 
To neutralize its effect in welding the 
victory. subversive agents have planted 
detrimental tales amid national 
lore and some writers have been thus 


as a playing in 


strategy is not our 


our 


tricked into passing along stories that 
discredit the Pentagon Building. We 
should know the true facts. 

It has been related that (a) a boy 
entered wearing a Western Union uni- 
form and emerged several days latet 
a full commander in the U.S.N.R.: (b) 
St. Bernard dogs bearing brandy flasks 
wander the halls in search of lost visi- 
was born in one of 


tors: tc) a baby 


the corridors to a woman who claimed 


net to have been pregnant when = she 
entered the building. 
Such distortions only serve to mini- 


mize the strategic value of the structure 
and have undoubtedly been created by 
Axis spies in retaliation for the sue- 
cess which the Pentagon Building has 
achieved in checkmating their espio- 
nage efforts. We must bear in mind that 
the real purpose of the Pentagon Build- 
the War 
Department or to provide office space 
for 38.000 
Only a few people know that the Penta- 
actually built for 
of baffling enemy 


ing is not simply to house 


some government workers. 


von Building 
the 
agents. 


was 
single purpose 

No more cunning nor relentless anti- 
espionage plan was ever devised than 
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the drafting of plans for the Pentago 
Building. plotted | 
place in one location all the blueprint. 
papers, forms and models that it is ; 
spy’s business to steal, and then | 
build around 
mental 


G-2 deliberately 


these objects a 
chamber of whic! 
insanity would be inevitable for even 


mon 
horrors in 


spy who ventured within. This purpos 
has been served. 

When the building was first opened 
Washington’s spy circles celebrated th 
centralization of all their work an 
hastened to report to their home offices 
in gleeful code that espionage would 
soon hit a new high. This was befor 
they began to notice a sinister depletion 
of their numbers. Before long ther 
was scarcely a single spy’s outstretched 
ear in any Washington bar. The even 
tual realization that their numbers had 
heen swallowed up mercilessly by « 
building left the remaining spies horror 
struck. 
stumble out of a Pentagon entrance or 


Occasionally a spy or two would 


fall from a high window. gasping ou! 
his fate of having been lost for week: 
in a jungle without rain to allay his 
thirst, without roots. herbs and berries 
to stave starvation. 

The enormity of this disaster put the 
greatest crimp in the spy trade since 


Pinkerton. Enemy powers have pro 
tested to our government. They sa‘ 


that the Geneva conference authorized 
shooting of captured spies but that the 
infliction of such tortures as are ex 
perienced by their agents entering the 
building the 


ciples and ethics of civilized and hu 


Pentagon violates prin 








mane Ww arfare, 


The Pentagon Building has put spy-[ 


ing on a non-paying basis in Washing 
ton. As was calculated in the beginning. § 


the building does not have the same § 


effect 


these individuals. in their long experi 


on businessmen visitors since 


ence with Washington's bizarre charac: | 


teristics have built up a sort of immu- 
Besides, the business 
do lost in the 
say that they do not mind being shut 


nity. few men 


who hecome Pentagor 


off from reports on new orders 
regulations. 

To sum up. the Pentagon building 
is really a great achievement. In our 


should be 
mistake of 


writing we careful 


make the 
facetiously 


referring to it 





and § 
not to 


| 
| 
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Engineering Design 


—Creator of America’s Mechanized Might 


In war, as well as in peace, the design engineer is the vital 
c c 


link between the inventive mind and the 


mass-production reality 





and interesting to note that reports of new 
then 
mcreased m 


| ris gratifving 


WCapolls have reversed COLLESC 


thev also have 


“secret not only 
during the past few months . 
Once they filled us with dread and misgiving. 
loday the cnem thy 


Word about the latest new Anny weapon reached us as 


frequency 
Coc WOTTVIng 
this was being written a 2'2 ton truck that performs on 
water as well as on land with equal efficiency. “The Duck", 
jeep, is particularh 


lacking 


or their equivalent 


resembling WW OVCTZTOWN amphibiou 


suited to landing where docks ar 


Loaded with 20 fully equipped soldiers 


opel itmons 


they have brought America’s war weapons to the highest 


ctheicney surpassing Tlitler’s weapons despite all thre 
vaunted scientific wizardry of the Germans and them ten 
vear start. 

\t this point it is well to remember that while Ger 
many’s military might is traceable to. it superonty im 


many of basic 1 cliscovern 


armament, thre technologi 
(including the airplane and the submiaring 

ucts of American genius. ‘The 
ware of the military advantages 


irc. the pre dl 


Germans always have been 


of technological 
ority and have forced its expansion with all them might 


Up I 





in supplies, its propeller runs it ashore. It climbs the beach Vhey knew that mobility and surprise play a decisive rok 
on its six-wheel drive and continues the trip on land in modern warfare and their design cngimect cre kepl 
Pus amportant addition t busy, with umiqne mtcrsit 
Our ccond-front fighting to ache Wpreced need 1 
equipment, Coming so° Clos ult te fast vane hid 
on the heels of the nov fiittin figlitin equipment 
hamou tank killing Bazor VT his is the thirteenth of a series of edito- Our own mulitia bah bcd 
xe : aes of taamy Sister; rials appearing monthly in all McGraw- trial cn “ite ills sei a 
making contributions of ‘ iction until it became ccrt 
Niles Mamie viaelauesn Hill publications, reaching more than cat tne: anal tea Geena an 
the men who transform neb one and one-half million readers. The y the conflict. But cn bet 











ulor Kdeas into practical are dedicated to the purpose of telling our country actually cnibarked 
fealat the men who beges the part that each industry is playing in nits Pre ream Program 
- | of — Ha lai the war effort and of informing the pub- : tavie 1 y' , vo po 
cclatek. eal ebiedltaale aie lic on the magnificent war- production ac- equipment. ‘Eamks, planes, 
tory became a certainty as com plishments of America’s industries. uns, Ships and limadreds of 
ras America’s design en ther apparatus and machi 
gincers threw thei full ettort f wa ce studied. ¢ frilly 
into the war cast ager lected rit hce Ob oul 
\dapting mitricate ord KItiOn ching socicti 
nance designs to mua roduction, these men developed were organized under the leadership of the Amy O 
ons such as the \ELO destrover of Romunel’s tant nance Department to serve as advisors and msidtianbs an 
nd brought out th rT hehtig plan mic bomber thre devclopment of advanced designs of tan md other 
that hiave won the aw superiority that tis turned the tick motonzed equipment of wat Lhe above mentioned “Duel 
ist the Asa faking ideas and giving them form, sclect md the now famous Sherman tend t t tl 
1 the material f construction ding upon the niiny results of these cthort 
method of fabrication idapting the electrical and mechani After the Preparedie Pre mn had) offterall been 
ts that pe the product pecifyving the finish that launched and Cong liad made ats martial ay ( ion 
ts and | itil t th noare the focal port it was necessary. to create. th hetbactourin lneprint 
f \merican production. Them meenuity has ne parallel from which the cugimes of i comld be bial. Becarse 
() thes put citar bales ona ne production basis and the designs of the machies of production, a ell as t 
thin the reach of all. ‘lodav. after |e than three vears designs of the product themsel determine the sy 
with littl 11 1Oou DCTICH rhuanent design ind economy with which thin | mitact 








the capacity of our industrial system is dependent, to a 
considerable extent, upon the ability and ingenuity of 
American design engineers. Germany’s military might was 
successfully mechanized because Germany, for more than 
10 years preceding the war, was riding the wave of a world- 
wide technological revolution. ‘This revolution was as far- 
reaching as the advent of the electric motor and the inte:- 
nal combustion engine. It was born of the profusion of 
inventions and discoveries since the last war. German 
design engineers took advantage of every one of these. 

If we are to defeat our enemies and if we are to continue 
to play the leading role in the post-war world we must 
make better use of the new technology than do our enc- 
mics. The job is up to American product engineers who 
already have made tremendous strides in designing the 
intricate machinery of production and of war equipment. 
Much remains to be done however. 

It has been said that the Germans have not developed 
one single item that can be classified as basically original, 
nor are there indications that any so-called “secret weapon” 
will henceforth be developed by them. ‘Today the Nazis are 
completely outclassed by the tremendous manpower of engi- 
necring brains that is at the disposal of American industry. 
Although we were faced by the same fundamental prob- 
lems of shortages in materials, manpower and time, our 
engineers not only solved these problems quickly and effee- 
tively, but they outstripped the enemy by the preponderant 
weight of talent which we were able to bring to bear upon 
our problems. As is evidenced by studies of the designs of 
captured German war equipment, our airplanes are faster, 
carry heavier loads, have superior protective armor and heav- 
icr armament. Our tanks, especially the Shermans, stand un 
matched. Our tractor-mounted artillery excels theirs in 
fighting power. Our automotive vehicles are the envy of 
the world. Our battleships are supreme. Our signal and de- 
tection devices are frustrating all of our enemies’ attempts 
to dominate the seas, 

And as we approach the end of the conflict, the pattern 
of which already has been set, the forces that converted 
American industry from peace to war-production will again 
be brought into play, and the product engineer will con- 
tinue to be the fulcrum. Our post-war industry will grow 
from his blueprint. Nor will his job be any less urgent, any 
less responsible, any less sweeping in its effects than were 
his efforts during the war-preparedness program. 

Since the cessation of the manufacture of peace-time 
goods, many new materials and production techniques have 
been developed. Plastics, synthetic rubber and magnesium 
in the field of materials were relatively new and restricted 
in their uses when war came. So were powder metallurgy, 
induction heating, electrostatic heating, adhesives for join- 
ing metals and compressed resin-impregnated wood. The 
new possibilities in product design created by the electronic 
devices and applications developed during the war period 
virtually stun the imagination and the “atomic revolution” 





promises to change the entire pattern of manufacturing 
operations. 

Never before has there been so much speculation about 
the future as there is today. Looking forward, who can 
doubt our limitless capacity to continue our industrial 
world leadership? 


While no one can predict developments in product de. 
sign in the post-war period, certain it is that they will be 
so vastly different and so far superior to existing designs 
that they will obsolete most products as we know them 
today. With engines of vastly superior metals, designed to 
burn 100 octane gasoline and built to a precision ten times 
greater than that of pre-war engines, our post-war automo- 
biles will give from 40 to 60 miles to the gallon. Tires will 
last from forty to fifty thousand miles. ‘The comfort and 
smoothness with which these cars of tomorrow will glide 
along are undreamed of today. Polaroid windshields will 
climinate the glare of oncoming headlights and the driver 
will need to give but scant attention to the manipulation 
of his simplified gear shifts. 


According to no less an authority than Igor Sikorsky, we 
stand on the threshold of a new air age in which the hel- 
copter will contribute to the greatest prosperity we have 
ever known. 

Prophecies are hard to make at a time like this but 
speedy house building seems to be a certainty in the world 
of tomorrow. Air conditioning, new methods of heating, 
humidifying and drying, promise to be necessities in the 
post-war home. Vacuum sweepers will be much lighter, less 
noisy and casicr to manipulate. Washing-machines will be 
fully automatic and practically free of noise and vibration. 
Not only will our homes and most of the furnishings be of 
radically new design, but so will the factories and machines 
that produce them. 


Only one factor can prevent the fulfillment of the dream 
of the product designer. His job is not accomplished over 
night. ‘To convert sound ideas into production blueprints 
involves a great deal of time and moncy. The building of 
test models is an expensive and tedious procedure. An 
abundance of seed moncy is required to perfect the prod- 
uct, to develop mass-production methods and to bring it to 
fruition as a finished saleable product. 

It is the patriotic duty of every industrial leader to 
hasten these developments so that the material benefits 
created by them may speed our progress along the road of 
abundance. 





President, McGraw-Hill Publishing Company, Inc. 
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A Nuisance 


REGULATIONS 








Here’s the new 
four-story home 
of Fuller Supply 
Co., Utica, N. Y. 











or a Godsend? 





D. E. FULLER 























Utica, N. Y. distributor views restrictions as a means 


of cementing business relations with “‘little fellows,’’ says 


keeping them posted on latest rules is major contribu- 


tion to the war program. 


WHILE SOME DISTRIBUTORS may look 
upon government regulations and re- 
strictions on the selling of industrial 
supplies as a “damn nuisance” (fre- 
quently they're more emphatic than 
that), D. E. Fuller, president of the 
Fuller Supply Co., Utica, N. Y., has 
a different opinion. 

Mr. Fuller will tell 


you, are necessary in times like these 


Restrictions. 


and to the distributor they offer a 
real opportunity, an opportunity to 
be a Godfather to his customers. The 
large plants, Mr. Fuller concedes, 
have available facilities for learning 
about and understanding regulations 
but the “little fellows,” the bread-and- 
butter-customers of normal times, are, 
for the most part, completely at sea 
when it comes to determining what 
they can do under WPB orders. 


Keeping the “small fry” on the 
right and legal track and, at the same 
time, seeing to it that they obtain 
necessary supplies or substitutes will 
place a distributor in the Godfather 
position, according to Mr. Fuller. 
And, it is not theory with him: it’s a 


tried and proven formula. 


Contribution Worthwhile 


Among the chief, but small, cus- 
tomers of Fuller Supply are the near- 
by paper mills of Northern New York. 
Until the advent of CMP, paper mills 
could give ratings of only A-10 with 
their orders. An A-10 rating, as most 
distributors found out long ago, 
meant very little in seeking to replace 
stock sold from inventory. However, 
Mr. Fuller reasoned, that even though 


the mills were not considered among 
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industries in the 


the essential war 
effort, their contribution was a worth- 
while one. 

admitted, “it didn’t 


matter whether paper was produced 


“Sure.” he 


so you could get fancy wrapping for 
a pair of shoes but it certainly was 
important that paper was available 
so airplane parts could be covered 
while being shipped.” 

Once he arrived at this conclusion, 
Mr. Fuller’s path was laid out for him. 
The little fellows—the customers of 
yesterday and the probable customers 
of tomorrow—got their supplies and 
the Fuller company got their ratings, 
all A-10’s. To all appearances the 
firm was slowly but surely selling 
But 
ances, Mr. Fuller confided, were de- 


itself out of business. appear- 
ceiving. When PD-1X became a real- 
ity, he reasoned, just such cases as 
this were considered. 

“Those boys down in Washington 
knew that some distributor customers 
couldn’t give high ratings but still 
had to have supplies,” he declared. 


(Continued on page 196) 
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ACTING WITHOUT ANY PROFIT whatso- 
ever, Erskine-Healy, Inc. of Roches- 
ter, N. Y., recently demonstrated that 
the industrial distributor is a logical 
and effective agency for redistribut- 
ing excess plant stocks of such items 
as cutting tools. Most of the tools 
handled had been from other supply 
houses. 

There was no thought of redistri- 
bution in the minds of Erskine-Healy 
officials when, a few months ago, they 
received an order from one of Roch- 
ester’s large warplants for several 
thousands of dollars worth of mate- 
rial, mostly drills. 

It was only three or four weeks 
later that the purchasing agent for the 
war plant telephoned the supply house 
Walter C, 


that an error had been made and the 


and informed Viergiver 


war plant was being deluged with 
drills. 
had intended to split the original or- 
der, half to Erskine-Healy and half 


to another supply house. By mistake, 


The customer, it turned out, 


however, the complete order went to 
three supply houses. 

While the war plant was not inter- 
ested in making a profit on the excess 
items it, by the same token, did not 
want to sustain a loss. Erskine-Healy 
officials, following their well estab- 
lished custom of willingly taking back 
merchandise for credit at the full pur- 
chase price, offered to help the cus- 
tomer out by taking back the drills 
purchased from them. However, by 
this time, the customer had mixed up 
the drills from all three distributors 
and its list of excess stock was made 
up of about 90 percent of the com- 
petitors’ lines. This, however, did not 
Help- 


ing out the customer, they reasoned, 


faze Erskine-Healy executives. 


was well worth the effort redistribut- 


ing stock would involve and, in addi- 
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REDISTRIBUTION At 


War plant which over-bought through error, lists stock 
with Rochester distributor, who locates buyers. 


tion, they figured they probably could 
build that intangible “good will” by 
aiding other customers. 

Working on this premise Mr. Vier- 
giver and his staff set to work. They 
combed back orders. Each new order 
that came in was carefully checked 
against the list supplied by the over- 
stocked firm. Slowly but surely the 
supply dwindled and with virtually 
every drop engineered by Erskine- 
Healy came an expression of grati- 
In all cases 
the Rochester distributor was careful 
to point out to customers that the 
drills were of a different make than 
those handled by Erskine-Healy. 


The widely used sizes were cleaned 


tude from a customer. 


out in a comparatively short time but 
the odd sized drills did not move so 
rapidly. However. through a stroke 
of good fortune, Erskine-Healy was 
able to put the finishing touches on its 
aid to the war plant. A representa- 
tive of a firm in a nearby city dropped 
in one day seeking immediate deliv- 
ery on a host of hard-to-get items and 


was able to furnish top priority rating 





Walter C. Viergiver, of Erskine-Healy, 
engineered the redistribution of a 
large overstock of drills in a 
Rogshester war plant. 


because his company is now doing 
work. Included in his 


lengthly list were several odd-sized 


ordnance 


drills. The next morning the com- 
pany agent departed with the back 
seat of his car weighted down with 
drills. 

Looking back on the experience in 
redistribution, Mr. Viergiver said: 

“When you're in business you have 
to recognize the fact that you can’t 
make money on every transaction. 
Serving your local war plants is the 


important thing.” 








The Problem 


The possibility that vast 


sary expansion of cutting tool prod 











inventories of tools and supplies may 
be liquidated after the war adds selfish 
point to the pleas of top WPB officials 
for development of a method of recov- 
ering idle stocks of tools, and redistri- 
buting them now to war plants which 
need them now. Estimates of the quan- 
tities subject to redistribution are only 
guesses, and vary widely, but they are 
invariably too high for comfort. 
Particularly distressing is the belief 
that many cutting tools are now lying 
idle in plants which over-bought or had 
their revised to meet the 
changing demands of the military. Such 
idle tools production of 
plants needing them, compel unneces- 


contracts 


slow down 


ers. and threaten orderly distributi 
after the war. 

These are matters with deep impli 
tions for the industrial distributor. 
can be badly hurt by mishandling 
the problem, or he can be of great 
sistance to the war program by helpi 
to handle it wisely. The urgency of 
problem is underlined by the fact th 











. = ° IL 
several Washington agencies are 0 4 
working to develop redistribution plas he 

; a 

More likely than not, a formula 
. ° a 
soon be chosen and applied national : 
Unless officials draw on the distribg! 


tor’s intimate knowledge of factors 
fecting this problem (which they @ 
most anxious to do) the plan whi 
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and are periodically mailed out to all 
wholesale distributors in the region. 
When one sees something it wants, it 
gets in touch with the bureau for the 
name of the holder, and buys the mer 
chandise direct, subject of course to 
Merchandise 
listed in the same bulletins. 

The organization started life as the 


prior sale. wanted is 


Harry S. Van Denburg formed the 
Surplus Products Bureau for redis- 
tributing excess stocks. He is presi- 
dent of the Van Denburg Supply Co. 


THE SALE OF SURPLUS PLUMBING and 
heating materials from one whole- 
saler to another is being accom- 


Surplus Materials Bureau, a non-in- 
corporated enterprise, early in Au- 
gust last year with the issuance of its 
first bulletin of surplus materials. 
Subsequently, the name was changed 
to “Surplus Products Bureau, Inc.” 
and was granted a charter to operate 
under the laws of the State of Illin- 


plished in the Middle West by an or- 
ganization called the surplus Prod- 
ucts Bureau, set up by Harry S. Den- 


berg of Van Denberg Supply Co.. 


Rockford, Ill. 


tact with some 600 wholesalers, the 
bureau compiles lists of materials 
available and materials wanted, ask- 
ing a 5% service charge from buyer 
and seller when a deal is completed. 

The lists are continually revised, 


By maintaining con- 


ois. While the charter grants the firm 
a broader field in which to operate, 
neither the original plan nor the fun- 
damental purpose of the Bureau has 
been changed from the first day of its 
inception, Its primary purpose as 
stated by Mr. Van Denberg is to, “aid 
the war effort by redistributing sur- 
plus materials from where they are to 
where they ain't.” 


Because Mr. Van Denberg has been 
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ally emerges may fail to recognize 
¢ industrial distributot’s essential 
lace in any method of redistributing 
ols. So it is the distributor’s move. 
uggestions will be welcomed by Franz 
tone, Chief of the Industrial Special- 
its Branch, Tools Division, War Pro- 
uction Board, Room 552A, Railroad 
etirement Bldg., Washington, or by 
{t. Suppuies editors. 

A number of distributors have al- 
eady taken the initiative and set up 
«al systems for moving surplus stocks. 
eported on these two pages are recent 
amples. Neither incorporates all the 
lements necessary to a, nation-wide 
rogram, but both demonstrate sound 
istributor thinking. 


From the experience already secured, 
these facts stand out as guide posts for 
the future: 


If the method involves surplus stocks 
lists, they should be local in character. 

Products ‘in surplus stocks lists must 
be expertly described. 

Only new merchandise, preferably in 
original packages, should be included. 
Somewhow there should: be some com- 
pensation for handking costs in order 
for the program.to go forward broadly 
and continuously. This is one of the 
difficult questions. It should be big 
enough to provide some incentive, but 
not leave anyone open to charges of 
profiteering. 
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Redistribution with 10% Profit 


In Rockford, Ill., Van Denberg sets up bureau to facili- 
tate movement of stocks between plumbing wholesalers. 


identified withthe plumbing and heat- 
ing field for over 40 years, he chose 
that field as the starting point. An- 
nouncement of the plan was sent to 
600 plumbing and heating wholesal- 
ers in the central mid-west. Many of 
these firms are important factors in 
the industrial supply field as well. 
These firms were requested to list 


their surplus stocks as well as 
their material’ wants with — the 
sureau. Because the appeal was 


directed to the plumbing and heating 
divisions, most of the material listed 
so far has been in that category. How- 
ever, it is not unusual for the Bureau 
to get a list of surplus tools from a 
firm. And quite frequently it is re- 
quested to locate industrial equip- 
ment and tools for other supply 
houses. 

Since its inception the organization 
has been a one man jobh—more truth- 
fully one man plus a competent secre- 
That 


Harry S. Van Denberg. Headquarters 


tary. one man, of course, is 
are in a separate downtown Rockford 
building. 

The bureau itself neither buys nor 
sells material. After the sale is com- 
pleted, it relies upon the integrity of 
hoth parties to pay. One house alone 
has put through fourteen requests for 
surplus materials and has been suc- 
cessful in procuring the needed items 
each time. 

Why has the enterprise been suc- 
cessful? Mr. Van Denberg cites these 
reasons: “There was and is a maldis- 
tribution of critical materials due to 
changing conditions in various terri- 
tories. Some firms have overstocks 
of certain items while the shelves in 
similar houses a few hundred miles 
away are bare. The bureau provides 
‘the means for correcting this condi- 


tion at a nominal charge.” 
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Should I Be in Uniform? 


A question of paramount importance today. Here’s what one sup- 
ply man’s heart dictated. Was he right? Judge for yoursellt. 





John West (right) checking notes with Vice-President L. E. Johnson on a 
400 ft. conveyor installation to be used for moving 10,000 tons of vitally 


needed scrap tin. 


By FRANK J. CLEARY 
Western Editor 


Joun West of the Lewis Supply Co. 
in Memphis is exchanging civies for 
army olive drab. This is the moment 
he’s been anticipating for the past 
two years. On several occasions dur- 
ing that period he was on the verge 
of chucking his job and signing up 
with the air corps because many of 
Each time that 
“join up feeling became almost over- 


his friends were in. 


powering, some new and critical 
emergency developed requiring his 
immediate undivided attention. 
Without further thought he would 
dig into each problem until a solu- 
tion was found and the emergency 
eliminated. Some were simple jobs 
requiring only a few hours or a 
couple of days. Others took weeks 
before completion. It was only when 
the pressure was lifted for a few 
days at a time that the question 
or the 
Army needed him most. He finally 


resolved to let Uncle Sam make the 


arose of whether industry 
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This is one of the last jobs he tackled before induction. 


decision. The Army decided they 
wanted him. He decided not to ask 
for a deferment. 

All the while John West was bat- 
tling this decision, his boss, T. Walker 
Lewis, was neither blind to the situa- 
tion nor disinterested in its outcome. 
West was one of the best salesmen 
in the company, and his entry into 
the armed services naturally would 
put a crimp in the firm’s war effort. 

“I believe the job you are doing 
here is vitally essential to the war 
effort,” Mr. Lewis tells his employees. 
“It’s not colorful or glamorous work 
and rarely do you receive any 
thanks. But if the Army wants you, 
I'll not contest the decision unless 
you, personally, request it. We'll get 
along somehow until you get back.” 

Why pick John West out of hun- 
dreds of distributors’ salesmen fac- 
Only be- 
cause his reaction is fairly typical of 
men in their thirties. 


ing this same problem? 


The problem of deferment is a 
common one facing every executive 
in the industrial distributor field. Is 
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the executive justified in asking for 
deferment for his men on the basis 
that they are essential to war in- 
dustries in the territory? Let’s pick 
out a few random case studies of 
what Mr. West has done to verify 
the remark Mr. Lewis made that he 
is essential: 


Case 1—A prime contractor building 
a large war plant was unable to lo- 
cate a satisfactory source of agitator 
tanks with explosion-proof geared- 
head motors. Best delivery date stand- 
ard manufacturers of equipment 
could offer was several months. which 
meant a serious delay in putting 
plant into operation. 

After learning about the function 
of the tank and contacting many 
sources of materials, plans for an al- 
ternate tank were evolved which met 
with the approval of the contractor’s 
engineering staff. This alternate tank, 
in fact, proved more flexible in view 
of possible future changes in the 
speed of agitation or operating tem- 





"I believe every man in our organi- 
zation is vital to the war effort. But 
until he is convinced of that I can't 
help him make the decision one way 
or the other”, is the firm belief of 
President T. Walker Lewis, Lewis 
Supply Co., Memphis, and the theory 
on which he operates. 
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perature. It also lopped off from 
four to six months delivery time. 
Equipment was selected on the basis 
of suitability and availability—stand- 
ard motors, speed reducers, etc. The 
services of a local welding shop and 
a machine shop were enlisted for 
fabricating and assembling the fin- 
ished units. In this way the plant 


was completed and in operation 


months earlier. 


Case I11—A local war plant with little 
apparent need for flat transmission 
belting suddenly began purchasing 
it in quantities. Plant engineer, upon 
inquiry, admitted he was laboriously 
having his men cut and make tool- 
holders for electric and pneumatic 
hand the belting. A 
sample toolholder was shown the 
Lewis belt man, who quickly made 


tools out of 


one from a cheaper and more flexible 
leather. These cost the plant less 
than the original belting, worked 
more effectively, and freed labor for 
more productive effort. 


Case Il 
arsenal urgently needed several sizes 
of pumps. None of the sources of 


-A contractor building an 


this type of pump could furnish com- 
pleted units in reasonable time. After 
checking the characteristics of both 
the pumps and motors, a call was 
put through to the Lewis source of 
supply 


to verify what horsepower 





Temporarily one man can make a 
good try at doing three men’s work as 
W. F. Simmons is at Lewis Supply. 
His right and left hand men who as- 
sisted him on over-the-counter and 


will call orders are in khaki. Until 
replacements can be trained, he is 
holding the fort. 





income. 


do my best to stay healthy. 
plant. 
conserve tires and gasoline. 
share my car with others. 
and tires. 
needed materials. 
I do Civilian Defense work. 


am a regular blood donor. 


hending suspicious persons. 
I have a Victory garden. 





“HOW WELL AM I SERVING MY COUNTRY?” 


I regularly buy War Stamps and Bonds 
a \ , | 


avoid unnecessary expenditures to help prevent inflation. 
cheerfully observe all rationing regulations and do not hoard. 
budget my ration points carefully and don't waste food. 

work where I can do the most good for the war effort. 

get to work on time and am never avoidably absent. 


I 
I 
I 
I 
I 
I 
I do my best to avoid accidents, especially if 1 work in a war 
a 
I watch what I say and spread no rumors. 

I 

I 

I 


travel only when absolutely necessary. 
I carry my own bundles when shopping to save manpower, gas 


I contribute to the Red Cross and all War Relief funds. 
I save and turn in scrap metal, used cooking fats and other 


work with the Red Cross or other volunteer groups. 


pay my taxes on time and in full. 
do community social service work. 
I am prepared to quietly cooperate with the F. B. I. in appre- 


| 
I 
I volunteer for Nurse’s Aide work. 
I 
| 


I contribute books to the men in the service. 
I write to friends and relatives in the service. 
I observe dimout and blackout regulations to the letter. 


at least 10°C of my 








would be required for each size pump. 
Motors were then located in various 
stocks throughout the country and 
ordered shipped to the pump manu- 
facturer, the 
pleted units to meet the schedule. 


who delivered com- 


Case I1V—A local war plant was hav- 
ing trouble buying the correct size 
V-belts for maintenance. An adjust- 
able V-belt was recommended which 
worked perfectly. Instead of stocking 
30 to 50 different sizes of endless 
V-belts the plant need have on hand 
now only one or two rolls of the 
adjustable belt in the cross-section 
Plant 
money, time and space. 


sizes used. was able to save 


Case V—A contractor building a new 
war plant was able to procure the 
explosion-proof high-speed motors 
and the pumps it needed, but was 
stumped on the problem of getting 
a suitable speed reducer. A new re- 
ducer. sold as a packaged unit, with 
a fixed ratio of 13 to 1 was recom- 
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mended. By utilizing a V-belt drive 
to get the final speed exactly, this 
combination solved the dilemma. 
Speed of pump could be changed by 
adjusting ration of V-belt drive. This 
suggestion proved useful on several 
other jobs and enabled contractors’ 
engineers to handle many sulisequent 
contracts by using the easy-to-obtain 
reduction units. 

The fact that John West decided 
not to seek deferment despite the 
above record in serving the war 
effort illustrates his thinking. His de- 
cision, like that of many others be- 
fore him, was motivated by the high- 
est form of patriotism, as he saw it. 
But before other key supply men take 
this step, distributor executives 
might well pause and analyze each 
case lest too few experienced men 
be left to carry on the vital job of 
servicing war industries. It certainly 
cannot be considered unpatriotic to 
wear civies or overalls if the job is 


important enough. 
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Chill Treatment for Metals 


For shrinking, testing and treating metal parts, distributors may now sell 
refrigeration units producing temperatures as cold as minus 150 deg. F., 


COMMANDEERED TO HELP answer the 
precision demands of war production, 
cold magic is now being practiced in 
hundreds of 


metal-working _ plants 


which previously regarded exceed- 
ingly low temperatures only as a tool 
of the abstract scientist or means of 


foods. 


To the metal-working industry, the 


freezing 


principal usefulness of intense cold 
stems from the fact that metal con- 
tracts when cooled. By cooling—and 
thus shrinking—a male piece of a 
shrink-piece assembly, it is possible 
to secure a tight fit without pound- 


ing. There are also other uses, test- 


| 


ing and ageing of metals, etc., and 
no doubt closer acquaintanceship 
with the mysteries of low tempera- 
tures will reveal many more. 

The development which brings low 
temperatures to the production line 
is a self-contained refrigeration unit, 
resembling your electric refrigerator 
at home in that all its mechanical 
elements are incorporated into one 
piece of equipment, but with the 
opening on top so workmen can 
reach down into it. It was originally 
designed for keeping frozen foods, 
but when war came, industry appro- 
priated the freezer for its own. 


Sh. eu 


A 





Bronze bushings are shrunk to fit diesel pistons in the low-temperature cabinet 
above. Compressor section of the cabinet doesn’t appear, but is behind the 
men at left. This is the “Deepfreeze” unit, one of the popular makes. 
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Bigger installations of low tem. 
perature refrigeration are also find- 
ing widespread war use for synthetic 


rubber plants, gasoline refineries, 
testing military equipment under 


arctic conditions, etc., but these in- 
volve extensive engineering and in- 
stallation. The packaged 
units require a minimum of engineer- 
ing, and are already being handled 
by industrial distributors. 

The outfits consist of two sections, 


smaller 


the condensing (refrigerating) unit 
and the insulated cabinet. The con- 
densing unit generally employs the 
non-toxic fluid Freon-12 and includes 
the compressor, motor, water-cooled 
refrigerant condenser and controls, 
The cabinet is a top opener, as men- 
tioned, about waist-high to provide 
easy access, 

The chillers are available in sev- 
eral sizes, depending on the cabinet 
capacity needed and temperature re- 
quirements. When extreme cold is 
needed, say minus 150 deg. F., the 
condensing unit includes two or even 
three compressors operating in stages. 
When only minus 40 or 50 deg. F. is 
required (and that’s colder than the 
worst weather anywhere in the U. S.), 
one compressor is sufficient. 

Industrial uses of the low-tempera- 
ture cabinet are already legion, and 
more are being discovered all the 


A few follow: 


Shrink Fits temperatures 
make it possible to assemble parts 


time. 


Subzero 


like bearings which require a press 
fit, simply by slipping them into posi- 
tion. Valve heads similarly 
shrunk into airplane engines. The 


are 


method eliminates pounding, strain 
on the parts, and saves time. 


Testing—Performance of aircraft in- 

struments, for example, can be studied 

at low temperatures with comparative 
(Continued on page 199) 
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Ewing Galloway Photo 


Ground logging with tractors and logging arches has virtually replaced the old slash-all system under which log- 
gers cut everything in sight, removed only the best lumber and left almost enough waste to cover the ground. 


Speeding Up Logging 


Distributors meet war time logging changes and keep large and small firms 


equipped with efficient tools for normal work and even for mining trees. 


INDUSTRIAL DISTRIBUTORS in lumber 
areas have witnessed and been af- 
fected by numerous changes in log- 
ging methods during the last few 
years but none has been more start- 
ling to the F. G. Foster Co., Hoquiam, 
Wash., than the addition to its books 
of a customer that mines its logs. 
This “strange-as-it-may-seem” busi- 
ness of lumber mining is sending to 
the mills trees that fell more than 
500 years ago. “It has been definitely 
established that the mined trees are 
500 old, 


trees of that age are growing on the 


more than years because 
surface above them,” J. G. May, sales 
manager for the Hoquiam firm, ex- 
plained. 

The lumber company which is do- 
ing the mining acquired a stand of 





J. C. May, sales manager of F. G. 
Foster Co., knows what equipment 
logging firms, large and small, need 


and he sees to it that his firm is 


a a Ee ee 
reauy to suppiv «.icm. 
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When 


workmen started to remove the sur- 


cedars in the usual manner. 
face trees they discovered that under 


an alluvial deposit were as many 
down cedars as were standing above. 
And, Mr. May pointed out, they were 
in a state of perfect preservation. 
“It is characteristic of cedars,” the 
Foster company official explained, 
“that the wood remains sound for a 
long time, even when dead and above 
them with wet soil 


ground, Cover 


or water and they will last almost 
forever.” 

But the supplying of equipment to 
the “mining” company accounts for 
only a small share of the business the 
Foster firm does with loggers in the 
famous Grays Harbor district. Saws, 


(Continued on page 200) 
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Brush up Your Salesmanship 


Boom times won't last forever. Here’s a call by a leading distributor’ 


for the industry to start now developing intelligent, constructive selling. 


ASSUMING WE ARE ALL SET to go, after 
the war, with a policy decided upon, 
excess inventory liquidated, then 
We should go to 
a place where few of us have ever 


been and that is into the realm of 


where do we go? 


intelligent sales forces and construc- 
tive well planned sales policies. 
Many of the manufacturers do a 
miserable selling job, and we as dis- 
tributors—well, there is just no word 
to describe it. Apparently we open 
our front door with the thought in 
our mind, “Here we are, if you want 
We do too little 
All of that must 
pass, and we both must become bet- 


it come and get it.” 


intelligent selling. 
ter salesmen. 


*H. H. Kuh 


president of Hardware and 
Supply Ce 


, Speaking before the manufac- 
turers’ meeting of the Triple Mi!l Supply 
War Conference, Cincinnati, May 11, 1943 


We are going to see intense compe- 
tition not only among ourselves but 
from new outlets which somehow or 
other have been established during 
this period. I cannot say who is to 
be charged with the responsibility for 
this condition, but the fact remains 
that mail order houses, plumbing 
supply distributors, retail hardware 
stores, automotive equipment houses 
and many others are in the indus- 
trial supply business. We will have 
that added competition plus new 
things which have been brought into 
the market to replace something that 
you manufacturers are now making 
and which we distributors are selling. 

In our own little institution we are 
doing the same as many other dis- 
tributors. We are trying to revitalize 
our sales force. Permit me to read a 
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“Talk about your product, not skeet shooting.” 
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page from our price-book—which is 
carried by all our men and I hope 
read by most—to tell you something 
of the recommendations we are mak- 
ing to them: 

“Anyone can sell something to 
somebody, but a successful salesman 
must possess many qualifications. 
Among them he must be: 

1. Humble. 
2. Presentable. 
3. Courteous and pleasant. 

In addition he should: 

1. Never go through a custom- 
door the second time 
without knowing what the 


ers 


customer does, how he does 
it, what he uses or what he 
should use for that purpose. 
. Try to sell him what he uses. 
. Try to sell him what he should 
use. 


Ww NO 


4. Try to develop a real friend- 
ship with his customers. 

5. Know his line. 

6. Be about his 
work and company. 


enthusiastic 


7. Always sell more than mer- 
chandise.” 


May I please dwell for a moment 
on No. 1, the necessity of being hum- 
ble? We do not encourage humility 
to the point where we request out 
men to be “the timid soul,” but we 
are trying to get the idea over that 
if they enter a plant in the spirit of 
“may I help you operate your plant 
more efficiently?” they will get much 
farther than if they practically burst 
through the door and say “here I am, 
everything is now under control.” 

Many times I have read to out 
men a_ thought-provoking editorial 
written by Bruce Barton. It is en- 
titled “God's Gift to Little Men,” and 
reads as follows: 


“It has been interesting to me to 
discover how often a first-class man 


regards himself, secretly. as much 
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famous 
author blush like a school boy when 


over-rated. I have seen a 


his work was praised. Emerson some- 
times came home after his lecture 
utterly discouraged by his sense of 
failure. Lincoln was subject to moods 
of abysmal dejection;* his favorite 
song was the doleful ‘Why Should 
the Spirit of Mortal Be Proud?’ 

“On the other hand, I know three 
men—and have come into contact 
with many more—who are utterly 
free from any doubt as to their own 
omniscience. One of the three is a 
ticket-taker in a New York theatre, 
one is a day-laborer on a farm, one 
is a private secretary to a corpora- 
tion president. 


Cocksureness Irritating 


“These three gentlemen have posi- 
tive views on every question, and do 
not hesitate to express their con- 
tempt for all who disagree. They 
have a high sense of the importance 
of their time. In their dealings with 
us common folks they are inclined 
to be abrupt. 

“[ admit that 
used to irritate me. It seemed rather 
with the 
self-depreciation of many of the lead- 
ers of the world. But one day I hit 


their cocksureness 


ridiculous, as contrasted 


upon the explanation, and now no 
bumptious individual irritates me 
any more. My explanation is this: 
God is just. He distributes talents 
with impartial hand among the sons 
of men. To big men he gives the sat- 
but he 


penalizes them with hours of depres- 


isfaction of achievement, 
sion, introspection and self-doubt. 
“Little men would be discouraged 
if they could see themselves in their 
light. So conceit was sent into the 
world—God’s great gift to little men.” 
One of the finest examples of 
gracious humility | have ever seen 
the 
awarding of an Army-Navy “E” by 


General Knudsen. I know the owner 


was when I recently attended 


of the plant had done practically 
everything he could to induce the 
general to come. He was there, but 
instead of getting up and waving his 
arms and saying “After a tremendous 
effort I have arrived,” he simply 
stated “I just happened to be in the 


city and learned that my friend was 
award. and I 
asked him if I could not please come 


to be given the “E” 


out and present it.” 

That is what we are trying to do. 
Now I would ask the manufacturer’s 
salesmen to follow some other sug- 
gestions. They are not original with 
me. I have heard many distributors 
voice the same feelings. 

In attempting to make my point 
clear, I should like, please, to divide 
your salesmen and sales managers 
into two classes. Number One, those 
who call on us representing lines we 
those 
who call representing lines we do 


distribute and Number Two. 
not distribute. 

This is the fellow 
who represents a line we distribute. 
Please tell him that he is 
ambassador of good will you have 
the 
tributor’s office to casually inquire 


Number One: 
not an 


sent out to saunter into dis- 
about our golf game, how he liked 
the last convention, have we heard 
the one that goes like this, finally 
“anything on your mind,” and then 


leaves. Do you know men come into 











their 
product? Others call from the hotel, 
saying they haven't time to come out? 
And still and ask 
“do you me?” I, 
wanting to admit that I do not, say 


our office and never mention 


others come in 
remember not 


“sure.” and he sits down, often 
apparently afraid to mention his line, 
then departs. 
Will you please ask him to do this: 
a. Advise us in advance when he 
is coming and how long he will 
be with us. We want to check 
our sales force to see if any of 
them have calls we want him to 
make. 


. When he 


have him call in person. not by 


arrives in our city 
phone. 


c. When he comes in, have him 
introduce himself and keep tell- 
ing me who he is until 1 know 
him. Please, oh please, ask him 
not to come in and inquire if I 


remember him. 


— 


sring a record of our pur- 
chases for the year to date com- 


pared with a year ago. 


(Continued on page 209) 






































The little man is sure he’s important. 
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The Expanding Aviation Industry 


Distributor’s one-man aviation department now employs 13 workers who are on call 24 





hours a day keeping special supplies flowing to thriving aircraft plants in Dallas area. 


SO ITS OWN SALESMEN might be the 
first to size up and begin filling the 
needs of new aircraft plants in its 
vicinity, Briggs-Weaver Machinery 
Co. of Dallas two years ago set up a 
separate aviation department. Since 
then, its men have indeed been the 
first to knock on the front doors of 
embryo aircraft plants—in fact they 
have helped hang the doors. In what 
is now one of the country’s leading 
aircraft centers, these salesmen are 
now putting the finishing touches on 
the seventh new plant in the territory. 
When an industry jumps from zero to 
seven something is bound to give. In 
this case it was Briggs-Weaver, which 
expanded from 
ment to a staff of thirteen. 

Back in 1941, 


formed its aviation department. The 


a one-man depart- 
Briggs-Weaver 


word “department” was a slight ex- 
aggeration then for Dave L. O’Neall 
was the whole department. With a 
background of nearly twenty years 
of sales experience in the industrial 
field, coaxing, cajoling. or persuad- 


ing buyers to try a new lathe or make 
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Walter Jaschob, assistant to the president, examines all incoming mail each 
morning. Orders from aircraft plants go direct to Dave O’Neall’s staff. 
Gladine Tate, opening mail, almost fainted one morning when she spotted 
a check for $130,000. 


it two kegs of nails instead of one, 
Mr. O’Neall set out to tackle this 
new field. The first few months were 
tough. He had to divide time between 
the contractors erecting the plant 
and the crew of purchasing agents 
sent ahead to equip the building with 
establish local 


machine tools and 
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sources for tools and supplies. Many 
of the items needed were peculiar to 
the aviation industry and foreign to 
Dallas. Even the names of some of the 
manufacturers were unfamiliar. 

With the help of the buyers, how- 
ever, Briggs-Weaver was able to con- 
tact these new sources of supply and 
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(Left) Here's Briggs-Weaver’'s aviation 
department clearing the decks for a 
day in the field. Around the desk, left 
to right, are Julian Murphy, P. L. 
Howell, Dave O’Neall and John 
Blackney. Bill Crocker, in rear, 
handles inside details and substitutes 
for the others. 


arrange for stocking most of the 


items. This policy, established when 
the aircraft industry was a mere in- 
fant in Dallas, since has played a 
major role in the firm’s ability to 
provide out-of-stock service on many 
requirements now that the plants num- 
ber seven instead of one. 


Three Outside Men 


The technique of sticking with the 
job from the time ground was broken 
until the last machine tool slid into 
place proved so helpful that Mr. 
O’Neall made it a “must” procedure 
as each new plant moved in. The 
work got too heavy for one man so 
an assistant was added. Before long, 
three more were needed, two for field 
the field 


force increased, it became necessary 


work and one inside. As 


to step up the office personnel from 
two to eight girls. 

It was President Jack Dale’s orig- 
inal intention that the aviation de- 
partment function as a separate unit 
and it has. All quotations, orders, 
questions on deliveries or information 


(Below left) During the recent metal- 
scrap drive, Walter Jaschob took ad- 
vantage of the opportunity to aid the 
campaign and, at the same time, to 
clear the firm's shelves of obsolete 
stock. The newly found space has 
come in handy for stocking many of 
the new Aircraft industry lines. 








from the field clear through Mr. 
O’Neall and his staff. When he is in 
the field, Bill Crocker takes over. 

Mr. O’Neall. 
three other outside men, Julian Mur- 
phy. P. L. Howell and John Blackney. 
Each has two accounts which he calls 
on six days a week. Mr. O’Neall keeps 


with North 


Besides there are 


in touch American’s A 
and B plants and works with each 


of the other men frequently. 


Sees All Buyers 

Contacting an aircraft plant is no 
cinch. Each one has specific visiting 
days for salesman to see buyers. Ap- 
pointments, however, can be made 
for the other days. During the pre- 
liminary tooling up process, the men, 
however, spend more time on off days 
with various purchasing heads than 
they do on the regular call periods. 
There is no such thing as seeing only 
one buyer. Each plant has a director 
of purchases and under him are from 
ten to twenty specialists responsible 
for the procurement of specific types 
of equipment or supplies. These buy- 
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(Below right) Jack Dale, whose foresight 
was responsible for the establishment 


‘of an aviation department, examines 


a sample piece of hose from the spe- 
cially built display cabinet in his 
office. Other shelves, which extend 
around three sides of the room, con- 
tain manufacturers’ literature. 


ers must be contacted by the sales- 
man. Thus, it is easy to see why a 
man must spend almost an entire day 
at one plant. 


“Off Day” Visits 


On the “off days,” the salesmen us- 
ually arrange with the purchasing 
departments to get into the plant. 
These are periods when the factory 
taken 


should some out-of-the-ordinary prob 


representatives are along 
lem have arisen. It’s a standing rule 
in most plants that if a new machine 
fails to function properly, the dis- 
tributor’s salesman is sent for in a 
hurry. Shop superintendent and pro- 
duction engineer stand by while the 
salesman diagnoses the trouble and 
makes his recommendation. Upon his 
say so the machine is then torn down 
or proper adjustments made. It’s 
times like those, Mr. O’Neall says, 
that a salesman either gets the green 
light for future business or loses out 
completely. Fortunately for the B-W 
men, they haven’t yet hit one which 


(Continued on page 199) 








PETTICOAT 
PIONEER 


Memphis woman operates 
own supply house, refutes 
argument women are not 
suited for selling industrial 
supplies, gets ‘thrill’ out of 
helping men in war plants. 


Supporters of the contention that 
women are not suited for the job of 
selling industrial supplies might well 
look to Memphis, Tenn., before arriv- 
ing at any hard-to-back-down-from 
conclusion. For in Memphis, the 
Phoenix Rubber Co., not only has a 
woman for its star salesman but the 
same woman also is owner of the 
supply house which specializes in me- 
chanical rubber goods. 

One of the pioneers in petticoats to 
sell industrial supplies, Mrs. Sue 
Rauch neither asks for nor gives any 
quarter when it comes to obtaining 
orders on the merit of the products 
and on her ability to service accounts. 

Born, or at least revived, in war 
time, Phoenix has grown steadily un- 
der the direction of Mrs. Rauch. Foi 
a while after she had launched the 
business, however, it seemed as if it 
would die an early death. The firm 
was only four months old when the 
Government questioned its legality. 

“No new business permitted dur- 
ing the war.” said Uncle Sam. Mrs. 
Rauch accepted the challenge and set 
about to prove she had an established 
trade and that her business was ‘essen- 
tial to the war effort. 

Her experience befare the war had 
been with her husband for eleven 
years, nine of which he was branch 


manager for the Continental Rubber 


Co., and, after that. owner of the 
Rauch Rubber Co.. for two years. 


However, Mrs. Rauch’s activities were 
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Carrying an armful of catalogs, Mrs. 
Sue Rauch leaves her office at 7:30 
A.M. to start a round of visits to in- 
dustrial plants in the Memphis area. 


limited to office work and an occa- 
sional contact by telephone with a 
customer. Then her husband went 
into defense work with the expecta- 
tion of being called into the armed 
farces. 

Mrs. Rauch felt women should 
carry on their husband’s business and 


(Continued on page 206) 





The distaff side is in the majority at Phoenix Rubber, Memphis. Here is Mrs. 
Rauch (left) with William Bates, city salesman; Miss Annie Mae Evans, 
office manager, and, at the typewriter, Miss Frances Meeks, stenographer. 


MILL SUPPLIES ¢ JULY, 1942 





—— Ft oe. 











4 


UMI 


— Tt -er, 

















vans, 


ipher. 


4 


UMI 


Paymasters 


Distributors find pay -as- 
you-go plan involves host 
of records and reports; em- 
ployees discover “savings” 


add up to paying more. 


PAYROLL DEPARTMENTS of industrial 
distributors inherited another detail 
this 


pay-as-you-go 


chore month when America’s 


first 


came effective. 


income tax be- 


Widely publicized over the radio 
and in the newspapers, operation de- 
tails were nevertheless still a subject 
of widespread discussion as execu- 
tives sought to determine their exact 
responsibilities. Although only four 
forms are involved, it was generally 
agreed that numerous interpretations 
will 


have to be made before the machinery 


and possibly several changes 
runs smoothly. 

For distributor employees, enact- 
ment of the plan meant one immedi- 
ate thing—leaner pay envelopes. For 
the distributor, as an employer, 
working under the plan means sev- 
eral things, most prominent of which 
is increased paperwork. Provisions 
of the law require distributors to: 

1. Keep an accurate record of the 
family and marital status of each 
employee. 

2. Withhold part of each worker's 
wages and keep an accurate record of 
the withholdings. 

3. Deposit monthly the amounts 
withheld if they total more than $100. 

1. File quarterly reports with the 
government. 

5. Make quarterly payments to the 
government. 

6. Give each employee a receipt 
for the amount withheld during each 
year. 

7. File an annual report with the 
government. 

8. File copies of employee-receipts 
with the government. 

By now both employer and em- 


Take On Tax 


ployee should have taken the initial 


steps toward putting the plan into 
operation. The first move fell to the 
before July 1 he 


tributed among employees a govern- 


employer; dis- 
ment drafted statement officially noti- 
fying them that the plan would be in 
operation July 1, and that wages for 
periods starting on and after that date 
would be subject to a 20 per cent 
withholding. 

Although the government intended 
to furnish employers with copies of 
this statement, delays in distributing 
them forced most distributors to have 
their forms printed or mimeographed. 
Most sections of the country also ex- 


perienced difficulty in obtaining 
“status blanks” for distribution 
among employees. These blanks, giv- 


ing each worker an opportunity to 
indicate his family or marital status 
and what share of the total family 
exemption he was claiming, were 
supposed to be returned to employ- 
ers by July 1. Under the law, em- 
ployees who failed to return the 
blanks are not to receive exemptions. 
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While, generally 


dling of the income tax payroll de- 


speaking, han- 


ductions is merely a matter of sub- 
stituting this task for the job of mak- 
ing Victory Tax deductions, the fact 
is that there are new forms, that more 
will be withheld, that 
tional reports have to be filed, and 


money addi- 
that any change in the status of an 
employee must be recorded. 

The four forms which are used in 
keeping the plan in operation are: 


W-l 


Quarterly report to govern- 


ment. 
W-2—Receipt to employee. 
W-3—Annual report to govern- 
ment. 
W-4—-Exemption status reports to 


be filed with employers by employees. 
From the distributor’s standpoint, 
the plan operates in this manner: 
The 
employees whether he will withhold 
on a percentage basis or whether he 


distributor first notifies his 


will use the government tables which 

were set up for simplification pur- 

poses. (Most distributors elected to 
(Continued on page 204) 


79 








Two Cents Per Sales Call 


Pittsburgh distributor, for the price of a stomp, reaches the “inaccessible” account 


and keeps both customers and salesmen reminded of supply house’s diversified lines. 





W. F. Viehman, Jr., outlines a brief sales campaign for the approval of A. J. 
Williams, vice-president and general manager of Chandler-Boyd. 


By W. F. VIEHMAN, Jr. 
Sales Promotion Manager 
Chandler-Boyd Co., Pittsburgh 
\ SOUND, COMPREHENSIVE sales pro- 
motion campaign is just as important! 
to the industrial distributer in these 
war days of booming bu-iness as il 
was in the lean years and will be in 

the post war era, 
to identify each 


Customers tend 


the 


firm and its salesmen successfully pro- 


house with eertain items which 
moted in the past. Yet. those same 
customers are excellent prospects for 
the 
salesman for lack of time is unable to 


hundreds of other items which 
discuss or, at the most, does no more 
than take orders for if and when the 
products come up for attention. 

If distributors will examine their 


inventory and sales records they ll 


undoubtedly discover there are some 
items which are stagnant or are being 
sold to a limited circle of accounts. 
The blame can’t be shifted to the 
salesmen. They are concerned, pri- 
marily, with performing the numer- 
ous odd service jobs necessary to 
provide the critical materials their 
customers need. They have little time 
to analyze whether they are success- 
fully selling the full complement of 
products each customer should be 
buying. 

It’s almost an axiom in the mill 
supply business that if the salesmen 
concentrate on blue ribbon lines a 
profitable volume can be enjoyed, 
providing, always, enough shelf mer- 
chandise is moved without the same 
percentage of sales time or expense. 
During the years when volume was 
important, many distributors put on 
elaborate sales promotion campaigns 
to the 
greater coverage as well as diversi- 


aid salesmen in obtaining 
fication of product sales. These took 
the form of weekly or bi-monthly sales 
meetings (usually on major lines), 
direct mail campaigns featuring re- 
lated 


stuffers describing new products. 


items, or simple envelope 


The campaigns were as important 
to the salesman as a machinist’s tools 
to Because of them, the 


are him. 








An analysis chart is used by salesmen to tabulate accounts by product for use | 
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aggressive supply man rose above —_ 
the status of order taker. His knowl- es : | 
edge of diversified products and ap- 
plications never left him at a loss as 
to what to talk about if the customer : 
nt was not interested that day in the Poth ll 
; . 
1S blue ribbon lines. Sales promotion Semerees . INDUSTRIAL SUPPLIES 
re 4 Our And OFFICES & WAREMOURE 45 5) TERMINAL WAY 
not only primes customers interest Blue Ribbon Prrrspu rou. Pa, 
but also educates the salesman to | * Sine 
| , aoe es — 
ne merchandise diversified products = | 
ng * . A NATIONAL STEEL OPE ~ 
more intelligently and more effective- | evens camame, | OWE MAN'S POISON IS ANOTHER MAN'S FOOD 
ts. ly. Thanks to the work done along pry 
h : ° ° ‘ } ee Ses ove For the purpose of serving our customers, we are taking 
€ these lines in the pre-war days, dis- ror gh the liberty of suggesting to you that you make an imme- 
ri e ° > é | Amearcan ELECTRICAL diate inventory of your stockrooms to uncover any items 
¥ tributors and their field men have ee — that you may no longer have a use for. Our purpose is 
> ° . COCKS to perform the function of a clearing houge in order to 
-T- rendered magnificent service to war wosy anon roncee get the so-called obsolete and slower moving materials 
t : FITTINGS. FLANGES (perfectly good, new supplies) into the hands of other 
0 plants in the way of procurement and nam customers who have an immediate need for ‘them. 
“Ir technical know how. ae A a The "Critical or Scarce List" is constantly being 
| sminmen ere CUMMPS expanded and items which you were able to secure a& 
ne | ah omen CO month ago, you may not be able to secure now. Thus, 
enuw a ant any obsolete or slow moving stock which you now have 
3S- $10,000 a Year } ap Se Aca may well serve another consumer and may contribute 
. *.s . : . i SESSLATONS materially towards the success of the defense program. 
of Conditions inside the average mill | socnwooo umows 
: we We believe the question of price on this obsolete 
be supply house today are not ideal for | soemEeet oe material will iron out itself. If you care to 
e ee ° | TCEL SHEETS | indicate a price which would be satisfactory to you, 
maintaining a smart, up-to-the-minute | Furom-sruewom | it probably will be of material assistance. We are 
: ae . Peay trying to be of real practical service to all of our 
ill sales promotion campaign program. j mousTmal wars oustomers. 
Seer ee 
n Staffs, paperwork and details have | fa Yours For Defense, 
Bias! Gales 
a tispled. Office space is at a premium. | sage sannet® 
d, It’s much easier to slacken the sales | ee cen 
r- control reins and let the salesman | ear arery 
1e ride his pet products than to guide |©-————® 
e. him into diversifying his field. In the 
1s long run, however, this is bound to wennsca ioe A 
n cost the house the loss of valuable 
1s outlets for some of its many non- ‘ 
“or Ij An average of two letters monthly are sent out to selected lists of customers. 
g major ines. Subjects covered run from priority regulations to tips on conserving products. 
a We at Chandler-Boyd spend an 
“ 
k average of $10,000 annually on sales 
s promotion designed to protect those Chandler-Boyd has what they need, have arranged our mailing list into 
be outlets and to promote an even wider when they need it, part of our fune- four classes. To the general mailing 
7 ’ D t 
.- reception for our products and a_ tion as a sales and service organiza- list. covering about 4,000 names, is 
e greater respect for the services our tion is lost. sent calendars (every other month), 
' house and our men can render. We lo obtain the maximum benefit blotters, pads and letters of general 
t ; believe merchandise moves only when for ourselves and our customers in — interest about local happenings, Dur- 
s industry knows it’s available. Unless distributing information about prod- ing 1912 an average of two letters 
e we constantly remind industry that ucts, services and priority data, we (Continued on page 196) 





or use | of the sales promotion Cepariment in conducting special campaigns for them. 
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The laborious job of lifting chain and 
carrying it to the cutting table is 
eliminated at the John M. Forster Co., 
Rochester, through the use of a spe- 
cially designed dolly rack. Each of 
the racks, made in the Forster work- 


shop, holds three reels of chain. 
When an order calls for chain, the 
rack with the specified size is merely 
pushed over to the table and the de- 
sired length cut. William Schnurr is 
demonstrating how it is done. 





Employees Get Record 
Of Payroll Deductions 


EmpLoyers of the Marshall Supply & 
Equipment Co., Tulsa, Okla., receive 
a permanent record of payroll deduc- 
tions each time they receive a pay 
check. 

The checks are made out in tripli- 
cate, the original goes to the employee. 
one copy is filed with a personnel card 
and the third copy is placed in a spe- 
cial envelope on which is recorded the 
exact distribution of the total payroll. 
This especially 
handy when it is time to prepare the 
Social Security tax for quarterly sub- 
mission to the Treasury Department. 

The original check (see illustration) 
is perforated and the record part is 
detached before the employee cashes 
it. On the left side provision is made 
for listing the types of earnings, hourly 
wages, bonus, commission, etc. 

On the opposite side are blanks which 
when filled out show the amount of 
deductions. 


envelope comes in 
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They Do It 


Saving $100 Daily; Avoiding Customer Delays 


AN EXTRA AMOUNT of caution is sav- 
ing Neill-LaVielle Supply Co., Louis- 
ville, an average of $100 daily. Fred 
Pfeiffer, Jr., who is responsible for 
these results, attributes the saving to a 
simple double-checking system which 
he and Fred, Sr., have worked. out to- 
gether. When the office closes, the 
younger Pfeiffer, who does purchasing 
during regular hours, tackles the day’s 
stack of orders. He has a copy of the 
Neill-LaVielle form with prices 
tended plus the customer's 
order. 

He examines each order, checking 
extensions against quantities. Working 
under high pressure, he says, the of- 
fice force, particularly the newer em- 
ployees, are apt to transpose decimal 
points or quote wrong prices on mate- 
rials with which they are not too fa- 
miliar. The house rule is to get the 
merchandise out to the customer and 
make adjustments later. When he fin- 
ishes a batch of orders, he passes them 
over to Fred, Sr. 

With a practiced eye, Fred, Sr., scans 
the original order and compares it with 
the house order to see if the customer 


ex- 
original 


got the material requested. If not, 
what was done to obtain the items 
which couldn’t be filled from stock. 


After this double-check. the orders are 
ready for invoicing and billing the next 
morning. 

While the saving is an important 
factor, both Pfeiffers admit the night 
work is a killing pace which they 
might be willing to forego if it weren't 
for the number of instances where the 
extra sweat has saved war plant cus- 
tomers days and weeks of delay be- 
cause of incorrect original specifica- 
lack of knowledge of avail- 
able substitutes. 

Fred. Jr., also has worked out a solu- 
tion to the problem of too few hours 
in the day and week to accomplish all 
that must be done. At the suggestion of 
his secretary, a typewriter was 


tions or 


pro- 
cured for use in her home over week- 
ends. Each Monday she hands Fred, 
Jr., a batch of purchase orders which 
she has typed out in her spare time 
over the weekend. She reports the 
working time and a check for overtime 
is made out. The plan is completely 
satisfactory to both parties. 
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All types of deductions are provided 
for on the receipt checks issued by 
the Marshall Supply Company. The 
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Victory Tax listing will now be used 
to show the new pay-as-you-go in- 
come tax deductions. 
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Steel Prices Now and in 1918 
OPA submits comparative prices in 1918 and today for steel, the basic 
i raw material for most products handled by industrial distributors 
ns 
k. : — , ; — ie ' 
. RUN-AWAY STEEL PRICES during the _ be permitted to raise his selling prices not so. Price control is direct—it 
xt last war, when there was no effective _ to as high a level as he desires. | can holds the price line, thus preventing 
price control, as compared with levels assure you that this is impossible. price increases from taking place. On 
c maintained so far in World War Il. One of the sacrifices you have to the other hand, taxation and renego- 
Cs are graphically shown below. Charted make for having buying prices sta- tiation‘of corporate profits operate 
*t from figures compiled by the publica- bilized is also to have your selling after prices have increased and the 
le tions Iron Age and Steel, this com- prices controlled. But this results in — spiral of inflation is under way. Fur- 
s- parison was presented by Donald a benefit to you as well as tothe buyer thermore, such methods will not pre- 
- Kennedy. Price Executive, Iron and a stabilized price structure—and vent continued price increases. Taxa- 
a- . > : . “1: . . . 
l. Steel Branch, Office of Price Admin- such stability reduces the uncertain- tion of corporate profits, absolutely 
istration, before the May convention — ties which are bound to be present in necessary as part of the over-all in- 
I- of the American Steel Warehouse As- wartime. flation control job, does not aid in 
‘Ss sociation, as what he regards as an “Frequently, there is advanced the keeping costs in line. It merely op- 
¢ outstanding example of price control. proposition that taxation and renego- erates on the excess remaining after 
’ . . , . . . . 
“ Said Mr. Kennedy: tiation are adequate to prevent infla- all allowable expenses have been paid. 
be “It might be true that each in- tion, and hence that price control, at . Such methods will absorb profits 
1, dividual really would like to have all least in the iron and steel group of arising from economic dislocations, 
h his costs fixed and at the same time industries, is not necessary. This is they will not prevent them.” 
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NEW PRODUCTS 


with Sales Possibilities 





Paint Stick 
For Cold Surfaces 





Designated as “Markal N,” this paint 
stick marker is recommended for use 
on all cold surfaces. It makes a wide, 
legible mark and was developed es- 
pecially for use in shipyards, steel mills, 
railroad shops, foundries, etc., but has 
wide application elsewhere. It is real 
paint in stick form and produces per- 
manent, weather-proof 
metal, lumber, 


markings on 
rubber, stone, marble, 
hard polished plate glass, plastics, and 
other surfaces. It is fast drying. This 
marker is particularly suitable for lay- 
out purposes on steel plates, whether 
bare or coated with zinc chromate. The 
marks will dry sufficiently immediately 
after application so that plates or sur- 
faces may be handled without smear- 
ing. Made in red, white, blue, green, 
yellow and black.—Markal Co., Chi- 
Hil——Mitt Supriirs, July 1943. 


V-Belt 


Made of Leather 


cago, 


The design of the new V-belt combines 
the pulling power of a flat leather sur- 
face and the grip of the V-drive. The 


full grain leather sides are 


firmly 





cemented to a leather core. The in- 
vention permits the belt to run slack. 
Longer belt life is assured and costly 
wear on bearings is reduced to a mini- 
mum. One of the economies attributed 
to the V-belt is the elimination of huge 
inventories to meet the need for many 
sizes and lengths of made-up endless 
composition belts. The leather V-belt is 
supplied in rolls of three standard sizes, 
A, B and C. Simple portable devices 
are provided to make these belts end- 
less without loss of time. The mitre 
box is so constructed that a cleancut 
feather bevel is sawed on the belt. It is 
then ready for joining in the specially 
designed clamp where it is made end- 
less in the exact length required. An- 
other provision is made with Schieren 
tools which makes leather V-belts end- 
less right on the pulleys. With these 
V-belts, replacements may be made 
without removing the outboard bearing. 
The adjustable clamp is simple to oper- 
ate and assures perfectly fitted belts for 
any type of V-drive.—Chas. A. Schieren 
Co., New York, N. Y.—Mu.u Supp ies, 
July 1943. 


Coolant Pumps 


No Priming Necessary 





These two compact, portable coolant 
pumps are designed on the centrifugal 
principle and easily adaptable to al- 
most any machine tool. Control valves 
can be closed completely while pump 
is operating without injury to any part 
of coolant system or adjusted to step 
up coolant flow from drip to strong 
washing action. Pumping capacities 
are designed to meet maximum flow 
requirements of most lathes. drill 
presses, millers, grinders, cut-off saws, 
screw machines, single and multiple 
spindle drilling and tapping machines. 
No priming is necessary. Clearance 
around the impeller blades allows dirt 
and chips to pass harmlessly through 
system while larger particles are col- 
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lected by a sturdy large-mesh strainer 
enclosing lower portion of pump and 
easily removed for occasional cleaning. 

Atlas Press Co., Kalamazoo, Mich.— 
Mitt Suppuies, July, 1943. 


Abrasive Points 


Demountable Spindles 





Ordinary mounted points waste steel 
because the spindles are discarded when 
the abrasive point is used up. With the 
new “Victory Points,” the demountable 
spindle can be removed and used again 
and again. These points consist of a 
threaded porcelain bushing inserted in 
and fused to the abrasive wheel mass 
at the high heats of kiln temperatures 
during the vitrification The 
threaded bushing is, therefore, a part 
of the abrasive wheel mass. The de- 
mountable spindle screws into the porce- 
lain bushing and forms a tight. perfect 
fit. “Victory Points” are made in stand- 
ard grain and grade combinations in 
vitrified bonded wheels or points. De- 
mountable spindle size is limited to 
14-in. diameter by 1'4-in. length. 

{brasive Company, Philadelphia, Pa. 

Mitt Suppuies, July 1943. 


process, 


Riveting Gun 
Eliminates Waste 


The “Riv-N-Jector” was designed to 
eliminate the reason for operators 
dropping rivets while juggling a hand- 
ful at a time. It is light and easily 
handled by women workers. A special 
nose jaw holds a single rivet ready at 
all times for inserting into the hole of 
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Wide legible mark on cold surfaces 

Full grain leather sides cemented to core 
Easily adaptable to any machine tool 
Demountable spindle can be removed 
Light, easily handled by women workers 
Applied like paint, permanently plostic 
Shear blades are of heavy tool steei 
Increases quality of-accurate sawing 
Many improvements in muffle design 
Measures high, medium and low gloss 
Attachment for electric drill, etc. 

Rust inhibitor prevents corrosion 
Increases applications for tubing 

For handling highly viscous liquids 

Foot control doesn’t need constant pressure 
Combination wire rope shackle, thimble 
Waterproof, pressure-sensitive cloth 
Adaptable to any lathe or drill press 
Made in two sizes, 2-in. and 5-in. 

All purpose contour, cutoff band saw 
Designed for accurate layout work 
Ideal for hard-to-get-at work 


Speedier saw travel through use 


Markal Company 

Chas. A. Schieren Co. 
Atlas Press Co. 
Abrasive Company 
Cleveland Pneumatic Tool 
Severite Engineering Co. 
O'Neil-Irwin Mfg. Co. 

E. C. Atkins Co. 
Thermo Elec. Mig. Co. 
American Instrument Co. 
Mid-States Equip. Co. 
Baldwin-Hill Co. 
Commercial Plastics Co. 
Blackmer Pump Co. 

W. R. Brown Corp. 
Garlinghouse Brothers 
Mystik Tape Div. 
General Die-Stamping-Tool 
Armstrong-Bray & Co. 
Boice-Crane Co. 

McGrath St. Paul Co. 
Flex-Abrasive Co. 


Kalamazoo Tank & Silo Co. 














metal. A 
rivets avoids repeat trips to the rivet 


the magazine holding 50 


center and eliminates the necessity for 


fumbling a handful of rivets while 
operating the gun. Use of this new 


riveter in actual plant tests is said not 
only to have stepped up production 
but also to have reduced considerably 
the wastage and costly salvage opera- 
tions. A suggested layout with rivet 
stations and rivets centers arranged for 
use in plants is also available— Cleve- 
land Pneumatic Tool Co., Cleveland, 
Ohio-Miit. Supviies, July, 1943. 


Plastic Coating 
Resists Corrosion 


Applied like paint, “Serviron” is a per- 
manently plastic material which pro- 
tects boiler drums. metal, wood or con- 
crete storage tanks against corrosion 
and fungus growths. Since it never 


dries hard, “Serviron” stretches and 
contracts with temperature changes, 
eliminating the danger of hairline 


cracks in the coating. When applied to 
already pitted surfaces, it stops any 
further pitting. It will not melt, freeze, 
crack or peel at temperatures from be- 
low freezing to 500-550° F. It is widely 
used wherever clean, rust-free water is 
required, such as in drinking water 


tanks, power plants. ships, schools, 
hospitals, process industries. It also 
withstands certain acids, brines and 
caustics, and may be used to coat 


valves, ammonia lines and underground 
pipes and tanks. “Serviron” is odorless 
and tasteless, and is safe to apply in 
enclosed as it not 
off any dangerous gases.——Saverite En- 
gineering Co., Hoboken, N. J—Muw. 
Suppties, July 1943. 


Shear 


Heavy Tool Steel 


spaces does give 


The improved model “Di-Acro” shear 
No. 2 has a maximum shearing width 
of 9-in., and the maximum shearing 
capacity is 22 gage steel plate. Heavier 
gages of other metals and materials in 
proportion. Both shear blades are of 
heavy tool steel accurately ground and 
aligned. Shear blades are reversible 
offering double service without resharp- 
ening. Bearings are cast iron to hard- 
ened steel and steel to bronze. Auto- 
matic spring charged action provides 
faster operation and greater produc- 
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tive output. This shear is a rugged unit. 
suitable for precision work on light 
and medium weight metals and mate- 
rials. It can be quickly arranged for 
shearing, squaring, slitting, stripping 
or notching to extremely close toler- 
ances. All ductile and tempered metals. 
fabrics, plastics, leathers, rubber, and 
very lightest of tissues can be accu- 
rately worked.—O’Neil-Irwin Mfg. Co., 
Vinneapolis, Minn.—-Mit1. Surrpties, 
July 1943. 


Metal Saw 
High Speed Steel 


Announcement has been made of a new 
high speed steel saw which enables 
manufacturers to increase their quality 
and production, especially of very accu- 
rate sawing. These saws are made .062- 
in. on tooth edge x .052-in. at mandrél. 
Each tooth has a relief clearance ground 
(Continued on page 211) 
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Technicians for the Army 


Industrial supply salesman works night and day with civilian group to establish the 


nation's first automotive and refrigeration technical training schools for soldiers. 


WHILE THE industrial distributer’s 
aid to the war effort is usually thought 
of in terms of help to war plants. 
Peter Zinner, salesman for H. Chan- 
ie. distributer, 


branched into a new field recenily by 


non Chicago 
playing a leading role in !aunching 
the country’s first civilian operated 
automotive tech- 


nical training schools for army men. 


and refrigeration 
That the day and night work of 
the industrial supply salesman was a 
direct contribution to the war effort 
has been clearly and conclusively 
proven by the fact that already grad- 
uates of the schools are overseas r¢ 
pairing and salvaging valuable rolling 
stock on all battle fronts. 
Bloomington, IIL, a little over a 
year ago was a peaceful, quiet city 
the rum- 
blings and turmoil of a nation at war. 
But, much to the delight of the city 
fathers, R. E. Tucker and the Train- 
the Office of the 
(Juartermaster General changed all 
that on May 24, 1942. Mr. Tucker 
five weeks earlier had been given the 
green light on his plan to establish a 


somewhat removed from 


Division of 


ing 


Bloomington’s training school is one of the few Army 


posts where civilians are instructors. 
right are Master Sergeant 


86 


Frank Saboroski; George 
Spence, and Captain George M. Waters, Commandant. 


Peter Zinner and George Spence (right) can smile now over the dark days 
they went through in getting the Mid-West Motive Trades Institute opened. 
A. A. “Andy” Beaufils (left) and J. C. Jorgensen look on while Mr. Spence 
points out some equipment he needs to the industrial supply salesman. 


school to teach soldiers the motor and 
mechanical facts of life. 

The only hitch was that the Quar- 
termaster General gave Mr. Tucker 
and his associates exactly five weeks 
to find buy the 


proper quarters; 


Standing, left to 
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necessary equipment, tools and sup- 
plies, procure model cars, jeeps, 
trucks, etc. (none older than 1938) ; 
select a corps of qualified instructors; 
and, finally, secure adequate housing 


(Continued on page 202) 


In the field and under fire men must be able to spot 
trouble and repair it, even if it’s only a defective brake. 
The men here are learning by doing. The civilian instruc- 
tors at the school wear white jackets. 
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TREND of Supply Sales With Business 








220 
210 





HIGH AND 


Low 


Orders Orders 190 

Sales per Volume | Size of per 180 

Area Indi- Sales- per Average | Work- 
cator man Salesman | Order ing 170 

per Day Day 160 


= 150 


| 
North May 348.0 14 $17,700 | $50.00 | 85 1 
Atlantic Apr. 378.0 15 18,800 49.00 85 








e > | 


130 

wa eee 120 
Southern) May | 214.0 13 | $14,300 $41.50 | 84 10 
Apr. 188.0 13 12,000 36.1 0 70 100 


we 
y~4 


ae anneitinin 90 

Middle May 275.0 21 | $16,500/| $29.90| 112 80 

West Apr. | 279.0 19 17,100 | 32.10 94 - 
| | 














leroseam<ct BB BRBSEmnzm £6 


= poe Ie zgataeaer>vrazadceFeessg 
| | S¥SSFERRZHSLS 
Western | May | 265.0 9 $16,000 | $28.60 | 82 
| | ae ee THE SALES INDICATOR levelled off in May, subsiding 
peninnneeeng ace — a to 276 from 282 in April. The slackening off came prin- 
Pacih - ome | ‘i on en pa cipally in the North Atlantic and Pacific areas, while other 
acific ay ; ; ; : : saaean’ ; * 
Apr. | 258.0 9 9'700 | 43.00 6 regions remained substantially the same. The other in 


dices of the industrial supply business—shown on this and 


the second following page—changed but little during the 
* Omitted because of insufficient data. month, 
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Oster No. 531 “Tom Thumb” Machine 
Meets Wide Variety of Threading Needs 




















venience of operating the Oster No. 531 
"Tom Thumb” from the end, where the 
stock is easily dropped into and removed 


| 

| 

| A photograph can only suggest the con- 
| from the open-type vise. 

| 

| 








Above view shows the powerful, quick- 
acting, open type vise with hardened steel 
gripping jaws. This feature is a big time 
saver (3 seconds to grip stock in vise. 2 
seconds to remove stock from vise.) 














Rotary type Die-Head is fully adjustable. “A well thought out machine” is a typical comment of owners of the 
Equipped with modern, replaceable die- Oster No. 531 “TOM THUMB.” 
holder. Automatic die release with emer- 
gency hand trip; resets dies to size auto- This portable power machine of the rotary die-head type threads a regular 
matically. Adjustable stock stop is auto- ao alt hal - he 5/0 1M" N.C: 5%” 14” N.E.R 
5 matic in operation. Many other features  *@N8€ © ts, rods, or studs rom %6 to 1%” N.C.; %6" to 14” N.F. Range 
Ps are explained in Catalog No. 43. for pipe and nipples is %” to 1%”. 
ae ta a sone Oster - a Fon In addition, a wide variety of unusual threading jobs can be performed 
iding BF nich is supplied os an extra where porta. onthe No. 531 “TOM THUMB” through the application of special fixtures 
pei- which is supplied as an extra where porta- » 2: g app pe 1 . 


’ bility is required. The machine is regularly cs eet : 
other § furnished for bench use. Versatility of applications makes this portable machine practical for use 
7 oo either as an auxiliary to the large, floor type threading machines, or as 
5 anc e 

the ONE machine to handle all the work. 


y the 





From YOUR viewpoint, the viewpoint of the Distributor’s Salesman, the 
Oster No. 531 “Tom Thumb” offers advantages to all your customers 
and prospects for this type of equipment—large shops, small shops, and 
everything in between. 


Complete details of the many features of the Oster No. 531 “Tom Thumb” 
merit careful study in Catalog No. 43. If you do not have a copy, write us. 


THE OSTER MANUFACTURING COMPANY 
2074 East 61st Street ee Cleveland, 3, Ohio, U. S. A. 
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Production Costs Up 
Since First of Year 


Industrial production costs have risen 
rather generally since the first of this 
year, and the upward trend is expected 
to continue during the next six months, 
according to a survey of the National 
Industrial Conference Board. 

Three-quarters of the companies re- 
porting to the NICB recorded an in- 
crease during the past months. 
Costs held relatively steady for about 
one-seventh, particularly those in the 
food and metal products industries. 
One executive in twelve reports a de- 
cline in costs. 


four 


Labor was the greatest production 
cost problem for over half of those re- 
while about a quarter 
raw materials their chief cost 


porting, found 
worry. 
Labor productivity and efficiency have 
directly affected wage costs in the ma- 
jority of reporting companies which 
state that declining efficiency has been 
the rule. Among the labor factors in- 
creasing production costs are manpower 
shortages, an increase in absenteeism, 
turnover, wages, the 48-hour week, oc- 
work stoppages, and_ the 
greater cost of supervision. Raw ma- 
terial costs are holding steady in about 


casional 


15° of the concerns, particularly those 
in the heavy machinery, metal products 
and foundry industries. 


Munitions Index Up 7°, in 
April; Balance is Better 


The tenth of a series of monthly re- 
ports on munitions production was is- 
sued last month by Donald M. Nelson, 
WPB Chairman. The text: 

Munitions output in April advanced 
output. All major 


1S over March 





Keeping Up With Business 


categories of munitions were produced 
in larger quantity during April, which 
numbered one less working day than 
March. 

War production during April was in 
better balance than at any time since 
Pearl Harbor. There were still some 
objects produced in excess of excep- 
tions, but in others output lagged badly. 

Total output of munitions in April 
approached very closely the $5,000.- 
000.000 mark. The Index of Munitions 
Production rose to 567. 

The aircraft program, which is the 
largest of all programs and calls for 
more rapid progress than any other. 
showed the largest dollar volume gain. 
But although the output of aircraft 
and related munitions in April reached 
a total of $1.649.000.000, or 33°7 of all 
munitions produced, it did not quite 
meet the month’s objectives. 

High was attained in 
the output of ground signal equipment. 
which 22% over March output. 
although production of some items de- 
clined during the month. Aircraft ord- 
nance production also advanced rap- 


achievement 


rose 





ACTIVITY FIGURES 


Industrial Supply Industry, May 


Gales Indicator. ............. 276 
Value of average order... .$41.50 
Orders per working day....... 83 


Volume per salesman... .$15,700 
Orders per salesman per day. . 14 


General Business‘ 


Industrial production....... 161.8 
Total Carloadings........ 854,486 
Commodity prices......... 243.8 


*From National Industrial Conference Board, 
June 19 





idly. It was 14% higher than in March, 
largely due to a tremendous increase 
in the manufacture of heavy aerial 
bombs. A great spurt also was made 
in production of ammunition for the 
“bazooka” anti-tank guns. 


War Production Must Rise 
50°, in Next Six Months 


Approximately 41° of the country’s 
war production schedule for the entire 
year 1943 was attained during the first 
six months, according to estimates made 
last month by American Machinist. 
That means that if the year’s goal in 
planes, guns. ships and other war prod- 
ucts is to be reached, output in the 
second half of the year must be some 
50° greater than in the first half. 

Actually the timetable for manufac- 
ture of war goods is being met, states 
American Machinist. It is pointed out 
that the plan all along has been to step 
up operations month by month until a 
peak is reached late in the year. The 
peak probably won't come until De- 
cember, compared with earlier predic- 
tions of October. Production then is 
likely to level off and stay close to 
December volume indefinitely. More 
war goods will be needed during 1944 
than in 1943. 

This outlook for expanding opera- 
tions should put to rest the spreading 
idea that the war production job is so 
far along that the country can afford to 
slacken its efforts. The truth is that 
Washington is much disturbed by the 
tendency to regard the war as already 
won and hence to lessen the pressure. 
Cutbacks in production schedules have 
been of serious proportions, especially 
in tanks, but demand for other prod- 
ucts far more than offsets losses. 
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Slow Speed Machines... 


HERE’S A COMPACT SPEED 
REDUCTION DRIVE 


opp ehe Shelf Onto the Shade 


Light in weight, low in cost—The American Reduc- 
tion Drive is a stock item available in six standard 
sizes to fit any job from % to 25 H.P. Offers excep- 
tional economy to users of slow-speed machines 
—mixers, feeders, agitators, conveyors and many 
other types of equipment. 


SAVES FLOOR SPACE! Since the speed-reducing 
unit of the American Reduction Drive mounts 
directly on the shaft of the driven machine, costly 
foundations are eliminated. Valuable floor space 
is saved. Critical materials conserved. 


This 150-Gallon Dye Kettle CUTS MAINTENANCE TIME! Any motor can be used 
was formerly driven at 45 R.P.M. by a silent chain drive and an open with this efficient reduction drive. With motors dif- 
gear drive. Starting load was extra heavy and shock-loads were ficult to obtain, that’s particularly important today. 
frequent. The machine had to take some real punishment. Mainte- Moreover, maintenance is no problem at all—the 
nance costs went sky-high. Shut-down time was excessive. The user belt absorbs the impact of shock-loads and acts 
solved those problems with an American Reduction Drive— using a as a “cushion” between motor and gears ! 


primary Wedgbelt Drive which effectively ‘‘cushioned” the starting 

and shock-loads—thereby reducing maintenance coststoa minimum. The aakt cau aaa ani a 
from 1! to 154 R.P.M.—is accurately, automati- 
cally delivered by the reduction unit's standard 
13-to-1 ratio, when used with the proper American 
Flat-belt or V-belt drive. Substituting pulleys of dif- 
ferent diameters instantly changes the output speed. 


EASY TO SELL THIS REDUCTION DRIVE! Distributors 
report American Reduction Drives a fast-selling 
stock item. You'll find they build the customer 
good-will that results in repeat sales for you. Get 
full information now. 















































Below 154 R.P.M.... 


A standard speed ratio of 13-to-l is 
produced by the assembly of 4 helical 
gears—running on ball bearings in 
patented frame that provides the proper 
strength/weight ratio—enclosed in a 
light-weight, oil-tight pressed-steel housing. 





Navy “E” for excellence 
awarded Feb. 12, 1942 









." 


Write For Complete Handbook | 


Newly-revised, graphically illus- 
trated—this informative handbook 
will give you a/!l t!.e data you need 
toselect American Reduction 
Drives for low-speed machines. 
Typicalinstallations—specificar- 
plications — selection tables— full instructions 
are given. Your copy will be mailed on request. 











4204 WISSAHICKON AVE., PHILADELPHIA, PA. 
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Sales Tips 


FROM THE TRADE PRESS 


Because of space limitations, most items 
appearing in this department have been 
reduced to their elemental facts through 
digesting. Where the reader's interest is 
particularly great, we recommend that the 
article be sought out and read in detail in 
the paper where it originally appeared. 


The Sometime Shelf 
Vs. Action Now 


George M. said never to 
have used a note-book to jot down his 
ideas. Instead, he put them to work at 
once. If he got an idea for a new song 
some morning, as likely as not it would 
be sung in one of his shows that night. 

That was the story of his “Over 
There.” It was written one afternoon 
and put into his current Broadway pro- 
duction that night. Had it not gone 
over, he would have buried it without 


Cohan is 


any tears—and whistled up another 
tune. 
Cohan refused to keep his mind 


cluttered up with plans and ideas to be 
tried “sometime.” With him, if any- 
thing was worth trying, it was worth 
trying right away. 

Even a mediocre plan or idea, ener- 





gized by the issuing of the order, the 
calling of the conference, the putting 
in of the telephone call, or the dictating 
of the letter, that will put action behind 
it, is worth more to a business than 
the most brilliant plan or idea in the 
world kept on the “Sometime Shelf.”— 
American Brake Shoe’s Party Line. 


Stopping Steam-Hose 
Valve Leakage 


Leakage dripping from a steam hose 
connection is common in both boiler 
rooms and steam using processing areas 
of industrial plants. In almost every in- 
stance this leakage is caused by the 
globe valves at the connection not be- 
ing properly closed or having defective 
seating surfaces caused by the cutting 
action of previous leakage. 

Such leakage can be minimized and 





















































“Why—What makes you think I'm not anxious for an order?” 
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in many cases 


these 


almost eliminated if 
connection valves are in- 
stalled with the pressure on top of the 
disk. Since most connections of this kind 
are at the ends of downcoming branches 
taken from overhead steam mains there 
is a very good reason for reversing the 
usual method of installing globe valves, 

When such valves are installed in the 
usual manner they may be tight when 
first closed but as the steam in the drop 
leg condenses and cools, valve stems 
tend to contract and pull the disk away 
from the seat and cause leakage. If the 
valves are installed with the pressure 
on top of the disk, contraction may take 
place but the pressure will hold the 
disk tightly against its seat—Power, 
June, 1943. 


hose 


Anti-rust Grease on 
Chains Not Lubricant 


Many roller chains come to the pur- 
chaser with a coating of grease that is 
put on to prevent the chain from rust- 
ing. This grease is not a lubricant and 
if it is not removed, it may prevent the 
lubricating oil that is used later from 
penetrating in between the pins and 
rollers where it is needed. 

Immerse new roller chains in kero- 
sene for several hours, then wipe off 
and dry as much as possible before 
placing the chain in the lubricating oil 
which is to be used with the chain in 
operation. 

Many instances have occurred where 
chains not treated as recommended have 
developed kinks shortly after being put 
into operation. These kinks could be 
straightened out only by completely dis- 
mantling the chain link by link, and it 
was found that none of the lubricating 
oil that had been so freely used on the 
outside of the chain had reached the 
inner surface of the pins and rollers. 
In fact these parts were bone dry. 

This same treatment is also recom- 
mended for silent chains. — Textile 
World, May, 1943. 


Selling Yourself 
To Purchasing Agents 


A salesman can only give himself 
breaks with the purchasing agent by 
building his knowledge of how to help 
that purchasing agent, Edwin Laird 
Cady advises in an article published 
in Wholesalers Salesman. 

No two buyers are just alike and no 
buyer wants to be treated as an aver- 
age case. The essence of salesmanship 
is to understand men as individuals. 

The article points out that an average 
of 50 salesmen per day want to see thie 

(Continued on page 198) 
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This full-line advertisement illustrates the welding fittings and flanges made by 
Tube Turns, and the handy charts provide a quick reference to the complete range 
of sizes available. Appearing in 20 leading publications, this ad is practically a 
miniature catalog. It tells users of welding fittings and flanges that the Tube-Turn 
line is complete! 
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Ten Years Ago in Mill Supplies 








OWN PHILOSOPHY ABOUT DEALING WITH THE DIS - 


TRIBUTOR 


AMOS 'N' ANDY ON THE DISTRIBUTOR: 


"WE IS TOO BIG TO 
BUY FROM DE OISTRI- 
BUTOR, AMOS. OTHER 
BIG CORPOLATIONS HAVE 
FOUND OUT DEY CAN LOSE 
MONEY BY BUYING DIRECT 
MEBBE WE CAN, TOO" 

"ANDY, YO \S CRAZY. 
WE 1S GONNA BUY FROM 
DE DISTRIBUTOR AND SAVE 
MONEY.” 


— 
{\_-— | — Bans HAD "FIRST-HAND" EXPERIENCE BOTH AS A "| 
f pestoes 1 gi TRIBUTOR AND A USER, H.F WOULFE, PURCHASING AGENT, 
bi ea tf Pm a THE PEPSODENT CO., CHICAGO, HAD SOME VERY PERTI- 
tt fe Wa NENT THINGS TO SAY IN AN ARTICLE ENTITLED "WHY WE 
ah f (eo BUY FROM THE DISTRIBUTOR" AMOS 'N' ANDY HAD THEIR 
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BROWN & SHARPE 
GREW FROM A WATCH RE - 
PAIRING BUSINESS FOLINDED 
BY BD. BROWN & SON IN 16335 
TO ITS 1933 SIZE AND 
EMINENCE, WAS TOLD IN 
AN ARTICLE 









$s. 3 
SALES REPRESENTATIVE, THE 
TOLEDO PIPE THREADING MA— 
CHINE CO., CELEBRATED HIS 25m 
=) ANNIVERSARY IN ITS SERVICE 

- 





25th 
eget s 


BY WEEDING OUT SLOW-MOVING 

. ITEMS AND UNNECESSARY Du- 
PLICATE LINES, KANE & KEYSER 
HARDWARE Co., BELLINGTON, w. 
VA., INCREASED TURNOVER, SAVED 
ON INVENTORY INVESTMENT, AND 
OBLIGED SALESMEN TO REALLY 
SELL. 





WHERE TO S 
SaQera Pointers §$ on 


CONVEYOR CHAIN — AND THE 
MARKET FOR THIS PRODUCT — 
WERE GIVEN, IN GRAPHIC FORM, 
IN AN INTERESTING, INSTRUCT- 
WE ARTICLE 











PHILIP K. é 


WRIGLEY 


PRESIDENT, 
WILLIAM WRIGLEY, JR CO, 
TOLD HOW THE NATIONAL 
INDUSTRIAL RECOVERY ACT 
SHOULD AFFECT THE DIS - 
TRIBUTOR, 











CHARLES L WHEELER WAS APPOINT- 
EO VICE PRESIDENT ANDO ASSISTANT MANAGER OF 
THE SALT LAKE HARDWARE CO., SALT LAKE CITY 


oa ee 
Qi-STAr, 
INDUSTRIAL SUPPLIES, INC., MEMPHIS, a ot 


EXHIBITED THE PRODUCTS OF MANY 5! 
MANUFACTURERS, AT THE CONVENTION 

OF THE TRI-STATES COTTONSEED OIL 
MILL SUPERINTENDENTS ASSOCIATION, 
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Building Ships is only one of many 
jobs speeded up by Porto-Power 





ower rams are available in 

capacities of 7, 10, 20 and 50 
tons — with bhand-operated 
hydraulic pumps and special 
attachments, 


PIPE BENDING — right at 
the installation spot — is an- 
other Porto-Power service. 
Bend up to 4" pipe. Equip- 
ment is portable — one-man 
Operated, 


Yes, there’s a miracle tool at work in America’s shipyards, shops, 
factories, mills and mines. That tool is Porto-Power — and it 
would be more proper to say “tools,” because Porto-Power is 
actually a thousand tools in one! 


Porto-Power could be called an “educated” hydraulic jack. It gets into 
all those crooks and crannies — to lift, push, pull, clamp, twist, bend 
and press. Its utility is limited only by the ingenuity of the operator — 
and new uses are found every day. No one has yet discovered all the uses 


for Porto-Power — but here are just a few of them: 


* Pull drive pulleys, gears and wheels. 


* Straighten oundry flasks. 
Straighten line shafts. 


Lift, move and position heayy machin- 


ery, boats, materials. 


* Straighten bent frames and axles on 


trucks, tractors and machines. 

Push out dented mine-car panels. 
* Lift timbers in dangerous quarters. 
Pressing and rivetting operations. 

Push, over walls, etc. 
* Straighten metal concrete forms. 


General service in building construc- 


tion. 


* Bend angle iron, mono-rail and other 


material without use of heat. 
Speed up shoring operations. 
*® Straighten railway cars. 


* Push back cave-ins. 

* Production and assembly operations. 
* Forcing freight car doors. 

* Lifting oil derricks. 

* Shifting and levelling drilling machin- 


ery. 

* Remove and install sprockets, gears, 
pulleys and cat-heads on oil drilling 
equipment. 

Chae parts for welding. 

Pipe and conduit bending. 

Push out pins and press-fitted parts. 
Serve as hydraulic unit for stationary 
ress. 

‘est breaking point of materials. 
Weigh large structural members. 

Lift, push, pull, bend or straighten 
with combinations adapted to any job. 


+4 OOH 


Porto-Power is available in capacities of 7, 10, 20 and 50 tons — to save 
precious manpower and time throughout your work. Talk to your Black- 
hawk Distributor or write Blackhawk direct! 


A Product of BLACKHAWK MFG. CO. 


Department P1773 


LACKHAWK 
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Milwaukee 1, Wisconsin 


Blackhawk Industrial Supply Salesmen! 


This business-building advertisement appears in 
leading industrial, construction and marine 
magazines. 

Blackhawk’s complete wartime range of Porto- 
Powers and other Hydraulic Equipment is full 
illustrated and described in the new Blackhaw 
V-43 condensed catalog. If you do not have this 
catalog, see your salesmanager at once. 
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NEWS 


N.Y. Power Transmissioners 
View Strobosco” > 





Fifty members of the New York 
chapter of the Power Transmission 
Council devoted their last meeting of 
the season, June 4, to a study and dem- 
onstration of the stroboscope and re- 
lated applications of high-speed photog- 
raphy. 

The demonstration was put on by 
Professor J. M. Arthur, a physicist and 
engineering consultant, assisted by L. 
E. Packard of the General Radio Co. 
which manufactures stroboscopic equip- 
ment. The meeting was held in the 
Museum of Science and Industry, in 
Rockefeller Plaza. Al Shaw, president 
of the club, acted as chairman. 


HAROLD E. MASBACK 


Harold E. Masback Named 
Executive Vice-President 


Harold E. Masback 
ecutive vice-president of the Mashack 
Hardware Co., New York, at a special 
meeting of the board of directors last 
month. 


was elected ex- 


In announcing the election to 
R. Masback, 


president. explained that the new posi- 


employees of the firm, FE. 


tion “carries with it the responsibility 
of the general management” of the 
firm. 


The president also pointed out in the 
message that in the future he plans to 
devote his time to matters of policy and 
post war planning. 
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Mrs. Gladys H. Johnson is known as the 
“priority lady” at Maddock & Co., Phila- 
delphia industrial distributor. She joined 
the firm in 1922 as Miss Gladys Hether- 
ington but left in 1925 to get married. 
She rejoined the company in July 1941 to 
assist in the priority department and took 
charge of it last November when C. E. 
Hummel enlisted in the Navy. 


Keystoners Cancel Outing 
New 


gasoline 


restrictions on driving in the 
resulted last 
cancelling 


shortage area 
month in the Keystoners 
their annual outing. All plans had been 
made for the affair and if war time 
regulations relaxed in the 
future the organization plans to hold 
an outing in the early fall. 


are near 


Recent visitors at the Minnesota Mining & Mfg. Co., St. Paul, Minn., were C. R. Williams 
(left) and H. G. Howard of Williams Hardware Co., Minneapolis, who were shown the 
various types of equipment employed in the company’s contact rolls used in connection 
with sandpaper belts by J. C. Duke (center) of Minnesota Mining. 
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Customers Thanked 
For Mailing Orders 


Leighton Supply Co.,. Fort Dodge, 
Iowa. last month took advantage of its 


news bulletin to customers io thank 
them for mailing in orders. 
“It is nice to know that our years of 


friendship is not a thin veneer that soon 
wears off. It has been months since we 
have called on you  personally—our 
sales force is a war casualty—but we'll 
have it back some day. 

“Some of you have had to wait on 
merchandise—and there have  beem 
some disappointments. All in all, con 
sidering all things. we haven't been tog 
bad. Bad enough, we'll admit, 
hope it doesn’t get worse. 


“We've got our eagle eye on the pro) 


duction area and are making our bid 
for our share of the merchandise avaik 
able for this territory, and we're getting 
our share, and to tell you the truth 
we're pretty happy over it.” 


Distributor Appointed 


The Walker Electric Supply 
Terre Haute, Ind., has been made dis 
tributor of Allis Chalmers welding 
equipment in the territory of western 
Indiana and eastern Illinois surround 
ing Terre Haute. 


Luke Milward Dies 


Luke U. Milward, president of the 
Electro Refractories & Alloys Corpora- 
tion, Buffalo, producer of grinding 
wheels and other equipment, died June 
9 at his home. He organized the firm 
in 1919. 
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Giving 


Long ago somebody started the old 
story about cats being well-nigh im- 
mortal. And of course it’s still nothing 
more than a story. 


But before the attack on Pearl Harbor 
ouf HEWITT technicians, 
with years of experience 
in the uses of synthetic 
tubbers, went to work on 
amodern parallel involv- 
ing fighter airplanes. And 
the men who fly them and 


NATIONAL 


mer’ 


Almost a century of experience as SPECIALISTS in Indus- 
ital Hose, Conveyor and Transmission Belts, Packing... 
Nee your Classified Telephone Directory for the name and 
telephone number of your nearest Hewitt Distributor. 


an Army plane 


a cat’s NINE LIVES 


or 


SYNTHETIC RUBBER 
CORPORATION 


fight them. And they made it come true. 


Our picture was made on an aircraft 
production line whose output wins con- 
stant praise in reports from world-wide 
battlefronts. Workers are shown install- 
ing a HEWITT fuel tank 
that ‘‘absorbs’”’ bullets, 
quickly seals up the holes 
they make, and brings 
back plane and pilot— 


WE ARE 
PARTICIPANTS IN THE 
OWNERSHIP AND OPERATION 


alive and ready for an- 


other “go.” Tens of 


thousands of these bullet-sealing tanks 
are now safeguarding the aircraft and 
airmen of America and her Allies. 


By no means will all the new uses of 
synthetic rubber be as spectacular as this 
one. Many will improve the efficiency 
and longevity of belt, hose and other 
products in which rubber serves indus- 
try. Already, for more than a decade 
HEWITT has been turning the synthetics 
to advantage in this field of essential 
equipment. 


HEWITT RUBBER 


CORPORATION, Buffalo, N. Y. 
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Pidgeon Appointed 
To Post-War Unit 


Phil Pidgeon, president of Pidgeon- 
Thomas Iron Co., Memphis, has been 
appointed Memphis district chairman 
of the Committee of Economic Develop- 
ment. As leader of 73 counties, Mr. 
Pidgeon will seek to guide transition 
of the mid-south’s war economy to a 
peacetime basis at the conclusion of the 
war. 

“Certainly no one will place any- 
thing ahead of the importance of win- 
ning the war. for without victory noth- 
ing would be possible according to our 
Mr. Pidgeon said. “But 
we must make some definite plans for 
handling the victory when it is won.” 


way of life.” 


The object of all committees will be 
to assist and. advise in plant conversion 
and in new industry construction, and 
to integrate production with local needs. 
The first step will be the appointment 
of industrial subcommittees to visit local 
industries with a questionnaire for in- 
formation on how 


many workers are 


new employed and how many they ex- 
hrst 
months, when peace comes. 


pect to employ the year, by 





‘be 


HARRY J. 


FOSS 


Harry J. Foss, President 
Of Berkshire Supply, Dies 


Harry J. Foss, president of the Berk- 
shire Mill Supply Co., Pittsfield. Mass.. 
and prominent in the business life of 
Pittsfield, died suddenly May 23 of a 
heart ailment. Mr. Foss was admitted 
to the House of Mercy,on the previous 
day. 

Mr. Foss was born in Sherbrooke. P. 
().. Sept. 8, 1874 and had lived in Pitts- 
field since 1896. He had been identified 
with the. Berkshire Supply since 1906. 
He also was vice-president of the W. J. 
Foss Co., Springfield. Mass. 
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Mr. and Mrs. T. Walker Lewis cut the four-tiered cake, weighing 100 pounds to serve the 
500 guests at the 25th anniversary celebration of the Lewis Supply Co., Memphis, Tenn. 


Lewis on 25th Anniversary Predicts Boom in South 


In celebration of its 25th anniver- 
sary. the Lewis Supply Co.. Memphis, 
Tenn., last month held an open house 
for more than 500 guests and issued a 
booklet in which T. Walker 
president, made predictions and plans 
for the South in the post war era. The 
booklet, entitled “Industry to Boom in 
Dixie.” was to all chambers of 
commerce in the south, large news- 
papers and industrial publications. 

In the booklet. Mr. Lewis discussed 
the future possibilities of synthetic rub- 


Lewis. 


sent 


ber. air conditioning, the industrial 
chem- 
ical engineering and aviation. He also 
advanced the thought that the south 


could develop some or all of the forms 


press, electronics, construction, 


of synthetic rubber in both the basics of 
its production as well as of synthetic 
rubber products. 

“In considering the industrial influ- 
ences now at work on post war prob- 
no means overlook 
Mr. 


“Its recording of facts and fig- 


lems, we must by 
the industrial 
vised. 


press.” Lewis ad- 
ures on national and international ma- 
terials and processes; its advance noti- 
fication of varying trends in trade; its 
reporting and describing of new things 
as they are invented and developed and 
a multitude of other important serv- 
ices to the manufacturer, distributor 
and retailer form a contribution to the 
progress of industry that is incalculable 
in value and importance.” 

Mr. Lewis supported his statements 
by pointing to the McGraw-Hill Pub- 
lishing Co., and quoting extensively 
from a series of editorials written by 
James H. McGraw, Jr., president. and 
published in MiLt Supp vies. 
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In an address before the 500 persons 
at the open house. Mr. Lewis stressed 
“Free Enterprise.” Among the other 
speakers who paid tribute to Mr. Lewis 
was Edward Meeman, editor of the 
Press-Scimitar, a Memphis newspaper. 

“We are grateful for an America 
where a man like Mr. Lewis could start 
a business,” Mr. Meeman declared. 
“Let’s keep it that way so our fighting 
men can return, build their own busi- 
nesses, and put their names on them as 
did Walker Lewis 25 years ago. We all 
love our Uncle Sam, but we don’t want 
his name on every business.” 

Mr. Lewis. in his address, pointed 
out: “If we in the south, in common 
with our northern neighbors, have heav- 
ily felt the ravishing effects of the war. 
we have every good reason to expect 
that of the compensations which will 
come out of it, the industrial expansion 
of the south will be set ahead perhaps 
than it would have 
normal of events. 
When the flames of war are put out 
industrial fires will spring up all over 
Dixie.” 


a decade sooner 


been in the course 


Tool Dealers Change 
Association Name 


The Associated Machine Tool Dealers 
of America has voted to change its 
name to the American Machine Tool 
Distributors Association. The members 
approved the change by mail ballots 
following the association’s spring meet- 
ing in St. Louis. Dan Harrington, gen- 
eral manager of Harrington-Wilson- 
Brown Co... New York. is head of the 
association. 
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A NAME WHICH MEANS “‘LEADERSHIP THROUGH SPECIALIZATION” 


| Propuct leadership springs from specialization. It 
Wi comes from the devoted labor of heads and hands uniting 
a 














in the day by day production of one product . . . always 
endeavoring to make that product better and better. . . 
always insisting that each upward step in quality be main- 
WOOD ... is pro- e : ps ae x 
ducing more and tained in each tool produced. Specialization, such as this, 
more .. . to win the , c 
war more quickly. leads constantly to those new ideas which make a product 


more durable, more efficient, and more useful. 


The Wood Shovel and Tool Company has specialized 
See not only in the manufacture of shovels, spades and scoops 
a but also in the creation of improvements in their design 
and workmanship. New features in these products, first 
originated and introduced by Wood, have formed mile- 
stones in the full modernization of man's most ancient 


tool of useful labor. 


"WOOD SHOVEL” 2.22" 


A NATIONAL ORGANIZATION SPECIALIZING EXCLUSIVELY IN SHOVELS, SPADES AND SCOOPS 
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WE DELIVER ON TIME 


No holding up vital jobs while you wait for your 
grinding wheels or mounted wheels*. 

Timing and scheduling are everything now. 
That’s why our streamlined QUICK SERVICE 
is such an important asset. 





Fully approved and endorsed by W P B, here’s our wartime speed 
setup: 
@ Manufacture only wheels 3” in diameter and under. To speed 
production, larger sizes are eliminated for the duration. 
@ No quitting whistle. We are on the job making wheels 24 hours 
a day, every day. 


@ Our central location brings us closer to many plants. No time lost 
in transfer connections or long distance shipping. 





The wheels of proved quality—known for performance, cutting and long life. 


Any shape, grain and grade, any size up to 3” in diameter. From this army of 
wheels you can select one custom built for your job. 


TRY ONE—Tell us the kind of equipment, the job, and size wheel you want to try. 
We'll send it postpaid. 


CATALOG MAILED ON REQUEST 


° CHICAGO WHEEL & MFG. CO. 


_m, 1101 W. Monroe St. Dept. MB Chicago, III. 
4% *% Half a century of specialization has established our reputation as 
ots 


the Smal! Wheel People of the Abrasive Industry. You can bank on us 






Send Catalog. 
Interested in . 
2 Grinding Wheels Name ..... 
)] Mounted Wheeis 
[Send Test Wheel 
Size . bes 


MB-7 


Address . 
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Chicago Firm Acquires 
Service Caster Concern 


Service Caster and Truck Co. of 
Albion, Mich., designers and manufae. 
turers of material handling equipment 
and casters, has been acquired by 
Domestic Industries, Inc., of Chicago, 
The Service subsidiary, Service Truck 
and Caster Co., of New England, lo 
cated at Somerville, Mass., was included 
in the acquisition. 

According to Leslie E. Mickle, execu. 
tive vice-president of Domestic Indus 
tries, Inc., the business of both Service 
companies will be carried on as the 
Service Caster and Truck Division of 
Domestic Industries, Inc. Management 
and operating personnel will remain 
unchanged, with Walter C. Peak, for 
many years president of Service, con 
tinuing as general manager and L. |, 
Reed remaining as head of the New 
England division. 


Tips on Safe Use 
Of Hand Tools 


A list of do’s and don’t’s designed to 
help keep workers from getting hurt 


| was released last month by the United 
| States Department of Labor. The sug. 
| gestions, all dealing with the use of 


hand tools, follow: 

1. Use only tools that are properly 
sharpened and in good condition. 

2. Use suitable shields to cover the 
dangerous parts of sharp-edged o 
pointed tools that must be carried 
about. 

3. Use only tools free from broken 
or splintered parts. Be sure that ham- 
mer heads are secure on handles. 

1. Chisels, hammers, or other tools 
on which the heads have become mush- 
roomed should not be used. 

5. When using wrenches, be sure that 
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\\; Assured by Exclusive PEERLESS 
\\ Design of Saw-Frame, 
Blade-Support 
oTale MCIUITe [= 


ed to 
hurt 


nitel \ a | Get Acquainted NOW with 


sug: 


ot \ aan PEERLESS Sales Possibilities 


perl <" You can selk the Peerless line profitably and render a real 
service to your customers by pointing out proven reasons why 
ro the \ jobs can he done faster, better and at lower cost with Peerless 


dé Metal Cutting Saws. 

ried . . . . 

arried - Sawing to split-hair tolerances, Peerless Metal Cutting Saws 
; minimize waste of material. When working stainless steel 
The Peesiess and other costly alloys, this saving is especially important. 


—— 
roken eee 


ham- 


—— 


Saw-Frame Assembly Sawing to close tolerance, with no surface hardening or frac- 
Four-Sided Saw Frame is distortion- ture, saves time in succeeding operations. There’s no “evening 
Be god ae a > ae at up” to do; the Peerless saws straight, all the way—and faster. 
port locks the blade in place and There are many other Peerless features that you'll like to sell. 
e that gives rigidity to blade assembly. And there’s a Peerless Metal Cutting Saw for every type of 

Fight bearings, with hardened and cutting —ordinary pipes and bars, stainless tubes, big steel billets. 
ground inserts, assure smooth travel 
of the Saw-Frame and absorb all Now is the time to line up with Peerless. Prompt delivery 
vibration. This combination of fea- may be had on most sizes. The franchise for your territory 


tures is found only in Peerless Metal s : 
Cutting Saws. There are many others may be open. Mail the coupon today. 


equally interesting to your custom- PEERLESS MACHINE COMPANY 
ers and to you, 1600 JUNCTION AVENUE ° RACINE, WISCONSIN 


capeaeeeeneiseene ee ETE OD 


ine, Wis. 
EERLESS MACHINE COMPANY, Dept. MS-743, — i ] 
1 " “h il today facts about Peerless Metal oy \ 
| ~e. Saws and Peerless franchise ae a, — 
i i Saw for High Products ~ 
Mail catalog on r= Hr type used for - sl 
i Mechanical type Saw for products 
5 Mail ore = general utility and maintenance Saws 


Ss. 


tools 


Compa tty --.ecceeeeesnssreeersesereeeneernees 
Individual. 





THE ONLY METAL CUTTING SAW 
WITH. FOUR-SIDED SAW-FRAME AND BACKING-PLATE 
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7988 Stock Sizes V-belt Sheaves 
1447 Stock Sizes Paper Pulleys 
All Sections and Lengths V-belts 


My Orders Shipped Same Day 


Rockwood carries enormous stocks of pul- 
leys, V-belts, V-belt sheaves and automatic 
belt tightening motor bases. Not only at their 
ag in Indianapolis but they have also set 

p large warehouse stocks IN THE HANDS 
OF ROCKWOOD WAREHOUSE DEALERS 
to maintain a truly super service to American 
industry. 


OVER THE COUNTER SERVICE ATL Y FACTORY REPLACEMENTS 
KEEP THESE STOCKS ALWAYS COMPLETE. Rockwood dis- 
tributors give “over the counter” service on the most popular 
sizes of these standard Rockwood power drive equipment 
specialties. No wonder the Rockwood 
dealer is so successful. The Rockwood 
dealer is a part of America’s No. 1 
service in power drive parts. 


Yesterday your source of supply may 
have been adequate. TODAY? How 
is it? If any manufacturer, dealer or 
user finds present day deliveries are not 
what they should be we invite them to 
get in touch with us. ROCKWOOD V BELT DRIVE 






























ROCKWOOD 


INDIANAPOLIS U.S.A. 


Specialists in Power ae Tae Laquipment Since 1884 


a 
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machinery. 


the jaws are not sprung and that they 
are properly applied to the nut, s0 
that the wrench handle will turn in the 
direction in which the jaws point, 
Never use a wrench or any other make. 
shift as a hammer. 

6. Use wrenches properly sized for 
the job; be certain that the wrench is 
correctly applied to the nut or bolt 
head. Where necessary to push against 
a wrench handle in close places, push 
with the hand open. 


Barnsley Elected 
To Jenkins Board 


H. J. BARNSLEY 


H. J. Barnsley, vice president of 
Jenkins Bros., manufacturers of valves, 
has been elected to the governing board 
of Jenkins Bros. Ltd., Montreal, Can- 
ada. 

Mr. Barnsley joined Jenkins 2 
years ago after being associated with 
the Crane Company as chief drafting 
engineer. Previously he was connected 
with the American Graphophone Com- 
pany, and the Locomobile Company. 

He is a member of the American So- 
ciety of Mechanical Engineers, and 
the National Association of Power En- 
gineers. 

Mr. Barnsley makes his headquarters 
at the company’s New York offices, 8 
White Street. 


Hall-Perry Adds New Lines 


The Hall-Perry Machinery Co, 
Butte, Mont., has extended its lines te 
include “Ensign” belt dressing; “Pulv- 
Mixers,” made in Milwaukee for high 
way and air field stabilization; Johnson 
March “Reticure” material, and De 
Walt Products Co., wood working 
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It's never too late to change 


HE point is that heavy pipe is 

great stuff when you need it, 
but just a way of wasting dollars 
when you don’t! 

There isn’t much danger of using 
light-wall pipe when heavy pipe 
is needed; for requirements are 
always carefully calculated when 
service conditions are extreme. But 
there is danger of using heavy 
pipe when it is not needed; for 
when it comes to the ordinary run 
of moderate or low pressure piping 
the time-honored custom is to use 
Standard Weight Pipe as though 
it were the bottom rung on the lad- 
der of available pipe thicknesses. 

Actually, Standard Thickness is 
fairly high on that ladder. Eight 
and ten inch Standard Thickness 
Pipe, for instance, has a rated 
bursting strength around 3,000 lbs. 
per square inch. Obviously this is 
far stronger pipe than is needed 
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L INSIST, BILL,ON GIVING 
TAYLOR SPIRAL PIPE ITS 
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for the large majority of piping re- 
quirements — for uses like those 
listed opposite. 

Hundreds of applications prove 
that light-wall-but-strong Taylor 
Spiral Pipe will handle this broad 
band of piping needs with strength 
and service life to spare. It will 
cut the installed cost in half in 
many cases; and, equally impor- 
tant today, it conserves vital steel. 

Changing to Taylor Spiral Pipe 
for services like those listed is 
made easy by the complete range 
of sizes and wide variety of fit- 
tings. Thicknesses range from 18 
to 6 gauge; sizes from 4” to 42”; 
joint lengths up to 40 ft. All types 
of end joints and couplings, all 
kinds of fittings and specials or 
fabricated assemblies, are pro- 
duced by Taylor Forge, assuring 
a complete service and undivided 
responsibility. 


TAYLOR FORGE & PIPE WORKS, General Offices & Works: Chicago, P. O. Box 485 


NEW YORK OFFICE: 50 CHURCH ST. @ PHILADELPHIA OFFICE: BROAD ST. STATION BLDG. 
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PROPER PLACE IN INDUSTRY! 
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SELL TAYLOR 
SPIRAL PIPE FOR: 


@ High and Low Pressure 
Water Lines. 

@ Low Pressure Steam and 
Air Lines. 

@ Steam and Diesel Exhaust 
Lines. 

@ Vacuum and Suction 
Lines. 

@ Blower Piping. 

@ Sand and Gravel Lines. 

@ Industrial Gas Lines. 

@ Oil and Gas Gathering 
Lines. 

@ Swing Pipe. 

@ Spray Pond Piping. 

@ Hydraulic Mining. 

@ Dredge Lines. 
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Narrow Metal Cutting Band Saws 


Designed for fast precision work on all contour sawing, die- 
cutting and similar operations. Furnished in 100-foot coils in 
the following widths: 3/32”, 4”, 3/16”, 14”, 5/16”, 3%” and 
14” packed in a safety box — 
any length material can be drawn 
out and window shows unused 


portion of coil. 


They are adaptable for DO-All, Grob, 
Tannewitz, Laidlaw, Theill, Walker- 
Turner, Wells and all other die and 
band sawing machines. 





r AMERICAN SAW « MFG. CO.. SPRINGFIELD. MASS. ia 






\ateat "ABRASIVES 


Reg. U. S. Pat. Off. —Patented 
% Atlas Distributors realizing the ad- 
vantages of the VERTICOAT PROC- 
ESS are getting profitable repeat 
% The VERTICOAT Process business on coated abrasives. Qual- 
is a definite improvement ity of product plus a selective sales 
policy have made this possible. 
To distributors who can qualify to pro- 
mote a good line having unusual 
sales features, Atlas offers an oppor- 
tunity and will be glad to hear from 
P you. 


in manufacturing methods. 
It creates the fastest cutting 
edges and most enduring 
surfaces on coated abra- 


sive products. 


ATLAS ABRASIVES CORP. 


459 TWELFTH STREET 
ST. LOUIS, MO. BROOKLYN, N. Y. NEW ROCHELLE, N. Y. 
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The headquarters of the Holland branch 
of Manufacturers Supply Co., are in a spa- 
cious garage. All three members of the 
staff are on double duty at present. Leit to 
right, they are Joe Grevengoed, Marjorie 
Nyenhuis and Peter Van Ess. 


Holland Branch Expands; 
Force on Double Duty 


Loss of three men to the armed 
forces has forced the three remaining 
members of the staff of the Manufac- 
turers Supply Co., branch in Holland, 
Mich., to take on double duties. 

The branch was opened three years 
by the Grand Rapids firm to improve 
service to customers in the Holland 
area and in that time has moved three 
times, each time to larger quarters. 
Peter Van Ess, who had covered the 
territory before the branch was opened, 
is head of the Holland office and now 
spends a good part of his time in the 
field as a trouble shooter. Joe Greven- 
goed who is in charge of the stock- 
room doubles as a truck driver, and 
twice daily makes deliveries to war 
plants in the vicinity. 

Marjorie Nyenhuis is the third mem- 
ber of the present force and to her falls 


| the job of “holding down the fort” 


when her coworkers are out. 


Distributor’s Motto 
Taken Literally 


The motto of the H. N. Crowder Jr., 
Co., Allentown, Pa.. was put to the 
acid test recently. Fully acquainted with 
the slogan that “We've got it, we can 
get it, or it isn’t made,” the industrial 
distributor’s telephone operator got a 
surprise when, in answer to her “good 
morning.” an Allentown manufacturer 
inquired: 

“Do you have any No. 2 blood in 
stock?” 

Without hesitation the operator asked 
how much was wanted and, when in- 
formed a pint was needed, promised to 
call back within a few minutes. Five 
minutes later she reported: “Yes, we 
have No. 2 blood in stock. Where do 
you want it delivered? 

“Allentown Hospital, Room 324.” 

“All right. Mr. Bill Starr, our pur- 
chasing, agent. will deliver it personally 
within the hour.” 
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’ INCREASE BELT SALES 50% 
WITHOUT TOPHEAVY INVENTORIES 


Mill Supply Distributors everywhere have learned 
about the profits to be made in such fast-selling 
items as Gilmer V-Belts, and Kable Kord Flat Belt- 
ing. That’s just part of a great sales story. 


Gilmer offers another special advantage to Dis 
tributors of its products, which means more sales 
without increase in inventory. Impossible? Not at 
all. Gilmer invites any Distributor to sell the spe- 
cialties needed by so many customers, and offers 
this privilege without asking you to carry these belts 
in stock or make any capital investment. Like the 
FREE use of Gilmer’s famous Engineering Service 
...this is just one more step toward good-will 
and good business. 


Call The Gilmer Representative for Full Details 


prove 
land 


nem- 1. Gilmer V-Belts: Built with normalized cords fer more 2. Gilmer RHO Belts: Oil and heat resisting, these great 
e strength and minimum stretch, mere pull and less slippege. Gilmers last longer, run smeether, and are ideal for small 
falls Cemplete line for multiple ana fractional horsepower applications. pulley drives at speeds to 7,400 fpm. 
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3. Gilmer Hevaloid Belts: A revolutionary belt, exclusive 4. Kable Kord Endless Belts: Really two-belts-in-one. Top 
with Gilmer. Latex impregnates every thread of this andiess contactor cords make the belt hug pulleys with less slip and 
sked weven belt. It's light, strong, tight-gripping, and long-lived more power. Also available in nen-endiess running lengths. 
n in- ... 1s ideal for precision work at speeds to 9,400 fpm. 
ed to 
Five *Besides these well-known general applications, Gilmer specializes in belts and belting for such 
a eee industrial uses as: Planer, Spinner, Cone, Gainer, Tube-winder, Stemming Machine, Lickerin, and 
so many others. Oil-resistant construction available. Let Gilmer’s Engineering Department help you 
with specifications and recommendations. 
. 
pur- 
mally 
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SAVE WORK The Stanley “Mighty Midget’ and 


No. 16A portable Unishears are perfectly balanced, easier to handle 
than snips. Both men and women can cut much more metal per 
day with less fatigue. 


SAVE TIME Stanley Unishears cut fast — up to 15 feet per 


minute. Follow any line, cut any shape with hairline accuracy — 
straight cuts, curves, angles, small radii. Just plug in wherever the 
job is — saves moving the work about the shop. 


SAVE METAL Unishears teave smooth edges that re- 


quire no further finishing. There’s no distortion of the metal — 
no waste. 

Recommend Unishears to the war plants you serve, for making 
short cuts to new speed records on sheet metal fabrication. Portable 
models handle up to 12 gauge hot rolled steel — stationary models 
up to 10 gauge. Stanley Electric Tool Division, The Stanley Works, 
146 Elm Street, New Britain, Connecticut. 
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STANLEY UNISHEARS 


The Electrically Driven Hand Shears 


1943 
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| James S. Romig, left, salesman for F. G. 
| Foster Co., Hoquiam, Wash., has been 


transferred from the electrical appliance 


| department to the industrial supply depart. 
| ment. He is pictured with O. L. Franklin, 


a fellow worker who, at one time, wa 
associated with Marshall-Wells in Por 


land. 











Carboloy Training Films 


Seen By 40,000 


An estimated 40,000 men and women 
in industry have been trained in the 
fundamentals of proper design, grind 
ing, brazing and application of carbide 


| tools during the past five months through 


the use of silent slide training films, ae- 
cording to Carboloy Company. Ine, 
Detroit. 

The estimate is based on reports from 
13 percent of the industrial plants who 
had secured 1716 training films from 
Carboloy up to March 30. These te 
ports show a total of over 17,000 “train. 


| ees” during the first five months of the 


films’ availability. 

The training films were produced by 
Carboloy last fall in an effort to relieve 
the increasing shortage of carbide 


| trained personnel in industry. 


All the films are non-commercial in 
character, 

They deal with such subjects as de 
sign, brazing, application and grinding 
of carbide tools. Production costs were 


| absorbed by Carboloy and the films of 
| fered to industry generally at approxi 


mate reprint cost. 

The survey of plants just completed 
has revealed the widest use of the films 
has been for training of supervisor 
groups (90 percent of plant use film 
for this purpose) followed closely by 


| tool grinder hands. Next in order of us 


has been for the training of machine 


| operators and for brazers. 


| L. W. Grubbs Joins Navy 


Lorin W. Grubbs, abrasive engineet 
for Norton Co., Worcester, Mass.. fot 
the states of Virginia, North Carolina. 
South Carolina, and part of West Vit 
ginia and Tennessee has been commit 
sioned a lieutenant (j.g.) in the Navy. 
Charles A. Babbitt will take over Mr. 
Grubbs’ territory. 
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AN “IN” INDOORS 
—— 


Laughlin Ads Help You Open Up 
High Priority Business 


Some of those indoor industries offer 
you a market for Laughlin ‘'Fist-Grip”’ 
Safety Clips that is not only active but 
blessed with high priorities or allotment 
numbers under CMP. 

For example, here are some of the places 
where the time-saving, metal-saving, rope- 
saving features of the ‘‘Fist-Grip”’ clip 
will appeal to prospective customers — 





Material Handling Equipment 
Overhead Railway Systems 
Coal Yard Handling Equipment 


Cranes Elevators 











To help you get this business, Laughlin 
is adding to its advertising schedule a 
magazine which covers indoor industries 
employing 70% of the labor in manufac- 
turing industry, including nearly all war 
plants. NATIONAL SAFETY NEWS is 
a top notch result-getter, especially among 
men whose influence has grown tremen- 
dously during the war — safety engineers. 


Use this Wartime Sales Story 
with the “Fist-Grip” Clip 


Laughlin ‘‘Fist-Grip’’ Safety Clips save 
manpower because they prevent accidents, 
are easier to put on, and can’t be put on 
backwards. They save metal, too, because 
25% fewer clips are needed, and they don’t 
crimp and spoil wire rope. 
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PORTLAND, MAINE 


Bob Dunn of Dunn & Bryan is getting som 
special lowdown from E. A. Hirshon of W. 
S. Wilson Corporation, New York, at the 
annual get-together of manufacturers’ mea 
and the Wilson Corporation, which wa 
held June 16. 





Williams Writes Book 
For Armed Services 


A. J. Williams, vice-president and 
general manager of Chandler-Boyd Co, 
Pittsburgh, is author and publisher o 
a new book on boxing. The work is 
titled “Teach Yourself to Box” and is 
being sent free to any man in the 
armed services who writes to Mr. Wil 
liams or is recommended to him by 
interested parties. It is dedicated to his 
three sons who are now serving in vari 
ous branches of the army. 

Mr. Williams has made a hobby and 
study of boxing. He has officiated as a 
judge in other major tournaments in 
New York, Chicago, 
Louis and Pittsburgh. The booklet, 
which was printed entirely at his ow 
expense, has won commendation from 
top ranking men in the sports world 

In the preface, Mr. Williams explains 
that the booklet was published with the 
hope of contributing to the war effort 
by helping each soldier understand the 
basic principles of boxing which are 
similar to practices in fencing and 
bayonetry. “Everyone has an inner cour 
age which can be called upon as 
needed,” he states. “Boxing is fine 
training for the habit of calling upon 
this inner courage so that it will be 
there when the soldier is fighting under 
more serious conditions at the front 
where every move may be a question of 
life or death.” 


Joins. Screw Machine Co. 


Cleveland, St! 





George W. Person, formerly abrasive 
engineer in the St. Louis territory for 
Norton Co., Worcester, Mass., has been 
named manager of the abrasive division 
of Screw Machine Supply Co., Chi- 
cago, a Norton distributor. 
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Precision, Pre-Loaded Ball Bearing Head- 
stock is Standard Equipment on All Models 


Your purchase of a lathe is an investment. To be profitable, it should be a 
long term investment in speedy, accurate production. It will be if the lathe 
is a Logan, because Logan engineering designed it that way... throughout! 
For example, to assure sustained accuracy of the spindle, the headstock is 
equipped with special New Departure Ball Bearings. These bearings, of 
extreme precision, are pre-loaded so that the pressure of the cutting tool... 
either radial or thrust...causes a minimum deflection of the spindle. In 
addition to “pre-loading”...these ball bearings are grease sealed... 
requiring no lubrication and no adjustment for their entire life. Moreover, 
the higher operating speed of the Logan Lathe, due to its ball bearing 
spindle mounting, enables a shop to take every advantage of modern, high 


speed cutting methods. Production is increased and unit costs reduced. 


Write for catalog sheets so that you can compare before you buy. 


LOGAN ENGINEERING COMPANY 
CHICAGO, ILLINOIS 
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-' Brees . 


* SPECIFICATIONS 


¢ Swing over bed 102” 
@ Bed length 431%” 
© Spindle hole 25/32” 


e Precision ground ways: 2 pris- 
matic ‘V” ways; 2 flat ways 


© 12 spindle speeds—30 to 1450 
* per minute + 
x om 

- * 


en nk ™ 








































NO. 830 5%’ CAPACITY HAND SCREW MACHINE 
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2. W-T’s* eliminate all threading and fitting of main 
pipe in making branch pipe outlets. 











1, Branch pipe outlets can be made with W-T’s* 
anywhere on the main pipe without the use of templets. 


















Palmer D. Weeks, formerly with the ae 
Perine Machinery & Supply Co., Seattle, i 


has established a machine tocol and sup 
ply business under his own name at 4) 
S. W. First Ave., Portland. Mr. Weeks 
qd was a machine tool dealer during the 
First World War. 























3. If outlet is 2” or smaller, hole is cut in the main 
pipe with drill or hole-saw before W-T’s* are installed 
—on larger sizes, with torch after installation. 


4. The use of W-T's* permits inspection of inside 
of joint, removal of cccle and excess weld metal before 
branch is attached. 





U. S. Seen “Over the 
Hump” in Rubber Dilemma 


Technologically and from the sole 
standpoint of military needs, this coun 
try is practically “over the hump” of 
its rubber dilemma, according to Dr 
L. B. Sebrell, head of The Goodyear 
Tire & Rubber Company’s research de- 
partment. 

The United States, he predicted. will 
soon be militarily independent of rub 
ber from outside sources. 



































5. Funnel-shaped intake of W-T's* reduces vibra- 
tional stress at junction—eliminates need of extra 
braces and hangers. 


6. Branch pipe is attached to outlet of fitting by 
welding—or, if outlet is threaded by screwing into 
outlet of fitting. W-T's* provide leakproof junction 
of full pipe strength. 


Ws are suitable for all commonly used pres- 3 Types Meet Every Need 
sures and temperatures in every type of piping 
system. They can be installed before or after 
erection of the main line with ease and economy. 
Equally well adapted to pre-fabricated or ‘‘on- 

e-job"’ assemblies. Cost no more—in many 
cases less than ordinary fittings without their 
advantages. Stock fittings of drop forged steel, 
but to meet special conditions can be supplied 
in Monel, Everdur, Toncan, lron, wrought iron, etc. 





Research on 
synthetic rubber has progressed to the 
point, he said, that it can be converted 
into almost any needed war product if 
no more natural rubber was available. 

Dr. Sebrell emphasized that his opti- 
mism regarding the technology of syn- 
thetic rubber is restricted entirely to f 
war products now being made from 
synthetic rubber or which might some 


Beveled outlet of 
WeldOlets permits 
branch pipe to be at- 
tached with plain butt 
weld. 


Threaded outlet of 
ThredOlets permits 
branch pipe to be screwed 






















Forged Fittings Division 


BONNEY FORGE & TOOL WORKS, Allentown, Pa. | 
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totally separate and unrelated factor,” 
Dr. Sebrell asserted. 


“Tires of synthetic rubber for civil- 


ians and non-war trucking purposes is 
a problem which can be attacked more 
vigorously after the more pressing mili- 


tary aspects have been handled. 


But 


the day is not far off when we will be 
‘over the hump’ in this respect also.” 


He pointed out that we are now try- 


ing to achieve in two years’ time with 
synthetic rubber what has required 
nearly 100 years in the development of 





a . d 
Today W-T's* are available only on orders into outlet of fitting. day have to utilize synthetic rubber. ; 
eprint Mah ety ion you wld them oe ot stn wae wa | Ese pfevty satisfactory mas J 
eceilipsasitiines ties aenaiiiniaan selling them after the war, ' stert standard outside pipe diameters. tires from synthetic rubber are feasible, 
S yee _ eo sold them—plen now to sell them i is completed with weld around top he said, with their efficiency and suit- 
when priority restrictions are lifted. ~~ ability decreasing in direct proportion , 
In the meantime, we'll be glad to discuss with All 3 types available to their sizes. 
* + s standard . “i . 
you how W-T's* will fit into your plans—now— for all ae oe “Availability of heavy duty tires for 
or later. sizes up to 24". eee 2 } : ' 
civilians from synthetic rubber is a 
*WeldOlets-ThredOlets ; ; 
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the compounding and applications of 
the :atural product. There are many 
further steps and refinements in uses of 
syntiietic rubber which can and _ will 
continue to be made, he said. 

“()bviously,” he continued, “synthetic 
rubber is going to be poorer in some 
cases and for some purposes, just as 
it’s superior in others. But we've 
reaclied the point, I think, where syn- 
thetic rubber can be adapted to all 
necessary military uses without dan- 
gerous losses in efficiency or other 
qualities.” 

A committee of seven past chairmen 
of the American Chemical Society's 
rubber section selected Dr. Sebrell for 
the Charles Goodyear Memorial Award 
at Detroit several weeks ago in recog- 
nition of Dr. Sebrell’s contributions to 
rubber problems during the past 20 
years. 


Angle Made Coast 
Manager for A-C 


} 





F. C. ANGLE 


Frank C. Angle, manager of the 
Allis-Chalmers San Francisco district 
office for the past seven years. has been 
appointed manager of the entire Pacific 
region and placed in charge of all 
Allis-Chalmers sales and engineering 
facilities serving industries in the Pa- 
cific coast area. The territory now 
under Mr. Angle’s direction includes 
California, Oregon, Washington, Ne- 
vada, Utah, Idaho and the western part 
of Montana and Wyoming. 

Mr. Angle went to the coast in 1936 
from Chicago, where he had _ repre- 
sented Allis-Chalmers for seven years. 
He is a graduate of Oregon State Col- 
lege where he majored in mechanical 
engineering. He is a member of the 
American Institute of Electrical Engi- 
neers, the American Society of Mechan- 
ical Engineers, the Engineers club of 
San Francisco, and chairman of the 
business development committee for 
the Pacific Coast Electrical Assoc. 





MEMBER of a Ground Crew 


Your Customer of the Future 


* 

{ E never gets a chance to drop bombs on enemy 
targets—knock enemy fighters out of the sky. He 
doesn’t wear wings on his chest—probably never will. 
He’s one of the war’s unpraised heroes—member of a 
ground crew. @ But he’s doing a whale of a BIG JOB! 
If it wasn’t for him and thousands like him, the glam- 
orous, headline-catching jobs might never be done. 
After every flight he goes over every plane from nose 
to tail—checks engines, plane and instruments with 
infinite care—making sure there can be no possibility 
of mechanical failure on the next mission. @ Leading 
aircraft engine and equipment manufacturers know 
the importance of the job being done by the man in 
the ground crew. They know that skill alone is not 
enough to insure mechanical perfection—know it 
takes skill plus properly designed, well-made tools 
for him to do his part of the job quickly—easily—well. 
That’s why so many manufacturers of aircraft engines 
and equipment have selected BONNEY TOOLS— 
“the finest that money can buy’’—as the original 
tool equipment to send with their products. © His 
skill plus BONNEY TOOLS—an unbeatable com- 
bination. @ Someday—soon, we hope—these ground 
crew men will be returning to take up peace-time 
jobs—in garages, at airports, in service stations, in 
industry generally. They'll need and want BONNEY 
TOOLS. Will you be prepared to cash in on their 
needs then? @ If you sold BONNEY TOOLS before 
the war, or are selling them now for war work, plan 
to sell them after the war. If you’ve never sold them 
be sure to include them in your plans for post-war 
business. In the meantime, we'll be glad 
to discuss your tool needs with you—now 
—or later. 


BONNEY FORGE & TOOL WORKS, ALLENTOWN, PA. 
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John W. Skelley Joins 
“LET ME HELP YOU FIND Laurence Belting * 


BIGGER MARKETS... even topayv:” 


There may be markets for casters and related equipment, bigger mar- 
kets than you think, in your war-time territory. Why not send for 
Bassick’s Caster “Market Finder” right now! Make sure you're not 
missing any of the high-priority business which this chart outlines. It's 
part of Bassick's war-time service to you and every distributor. 
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JOHN SKELLEY 


John W. Skelley, power transmission 
engineer, has joined the Laurence Belt. 
ing Co.. Inc., of New York, manufac. 
wo Porta turers of leather belting and distribu- 
patnty ine Rate ati tors of power transmission equipment. 
After graduation from Purdue Uni- 
versity in mechanical engineering in 
1919, Mr. Skelley was connected with 
the Rockwood Mfg. Co. of Indianapolis, 
\Jonacco rms ax? | Ind., for 21 years. After six years 
ee = ae g in the plant engineering department, 
re at, | he was transferred to New York as man- 
— nerve eae «Sd yeaa Sed | ager and district engineer for New 
peas wet ete r Jersey, New York and Connecticut. 
Mr. Skelley has been active in the 
work of the New York Chapter of the 
Power Transmission Council, and is a 
member of the Engineering Committee 
of the American Leather Belting Asso- 
ciation. 
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Here’sa 'FloatingHub’’ | Here's the Grooved- Here's the new Position 
Caster that never Wheel Caster...a Lock that holds portable 
bounces the load! | Bassick Development. | equipment in place. 








THE BASSICK COMPANY 


BRIDGEPORT, CONN. 


Division of Stewart-Warner Corporation. Cenadian Factory: Stewart-Warner-Alemite . 
ee . T TAKE IT ON THE LAM 
t fC da, Ltd., Belleville, Ontario BUT, BOSS, WE CAN . 
< cataancentserboaan “ THE GOVERNMENT SAYS DON'T TRAVEL! 
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AWARDED 





To RepusLic DRILL AND Too.... 


“‘For Great Accomplishment in the 
Production of War Equipment’ 


HESE ARE TIMES when young 
pe vigorous companies grow 
swiftly to maturity in the service of 
their country. 


An “acorn” of industry in 1940, 
Republic Drill and Tool has grown 
into a mighty oak in its field, with 
an “E” Award that will spur its 
growth to new heights for victory. 


In conferring the Award, Under- 
secretary of War Robert Patterson 
said: ‘For great accomplishment in 
the production of war equipment, 


this symbolizes your country’s appre- 
ciation of the achievement of every 
man and woman in your plant. . . . I 
am confident that your outstanding 
record will bring victory nearer by 
inspiring others to. similar high 
achievement.” 

The ability to deliver-—on time— 
essential products of high quality in 
large quantity, has made Republic 
Drill and Tool one of America’s 
largest manufacturers of high speed 
twist drills. 


Republic's advanced conceptions, 
methods and machines have greatly 
increased production of these vital 
tools, so necessary in the manufac 
ture of al] war equipment using 
metal or plastics. 

Today, we shall supply with ever 
greater zeal the needs of those who 
use our products for war. Tomorrow, 
our skill and experience will supply 
their needs in making the products 
of peace for a new free world. 


REPUBLIC DRILL AND TOOL Company 
Makers of CENTURY and FEDERAL High Speed Drills 
322 South Green Street, Chicago, Illinois 





os 
a Ya 
‘& 





In Republic’s two plants shown above, 1800 workers are turning out millions of High Speed Twist Drills every month. 
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sachine do the work of two 


ODUCTION OF WAR MATERIAL 


@ The “specials” shown here have been re-designed to 
permit manufacturing on bolt machinery. Previously they 
were made by different methods requiring more material 
and more operations. Some of these ‘specials’ previously 
consisted of two or more parts, made separately, then 


assembled. 


1. What was gained by producing these parts by hot or cold forging? 


2. What advantages do they now have which they previously did 
not have? 


3. What benefit to the war production is this method of manufacture? 


We'll answer the above three questions in their respec- 
tive order, below. 


1. Speed in production was one of the first benefits gained by 
producing these parts by hot or cold forging. Production 
was increased 500%, 1000% or more. Strength was naturally 
increased by the forging method, whether needed or not. 
Materials were saved because the scrap loss by upsetting 
(hot or cold forging) is so very small. 


2.In the case of several of these “special” parts illustrated, 
actual assembly of two or more parts was needed. This re- 
quired time and additional labor. By the upsetting method 
assembly was eliminated and the strength of the part increased. 


. Speed—speed—and more speed is necessary now with 
America at war. Forging is essentially a mass production 
tool of industry. It reproduces innumerable parts, all iden- 
tical, in large quantities at high speed. Its very method gives 
these parts greater strength, and if ‘second operations” are 
necessary, they can be done usually in pace with the produc- 
tion rate of the forgings themselves. 


If you can make ONE machine do the work of TWO— 
you’ve speeded up production of war materials! And 
that’s precisely what you want, isn’t it? Therefore, before 
you decide on buying a part that resembles any of those 
shown here, call in a Lamson engineer to talk it over with 
you. If the quantity you need is large enough (justifying 
the cost of the forging dies), and if the time factor in 
making those dies is less than the time required for tool- 
ing up for other methods, you may be able to shift the 
manufacture of a part from your plant to our own where 
the forging edhe «mat are already installed, and the 
“know how” exists in our own organization. 


If you can do this without disadvantage, you’ve released 
machine tools invaluable for other work that cannot be 
produced on bolt-making machinery, and you've prob- 
ably released some skilled shop employees for other 
jobs without drawing upon the existing available supply 
of skilled labor. 


Consider carefully the possibilities we have brought to 
your attention. If we can make the part on our bolt 
machinery, we may help you save hours and days and 
weeks, possibly months, in deliveries. Isn’t this worth 
fighting for if you are a production man charged with the 
responsibilities of getting more production out of your 
present equipment? 


’ These four books will help you in specifying and 
buying “standard” bolts, nuts and “specials” 
THE LAMSON BLUE BOOK—is our complete Catalog of standard 


excepting our Aircraft products. 


“BOLTS, NUTS & SCREWS” —70 pages of technical and practical informa 
tion. First copy gratis, requested on your letterhead. Additional copies 
one dollar each. 


“BOLT, NUT & RIVET STANDARDS” — 175-paxe book published by the Ameri- 
can Bolt, Nut & Rivet Manufacturers Association, 1550 Hanna Bldg., 
Cleveland, O. Price one dollar per copy. (Order from publishers, please.) 


“SIMPLIFIED STOCK LIST’ —of bolts, nuts and screws, conforming to latest 
revisions of the Office of Price Administration, and of great value in 
showing you in what ratio quantities of various standard products are 
kept in stock for deliveries, by your jobbers and in our own (and other 
bolt manufacturers’) warehouse stocks, : 


THE LAMSON & SESSIONS COMPANY, 1971 W. 85th St., Cleveland, 0. 


products 


LAMSON & SESSIONS 


BOLTS NUTS COTTE Rs CAP SCREWS SPECIALS 


Your Jobber Stocks the Line 


Lamson 
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when they find 
DISCARDED DARTS 





..-Tell your trade to “dig 
up” their Used DARTS 
and Put Them Back to Work 


Here's a patriotic, unselfish sugges- 
tion you can make to your customers 
and prospects that will help sell new 
Darts for you. Simply tell your trade 
to try to uncover any old Darts 
around their plants . . . because dis- 
carded Dart Unions can be put back 
to work. 


And then briefly explain the reasons 
why Dart Unions can be used so 
many times, giving tight-joint per- 
formance each time. Reason No. |! 

. matched bronze seats, ground 
to true-ball surfaces. No. 2... Dart 
Bodies and Nuts, made of air re- 
fined malleable iron that resists pipe 
strains and rough handling. 


Note to those who are not Dart Dis- 
tributors: write for the Dart Jobber 
Policy today. 


E. M. DART MFG. CO., Providence, R.!. 


Sales Agents 
The Fairbaak~ Company 
and all branches 


New York 


n Pactory 
lad 


ompany 


(Canada 










Manufacturer Lauds 
Distributors’ Work 


Recognition of the role distributors 
are playing in the war production pro- 
gram was given by General Cable Cor- | 
poration last month in a full page ad- | 
vertisement published in the Cleveland 
Plain Dealer. 

Aimed to show the public the type 
of work performed by electrical whole- 
salers, the manufacturer, in the ad- | 
vertisement, spoke of the wholesalers | 
as “civilian supply sergeants the Axis 
forgot.” And, in inch-high type, de- 
clared: “In spite of hell and high water 
they get it done.” 

Then the text of the message told 
the story of distributors’ accomplish- 
ments. 

“Just think what it would mean to 
an harassed purchasing department to 
have to seek out some 200 manufac- 
turers of 750 or 1750 different items. 
Some manufacturers 50 miles, some 
2,000 miles distant. Think of the paper 
work in issuing hundreds of separate 
orders, of the multiple salesmen to be 
seen, of the letters to be written, of the 
long distance telephoning. Purchasing 
would take twenty times the manpower, 
and fifty times the It just 
couldn’t be done. 

“Fortunately for the war effort, in- 
dustry doesn’t have to do it that way. 


hours. 


The electrical wholesaler is there to 
shoulder the burden and show the 
world that the fabric of American ' 


business is woven into a pattern that 
fits as truly under war conditions as in 
days of peace. He knows where to get 
materials, how to expedite 
how to follow-up, how to function as 


delivery. 


the all-necessary civilian supply ser- 
geant and trouble shooter extraordinary. 


“He has done it in places and ways | 


which have saved days and weeks in the 
launching of ships and the shipping 
of supplies to our armies and our allies. 
Well may America be proud of the war 


time resourcefulness and patriotic zeal | 


of the men who, unheralded, have kept 
electrical supplies flowing.” 


Scrap Collections 
Top 18 Million Pounds 


18,000,000 Ibs. of metal 
scrap had collected in 
months’ operation by the Industrial 
Salvage Committee for the Screw Ma- 
chine Products, Hardware Specialties. 
Cutlery and Hand Tool Industries in 
New York, it was an- 
nounced at a recent meeting. Iron and 
Steel scrap collection totalled 16,882.- 
702 Ibs. Included in these collections 
were scrap metal, absolete parts, ma- 
chinery and goods. 


More than 


been seven 


metropolitan 
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lifting 





makes easy selling 







HERE the lifting is contin- 

uous, where trouble-free 

service is vital, this rugged 
hoist takes the punishment—and 
asks for more. 








There is the key thought that 
sells ‘Load Lifter’ hoists. Check 
the war industries in your locality. 
Find out if more efficient lifting 
could increase production at 
lower cost. 








Remember the features all of 
which are found only in ‘Load 
Lifter’ Hoists. 








1. “One-point” lubrication. 
2. Roller Bearings and Ball Bear- 


ing Motor. 


3. Safety upper stop and lower 
block; sure brakes. 


4. Two-gear reduction drive; 
sealed against oil leaks. 


5. Steel interchangeable suspen- 
sion. 


Get us the details of any lifting 
job to be done and we will recom- 
mend the type of ‘Load Lifter’ 
for the work. Capacities are from 


500 Ibs. to 40,000 Ibs. 


If you need more catalogs to 
help in your selling write for No. 


LOAD LIFTER 


| Hoists 


MANNING, MAXWELL & MOORE, INC. 
MUSKEGON, MICHIGAN 
Builders of ‘Shaw-Box' Cranes, ‘Budgit’ and 
‘Load Lifter’ Hoists and other lifting specialties. 
Makers of Ashcroft Gauges, Hancock Valves. 
Consolidated Safety and Relief Valves and 
‘American’ industrial instruments. 


MAXWELL 


T#ADE Mane 


wiasoon? ) 


MANNING 
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A Lerge User of 
Ina : Rear Engine Coaches This 
Leading Machine-Parts Plant— could get only 13.000 to 14.000 Outstanding Aircraft Factory 


miles from natural rubber belts 
in rear engine coach and bus 
service where rapid and fre- 
quent acceleration and decel- 
eration create high tempera- 
tures. GATES special synthetic 
belts are giving double the life 
in this demanding service. 


belts on screw machines and grinders are 
subjected to a severe oil condition. GATES 
special synthetic belts were adopted 100% 
for this severe service after months of test- 
ing proved that they last three times as 
long as any rubber belt ever used. 


GATES 


Heat ana Oi/ V-BELTS 
of Special Synthetic Rubber 


Are Giving Up to 230% Longer Life than natural rubber 
belts when subjected to heat and oil . . . Initial cost at 
present is higher . . . recommended to meet especially 
severe oil and heat conditions. 


—one of the nation’s leaders—has found 
that Gates special synthetic belts last three 
to four times as long as regular rubber 
belts on machines where the belts are 
badly exposed to oil. 





CHICAGO, ILL. 


549 West Washington 





Gates has been building V-belts with 
synthetic rubber for many years. Thou- 
sands upon thousands of Gates V-belts 
without an ounce of natural rubber in 
them have now seen years of service in 
many of the nation’s leading industrial 
plants. 








From this long experience with syn- 
thetic rubbers, Gates engineers have de- 
veloped a V-belt built of a special synthetic 
which withstands severe heat and oil con- 
ditions that natural rubber simply cannot 
stand. The initial cost of these special 
belts is at present higher than Gates 
Standard Vulco Ropes. That is why the 





THE GATES RUBBER COMPANY 


Gates Field Engineer you consult now rec- 
ommends this special heat and oil belt 
only if its higher cost will be more than 
offset by longer service life. 


There are many commercial types of 
synthetic rubbers. Gates has had wide ex- 
perience in the use of all of them. 


You have doubtless seen recent press 
dispatches stating that all V-belts will 
shortly be made of synthetic rubber. Gates 
long experience and success in this field 
clearly represent a substantial advantage 
in giving you a synthetic rubber V-belt of 
truly superior quality. 


Engineering Offices and Stocks in All Large Industrial Centers 


GATES 3: 


ATLANTA, GA. 


738 C GS. National Bank Building 


PORTLAND, ORE. 


333 N W Sth Avenue 


NEW YORK CITY 


215-219 Fourth Avenue 


DALLAS, TEXAS 
2213 Griffin Street 
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LOS ANGELES, CAL. 


2240 East Washington Boulevard 


RIVES 





SAN FRANCISCO, CAL. 


1090 Bryont Street 
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DENVER, COLO. 


999 South Broadway 








BUY 


UNITED STATES 


WAR BONDS 


TO INSURE 


VICTORY 


The 
Desmond-Stephan Mfg.Co. 


Urbana, Ohio 


Manufacturers of 
DESMOND’ 
Grinding Wheel Dressers 
SIMPLEX Vises 
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Retired Lamson & Sessions 
Vice-President Dies 


I. L. JENNINGS 


I. L. Jennings who retired on Feb. |, 
as vice-president of Lamson & Sessions 
Co., Cleveland, died May 30 in his berth 
in a Pullman car while returning to 
his home after attending business meet- 
ing in Excelsior Springs, Mo. 

Mr. Jennings was born in Cleveland 
in 1885 and was educated at public 
schools and the University .School of 
Cleveland. He was graduated from 
Yale. University in 1907 with a B.A. 
degree. For six years after joining 
Lamson & Sessions, Mr. Jennings 
worked in yarious departments of the 
bolt plant. From 1913 to 1919 he was 
a salesman on the road. In 1919 he 
was made assistant sales manager and 
was promoted to sales manager in 
1920. He had been a vice-president 
since 1933. 

In addition to being associated with 
Lamson & Sessions, Mr. Jennings was 
a director of the Johnson & Jennings 
Co., Upson-Walton Co., and Guarantee 
Specialty Mfg. Co., all of Cleveland. 

Mr. Jennings was a director of the 
Cleveland Orchestra, a member of the 
Union Club, the Mayfield Club and the 
Tourbillion Club of Canada. 

Survivors include his wife, the former 
Miss Gladys Walton, and two children, 
John Jennings and Walton Jennings. 


Movies, Slide Films Used 
To Teach War Workers 


The training-within-industry program 
which has taken a definite place in our 
war economy has been given consider- 
able impetus through the use of movies 
and slidefilms, especially where such 
training involves complicated and tech- 
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ADS THAT SELL 


STAR 


). HACK SAW BLADES 
Liem FOR YOU... 


ve — the original 
| » hack saw 
m alloy 
, a vent know it by + pat 
a copper-color finish. 
3 G 
OR DIFF! ubt SAWING, 


TO PRIORITY 
i STAR and 


RLS 20re) WAR-WORK CUSTOMERS 


More than 300,000 mechanics and other war 

>a por} workers who use hack saws are being told in 
ex STAR wet! their favorite trade papers about the miany 
Sn tant advantages of STAR ‘““Moly’’* and STAR Un- 
me wernt | breakable Special Flexible Hack Saw Blades. 


RATING . ‘ 
ORDER fy These advertisements are working to in- 


VICE Stripe 


pply with govern. 


nd Distributor. Are you taking full advantage 
of this trade-wide publicity to the men who 
have top priority ratings on hack saw blades? 


crease hack saw blade sales for every STAR 


The STAR plan for nation-wide 
distribution of hack saw blades 
is meeting with great success. Why 
not investigate its possibilities. 


*T. M. Reg. — Blades bearing 
the name "Moly" are made 
only by Clemson Bros., Inc. 
and affiliated companies. 


MAKERS of STAR HACK SAW BLADES, FRAMES, BAND SAWS and CLEMSON D-17 LAWN MACHINES 


4288 
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HEIN-WERNER 
HYDRAULIC JACKS 


are great for lifting, 


lowering or 


pushing machinery or heavy materials 





e AVAILABLE 


for quick delivery 
to plants doing war 
work 













HERE’S WHY H-W HYDRAULIC 
JACKS are easier to operate 


in a split-second, mere finger pressure is 
transformed into a lifting force of several tons 


Beert «2 Which becomes « 2% 
ib. pees apwerd force on the 
sere of ram. mace the lower var 
the cad of of 

poh heoxthe A emes che ares of pump pecoe ( 


Avie 23 cmes as long 


> 
t 2 Berens 
on perme whee 

"® 





Gages shove shows besic principies of Mein-Werner Mytrauic jock Poor 















@ Super-Powerful 
' @ Easy-Operating 


@ All models in 
H-W line are 
factory-tested 

at 1% times 

rated capacity 


Our fighting men who conquered the 
Axis in Africa proved the value of su- 
perior equipment. And the explanation 
at the left brings out one of several 
reasons why Hein-Werner Hydraulic 
Jacks are so popular in industrial 
plants. These proven products are com- 
pact, sturdy, safe, fastand easy to operate. 

Write us for full details on Models 
of 3, 5, 8, 12, 20 and 30 tons capacity. 


HEIN-WERNER MOTOR PARTS CORP. 








HEIN-WERNER 


HYDRAULIC JACKS 


Are Built Right and Priced Right 
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nical informaion, according to the July 
issue of Electronics. 





These films are designed to show the! . 


teachers how to teach what they know. 
by grounding them in the basic prin. 
ciples of good teaching technique. They 
are particularly aimed at the skilled 
mechanic or workman, fully competent 
in his specialization, but too often with. | 
out experience or knowledge in hoy 
best to pass it along to others. 

It is pointed out that in an indus. 
trial training class which includes q| 
large percentage of untrained or partly 
trained beginners, the technique or 
quality of the instruction has a great| 
deal to do with the speed and effective. 
ness with which the classes are con. 
ducted and the facility with which ap. 
prentices are moved into actual work 
at the bench or machine. Movies and 
slidefilms have been tried out with con- 
siderable success in speeding wartime 
training. 

“The purpose of picture-screen war 
production training,” says Electronics, 
“is not to substitute for or supplant any| 
form of instruction which has proved) 
its value over the years. The screen is 
not used as a substitute for textbook 
study, lectures, demonstration or shop- 
work. Rather, it is intended to provide 
the instructor with a new tool which 
has the power to save his or her time 
and labor by more rapidly conveying 
the fundamentals of a skill, its purpose, 


s 


tools, equipment and basic techniques} - 


leaving more time for the instructor . |: 


carry on actual demonstration. Ih 
achieving this purpose it has been sig: 
nally successful.” 


Mrs. Rauch to Entertain 
Refrigerating Engineers 


Mrs. Sue Rauch, owner of the Phoe’ 
nix Rubber Company, Memphis, will 
he hostess to 150 members and guests 
of the National Association of Prac 
tical Refrigerating Engineers, in Mem- 
phis this month. 

Dwight L. Myers, mid-western map 
ager of the Thermoid Rubber Company, 
Trenton, N. J., will speak on “The! 
Rubber Outlook and Industrial Rubber 
Products,” and R. E. Spencer Geare, 
also of Thermoid will discuss “Power 
Transmission and V Belting.” An all: 
girl orchestra will entertain. 

Women in key positions in the pur 
chasing departments in industrial 
plants, who have taken men’s positions 
and who will be special guests are: 
Mrs. M. B. Lifsey, Cain Steel Com 
pany, Memphis; Mrs. Juanita William 
and Mrs. Sadie Resneck, of the U. § 
Engineers; Miss Mary Speltz of the 
Memphis Plywood Co.; Miss Betti 
Jordon and Marietta Baker, of the city 
of Memphis and Miss Tommie Fuller, 
Southern Cotton Oil Co. Refinery. 
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» TAP supply is in order 


Ss 





% Service-to-industry is what counts. To good seller right along—while there is 
Phoe- the distributor this means dependable production there is need for TAPS. 


, will . ° ° 
guests supply of highest quality at all times. The present line-up of BESLY Distributors 
Prac} In TAPS it's BESLY for service—for co- requires our complete output—they are 


Mem operation—for quality. This has been selling to plants producing for victory. 











| mate a order Pe —_ at this organization 4. way production gradually swings to 

pany or mare Than Wty yours. peace time production, there'll be more 

a We believe that each distributor, in room for more BESLY Distributors. It is 

Comm “arranging his house" for the long sales towatds that time that action now will 

Powet pull, wants to make the best kind of con- be good business. Let's talk it over— 

in all nections as soon as possible. Therefore, let's take a look ahead together for our 

investigation should begin at an early mutual good. 

e€ pur ° 

ustridl pret an Doe we suggest you 1, addition to standard Taps we are in 

sitions passeaners . a position to furnish almost anything in 

. = In TAPS you have a product that is a the way of special Taps. 

Com 

7 Our new engineering data manual No. 67 is now available. 

of ‘the 

Bess CHARLES H. BESLY AND COMPANY 

Fulles | (118-124 NORTH CLINTON STREET CHICAGO, ILLINOIS 
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| Thomas H. Burns and Frank Kanda 
had a few things to talk over about the 
Burns Bres. business before Mr. Burns lef 
on a trip to Pittsburgh. Mr. Kanaley re 

| cently joined the Syracuse firm and is ig 
charge of the small tools division. 


Kanaley Joins 
Burns Brothers 


Frank Kanaley, formerly associated 
with the Syracuse branch of R. C. Neal 
Co., has joined Burns Bros., Syracuse 
to take charge of the firm’s recently 
established small tools division. 

Edward S. Hauser, formerly with the 
Kramer Refractory Co., also has joined 

| the firm as a salesman. He succeeded 
Robert Beattle who moved to Batog 
Rouge to accept a post as a construe 
tion superintendent. 

Among the lines which Burns Brog, 
now has are Chicago Pneumatic Tools, 
Gates V Belts, Lenox Saws, Edward 
Rock Bits, Nicholson Files, Chicago 
Latrobe, Abrasive Products, Inc., Par 

| ker Kalon Socket Screws, Jacobs 
Chucks and Scully Jones Products. 


Liege 


BS Be as 


construction, roadbuilding and other operations involving hard knocks 

and rough handling. In addition to exceptional strength and durability, 

they have exclusive features that insure trouble-free performance 

under all conditions. One of the most important of these is attachment 

of the drop forged steel handle to the plug within the body of the valve 
. . it can't possibly come off. 


Salesman Specializes 
On Substitute Items 


Quick-Opening . . . 
Self-Adjusting . . . E. W. 


Phillips, salesman for the 
C. & H. Supply Co., Seattle, is com 
centrating on two items which were de 
veloped by Sherwin Williams as a re 
sult of scarcity of critical materials, 
The items are “Chromate Impregnated” 
gasket material and “Chromate” frie 


No Packing . . . Full 
Flow ... and a Built- 


in Handle That Can't 
Come Off! 


MALE BOTH ENDS 
Szes: 2", %"", 1”. 
Also made FEMALE 
BOTH ENDS, in Sizes 
12", %", 1” and 32” 


CUT-AWAY VIEW 
showing how steel 
handle is attached to 
plug within the valve 
body 


Sold Only in Accordance With Our Established Distributor Policy. 


pe dex, 


VALVE & COUPLING CO. 
Main Office and Factory: PHILADELPHIA, PA. 


BRANCHES: CHICAGO: BIRMINGHAM - LOS ANGELES: HOUSTON 
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tion tape which is used in watertighting 
seams in aircraft construction. 

“With these two items I find that 
I have all that I can do among the 
shipyards and aircraft plants,” Mr. 
Phillips said. “There is a continual 
and large demand for the two items, 
which must pass engineering depart 
ment tests. The gasket material is not 
in the Navy standard specifications, so 
must be approved by the Bureau of 
Ships or U. S. Maritime Commission. 

“It is interesting to know that from 
an engineer of one of the large ship 
building concerns first came the idea 
of impregnating a carrier with a com 
pound, which is what this gasket mate- 
rial is, The idea was worked out by the 
manufacturer, who developed an im 
pregnating compound that performs 
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pipe wrench 
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A Profitable Sales Story é This work-saver 


HERE’S no beating around the bush about 


that guarantee. That means your custom- 4 =| ri i> 

ers never have housing trouble or expense. ‘: e 
Other things they’ll like are the adjusting nut F f 
that won’t bind, that always spins easily to z OOR Th d A 
size, whether G’ or 60” wrench; safe com- red er g 
fort-grip I-beam handle; handy pipe scale on e ' 
the hookjaw; and the no-slip no-lock jaws. PGR RE Linc ps AO ———— 
The saends without a semaines fs —_— SS 

profitable sales. Write for new RIGID [ ang popular-priced little FIG@HiD> Ratchet Threader 

catalog. for pipe {” to 1” offers your customers unusual fea- 

tures that save time and work. Heads snap in from 

either side, lock with the ratchet knob. No need for 

special dies for close-to-wall threading—just reverse the 

accurately ground tool-steel dies in the head, which are 

easily removed for regrinding also. Conduit dies avail- 

able. No. OOR for pipe 4” to 1”, No. 111R 4” to 1}”. 

Their growing popularity means growing profits for you. 

End pattern for 

pipe in coils or 

against flat sur- 


faces, 6 to 36° 
Handy patented 


wirecarrier with 





complete sets. 


Supply Houses Everywhere THE RIDGE TOOL COMPANY 
Sell F210 Pipe Tools. ELYRIA, OHIO, U.S.A. 


Faat- Working Toole for Wear... 
| Gad te Bog hace beat Coming 
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‘FIRST LINE’ Tools for 


‘FRONT LINE” , = aca 










DRILLS « GRINDERS e SANDERS 


For over 50 years Clark has been building drills, 
grinders and sanders that have been so manufac- 
tured that they can really take it. By their own 
special method of Controlled Construction added 
years of service have been built into every tool. 


On the home front and on the battle front, you 
will find Clark tools 
doing their part to 
speed Victory. 


first int th. ur tela” 


open 
Tools 


JAS. CLARK, JR. ELECTRIC 00. 


606 BERGMAN ST., LOUISVILLE, KY. 
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| considerable size.” 


| born Mfg. 
| territory, has been promoted to tech 
| nical assistant in brush engineering 










certain functions definitely advan 
geous, and exclusive to this gaskel 
material. It is used on ships in vente 
lating and air blower systems particg 
larly. From 4500 to 7500 square feg 
is required for a ship, so you can se 
that there are good sales possibilities 

“In the case of the tape, this goes 
in the joints of aircraft—a strip of it, 
before riveting. It makes these joints 
air and watertight. It comes in rolk 
and while there are a good many feet 
in a roll there are also countless thou. 
sands of feet of joints and laps to he 
taped, so orders for this item run to 







Gammel Promoted pate 
At Osborn Company 





J. G. GAMMEL 


James G. Gammel, formerly indus 
trial brush representative of The Os 
Co., in the New England 


service at Osborn’s home office and fat 
tory, Cleveland, Ohio. 

In his new post, he will extend his 
brush engineering activities by assist 
ing Osborn representatives throughout 
the country in applying recommended 
power brushing methods to increasé 
output and improve quality in war pro 
duction. 

Mr. Gammel will act as assistant to 
G. O. Rowland, Osborn executive, who 
as chief of WPB’s industrial brush unit, 


is required to spend a portion of his 





| time in Washington. 


| Elected to Chamber 


J. Frederick Rogers of the Buffalo 
firm of Beals, McCarthy & Rogers, has 
been elected to the board of directors 
of the Buffalo Chamber of Commerce 
for a three-year term. 
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S goes 
. of it, 

Turner Drill Heads makes it easy to design 
special tooling set-ups. An interesting appli- 
cation is shown here in the plant of William 
operation in ten seconds. This is an indication 
of how Walker-Turner Drill Heads can be used 

in special tooling arrangements for intricate 


joints 
1 rolls 
Mogey & Sons, manufacturers of precision 
optics. The customary method of rough grind- 
drilling, tapping, reaming and grinding opera- 
tions. Such set-ups can be made 


ivan 
gas JOB TIME REDUCED FROM TEN | —~ 
vine! UU LAY 41 1 LL ee 
re feet 
an see 
aiker-iurner Vill Meads.. 

Ly feet 
; thou. 
a HE compactness and flexibility of Walker- 

ing is shown in the lower illustration, this 

operation requiring ten minutes. 

Two Walker-Turner Drill Heads assembled 

into an automatic machine completes the same 

quicker and at lower cost than by pro- AS 
cesses and methods formerly used. 
Prompt delivery of Walker-Turner Ma- 
chine Tools is assured to war industries. 


VS 





WALKER-TURNER COMPANY, Inc. 
bs73 Berckman Street, Plainfield, N. J. 
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MACHINE TOOLS 


company, inc. DRILL PRESSES — HAND AND POWER FEED © RADIAL DRILLS 
PLAINFIELD, N.J. METAL-CUTTING BAND SAWS e@ POLISHING LATHES ¢ FLEXIBLE SHAFT MACHINES 
abe Fs RADIAL CUT-OFF MACHINES FOR METAL © MOTORS «© BELT & DISC SURFACERS 
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HEN all depends 
on holding fast all hands 
depend on ALLENS. 


The Distributor, his customer, 
the ultimate user of machinery,— all 
know “Allens” hold the line with a 
grip that never lets go. 


And Allen Distributor policy 
holds too. Our cooperative customs 
of 33 years are modified only to the 
extent that Government Agencies 
insist on ordering direct, but the 


Distributor gets his commission. 


Our unprecedented production 
of hollow screws backs you up as 
the leading local supplier — now 


as formerly. 


THE ALLEN MANUFACTURING COMPANY 


HARTFORD, ¥* ALLEN % CONNECTICUT, U.S.A. 
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Penn General Celebrates 
Its Silver Anniversary 


The Penn General Supply Co., cele. 
brated its 25th anniversary on June 10; 
The organization was founded in 19]g 
by a group of five men, headed by S. L, 
Bassett, who have all passed on. 

It was during the presidency of W, 
J. Charles, from 1933-1937, that the 
foundation for the company’s present 
policy was laid. The firm operates on 
the theory that it is a sales and service 
organization primarily and as such the 
welfare of each member of the concer 


Penn General's directors and war council 
meet to discuss plans for the next twenty. 
five years. Left to right: E. J. Ehrhardt, 
sales manager; P. J. Edmonds, secretary- 
treasurer; A. K. Lyons, assistant secretary; 
J. D. Davis, vice-president; M. M. Smith, 
president; and J. P. Tierney, assistant 
treasurer. 


depends directly upon developing good- 
will which in turn means more sales, 
The firm is now open 24 hours daily, 
including Sundays. Two men are on 
duty until midnight and a third carries 
on until eight in the morning. 

Officers and salesmen all work on a 
straight commission basis. Other em 
ployees participate in the success of the 
firm by means of a bonus which for.she. 
past sevéral years has been paid twice 
annually. Each employee receives 4 
bonus in proportion to his seniority and 
measure of regular compensation. 

In 1937 Max M. Smith, who joined 
Penn General in 1925 as a shipping 





The five employees with the longest terms 
of service relax in the boss’ office for ¢ 
breather. Left to right: H. E. Lyons, Berna- 
dette Labee; Rita Gardill, Margaret Gor 
ham and E. T. Aubele. 
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Tool Makers know it 
takes good tools 


to make good tools 


In almost every leading tool manufactur- 


ing plant, as in the Chicago plant illus- 


trated here, they have standardized on 
MARVEL Metal Sawing Equipment. 
(Above: MARVEL No. 8 Metal Cutting 
Band Saws. Below, a battery of MARVEL 
No. 6A High Speed Production Saws.) 


A COMPLETE SYSTEM 
OF METAL SAWING 


The MARVEL System of Metal Sawing 
provides exactly suited saws for every 
shop or department. Included in the Sys- 
tem are: Low priced dry-cutting general 
purpose shop saws; a light duty high 
speed shop saw: heavy duty, all-ball- 
bearing speed saws (the fastest saws 
built); heavy duty production saws with 
automatic bar push-up; versatile all-pur- 
pose metal cutting band saws of large 
capacity: a new giant hydraulic hack 
saw designed for the largest sizes and 
toughest alloys . . . and the positively 


unbreakable MARVEL High-Speed-Edge 
Hack Saw Blades. 


ARMSTRONG-BLUM MFG. CO. 
“The Hack Saw People” 
5700 Bloomingdale Ave. CHICAGO, U.S.A. 
Eastern Sales: 225 Lafayette St., New York City 
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Pears on most former G fell- 
O tion set — blade, beam pro 
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LONG AMONG the most 


Company, whose name now ap- 


Pratt tools) has been this C bi 
tractor, and center head _ 
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clerk, was elected president. His rise is 
not an unusual example for all the other 
present officers and directors followed 
the same pattern. E. J. Ehrhardt, sales 
manager, J. D. Davis, vice-president, 
and P. J. Edmonds, secretary-treasurer, 


| officers and directors, all started as 
| salesmen. 


| 





A. K. Lyons, assistant secretary, be- 
gan in the shipping room and J. P, 
Tierney, assistant treasurer, rose from 





find Bob Clark a 
source of information on how their lines 
are moving. Here a few of them crowd 
around. Left to right: G. E. Goldstrom 
(National Twist Drill), C. H. Weston (Behr- 
Manning), Bob Clark (Penn General), Leo 
Steinhauser (Penn General), C. E. Vander- 
pool (Cleveland Pneumatic Tool), and E. F. 
Wood (L. H. Gilmer). 


Manufacturers men 


assistant purchasing agent. Only outside 
director of the firm is Leon E. Hick- 
man, company attorney. 

Mr. Smith reports that the sales vol- 
ume of the concern has jumped about 
500 percent over 1939. He attributes a 
large measure of this success to the 
fact that Penn General devotes a major 
portion of its sales time to a limited 
number of related lines, many of which 
the firm has represented since the 
founding of the organization. 


Pulver Buys Building 
For Post-War Quarters 


Pulver Machinists Supply Co., Chi- 
cago, has acquired a new three story 
building located at 19-21 N. Jefferson 
St. Floor space of the property, ex- 
cluding the basement, is approximately 
22,000 sq. ft. Harry A. Pulver said the 
property was acquired as part of the 
firm’s long term planning for post-war 
operations, 

Pulver Machinists, he added, has no 
intentions of disrupting their service 
to war industries by transferring opera- 
tions to the new location for some time 
to come. However, the company is set 
ting up a reserve fund with which to 
revamp and modernize the new qua 
ters after the war. Plans call for im 
stallation of materials handling equip 
ment. It also is planned, Mr. Pulver 


| said, to install air conditioning through- 


out the entire building. 
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@ The Services of Supply rendered by Bunting wholesalers 
over the nation make Bunting Bronze Standardized Bearings 
just as readily available to American soldiers on the produc- 
tion front as are bullets to soldiers on the battle front—and 
bearings often are just as necessary. 


Completely machined and finished, ready for assembly in 
machine tools and all types of industrial equipment, these 
stock bearings afford quick and economical solution to mdny 
urgent production problems. Bunting Bearing Bronze Tubu- 
lar and Solid Bars are machined I.D., O.D. and Ends, saving 
metal, labor, tools. The Bunting Brass & Bronze Campany, 
Toledo, Ohio. Warehouses in Principal Cities. 










@ The range of sizes available in 
Bunting Bronze Standardized Bear- 
ings provides bores from 3/16” to 
4", outside diameters from %" to 
4¥2", and lengths from 42" to 9%”. 


¢ BEARINGS © PRECISION BRONZE BARS 
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ROEBLING WIRE PRODUCTS 
MOVE THEM BOTH 


for Ving / 


600,000,000 tons of coal in 1943! As a handy scale 
to gage the size of America’s effort for all-out Victory, 
keep that figure in mind. Six hundred million tons of 
heat for homes—coke for steel—chemicals for explo- 


sives: six hundred million tons of power for Victory! 


Producing that prodigious amount of fuel for Amer- 
ica at war is a job that takes everything the 600,000 
men on the coal front can give it! Strength and cour- 
age and skill and initiative—and the help of the finest 
equipment America’s industries can produce. 

Roebling ‘‘Blue Center’’ Steel Wire Rope, Roebling 
Electrical Wires and Cables—both are helping to 
carry the load, moving power into America’s mines, 
taking coal out. Electrical wires on transmission lines, 
at sub stations, on mining machines... Wire rope on 
shaft hoists, inclines, aerial tramways... 


Nor are these Roebling’s only contributions to the 
steady flow of power for America’s industries. On giant 
cranes that handle coal at loading and distribution 
points, Roebling ‘‘Blue Center’’ Steel Wire Rope con- 
tinues its service—and Roebling Electrical Cables 
again carry the power. On ships and power barges, at 
power plants and war factories—wherever war goeds 
are moved or used, one or both of these Roebling 
products is on the job, helping to exchange coal for 
power, power for coal... 


And it is just because Roebling products are on the 
job throughout America’s hundreds of industries that 
Roebling has become the best-known name in wire 
products! For Roebling’s prestige and authority are 
based on more than a century of experience with wire 
rope on the job. Every Roebling Product—‘‘Blue Cen- 
ter’’ Steel Wire Rope, ‘‘Blue Clad’’ Wire Rope Fittings, 
**Flat-Weave’’ Slings, Roebling Electrical Wires and 
Cables—shares in this prestige. And you who handle 
these Roebling Products share in it, too. 


JOHN A. ROEBLING'S SONS COMPANY 


TRENTON, NEW JERSEY 


Branches and Warehouses in Principal Cities 





DARNELL 


CASTERS & WHEELS 


The rapidly-widening use of Darnell 
Products in business and industry 


proves that lasting satisfaction a 


pends on QUALITY, and true 
ECONOMY rests on performance. 


DARNELL CORP. LTD., 60 WALKER ST.,NEW YORK,NY. 
LONG BEACH, CALIFORNIA, 36 N. CLINTON, CHICAGO, ILL. 


Ask for New 192 Page 
DARNELL MANUAL 


KKK K*K 
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A. J. Weatherhead, Jr., president of the 
Weatherhead Co., Cleveland, has bees 
awarded a citation by Major General L. 7. 
Campbell, Jr., Chief of Ordnance, for his 
work in connection with steel tubing for 
primers. He is one of six persons in the 
country who have received citations for 
“inventive ingenuity” which resulted is 
war production designs to save critical 
materials, machines and manhours. The 
presentation was made by Col. Harold M 
Reedall, chief of the Cleveland Ordnance 
District. 


Newark Show Proves 
Buyers Still Come Out 


With a new display room arranged ex 
clusively to demonstrate the operation 
of Manning, Maxwell & Moore’s hoist- 
ing equipment, the Lafayette Mill Sup- 
ply Co., Newark (N. J.) distributor, 
proved last month that industrial buyers 
can still be persuaded to leave their 
busy desks for a short time during the 
day to inspect industrial equipment. 

The Newark distributor held open 
house, June 23 to 25, in a small store 


Frank Gilbert, Lafayette Mill Supply, oper- 
ates a hoist for a prospect, Wm. Korten- 
haus, of Bilkay’s Express Co. 
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Several thousand miles to the west 
of where you're reading this, an 
American face lights up as a welcome 
friend from home arrives. 


Back here in the States, like thou- 
sands of others now in uniform, he 
learned the friendliness of depend- 
able Wickwire Rope. 


He knows you need Wickwire Rope, 
too, to keep things running on the 
home front. So he appreciates your 
contribution in making the rope you 


already have last longer, so more can 
be spared for the important work over 
there. But when you do order, won’t 
you take it in coils when the lengths 
permit —so the handier reels can go 
to the front? Wickwire Spencer Steel 
Company, 500 Fifth Ave., New York. 


For outstanding produc- 
tion accomplishments, 
Wickwire Rope was the 
first in all New England to 
win the coveted Maritime 


M and Victory Fleet Flag. 


WHEN CUTTING WIRE ROPE, 


seizing is important, whether it is pre- 
formed or standard lay. The free book 
“Know Your Ropes” will help your 
new men (old, too!) learn the right 
and wrong ways to care for and handle 
wire rope to make it last longer. Send 
for your free copy. 


SEND YOUR WIRE ROPE QUESTIONS TO WICKWIRE SPENCER 
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and window display across Lafayette 


| Street from its main headquarters, with 
(/] Wtefl | an operating display of materials lian. 
dling equipment which is to become a 


permanent part of its sales service. Huy. 
ers and plant engineers were invited to 


G ET T H E aA Oo T stop in between 10 and 4 o’clock on the 
& three show days and, surprisingly, they 
came, stayed and bought. 


FROM TOOLS Lafayette’s new display includes 
“Budgit” electric hoists, chain hoists, 









T takes tools —lots of them—to win a mecha- 

nized war. Every pair of pliers—every wrench 
—every hand tool that is broken on the home 
front is a break for Hitler. 

To aid experienced electricians and mechanics 
to get the most out of tools—to help train green 
hands, tooMathias Klein & Sons have pre- 
pared a pocket-size guide containing valuable 
information on the care of tools and suggestions 
for their safe use. This is a contribution we are 
making to aid fighters on our industrial front in 
securing the long life and satisfactory service 
that is built into the quality tools they use. Mail 


























: 
i 
Bill Cisko of Manning, Maxwell & Moore 
congratulates Sol Inguagiata, president of 
Lafayette Mill Supply, on his new operat 
the coupon below for your copy. ing display of hoist equipment. At right, 

R. J. Burke, M.M.&M. field engineer, and 


Frank Gilbert, manager of Lafayette’s hoist 
division. 
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PLIERS AND OTHER TOOLS ; ae 
Shaw-Box “Load Lifter” hoists, and 
AND EQUIPMENT FOR GOOD “Budgit” jib crane hoists assemblies, 
’ WORKMEN EVERYWHERE all hooked up and operating for indus | 


trial buyers to try out as they please. | 

In charge of the exhibit is Frank Gil- | 
bert, manager of Lafayette’s Crane and 
Hoist Division. Cooperating with him 
were Sol Inguagiata, head of the firm, 
and W. F. Cisko, Eastern Regional 
Manager of Manning, Maxwell & 
Moore, and R. J. Burke, field engineer. 
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Mathias Klein & Sons 
3200 Belmont Avenue, Chicago, Illinois 


> = — & 


Gentlemen: Please send me without charge a copy of the booklet "Long Life to Tools.” 


ois SPRUE e Pee Pee eee eee ee eee eee eee eee fii eee ee eee eee 


WELUIEES & Sons | Ralph Beardsley, formerly district mam 
[Established 1857 Chicago, Ii, 0.8.2. ager for the Morse Twist Drill & Machine 
2 L MO N.T AVENUE < Bie -aw we 


at Co., is now sales and engineering mat 
ager of Onondaga Supply Co., Syracuse. 


=~ 
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-oe IT WILL DO A BETTER JOB ON THE SCRAP PILE 
THAN ON A HEATING SYSTEM! 


This country needs scrap metal... for * ASK YOUR CUSTOMERS TO 


war purposes, but not in heating systems! 

Here, nothing but the most efficient heat- : CHECK THESE POINTS FOR 

ing units can do the job of keeping in- : ; “SCRAP PILE” TRAP SPECIMENS 
dustry in production and fuel consump- , re 

tion at a minimum. Junk equipment must f i 

be consigned to the junk pile! ¥ Steam Radiators #/ Unit Heaters 


re ene toe Oe ae ™ @ Pipe Coils 4 Downfeed Risers 
h him amined—zow—to settle two important 


» con uestions. First, is it cooperating with d Condensing Radiators ¢ Blast 
e very real need for fuel conservation? 


gional Second, is it helping the profit picture Coils @ Ends of Steam Mains, etc. 
ell & by keeping operating expense at rock ; a, 
rineer. bottom? If not, remember that steam-wast- 
: ] ing equipment will do a better job on the 
scrap heap than on a heating system! 


Hoffman Steam Specialties will make any 
modernizing program a genuine success. 
Not only are they recognized by critical 
steam plant operators as highly efficient units, 
but they have features which substantially 
prolong service life. 


For example, the Seats of Hoffman Traps 
are renewable. Should long service cause 
wear, simply remove the Seat and screw ina 
new one. The Thermostat, too, can be re- 
placed without adjustment. In the Hoffman 
50 Series Trap, a heavy duty unit, the Float, 
Valve Pins and Seats are reversible—giving 
double life at no extra expense. 


UL J 


And now, while you are thinking about it, 
send for the new Hoffman Steam Specialties 
Engineering Bulletin. Remember that Hoff- 
man field engineers are always available for 
consultation on your heating problems. 


HOFFMAN SPECIALTY COMPANY 
1001 York St., Dept. MS-7, Indianapolis 7, Ind. 


HOFFMAN Conttolled y 


Makers of Valves, Traps, Vacuum and Condensation Pumps, / 
HOT WATER 


Forced Hot Water Heating Systems. Sold by leading whole- STEAM 
salers of Heating and Plumbing Equipment. 
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For all these operations 
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Industry needs 

























SHOP EQUIPMENT 


Be ready to meet the demand of ie 


- 


your customers. Wartime industries 
are urgently calling for siép equip- 
ment that can be readily adapted 
to immediate needs. “Hallowell” 
Work-Benches will help you meet 
these demands. Available in over : 
1300 interchangeable, rea *: 

combinations, “Hallowell” ‘ 
Benches are vital, functional fg 
of production, inspection, shipp 
and other important department 
in today’ s essential indus 








the use of our regular line. 
investigation of the profit- 
making sales possibilities of 
“Hallowell” Shop Equipment is 
cordially invited, as some terri- 
tories are open. You'll find almost 
unlimited facilities for handling 
special problems and once requires; 
ments have been determin 
orders can be filled quite pron 


“HALLOWELL” 
WOOD STOOLS 


“Hallowell” Stools are famous 
for their strength, comfort, du- 
rability. To conform with war- 
time regulations they are now 
available in wood. 











Knurled 
\ > / Self-Locking 
Socket Head ‘ ' Hollow Set 


Cap Screw - , J Screw with ) ‘ 
y, Knurled 
" Mh if Point. ‘ 
= no : , ig! Pat'd and \ 
P Pats. Pend. | 
















AND THERE’S A 
STEADY DEMAND 
TOO, FOR... at 


Reg. U. S. Pat. Off. 


SCREW PRODUCTS 


Hairline accuracy assures users of maximum 
performance from each and every “Unbrako” 
Screw. The ingeniously knurled points of 
“Unbrako” Self-Locking Hollow Set Screws 
dig in, grab hold, so they can't shake loose 
and they can be used over again any num- 
ber of times. The knurled heads of “Unbrako” 
Socket Head Cap Screws prevent finger-slip, 
lost motion and loss of time before screws 
are finally tightened up with wrenches. 


Square Head 





Set Screw 


When you think of all these advantages in 
terms of saved time, labor and expense, you'll 
understand why there's such a constant de- 
mand for “Unbrako” Screw Products. There's 
still some territory open for wide-awake 
distributors. Standard Pressed Steel have 
about 35 years experience in this field. 


The knurling of Socket Screws originated with “Unbrako" years ago. 


STANDARD PRESSED STEEL CO. 


JENKINTOWN, PENNA., BOX 519 BRANCHES: BOSTON - DETROIT INDIANAPOLIS CHICAGO - ST. LOUIS - SAN FRANCISCO 
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TRADE 
MARK 


Made of the finest quality High Speed Molybdenum Steel, these blades are the 
most economical cut-off tools offered today. Recommended for production cutting 


of all except the hardest alloy steel. 


General Sales Agents 


JOHN H. GRAHAM & CO., INC. 105 duane street, New York, N. Y. 


1880 Manufactured by G. W. GRIFFIN CO., Franklin, N. H. 


1942 
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Frank Marino, salesman for Sunde § 
d'Evers claims “it is not difficult to sell 


| plastic tubing once you get the idea across 


that for most purposes it will stand up as 
well or better than the metals.” 


Seattle House Terms 
Plastics Important Item 

Plastics already are beginning to 
make themselves felt as distributor 
stock items, according to A. H. d’Evers, 
secretary and purchasing agent of 
Sunde & d’Evers, Seattle distributor, 
who points to the success his firm has 
had with the chemically resistant plastic 
tubings and fittings manufactured by 
the Hodgman Rubber Co., Framing- 
ham, Mass. 

“Although its importance as a re- 
placement for strategic materials 
especially significant at this time, we 
find that its qualities as regards burst- 
ing pressures, resistance to most chemi- 
cals, adaptability of the fittings, ease of 
bending, etc., are such as to indicate 
that it is here to stay,” said Mr. d’Evers. 

“Why you can take this tubing and 
form it at temperatures to re 
quired shape, plus 20 per cent allow- 
ance for spring back. Then heat it for 
15 to 30 seconds with boiling water or 
atmospheric steam and it will set to 
shape. Without internal support, you 
can bend it to a radius of three to six 
times the diameter of the tube. Or, add 
support by an internal fluid, and you 
can maké complex shapes such as el- 
bows, traps, nozzles, etc.” 


is 


room 


Folder Announces 
New Supply House 


Hugh Reardon, owner of the newly 
organized Reardon Tool & Supply Co., 
Toronto, last month sent out a four page 
folder announcing his new business. 
Mr. Reardon, formerly associated with 
A. R. Williams Machinery Co., Ltd. 
and the James T. Donnolly Co., Ltd., 
purchased The Tool Supply Co., of 
Canada, renamed it the Reardon Tool 
Supply Co., and moved to larger quar- 
ters at 190 King St. West, Toronto. 
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OFFICE PRODUCTI 





with KARDEX, the time-saving, 


labor-saving tool of management 


@ Today, in offices all over the country, skilled systems engineering 
is increasing the output of dwindling clerical help. Yes, it has been 
proved that the application of precisely correct office procedures, sy a 
tems, and equipment can boost office output by as much as 50% 


HOW POSSIBLE? By calling upon the skill and experience of our 
Systems and Methods Engineers—experts in analyzing and stream- 
lining office records and routines. 


THEY MAY SUGGEST, for instance, Kardex Visible Systems that are 
gearing countless offices to war plant production tempo—providing 
unparalleled speed of posting and reference, establishing visible con- 
trol of planning for materials, machines, and manpower. And out 
in the plant, this tighter planning, more effective follow-through, 
results in fuller utilization of available forces, keeps production lines 
rolling steadily, prevents labor-wasting tie-ups. Or, perhaps, Varia- 
dex Filing Systems, with wood cabinets, may help assure accurate 
filing, immediate availability of papers. 

WHATEVER YOUR REQUIREMENTS, the Remington Rand engineer 
can make a thorough analysis of your office methods, prescribe the 
exact systems and equipment for increased efficiency. Call upon him 
today at our nearest Branch Office. 


SYSTEMS DIVISION 


REMINGTON RAND INC. 


BUFFALO 3 NEW YORK 
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KARDEX 
SAVES 


MANPOWER! § 
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“GLAD 
THE ENGINEERS 
ARE SPECIFYING 
HARPER BOLTS 


“Harper Bolts don’t rust. 
vs THex’re tough and they'll 
make this pump last a lot 
longer.” 


Yes... the non-ferrous and 
stainless fastenings made by 
Harper are adding extra tough- 
ness and extra service-life to 
vital parts of ships, tanks, 
jeeps, planes and other war 
equipment. Also in hundreds 
of war production jobs they 
are preventing failures of vital 
equipment and keeping production rolling. They 
have high tensile strength; they resist rust, cor- 
rosion, many acids and alkalies and other tough 
conditions. 


4320 STOCK ITEMS... of bolts, nuts, 
screws, washers, rivets and accessories in the 
non-ferrous and stainless alloys. 


WRITE FOR CATALOG... and reference 
book—80 pages—4 colors—193 illustrations— 
numerous tables and other data. Free when re- 
quested on a company letterhead. 


THE H. M. HARPER COMPANY 
2622 Fletcher Street, Chicago 
EASTERN BRANCH: 45 West Broadway, New York City 
Offices in principal cities 


The 


EVERLASTING FASTENINGS 


RONZE © COPPER @ EVERDUR 
MONEL @ STAINLESS 
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A buyer in a mill supply house, says 
Fred Robbins (left) should get as close tg 
the sales firing line as possible. There's 
hardly a day passes that he doesn’t find 
some excuse to consult with John Nester 
who supervises store and telephone sales 
for Marshall Supply & Equipment Co, 
Tulsa. , 


— 


a, a 





Peace Time” Dévelopments . 
Give U. S. Ships “Edge” 


The American power plant industry's 
engineering developments which were 
made during peace time are being! 
adapted to American fighting ships to 
day and these developments are giving 
thém an “edge” over enemy vessels that 
in many instances means the difference 
between victory and defeat, according 
to the Navy. 

This is especially true in the matter 
of fuel consumption. These develop- 
ments now make possible the propelling 
of vessels at high rates of speed with 
the low fuel consumption. This _in- 
creased efficiency and speed goes hand 
in hand with the rapid improvement in 
gunnery and armor. These factors have 
played an important role in the victor- 
ies won by the Fleet thus far in the war. 

The steam turbine that powers most 
ships is similar in principle to that 
which turns the huge generators that 
supply electric power throughout the 
country. On land the steam is generally 
produced with coal heat, while at sea 
oil generally is the fuel. 

Power plant engineers for many years 
have been striving for greater and 
greater economy in the use of fuel and 
have developed machinery producing 
remarkable results—turbines operated 
with high-pressure and high-tempera- 
ture steam. 

These principles now are being em- 
ployed on American warships where 
fuel economy is even more important 
than in land-located electric power sta- 
tions. In less than a decade the fuel sav- 
ing on large, modern warships has been 
increased by as much as 35 per cent in 
some cases compared with previous 
engine installations. 

Not only does this result in valuable 
savings in scarce fuel oil and transpor- 
tation facilities for such oil, but ex- 
tends the cruising radius of some ves 
sels by a thousand miles or more and 
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“Made by Specialists" 


MEANS GREATER SATISFACTION 


for you... for your customers 


nerally 
at sea ; ; ; : 
Naturally you gain satisfaction from providing your customers 


y years with bolts, nuts and rivets of dependably high quality. When you 
: furnish Oliver products, the user gains greater satisfaction 
and better results because he gets bolts with clean threads, nuts 
that thread-on easily and hold tight, rivets of accurate dimensions 
and uniform material. You gain goodwill—and repeat business 
Use Oliver specialized experience to improve your bolt, 

nut and rivet business! 


as been 
cent in 
previous 


SOUTH TENTH AND MURIEL STREETS ~ PITTSBURGH, PENNSYLVANIA 


ore and 
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“CHICAGO” Means Precision! 











CHICAGO 
“Safety Plus 
PRODUCTS 


* 
Great Holding 
Powe’! 
a 
Made from Electric 
Furnace Steel! 
2 
Clean True Sockets! 
& 
Keys Fit Closely! 

















THE GHICAGO Screw Lo. 


ESTABLISHED 


1026 So. HOMAN AVENUE 





144 


Order from 
your distributor 


The quality demands of our 
Armed Forces are being met by 
“CHICAGO” Stock Products. 
Ease in assembly and strength 
and dependability are Front Line 
service requirements. Our plants 
are working day and night pro- 
ducing precision-made screw 
products essential to the Victory 
program. 


Steel and Brass Hexagon Head 
Cap Screws, Case Hardened 
Square Head Set Screws, Flat 
Head Cap Screws, Steel Taper 
Pins, Steel Semi-Finished Castle 
and Steel and Brass Plain Nuts 
are just a part of the “CHICAGO” 
Stock Products line. 


They're Hard! 
They're Tough! They’re Strong! 


They're Accurate! 


1872 


CHICAGO, 
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permits them to carry more arma nent, 
It also has the effect of creating more 
tonnage by keeping more ships on the 
line at all times. 

Many years of study and experi- 
mental work in Naval and private labo. 
ratories preceded the application of 
modern electric power plant principles 
to American fighting ships. Only re. 
cently was the “go-ahead” signal «iven 
for the equipping of American Naval 
vessels with this modern machinery, 
one of the greatest changes that ever 
took place in marine engineering. The 
work proceeded under the direction of 
the Bureau of Engineering. 

In the steam turbine jets of steam are 
directed against the turbine blades. The 
arrangement, the number, and_ the 
strength of the turbine assembly. to- 
gether with the direction and force of 
the steam jet. largely determine the 
speed of the turbine, its power, and its 
efficiency. 


Modern Installations 


The most modern ship installations 
of this type superheat the steam to 
about 925 degrees F.. at pressures of 
nearly a quarter ton per square inch, 
before it enters the turbine. At this tem. 
perature the steam is so hot it heats the 
pipes to a dull red and necessitates the 
use of highly specialized equipment. 
New types of steel and other metals 
were developed to handle the high pres 
sures and temperatures. 

The degree of superheat used is con- 
trolled by boiler dampers in the cen 
tral heating power plants of the United 
States. This feature is very useful in 
boosting the efficiency of the plant, 
especially when operating at lower 
power. On account of the limited space 
aboard ships, however, it was imprac- 
tical to use boiler dampers. Conse: 
quently the Bureau of Engineering de. 
veloped superheat control boilers, the 
first of their kind, which can control 
superheat so accurately that changes 
cannot be recorded satisfactorily by a 
mercury thermometer because of | the 
inertia of the mercury. The changes are 
so rapid that they can only be followed 
by a pyrometer. 

The speed of the turbine, however. 
is so great that it must be reduced by 
10 to 12 times through newly developed 
reducing gears before the power is ap- 
plied to the propellor shaft. The double 
reduction gears now used are ver 
superior to the single reduction gears 
which they replaced and the tooth pres 
sures and bearing pressures are lowe! 
The steam is used several times before 
it has spent its force by introducing i 
through several turbines operated ip 
series. The ship’s forward or reverse 
progress is controlled merely by i 
creasing or decreasing the steam sup 
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There’s too much friction in the 
world today to let mechanical fric- 
tion interfere with industrial pro- 
duction. Industry is on the Victory 
Path... and “Keystone” Lubricants 
will help to smooth the way. 
Specialized “Keystone” Lubricants 
are aiding the fight in many impor- 
tant ways. They’re conserving 
materials by helping machines last 
longer. They’re cutting down on 
rejected work... and so making a 


KEYSTONE LUBRICATING 








double saving. Even labor is con- 
served when “Keystone” Lubricants 
are put to work, for these fine prod- 
ucts help workers turn out more 





material... without speeding up 
machines. 
Your customers can benefit by 


using “Keystone” products, which 
can be made available to you by 
your local “Keystone” Distributor. 
Talk “Keystone” today . . . and help 
win the fight tomorrow. 


CoO., Est. 1884 


21ST, CLEARFIELD, AND LIPPINCOTT STS., PHILA. 32, PA. 





* 16 more shells per hour: 

One un-named war plant tried “Keystone” 
Cutting Oil on a single machine. The 
result? 16 more shells per hour with- 
Out rejections! 


© Bomb production speeded : 

Another plant reports on bugs forming 
in a reamer making fuse parts. Tried 
“Keystone,” and production quadrupled 
at same machine speed. 
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© Compressor valve breakage stopped: 
A 3500 ft. air compressor averaged one 
broken valve monthly due to carbon 
fouled seats. None has broken in a year 





TRADE MARKS 
REG. U. S. PAT. OFF 





since adoption of ‘Keystone’ Con- SPECIALIZED 
juin tn LUBRICANTS 
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On all industrial fronts CM 
overhead hoists, trolleys 
and cranes are giving pro- 
duction “lifting hands” to 


CM TRAVELING CRANES 
Hand Power and Electric 








increase war work output. 





Designed and engineered to speed up that 
very important operation of lifting and 
transporting heavy loads. There is a size 
and type suited to every application in 
every industry. A completely illustrated 
catalog on CM equipment sent on request. 





CM MATERIALS 
HANDLING EQUIPMENT INCLUDES 


METEOR 
Hlectric Hoist 








4 types of hand hoists 4 types of electric 


2 types of low head- hoists 


room hoists Hand power cranes 


3 types of 1-Beam Electric power cranes 








trolleys CM puller 
MATCHLESS 
Timken Bearing 
CYCLONE Trolley 
Chain 
Hoist 





CM PULLER 
for Vertical 
or Horizon- 
tal Pulling 


comet 
Piug-in Type Electric Hoist 


























INVEST REGULARLY IN VICTORY—BUY WAR BONDS AND STAMPS 


Pet 9% ao mx 
Seoky ; 
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ply and the number of turbines into 
which the steam is introduced. 

Another improvement over older 
types of equipment is a new means of 
excluding air from the inside of steam 
systems. As the temperature of feed 
water is increased, its affinity for oxy- 
gen is stepped up. Oxygen is a great 
destroyer of boiler tubes and drums 
and with the introduction of high-tem- 
perature, high-pressure steam, came the 
need of a much more satisfactory de- 
aeration system than had previously ex- 
isted on Naval vessels. The Bureau of 
Engineering, realizing that the oxygen 
in feed systems was a more serious af- 
fair aboard ships than in central power 
plants, successfully evolved what is 
probably one of the most efficient sys- 
tems for removing oxygen from a feed 
water, using much of the experience 
gained in the steam power plants in the 
United States. 


Dayton Rubber Gets 
Government Rubber 


The Dayton Rubber Mfg. Co., has 
received the first batch of synthetic rub- 
ber to be made under the government 
program in a “dual unit” plant: The 
synthetic rubber is part of the initial 
batch run by the Copolymer Corpora- 
tion of Louisiana, one of the govern- 
ment’s plants operated jointly by the 
Dayton Rubber Mfg. Co., and six other 
companies. 

The new plant was rushed into oper- 
ation five months ahead of schedule and 
has an annual capacity of 30,000 tons, 
according to A. L. Freedlander, presi- 
dent of Dayton and of Copolymer. 
Copolymer is known as a “dual unit” 
plant because its principal raw mate- 
rial, butadience, is piped in from the 
largest refinery in the world located on 
adjacent property. 
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W. M. Jeffers, Rubber Director, and C. M. 
Hulings, operating vice-president of the 


Copolymer Corporation, inspect rubber pro- 
duction at the Baton Rouge, La., plant. 
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O your salesmen realize the 
opportunity which exists for in- 
cteased sales and real service to Indus- 
try by pushing the use of Leather 
Belting and Modern Group Drives? 
The many savings and advantages of 
this time-proved combination . . . par- 
ticularly important in these days of 
high-speed war production . . . are 
being told continuously in such 
Leather Belting advertisements as 
those reproduced above. Your sales- 
men should carry reprints of these 
advertisements with him. They may 
be obtained from your Leather Belt- 
ing supplier, or direct from us. 


AMERICAN LEATHER BELTING ASSOCIATION °* 53 Park Row, New York 7, N. Y. 
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Outstanding } 
perpormance wn The 
field mates tl Caves 
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THREE-M-ITE 


Fibre Combination 


DISCS 


The quality that has been built into THREE-M-ITE Fibre Combina- 
tion Discs, through the years is reflected in their outstanding per- 
formance in shipyards, aircraft plants, ordnance plants and many 
other wartime industries. Because of that performance they . . . and 
other abrasive items in the 3-M Line... are in steady demand in the 
plants where the market is the greatest today. Workmen appreciate 
their fast, smooth cutting action; management, the material saved 
by their longer life. For more sales and faster turn-over, check your 
stock to be sure that it includes all of these fast-selling 3-M Items. 





zxkKeKke 
(— 3M PRODUCTS Alpine 


WAR PRopectios 


MINNESOTA MINING & [semen a common 


“SCOTCH” TAPES 


MANUFACTURING CO. |“ 


WAX ond SEALER 


Ss. Pad. UW. f LAPPING cad GRINDING COMPOUND 


CUTTING and FINISHING COMPOUND 

























Meat PACKING 
“scoTcnuTE” 
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John Workman (left), president of Muske- 
gon Hardware & Supply Co., Muskegon, is 
directing a program of tool conservation 
among industrial users in the territory. He 
compiled a twenty-page booklet on how 
to make tools and service equipment last 
longer which was distributed by the sales 
force. At present he is preparing a tabu- 
lated report on the many comments and 
savings this effort has created among the 
Muskegon Hardware & Supply customers. 


National Association 
Appoints Committees 


A. J. Glesener, president of the Na- 
tional Supply and Machinery Distribu- 
tors’ Association, has appointed com: 
mittees to serve during the current 
year. They are as follows: 


Manufacturers’ Relations 


Chairman, C. A. Channon, Great 
Lakes Supply Corporation, Chicago, 
lll.; H. E. Ruhf, The Cleveland Tool 
& Supply Co., Cleveland, Ohio; A. J. 
Williams, Chandler-Boyd Company. 
Pittsburgh, Pa.; H. E. Torell, Syracuse 
Supply Company, Syracuse, N. Y.; J. P. 
Sprague, L. L. Ensworth & Son, Inc., 
Hartford, Conn.; E. F. McCarthy, 
Beals, McCarthy & Rogers, Inc., Bul 
falo, N. Y.; W. W. Ethier, The Western 


Iron Stores Co., Milwaukee, Wisconsin. 


Nominating 


Chairman Ex-officio, A. J. Glesener, 
The A. J. Glesener Co., San Francisco, 
Calif.; Area No. 1, A. N. Klebes, Smith 
& Klebes, Inc., New Britain, Conn.; 
(rea No. 2, Frank M. Brodhead. Brod- 
head-Murphy Co., Elizabeth, N. Jj 
Area No. 3, A. J. Sparks, F. Raniville 
Co., Grand Rapids, Michigan; Area 
No. 4, George L. Stalker, W. J. Holli- 
day & Co., Indianapolis, Indiana; Area 
No. 5, Rudolph Orlob, Industrial Sup 
ply Co.. Inc.. Salt Lake City, Utah; 
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Jacks. Today, every means of getting more work done faster is vitally 
needed by your customers . . . and Duff-Norton Jacks help them speed 
production, save time. Each company on your customer list is a pros- 
pect for safe, speedy, dependable Duff-Norton Jacks. You can furnish 


them the right Jack for every job! 


Western 
isconsin. 


Check your Duff-Norton representative for Sales Aids designed to 


— help you sell more Duff-Norton Jacks now. You'll find Jacks a profit- 
soncletl able item every time! 


oN. Ja 
Ranivile | Mind | eo lUl sa Le) dre) Mey Vlei s-Vendll Ui icmmele) 1 7-V bd 
i PITTSBURGH, PA. 


Canadian Plant: COATICOOK, QUE. District Representatives in Principal Cities 
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...even with sturdy FORD 





This is no time to abuse 
machinery. Because steel is 
so critical to America now, it is 
up to every one of us to make 
our present equipment last 
longer. That means proper 
maintenance. Here are a few 
simple things to do to keep your 
FORD TRIBLOCS in efficient work- 
ing order: 


* Keep equipment well lubricated and in 
good repair. 


* Don’t exceed rated capacity. 


* Inspect chain periodically and lubricate .”- 


to avoid excessive wear. 


* Don't make lifts or pulls for which 
hoist was not designed or intended. 


* Avoid dropping hoists. or throwing 
chain about carelessly. 


* Replace hooks when showing signs of 
distortion from overloading. 


* Be sure the hoist has the capacity and 
characteristics necessary for the job 


* Proper hoist selection saves production 
time and lengthens hoist life. 


Write for information on ForD 
tristocs. They range in capac- 
ities from %4 ton to 40 tons. 
They are available to all who 
have adequate priority rating. 


PHILADELPHIA - 





In Business for Your Safety 


AMERICAN CHAIN & CABLE COMPANY, Inc. 


BRIDGEPORT - CONNECTICUT 


FORD CHAIN BLOCK DIVISION 


CHICAGO + DENVER © LO, 
ANGELES + SAN FRANCISCO + PORTLAN)5 
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Area No. 6, F. F. Thomson, The Thom- 
son-Diggs Co., Sacramento, Calif. 


Overhead Expense 


Chairman, W. L. Reynolds, The L. A. 
Benson Co., Inc., Baltimore, Md.; W. 
W. Edwards, Federal Hardware Co., 
Inc., New York, N. Y.; E. N. Wirthlin, 
Sr., The Wirthlin-Mann Company, Cin- 
cinnati, Ohio; W. C. Teare, Sterling 
Products Co., Inc., Chicago, IIl.; C. E. 
Gollwitzer, Pratt-Gilbert Hardware Co., 
Phoenix, Arizona; W. A. Haseltine, 
J. E. Haseltine & Co., Portland, Oregon. 


Membership 


Chairman, Oscar Iber, O. Iber Co., 
Chicago, Ill.; Area No. 1 Gilbert Silli- 
ter, Silliter-Holden, Inc., Hartford, 
Conn.; Donald H. Bump, The Congdon 
& Carpenter Co., Fall River, Mass.; 
Area No. 2, Arthur Yorke, Hansen & 
Yorke Co.. Inc., New York, N. Y.; 
Charles W. Griswold, Jr., The Sidney 
B. Roby Company, Rochester, N. Y.; 
Area No. 3, L. L. Brenholts, Harris 
Pump & Supply Co., Pittsburgh, Pa.; 
P. O. Boylan, The W. M. Pattison Sup- 
ply Co., Cleveland, Ohio; Area No. 4, 
J. H. Ruddell, The Central Rubber & 
Supply Co., Indianapolis, Ind.; V. H. 
Carter, Colcord-Wright Machinery & 
Supply Co., St. Louis, Missouri; Area 


No. 5, C. E. Gollwitzer, Pratt-Gilbert 
Hardware Co.. Phoenix, Arizona; 
J. R. Foss. M. L. Foss, Inc., Den- 


ver, Colorado; Area No. 6, Wallace 
Campbell, Campbell Hardware & Sup- 
ply Co., Seattle. Washington; S. T. 
Exley. Jr.. Harper & Reynolds Corp. 
Los Angeles, California; Canada, J. 
T. E. Aikenhead, Aikenhead Hardware 


Limited, Toronto, Canada. 


Mrs. John Campbell 
Of Seattle Dies 


Mrs. John Campbell, president of 
the Campbell Hardware Co., Seattle, 
Wash., died on April 22, 1943. She had 
succeeded to the presidency upon the 
death of her husband a few years ago. 

While her eldest son, Wallace Camp- 
bell, as vice-president and_ general 
manager, has carried on all the duties 
of chief executive. and will now become 
the president, his mother had main- 
tained a keen interest in the affairs of 
the company. She had her own desk 
in the office. Mrs. Campbell was one 
of the founders of the business in 
1890, and when, in 1900, her husband 
went to Alaska to establish a branch 
at Nome, in the gold rush days, she 
had sole charge of the business in 
Seattle. 

In addition to Wallace, she is sur- 
vived by a younger son, John Camp- 
bell, Jr., who is secretary-treasurer and 
sales manager of the company. 
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Sell the Complete "system" of 
ARMSTRONG TOOL HOLDERS 


Even before the war, 96% of the Machine shops and tool 

tooms used ARMSTRONG TOOL HOLDERS as their stand- 

ard cutting tools. Some used the correct tool holders for 
he had every operation on lathes, planers, slotters and shapers. 
on the Others made a limited variety of tool holders do all kinds 
rs ago. of operations, 


While it is possible to get by with a smaller ARMSTRONG 
TOOL HOLDER because of their excess strength, or to do 


duties @ creditable shaper job, or threading operation with an 


stn ARMSTRONG Turning Tool, it is not the way to greatest 
apr efficiency. Today, when every machine and every man ARMSTRONG BROS. TOOL co. 
“y" : hour must produce the utmost, the correct ARMSTRONG “The Tool Holder People’ 

n desk 


fas one | pO Oe MOLDERS should be used for each operation. 305 N. FRANCISCO AVE. CHICAGO, U. S. A. 


ess in Point this out to your customers. and at the same time 
1usband explain how the correct sizes and types of ARMSTRONG 
branch TOOL HOLDERS make feasible greatly increased speeds 
ys, she and feeds (often double “standard” speeds and feeds) 
ness in without loss of cutting efficiency. 


Eastern Warehouse and Sales: 
199 Lafayette St., New York 


is sur- 
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SELLING THE SAVINGS 


_Hadden Joins Thermoid 
_As District Manager 





ALEXANDER HADDEN 


Thermoid Rubber Division of Ther- 


| moid Co., Trenton, N. J. has appointed 


| Alexander Hadden as district man- 


or NAYLOR ticut-weicut PIPE 


With all the exclusive selling advan- 
tages provided by Naylor, it’s no 
trick to make money with this dis- 
tinctive light-weight pipe. 


Light in weight, Naylor Pipe is built 
with the exclusive Lockseam Spiral- 
weld structure which enables it to 
handle jobs normally requiring 
heavier-wall pipe. It saves steel, saves 
weight, cuts shipping and handling 
costs, and saves money all the way. 
In addition, Naylor provides greater 
strength, leak-tightness and safety 
than any other light-weight pipe. 





Sizes from 4” to°30” in diameter— 
thickness from 14 to 8 gauge— 
lengths up to 40 feet. All types of 
fittings, connections and fabrication. 


Sell NAYLOR for Outstand- 
ing Service in These Markets: 


Oil FIELDS MINING 
POWER PLANT EQUIPMENT 
PAPER MILLS DREDGING 
MATERIALS HANDLING 
CONSTRUCTION SEWAGE DISPOSAL 









Write for Naylor Catalog 


NAYLOR PIPE COMPANY 


1253 EAST 92ND STREET 


CHICAGO HLLINOTS 
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| ager covering Westchester and Putnam 


Counties, Greater New York City and 
the state of Connecticut. Mr. Hadden 
will make his headquarters at the firm’s 
new Industrial Rubber Products sales 
offices, 330 Fifth Avenue, New York. 
For the last 15 years, Mr. Hadden has 
covered the same area for B. F. Good- 


rich Co. 


Tips on Lengthening 
Life of Ball Bearings 


Pointing out that ball bearings are 
truly precision-made products, the Faf- 


| nir Bearing Co., New Britain, Conn, 


last month listed a series of eight tips 
on the proper care and handling of ball 
bearings in its publication, The Dragon. 

The rules, designed to lengthen the 
life and service of ball bearings, follow: 


Handling in stock room— Store bear- 
ings in a cool dry place to cut down 
deterioration or aging of lubricant. 
Keep shelves and bins clean. Use old 
stock first. Don’t issue bearings until 
actually needed. Keep them wrapped, 
there’s enough dust in the air to ruin 
an unshielded bearing. 


Preparing for mounting — Check 
housing and shaft for size, roundness 
and cleanliness. Fit bearing snugly but 
not too tight. A bearing riding on an 
out-of-round shaft will soon be loose. 
Open bearing boxes on newspapers of 
other clean surfaces. Don’t wash or 
pipe new bearings. 


Mounting—Be sure the bearing is 
started square on shaft or into housing. 
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rm eo Tall Beginning of a long life 


York. ~ 
e 7 
mn has Fig. 500—Bronze Gate Valve for 125 pounds h POWELL L 
Good- W. P. Has screwed ends, screwed-in bonnet and In t e ine 


taper-wedge solid or double disc. 





Before a Powell Valve earns the right to bear this time-honored 
name, it is called upon to prove its acceptability. into an illus- 
trious family. In blunt words, it must fill a need—actual or 
anticipated—before it is permitted the responsibilities of the 













gs are family name. 
Faf- ; : ‘ 

pat From the moment of its conception by Powell engineers and 

ht tips consultants, that valve is engineered to its purpose. It must meet 

of ball every requirement of “Standard of Control”, which is the 

jragon. family motto. 

en th ‘ 

se This goes for all] Powell Valves . . . of every type . . .'of every 
proved-in-service material . . . for every need. That’s why valve 

e bear- distributors place so much confidence in Powell Valves . . . why 

| down many of them stock the Powell 

a Line exclusively. 

se 0 

s until 


-apped, § Fig. 150—Bronze “Union Disc’”’ Globe Valve for 
to ruin 150 pounds W. P. Screwed ends, union bonnet, 
and renewable vulcanized composition disc— 
especially adapted for throttling service—for the 
- Check control of low-pressure steam, oil, water, gas, etc. 
indness 
gly but 
(on an 
, loose. 
pers oF 
‘rash oF 


TheWm. Powell Co. 


Dependable Valves Since 1846 
Cincinnati, Ohio 


ring is 
10UsiNg. 
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A Right TOO1 FOR EVERY FILING NEED 





xsd ARN RA SN 


Ford devotes its entire attention to 
the one job of making better rotary 
filing tools. 


Special methods produce hard biting, 
fast cutting tools that stay sharp longer 
—and stand up longer. 

Because neither hand cut files nor 
ground cutters are all purpose filing 
tools, we make both types. 
Each has its specific applica- 
tions. If in doubt, consult our 
engineering department. 


Look into this complete line. 














8 of mony available shapes 


Catalog showing many shapes and sizes 
sent on request. M. A. Ford Manufac- 
turing Company, Inc., 742 W. First St., 
Davenport, Lowa. 


Ground Cutters — miniature milling 
cutters of high speed steel, ground from 
solid after hardening. Perfectly bal- 
anced. Can be resharpened many times 
to original keenness. 

Rotary Files—hand cut from 
a special grade of high speed 
steel. Scientifically heat treat- 
ed after teeth are cut. 


THE MARK OF A GOOD FILE 


FOR 











GROUND CUTTERS os ROTARY FILES 
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Driving bearing into place is easily ac. 
complished with a piece of tubing the 
proper size to bear against the ring 
when driving, on outer ring in case of 
a housing, on inner ring for shaft 
mounting. 


Inspection—Ball bearings are made 
for a long life of load carrying. How. 
ever, great care must be exercised in 
their mounting, and afterwards periodi- 
cal inspections should be made to check 
on their operation. Bearings will out- 
wear most related parts, and worn 
parts will affect bearing life. Inspec. 
tions will uncover hidden faults in 
mounting, lubrication, etc. 


Overhauling—You can usually tell 
by the “feel” and “looks” of a bearing 
whether or not it can be salvaged. 
Wash out as much of the old lubricant 
as possible. and test by whirling. If 
there is a rough feeling after the bear- 
ing is washed, no amount of doctoring 
will make it suitable for use. 


Housing mounting—The same pre- 
cautions regarding correct size, round- 
ness and cleanliness must be _ taken 
with the housing bore. Replace wom 
housings. Bearing should be a push 
fit. Start bearing square into housing 
or it may misalign. Lubricant smeared 
on outside of ring will make it slide 
more easily. 


Lubrication — Do not let bearings 
stand over night without lubricant after 
washing. Greases or lubricants must 
be free from acid, talc and pumice. and 
of low alkali content. Application of 
lubricant depends on housing design 
and type of bearing. Oil lubricated 
bearings require more attention than 
grease lubricated bearings. 


Cleaning—-Wash out old grease and 
dirt by using a spray gun or impre 
vised fixture. O¥ submerge in solvent 
providing solvent can be kept clean. 
Oscillate the bearing to dislodge dirt 
particles under the balls. Regreas 
promptly after cleaning. Do not at- 
tempt to remove metal shields of 
shield bearings. 














“The German Army was never better 
equipped.”—Adolf Hitler. 
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: oe When you recommend LUBRIPLATE Lubricants to a user, 
you have aided the war effort. LUBRIPLATE arrests progres- 
se and AIDS WAR sive wear, prevents rust and corrosion and cuts down replace- 
al PRODUCTION ments of bearings. 
soiven 
ge LUBRIPLATE Lubricants are specifically called for by many 
egrease GETS YOU NEW machine builders for relubrication. A LUBRIPLATE dealer, 
not at: CUSTOMERS therefore, gets a customer every time one of these machines 
Ids _ of is sold. 
BUILDS STEADY There are no other lubricants that give the same results as 
REPEAT BUSINESS LUBRIPLATE. Experience proves that it has no substitute. 
Once a user, always a user. 
THE PERFECT “ALL AROUND" LUBRICANT FOR EVERY INDUSTRY 
FISKE BROTHERS REFINING COMPANY 
NEWARK, N. J. SINCE Pw LZe) TOLEDO, O. 
| better WRITE FOR THE NAME OF THE DEALER NEAR You 
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Sylvania Announces 
International Division 


As the first step toward preparation 
for increased world-wide operation, 
Sylvania Elec. Products Inc., announced 
the formation of an International Divi- 


sion with Walter A. Coogan as director. 
As part of its expanded activities, this 
| division will include the operations 


Call all Air Express Shipment he 7 paren carried on by the foreign sales 
e epartment. 


With an increase in personnel, a much 
wider scope of operation is planned. 
To facilitate the movement of Sylvania 
products to all parts of the world, the 
International Division will provide en- 
gineering counsel, prompt delivery, 
more “frequent and personal contact 
with the market in each country, 




















Wm. B. Gillies 
| Passes Away 






AS TO WEIGHT, your shipment may be a 
pound or a ton and up, so long as it 
fits in a plane. AS TO SIZE, you will be safe 
in following dimensions shown under- 
neath the illustration. 





However, large shipments can often 
be broken into a number of smaller 
units. When this is impossible, consult 
your local Railway Express Agency, 
who can often make special arrange- 
ments for handling larger shipments. 








FOR FASTEST DELIVERY, ship early,as soon Maximum dimensions for AIR EXPRESS ack- 
as package is ready. PACK COMPACTLY ages: Length, 35 to 49'% inches; width, 44 
as package 1S ready. PAC : ACTL inches; depth, 18'2 inches. Break larger _ 
but securely, to cut AIR EXPRESS costs. ments into smaller units whenever possible. W. B. GILLIES 
i d 
Air Express Spee s War Program William B. Gillies, vice-president in 
TODAY, AIR EXPRESS not only serves the home front but is also charge of operations of the Youngs- 
working hand in hand with the Army and Navy to supply our town Sheet & Tube Co., and president 


of the Youngstown, Ohio Chamber of 
Commerce, died of a heart ailment on 
June 20. 

Mr. Gillies was born in Chicago on 


fighting fronts throughout the world. | 
| October 6, 1883. He attended Armour 
| 
| 
| 


TOMORROW, Aik ExPREss will girdle the globe in international 
peacetime commerce . . . to bring all foreign markets to the door- 
step of American business. 

Institute, Chicago, and graduated in 


mechanical engineering from Cornell 
University in 1904. In 1909 he married 


| Frances Herrmann and is the father of 
Lhd | two sons, William B. Gillies, Jr., of 
| Pittsburgh, and Lieut. Donald H. Gil- 


lies of Fort Knox, Ky. 
Gels there HRST 
e—_ 





Mr. Gillies began his career in the 
steel industry immediately after his | — 


| graduation f ll fore for | 3 
Phone RAILWAY EXPRESS AGENCY, AIR EXPRESS DIVISION | Bee wee a ae coca a a 
Representing the AIRLINES of the United States | capacity from 1904 to 1907. From i 
WRITE for our quick-reference handbook on “How to Ship by AIR EXPRESS 1907 to 1913 he was superintendent of RN 
During Wartime.” Dept. PR-2, Railway Express Agency, 230 Park Avenue, N.Y.C. the Bessemer department at the South = 
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Good chain 
-ready for hard work 
Pass this word to your men— BEFORE HOOKING UP A 
CHAIN STRAIGHTEN IT OUT, CLEAR IT FOR ACTION. 
e Many new men don’t know this should be done. « It’s 
—_— easy to handle chain the right way. Right handling 
oungs- : 7 
»sident results in better performance, longer life, and, above all, 
ber of 
ent on safety.¢ Treat chain right if you want to get the most work 
ago on out of it, and reduce breakdowns, delays and accidents. 
L\rmour 
ted in 
“ornell 
aeeial AMERICAN CHAIN DIVISION 
ther of York, Pa., Boston, Chicago, Denver, Detroit, Los Angeles, New York, 
a Philadelphia, Pittsburgh, San Francisco, Portland 
- Ui 
in the AMERICAN CHAIN & CABLE COMPANY, Inc. 
er his BRIDGEPORT » CONNECTICUT 
_ - (op ESSENTIAL PRODUCTS... . TRU-LAY Aircraft, Automotive, and Industrial Controls, TRU-LOC Aircraft Terminals, AMERICAN CABLE Wire Rope, | 
- _ = | TRU-STOP Brakes, AMERICAN Chain, WEED Tire Chains, ACCO Malleable Castings, CAMPBELL Cutting Machines, FORD Hoists, Trolleys, 
j ¢ HAZARD Wire Rope, Yacht Rigging, MANLEY Auto Service Equipment, OWEN Springs, PAGE Fence, Shaped Wire, Welding Wire, 
_ th READING-PRATT & CADY Valves, READING Electric Steel Castings, WRIGHT Hoists, Cranes, Presses... In Business for Your Safety | 
> Sol $ e : fe, * 35 . v : : : j 
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Fine Grit Dry Belts 
Last Longer — Cut 
Faster — Stay Cool! 


f any other abrasive belt you’ve ever used! Write to us 
SAMPLE Silver Streak Belt —tell us the grit you need, the 

ze of the belt, and the job you want it to do. 
Give it a trial, and don’t pamper it. Silver Streak 
Abrasive Belts are available in grits 50 and finer. 
Abrasive Products, Inc., 513 Pearl Street, South 
Braintree, Massachusetts. 


EXCLUSIVE AP VELVET JOINT is one of 
the greatest improvements in abrasive belt mak- 
ing in years. Velvet Joints lie smooth, and do not 
jump or bump under work. 


ABRASIVE &@ 


SOUTH BRAINTREE 
JEWEL EMERY «+ 


‘VELVET JOINT” mean 


longer life, fewer belt change 


? PRODUCTS 


, MASSACHUSETTS 
JEWELITE «© JEWEL FLINT « 


— 


JEWELOX « JEWEL GARNET NEW PROCESS 
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Works of the Illinois Steel Co.; from 











1913 to 1917 he was superintendent of 
the Bessemer and Rail Mill depart. 
ments of the same organization; from 
1917 to 1921 he was assistant genera! 
superintendent of the Mark Mfg. Co.; 
from 1921 to 1923 he was superintend- 
ent of the Steel & Tube Co. of America; 
from 1923 to 1929 he was district 
manager of the Youngstown Sheet & 
Tube Co. Chicago plants; from 1929 to 
1933 he was assistant vice-president in 
charge of operations of the Youngs. 
town Sheet & Tube Co., and from 1933 
until his death he was vice-president 
in charge of operations. 


Former Editor Writes 
From North Africa 


CAPT. M. K. CUMMING 


“I’ve seen some mighty interesting 
sights, the most enjoyable, of course, 
being German and Italian prisoners by 
the truck load,” Captain Milton Cum- 
ming, Jr., former associate editor of 
Mitt Suppwies, wrote in a letter from 
“somewhere in North Africa.” 

Written before the Allies had driven 
Axis troops from Africa, Captain Cum- 
ming’s letter accurately predicted 
“with the war proceeding along satis- 
factorily, we’re looking for a rapid 
wind-up to it all.” 

He also pointed out that “we've seen 
a lot of the desert and open plain— 
and it isn’t the least bit desirable. Wind 
and sand—and even fleas too—make it 
rough and tough and no time out for 
lunch.” 

In another letter to his father, Milton 
Cumming of Johns Manville, Captain 
Cumming told of meeting the famous 
war correspondent, Ernie Pyle. This 
letter formed the basis of full column 
article in the N. Y. World-Telegram. 

“I can tell you,” the former editor 
wrote, “Ernie is a swell guy and every: 
body likes him. . . . About five minutes 
after we met we were racing for a fox 
hole together as enemy planes flew over. 

“The air raid sounded, so I said ‘Fol- 
low Me,’ and took off at a run to the 
nearest hole. I can assure you that’s the 
first time I said to anyone ‘After you!’ 


and followed him into the trench.” 
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Today, production in American Industry 
can’t bog down. Things must keep on the 
move and they do with the finest Modern 
Materials Handling Equipment the world 
knows—moving, lifting and stacking all 
Industry’s products. 

Our distributors and their salesmen 
are doing their share to keep the wheels 
of Industry turning —supplying Yale 
Hoisting Equipment, vital and important 
tools in America’s battle of production! 
The Yale and Towne Mfg. Company 


Philadelphia Division Philadelphia, Penna. 


MATERIALS HANDLING EQUIPMENT 


INDUSTRIAL AND RELATED PRODUCTS 
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PAINT CAN'T STICK TO WATER! 























With 





Planes in a Paasche Wa- 
ter Wash Booth, using 
Paasche Airpainting 
Equipment. These work- 
ers are doing their job 
in clean, healthful sur- 
roundings . . . building 
the famous Curtis Sky- 
master at a plant some- 


Painting Parts for Cargo 


where in Kentucky. 








Self-Cleaning 


Water Wash Booths 


Your customers can add production hours to each day. They can 
eliminate the time-wasting, costly, messy job of spray-booth clean- 
ing, by installing Paasche Self-Cleaning Water Wash Booths. 


Based on the principle that paint can't stick to water, they employ 
a constant curtain of water and the action of powerful sprays in 
the water wash chamber to wash down the overspray that other- 
wise accumulates on walls of booth, air distributing plates, fans 
and exhaust ducts. In many cases the precipitated solids can be 
reclaimed, making a substantial saving! 


Paasche Water Wash Booths reduce fire hazards to a minimum 
and are endorsed by safety engineers and industr:al commissions. 
For these reasons the Paasche booth is selected where safety is 
a prime requisite. 


A sound, economic investment, Paasche Booths usually pay for 
themselves quickly in time and material saved. 


Available with water curtains either at back only; or at back 
and both sides; or at back, both sides and water wash at bottom. 
Engineered to your customers’ individual needs. 


Write today for full information on Paasche Water Wash Booths 
and other manual or Automatic Airpainting Equipment. 


PAASCHE AIRBRUSH CO. 
1944 Diversey Parkway 


Chicago, Illinois 











H. F. Mill, treasurer of H. W. Mills Co., 
Passaic, N. J., calls attention to his firm's 
window display of Paasche products to 
Arthur K. De Hoff of the New York district 
and H. G. Pond from the Chicago office. 


How to Repair 
Synthetic Tires 


Tire division of United States Rubber 
Company has issued a set of rules by 
which synthetic tires may be repaired 
using only regular repair materials. 

The company pointed out that syn- 
thetic tires will soon be an important 
factor in the field, and that it is there- 
fore necessary that all repair men be 
familiar with this procedure. 

The steps are summarized as follows: 

Preparation — Tires must first be 
thoroughly dry. Prepare the area sur- 
rounding the injury exactly as natural 
rubber tires except for the tread skive. 
Skive at 60 degree angle instead of 45 
degrees. Buff the tread carefully with 
a rasp rather than a wire wheel because 
synthetics heat rapidly and seorch from 
friction, giving poor adhesion. 

Buff band ply and roughen carcass 
cavity with a rasp as in standard prac- 
tice. 

Cementing — Cement buffed area 
with regular vulcanizing cement. Allow 
cement to dry thoroughly before pro- 
ceeding. 

Building Repair — Use regular re- 
pair materials. Fill up carcass cavity 
with padding stock. Padding stock when 
cured is less resilient than cushion gum, 
thereby reducing friction heat. 

When building in the tread plug, 
cover the entire tread skive with a layer 
of padding stock. This improves the 
bond between the new tread stock and 
the synthetic tread. The tread plug is 
then built in with regular black tread 
gum. 

Curing — The section molds must 
be maintained from 35 pounds steam 
(281°F.) to 40 pounds steam (287°F.). 
The latter is the absolute maximum as 
high temperatures harm cured sy 
thetic rubber. 

Curing time is the same for synthe- 
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ly with 
pecause @ Where product quality and speed in production are essen- 
+h from j on ” . 
tial, these “TOOLS” are important factors. They have the 
— ability to give top notch results under the toughest conditions 
d prac: where steel and other materials are fabricated—in shipyards 
dares —in aircraft plants—in arsenals—in army and navy machine 
. Allow shops—in industrial plants. 
re pro- 
MILWAUKEE INDUSTRIAL BRUSH TOOLS are all veterans in 
ular me service—they are right for the job and there are types for 
cavity 
. when practically every industrial requirement. 
=o Industrial Catalog No. 42-61 contains the most important items 
d plug, in this line, with details concerning them. 
a layer 
ve © THE MILWAUKEE BRUSH MANUFACTURING Co. 
OcK an 
plug is MILWAUKEE 
‘. tread WiISCONSsIn 
WIRE WHEEL BRUSHES - WIRE CUP BRUSHES - WIRE SCRATCH BRUSHES 
ds must 
is steam Th K Io | e 
287°F.). f d t 
mum eney tO industrid! Orus ropiems 
ed syt ee) 
- synthe FLUE BRUSHES - FLOOR BRUSHES - PUSH BROOMS BENCH BRUSHES - FOUNDRY BRUSHES 
MILL SUPPLIES ¢ JULY, 1943 161 





UMI 























peor) GRINDERS 
alley 2 noros @ 


Valley Motors and 
Grinders are avail- 
able to war indus- 
tries under priority 
ratings. Write us 
for complete details 
of prices, distribu- 
tor policies, data on 
equipment and de- 
livery data. 























Victory on the production front is being aided might- 
ily by the economical and faithful service of thousands 
of Valley motors and grinders in war plants everywhere. 
Prompt delivery of Valley equipment can be obtained 
by those authorized to purchase. 


Valley Ball-Bearing Motors from '2 h.p. to 75 h.p. .. . 
Grinders from 14 h.p. bench type to 5 h.p. pedestal models. 











Valley Electric Corp. 


- 4221 FOREST PARK BLVD. © ST. LOUIS, MO. ~ 





















° PLANT 
Pp romoting CLEANLINESS 


sarecuarnins PRODUCTION! 





, 





























OILY WASTE 
CANS 


Every day, avoidable fires cause heavy losses to 
production and property—a severe handicap to 
the nation’s war effort. WITT Oily Waste Cans 
provide quick, low-cost fire protection—the safe 
way to dispose of oily waste, rags and other in- 
flammable refuse. Made of heavy gauge steel, hot- 
dip galvanized. In seven sizes. 5 to 3042 gallons, 
with or without foot-lever. Promptly scheduled for ; 
shipment in accordance with priority rating fur- Approved by Underwriters 
nished. Laboratories, Inc. 
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| tics as for natural rubber tires, when 


using regular repair materials. 
Handling After Cure — The bond 
between cured repair and synthetic tire 
is not strong until cooled—so remove 
the tire from the mold without strain or 
distortion, and allow it to cool without 
unnecessary handling. Avoid spread- 
ing the area of the repair when remoy- 
ing section bag. Instead move the bag 
around to an unrepaired section of the 
tire and then spread so as no to distort 
the repair. Don’t finish, buff, or clean 
up the tread surface until the tire has 


cooled. 


Arthur Wetzler 
Joins H. Channon 


A. A. Beaufils, manager of H. Chan- 
non Co.. Chicago, has announced that 
Arthur S. Wetzler joined the organiza- 
tion on June 15 as a salesman. Mr. 
Wetzler will devote his entire time to 
the Milwaukee territory for the present. 

Before joining H. Channon, Mr. 
Wetzler was on the sales staffs of Shad- 
bolt & Boyd, and Camm-Blades Mil. 
waukee supply houses. He has had a 
number of years of experience in the 
selling end of the industrial supply field 
and is familiar with this territory. 


Syracuse Supply Issues 
Catalog for Army, Navy 


Designed as an aid to men in charge 
of the Army and Navy shops and ord- 
nance depots in the Rochester Ordnance 
District, a huge catalog, more than five 
inches thick, is being distributed by the 
Syracuse Supply Co., Syracuse, N. Y. 

In addition to its regular catalog. the 
new reference book for Army and Navy 
buyers includes numerous catalogs is- 
sued by manufacturers of lines handled 
by Syracuse Supply. cnet, 

Several officers have commended the 
distributor for getting together the ma- 
terial and presenting it to them. 
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TEAMWORK WINS THE FOR 


handled 


od the 
ie ma- @ On June |7th, officers of the Army and Navy presented the 
I. "E" Award to "the Men and Women" of the Alloy Steel Prod- 
ucts Company. This honor was won by the untiring energy 
and devotion to duty of each employee, and by a spirit of loyal 
cooperation and teamwork among all. 

Our organization is fortunate that the same stainless steel 
valves we produced for chemical, food and process plants in 
times of peace were required in large quantities for produc- 
tion of war materiel, 

The Men and Women of this Company express their heartfelt 
thanks for this recognition of their efforts and will not relax in 
their determination to produce more and more valves until this 


ALQYCo 


ALLOY STEEL PRODUCTS COMPANY, INC. 


1300 WEST ELIZABETH AVENUE + LINDEN, NEW JERSEY 
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OND Universal Lift Jacks give sales a 
lift because they help customers move 
loads faster . . . more safely ... at lower 
cost... with no increase in personnel. The 
Bond Universal handles light or heavy loads 
. .. is adapted to factory, terminal, loading 
dock, warehouse, store or elevator .. . 
operates smoothly on broad floors or nar- 
row aisles. 

This improved Lift Jack couples and un- 
couples swiftly . .. turns quickly. Handle 
is adjustable to suit any operator’s height 
- « » can be operated in vertical position 
permitting easy storage in cramped quarters 

- can’t drop and hit the floor. No springs 

- no pedals ... no gadgets of any kind. 
It’s simple . . . it’s trouble-proof. 

Learn how to give sales a lift with Bond 
Universal Lift Jacks. Write Bond today. 
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BOND FOUNDRY AND 
MACHINE COMPANY 
MANHEIM, PA. 


Manufacturers of Bond Built- 
for -the-Job Industrial Truck 
Casters and Bond Power 
Transmission Equipment. 


UNIVERSAL 
LIFT JACKS 


JULY, 1943 








of Tafel Electric & Supply Co., Louisville 
| His plans call for a steady building up o 
| Tafel’s industrial supply division on th 


Edward M. Thoben is the sales manage 





basis of offering service plus sound oper. 
ating economies to customers. His boss, 
Paul Tafel, at present is serving as o 
Captain in the Signal Corps. 





Absenteeism Shows 
Increase for March 


Absenteeism in March resulting from 
sickness, non-industrial accidents and 
personal reasons caused the loss oj 





43,520,000 man-days in American inp. 
dustry, according to the Management 
Research Division of The National In. 
dustrial Conference Board. This figure 
compares with 39,320,000 man-days los 
in February. 
The Board reported an average ab- 
senteeism loss of 0.9 days for men i 
March, as compared with 0.8 days in 
February. The March figure for women 
was 1.3 days lost against 1.2 in Febm 
ary. The March averages were com 
puted from figures from 50 plants lo 
cated in 18 states and the District 0! 
Columbia, and employing 108,097 men 
and 42,864 women. These plants wer 
engaged about 81 per cent in the pro 
duction of war materials. About 82 per 
cent of the men and 70 per cent of the 
women were factory workers. 
Cases of absences for short term 

| among the men were at a rate of. 23 
per thousand against 199 in Februan 
Absences of 4 days or more ran at th 
rate of 65 per thousand men employed 
| in March, as against 60 per thousand 
in February. The overall rate for men 

| was 298 per thousand as against 259 in 
February. and the average days los 
per absence was 3.0 against 2.1 in 


February. 

Among women the rate of absences 
for short terms was 394 per thousané 
against 332 in February. The long-term 
absence rate for women was 100 pet 
thousand against 101 in February. The 
overall] rate for women was 494 pel 
| thousand in March against 433 in Feb 
| ruary, and the average number of day 
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Here’s the Inside Story of How 
ALEMITE LUBRIKARTS 
Save Oiling Time and Labor for 





irq 
- 


Model 2422-C 


Alemite Lubrikart is the Answer! 


@ This war plant is a military secret. It turns out 
high precision war material, using many types of 
machines including grinders, lathes, turret lathes, 
punch presses, steam hammers, automatic screw 
machines, etc., where perfect lubrication is an abso- 
lute must. Alemite Lubrikarts solved a tricky lubri- 
cation problem. 


How the Lubrikart Works 


@ The Alemite Lubrikart is a complete, compact 
portable power lubrication station on wheels. It has 
its own air compressor—or connects to house air 
lines. One stop lubricates high pressure fittings, fills 
gear housings, services oil cups accurately, depend- 
ably with metered delivery. It’s easy to train oilers 
to know that every machine is getting correct lubri- 
cation regularly. 
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Secret War Plant \ 


> Three Lubrikarts are used each carrying 6 lubricants. > 
> Two men operate each Lubrikart. 


> Each Lubrikart is on the move only 6 hours out of > 
every twenty-four. 


> Lubrikart operators spend about 50% of their time 
cleaning coolant tanks and blending cutting oils . . . 
a doubling up of manpower. 


> Due to cleanliness, simplicity, and ease of Lubrikart ruin irreplaceable machines. That’s why you 
lubrication, and the speed with which it can be should have complete information about the 
learned, this plant is considering using women for oilers. Alemite Lubrikart. Write for details, today. 


me OT 


STEN 
RNER 
WN 


1886 Diversey Parkway, Chicago, Ill. ¢ Belleville, Ontario 
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“Barrel to Bearing” transfer of lubricants eliminates 


the possibility of contamination. 


This plant reports no bearing failure to date due to 
faulty lubrication. 


Never has dependable lubrication been so vital as 
it is today. Bearing failure means a “slow up” of 
needed war production. Faulty lubrication may 





Ask Anyone in Industry! 
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lost per absence was 2.6 against 2.8 in 

February. 
The reports of forty plants employ. 
ing 126.320 persons show the relative 
' importance of illness, non-industrial ae- 
3 cidents. and absences for personal rea- 
t IMDUSTRIAL” 3 ee Te hae sons. Illness accounted for 51.2% of 
(jreen Boor ) TexTiLe- CONTRACTOR “ a the absences: non-industrial accidents, 
7 SUPPLIES 

M at 


vt | 1.7%; and personal reasons, 47.1%, 
MACHINERY 


These causes were responsible for 
58.8%, 2.5% and 38.7%, respectively, 
of the total time lost. 


sTaial TOOLS AMD SI 


| DeLind Appointed 
| Director of Exports 






war expansion in overseas markets, par- 


{ 

I 

ticularly in automotive service equip- 

MORE ACUTE_anp GASOLINE MORE SCARCE | ment and mining and milling parts. 
| 


Mr. DeLind moves to American Brake 

° . . Shoe from General Motors Overseas 
Here is how a Donnelley mill supply catalog, issued last Geisttien, dinte tor Gs ote da 
fall, is helping another distributor meet existing conditions: | years he has been serving in various 
capacities, in connection with _ the 


er 
al 
p 
tl 
tl 
T 
B 
J. W. DELIND c 
e 
The president of American Brake 
| Shoe Co.. Wm. B. Given, Jr., announced 
| the appointment of John W. DeLind, | ‘ 
Jr., as director of exports, effective | | 
July 1. The appointment is in line | 
AS MANPOWER SHORTAGE BECOMES with Brake Shoe’s program for post 
| 


“Like many other distributors, we are having to operate with equipment, parts and accessories prod- 
reduced and partially inexperienced sales personnel . . . These ucts of General Motors. 

various circumstances do not permit us to maintain the usual , 

personal contacts with any but major accounts and our customers, Here's the Reason 


small and large, use the catalog frequently for mail or telephone Your Copy May be Late 
orders. We find that it is not only a time-saving and convenient 
reference, but a means of avoiding errors. Occasionally you may receive your 


i it i : ‘opy of Mitt Supriies late. All trans- 
“We believe it is true to state that the catalog has already paid “Tr * ‘ 


} ; ; portation facilities—and distributors 
for itself in many ways, especially in holding our customers .. . Fis : : 
- : , probably know it better than most peo- 
and we consider it one of the most profitable investments we have ; fe ; 
2 ple—are overtaxed with war shipments. 
ever made. : ; , : 
war travelers and war business. As a 
. ’ F result, there is a delay sometimes in 
Your own net profits for 1944 will be influenced by the | getting Mit Surrties to you. 
catalog action you take now We are doing everything possible to 
: overcome this war time hardship but 
are unable to know when and where 


R. R. DO N ‘| ra LLEY & so N S$ COMPA N Y there will be a delay. We are sure you 


will understand. Thank you for your 


350 East Twenty-Second Street ° Chicago, Illinois | cooperation. 


UMI 
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Grace Koning has charge of shipping all 
perishable tool items to Muskegon Hard- 
ware & Supply Co. customers. She also 
handles parcel post details both in and 
out of the warehouse. 





Survey Indicates 
Fewer Vacations 


Fewer wage earners and _ salaried 
employees will have vacations this year, 
and proportionately more will receive 
pay allowances in lieu of time off, 
than in 1942, according to a survey by 
the Management Research Division of 
The National Industrial Conference 
Roard. 

*The Board’s survey embraced 150 
companies with approximately 318,000 
employees in a wide range of industries. 

Among 148 companies, 62, or slightly 
less than 42 per cent, paid vacation 
allowances in lieu of actual time off 
to some or all of their wage earners in 
1942. Seventy-three, or 49.4 per cent, 
of these same companies now report 
that they will, or probably will, do so 
this year. Thirty-three of 150 compa- 
nies, or 22 per cent, reported that they 
paid allowance in lieu of vacations to 
a part or all of their salaried employees 
last year. Forty-three, or 28.7 per cent, 
of these same companies now advise 
that they will, or probably will, do so 
this year. 

Among the 62 companies which paid 
allowances to wage earners in lieu of 
time off in 1942, 23, or 37.1 per cent, 
report that the arrangement applied 
to all their wage earners. Among the 
73 companies which expect to pay such 
allowances to wage earners this year, 
30, or 41.1 per cent report that the 
practice will apply to all their wage 
earners. Among the 33 companies 
which paid allowances in lieu of vaca- 
iions to their salaried employees in 
1942. 10, or 30.3 per cent, report that 
the system applied to all their salaried 
employees. Among the 43 companies 
which expect to pay such allowances 
to salaried employees this year, 19, or 
44.3 per cent, except to apply it to all 
their salaried employees. 

For both wage earners and salaried 








write 40W FoR THIS 


HANDY BOOK OF PUMP (4/4 


e PUMP DATA 

Complete specifications and performance data on 
every Carver Certified Pump model from 3,000 
to 125,000 GPH, with plenty of illustrations. 


e ENGINEERING DATA 

Accurate information on how to select the proper 
size of pump, plus complete hydraulic tables and 
other useful information. 


SEE YOUR CARVER DISTRIBUTOR—OR 
WRITE US—FOR YOUR FREE COPY TODAY! 


THE CARVER PUMP CO. 


Muscatine, lowa 






we 


he 
R 


MILL SUPPLIES * JULY, 1943 






























167 





Send today for a free copy of the Wright Crane 
Signal Chart. This chart (36” x 24”) can be 
tacked up on the bulletin board to teach the 
men standard crane signals which will speed 


operation and promote safety. 


WRIGHT MANUFACTURING DIVISION 


York, Pa., Chicago, San Francisco, New York 
AMERICAN CHAIN & CABLE COMPANY, INC. 
BRIDGEPORT, CONNECTICUT 


In Business for Your Safety 
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employees the amount of pay in liey 
of time off and the rate of pay during 
vacation actually taken, are most usu 
ally determined on the basis of a “49 
hour week without allowance for over. 
time, although in the case of wage earn- 
ers incentive payments are not infre. 
quently taken into account. 

Among 144 companies reporting on 
this phase of vacations, 99, or 68.7 per 
cent, report that determination of these 
payments to wage earners this year 
are being made on the basis of a 40 
hour week, and 15 companies, or 104 
per cent, report that incentive earn) 
ings are added. Among 148 companies | 
reporting, 136, or 91.9 per cent report 


















































that pay allowances in lieu of vaca- $ 
tion, and vacation pay for salaried em- aii 
ployees are being computed on the nee 
basis of a 40 hour week. will | 


More than one-fourth of the companies 
cooperating in this survey stated that 
vacation policies had been liberalized Aut 
in the past two years; one-sixth re. 
ported that these changes had been | Pos 
made within the past year. 

Almost 50 per cent of the reasons for Pc 
liberalization are the outgrowth of war- Detr 
time influences. For example, a num. {' ul 
ber of replies stated that new workers feeli 
were being subjected to the same long | 
hours and pressure for greater output day 
as long-service workers, and yet, under busi 
the former policy, they were not quali- for 
fied for time off with pay. In order to T 
maintain peak production, maximum of 
efficiency, and high morale for both § *'" 
new and old workers, vacation policies } 
were revised in these cases so that new § 
workers might share equally in the }™ 
benefits of vacations. mal 

Approximately 70 per cent of the re- 
plies indicate that an employee must 
be currently employed at the time of 
his vacation period in order to receive }* ! 


a vacation or vacation bonus. If his §™° 
employment should be terminated vol- | “® 
untarily before his allotted vacation pe | “" 
riod, replies show that no provision is |“ 
made to compensate him for the vaca- | ™° 
tion for which he may have qualified 
through service requirements. Only 30 | 
per cent of the reporting companies aft 
provide such compensation. Ki 
This situation is almost reversed, | © 
however, when military service is the a 
reason for termination of employment, bi 
for, in that case more than 80 per cent 
of the companies offer a bonus, or ! 


vacation pay pro rated according to 
length of service since last vacation kr 
season. Such vacation allowance is 
often paid in addition to any military 
service bonus which may be granted al 
upon termination of employment. 

A recent survey among industrial T 
distributors (Mut Suppiies, May, | y 
1943) revealed that a majority of them 
are planning to give, and in some case |, 
force, employees to take rest periods. 
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Ng on 
.7 per 
these 
year 
fa 40 
r 104 
earn-| 
panies 
report Tp R. “Bob” Pettit, sales manager of the 
vaca. 7) G. Isaacson Co., Aberdeen, Wash., dem- 


‘dem. onstrates that he hasn't forgotten how to 

nm the serve an eye splice on a sling. The sling | 
; will be used for installing marine engines. | 

——_ 2. -_D a- aS : 

d that 

_— Auto Makers Study 


been | Postwar Plans 


ns for Postwar planning is in the air in 
f war. | Detroit, reported American Machinist 
in its June issue. There is a definite 


num- 

orkers | feeling among automobile manufactur- 
> long [ets it is stated, that the long awaited 
putput § day when they will be back in their old 


under § business of turning out millions of cars 


quali. f for the eager public is not far off. 
Jer te The automotive industry is thinking 
imum §°! postwar manufacture. Packard 


both — started it off when it revealed a list of 


olicies | commendations for clearing its plant 
t new Qo! government-owned equipment and 


n the | Materials to make room for the auto- 
making tools and machinery. 
The Automotive Council was not slow 


he re- . 
ae L take this up. It announced the forma- 
me of | ton of a committee which is working on 


eceive | * Proposed general termination agree- 
If his | ment. The Council stressed that this 
d vol. | ¥48 not entirely a postwar problem but 
an immediate one because of the many 


on pe- : / , 
ion is | Cancellations already received in recent | 
vace. 1 Ttany of ill re- | 
alified Many of the manutacturers still re- 


ily 30 member their unfortunate experiences 
after the last war, when cancellations 





panies bars nd sma 
caught them with millions in unfinished 
essed goods and raw materials; when experi- 
is the | “nced Army men, anxious to get back 
to civilian life, dumped the responsi- 
pment, sac , 
ical bility for looking after the unfinished 
< a goods and materials into the lap of 
ag to | Some other officer, willing to take the 
responsibility and who probably did not 
cation : 
i a know the why or wherefore. This caused | 
2 3 e | 
si endless delays in settlements. 
ilitary ‘ 
The auto makers are planning far 
ranted 2? ‘ 
ahead this time. They have kept a 
_ weather eye on the things to come. 
May They have kept accurate track of where 
“2? | their machines and equipment, pooled BUDA 
them |}; : 4 wi 
\ ee in the war emergency, are today. They t e ' co vo ny 
riods. | *P°™ how soon they can get them back HARVEY (cHicaco susurs) ILLINOIS 
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Memorize this 
simple story 


Then tell it in your own words 
to any war industry suffering 
from loss of man power and 
needing more production. 


A ‘Budgit’ electric hoist is just 
as strong and willing at the end 
as the beginning of a long day — 
or after months of three-shift 
work-days. 


And the men and women who 
use ‘Budgit’ Hoists will never be 
tired, strained or worn out by 
lifting, for with a slight pull of 
the control, the largest size 
‘Budgit’ lift up to a ton. 


On the production and assem- 
bly lines, in inspection and other 
departments of war industries, 
many thousands of ‘Budgit’ 
Hoists are taking the burden of 
lifting from the muscles (and 
minds) of workers. 


They free the workers from all 
danger of strained backs, of rup- 
ture or the deadening loss of 
energy that comes from contin- 
uous lifting. 


So they produce more at a 
lower cost. 


‘Budgit’ Hoists are available on 
the proper priority and reason- 
ably quick deliveries are assured. 


‘Budgit’ Hoists are portable, | 
electric hoists with lifting 
capacities of 250, 500, 1000 

and 2000 Ibs. They are 
priced from $119 up. Hang 

up, plug in, use. For in- 
formation write for Bulletin 

356. 


ym? BUDGIT 
‘lM; Hoists 


MANNING,MAXWELL & MOORE, INC. 
MUSKEGON, MICHIGAN 

Builders of ‘Shaw-Box' Cranes, ‘Budgit’ and 

Load Lifter’ Hoists and other lifting specialties 

Makers of Ashcroft Gauges, Hancock Valves 

Consolidated Safety and Relief Valves and 
‘American’ industrial instruments 


(WADE mame") 
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and how quickly their subcontractors 
can get back into automotive 
duction. 

Now all that remains is that the ma- 
chinery for government clearance can 
be set up. The gigantic task of taking 
out the special equipment and making 
room for the resumption of car manu- 
facture can only be handled by taking 
steps now and passing such laws as 
may be necessary. 

Clinics have been held with govern- 
ment and industry speakers to explain 
how it may be done. Another clinic. 
looking even farther, took up the mat- 
ter of meeting the market demand for 
cars. It projected a six million-car 
year and what it would mean to the 
industry and brought out interesting 
possibilities. The actuality may even 
exceed their fondest dream of hungry 
buyers. 

Some time ago, Igor Sikorsky took 
his movies of his famed helicopter to 
Detroit and excited much comment 
about the possibility of a new industry 
for Detroit. The helicopter, as a prod- 
uct of Detroit, seems now assured. 

First, Nash-Kelvinator announced a 
contract to build helicopters for the 
government. Then came the further an- 
nouncement that the Greyhound bus 
lines had applied to the Civil Aeronau- 
tics Board for a license to operate pas- 
senger helicopters throughout _ the 
United States over established routes, 
now covered by buses, and additional 
ones to be set up on the basis of service 
to outlying communities. But the mar- 
ket for Nash, if it continues in the busi- 
ness after the war, is already made. 
Hundreds here have expressed a great 
interest in the machine, for private use. 
It will be on the ground floor and with 
William D. Stout on the scene designing 
new models, the possibilities are vast. 


pro- 


Says “Old-Time” Items 
Can Come Back 


“Don’t think that old-time, supplanted 
items can’t come back,” says J. C. 
Richards, secretary and general sales 
manager of the Hunt & Mottet Co., Ta- 
coma, Wash. “The old-time cut nail is 
an example. While we have always 
carried a few for certain special pur- 
poses, the stock was negligible in size. 

“Lately, they have demonstrated 
quite a come-back. We now have occa- 
sional inquiries and some orders run- 
ning into carloads. They are appar- 
ently used principally for special floor- 
ing and for blind windows in grain cars 
and granaries.” 


Named Sales Director 


R. H. Sonneborn has been appointed 
to direct the sales of Chicago Nipple 
Mfg. Co., Chicago. 
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ARMSTRONG-BRAY 


STEELGRID 


FLEXIBLE BELT LACING 


Prompt Delivery 
—on BOTH 
Standard Types 


Both Types! 


WIREGRIP Belt Hoots that can be ap- 
plied with any make lacing machine. 
Have double (patented) aligning cards 
that hold hooks in perfect alignment, pre- 
vent handling and card-end loss—every 
hook saleable and useable. Made in 6 
sizes. 


STEELGRIP Belt Lacing is applied with 
a hammer. Comes in 8 s:zes, in handy 
boxes or long lengths for wide conveyor 
belts. Have 2-piece hinged rocker pins. 
Buy all your belt lacing needs {rom this 
one reliable source—save on buying, 
clerical and shipping costs. 


Jo 


ARMSTRONG-BRAY 
& co 


5356 Northwest Hi 
Chicago, U. S. A. 


“The Belt Lacing Pe _ 
way 
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Four men constitute the “backbone and 
ribs” of the crew taking care of two ware- 
houses maintained by the Nott-Atwater 
Co., Spokane, Wash. They are J. R. 
Brenner, R. E. Rudd, Harry Hamilton and 
E. G. Nelson. 





Editor Discusses 
Post War Aviation 


The control of the air in the postwar 
world will be maintained by the coun- 
tries with the biggest air forces, the 
same as the control of the seas was 
maintained by the countries with the 
biggest navies before the advent of the 
airplane, according to Leslie E. Neville, 
editor of Aviation magazine. 

He points out that “to be wholly 
practical about postwar problems, if 
you are willing to foresee a postwar 
world with national boundaries, age- 
old hatreds, and alliances of conveni- 
ence, you can visualize an arrangement 
under which each nation will operate its 
own airlines while the lines between 
them will be under the jurisdiction of 
those governments who do the most 
astute horse trading.” 

We will have to lay aside such vague 
generalizations as “freedom of the air” 
and “isolationism is dead.” he declares. 
“As the range of aircraft increases, the 
cordon of protecting bases for each na- 
tion will extend farther and farther 
from the national boundaries and the 
included zones will seriously overlap. 
No nation can expect to plant military 
establishments on another’s doorstep 
without granting reciprocal privileges 
to the other.” Hence, says Mr. Neville. 
the deciding factors in preserving peace 
will be the fundamental agreements 
and trade relations between nations plus 
a healthy fleet of aircraft. 

While many of these problems in in- 
ternational relations are beyond the 
scope of the aviation industry, he urges 
that our political leaders seek the ad- 
vice of aviation men who know the 
technical possibilities and limitations of 


the airplane. “Upon the solution of these | 


problems,” he points out, “depends the 
question of whether America will, or 
will not, have a vital aviation industry. 

“Until there is a definite air policy 
for this nation, coordinated with those 





(VINCENT- HUNTINGTON ) 


.... Good Advice for your 
Grinding 
Wheel 
Customers 
Engaged in 
War 


Production 


it will help them in- 
crease grinding effi- 
ciency and save 
grinding wheels 








| NEW 
Improved 
indi heel 
GRINDING WHEEL | ° 5.35°409,tnevs 
DRESSERS impregnated metals 
| h larl 
| and CUTTERS .. ” oe a ara 





] 
| 


remove nicks 


Sell them the equipment 
to do the job properly— 
|} VINCENT - HUNTING- 
| TON Newlmproved 








| Grinding Wheel Dressers 
| and Cutters. 
L El J 
"HOODED VINCENT - HUNTINGTON 
TYPE Grinding Wheel Dressers and 
DRESSER Cutters can, because of the ex- 
cellence of their manufacture, 
assure your customers of a con- 
tinuance of the high quality of 
their product in spite of the in- 
crease in speed made necessary 
. by war production. 
REGULAR 
mn... & In addition to making Grinding 


Wheel Dressers and Cutters we 
also operate two of the largest 
production heat treating plants 
in the United States. These two 





plants are working 24 hours a day 
—7 days a week, and turn out 
approximately 300 tons of war 
work daily. 





"If it’s a Huntington Dresser or Cutter Vincent Makes It" 


THE VINCENT STEEL PROCESS CO. ctrron. micuican 
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SAWS SATISFY 


Users know the cutting 
satisfaction obtained from 
Spartan Hack and Band 
Saws. This service makes 
Spartans easier to sell than 
to sell against. 





, Spartans are tough to beat! 
SPARTAN SAW WORKS, INC., SPRINGFIELD, MASS.«# 


HACK and BAND SAWS 

















CAPITAL 


INDUSTRIAL 


Excellent Performance in 
the Past Recommends 
thm NOW...... 


@ In actual severe tests, CAPITAL 
Brooms have outlasted other brooms 
on the same kind of work. High 
quality broom corn and fibres used 
in their manufacture are fundamental 














reasons for this long-lasting quality. 
f This means fewer replacements when 
or CAPITALS are used, which in turn 
FACTORIES PACKING means that they hold maintenance 
— Mm... costs down. Because material used 
MILLS DAIRIES in making brushes and brooms is be- 
RAILROADS CHEMICAL coming harder to get you should be 
FOUNDRIES PLANTS sure your customers have CAPITALS 
ort ae ee for that extra in service life. Our 

service as usual is prompt on orders. 








BRUSH AND BROOM MANUFACTURING CO. 
CORNER BRUSH AND BROOM STS. Est. 1890 INDIANAPOLIS, IND. 
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of the other United Nations, neither our 
manufacturing nor our operating indus- 
tries can move forward toward specific 
objectives.” 

Mr. Neville points out that in the 
prewar decade it was the export market 
that kept our manufacturing industry 
alive, but this export demand was cre- 
ated by a world preparing for war. Un- 
less a satisfactory substitute for this 
armament race is found, the whole fu- 
ture of the manufacturing industry will 
be threatened. No artificial stimulus 
will suffice for long. 

Stating that there are things that 
can be done by the industries immedi- 
ately, he suggests that we start by be- 
ing realistic about domestic transport 
expansion. “If we carried all the first 
class mail and a substantial share of the 
first class passengers by air, it would 
not require as many additional planes 
as some wishful thinkers believe. Cer- 
tainly this equipment would absorb only 
an infinitestimal percentage of exist- 
ing productive capacity. 

“The most fertile field for use of ad- 
ditional airplanes would be air freight. 
But it is a long way from 80¢ to 14¢ 
per ton-mile. The reduction of operat- 
ing cost is therefore a primary problem 
for designers and operators alike. In 
countries where ground transportation 
is not as highly developed as it is here, 
this factor is less important, but if we 
are to have our full share of the com- 
mercial export market. we must con- 
tinue to manufacture the best and most 
efficient planes in the world. 

“If our postwar air policies are 
sound, there will be a substantial in- 
crease in the need for very large air- 
craft required for international serv- 
ices. At the other extreme in size is 
the small feeder line ship, and here the 
field should be fertile in number of 
units producd. 

“But all of this added together will 
not equal in value the equipment re- 
quired for preservation of our national 
security and for keeping habitual ag- 
gressors under control. The public de- 
mand for postwar policing is high at 
the moment and will continue to be for 
some little time. Now is the time for 
our strategists to lay firm foundations 
for our future security. If they await 
our return to peace and softness, it 
may be too late.” 


Cutter’s Boilers Praised 


The thrilling story of the sinking of 
a U-boat by the U. S. Coast Guard 
Cutter Spencer was cited in a telegram 
received last month by the Babcock & 
Wilcox Co., from a Coast Guard officer, 
who pointed out that the cutter was 
equipped with boilers produced by 
Babcox and Wilcox. 
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FACTORY reaches plants that must use their 
pumps! 


FACTORY is read thoroughly by the men to 
whom they sell pumps! 


ACKMER uses FACTORY 


MR. DISTRIBUTOR—Read this letter 














ABC ¢ 





PUMP COMPANY 


OR PORATED 


BLACKMER 


GENERAL OFF et 


Grand Rapids, Michiqan 


Mr, A, li, Staehle, Publisher 
Factory Management and !‘aintenance 
330 West 42nd Street 

Yew York, New York 


Dear Mr, Staehle: 


The schedule of ads on Blackmer Rotary Pumps that you are carrying thie year 
is an imoortant part of our 1943 promotion program, In choosing “Poctory", 
two points were considered: 


First; Dietribution among enough of the plants who are ovr logical 
prospects - "Does Factory reech PLATS that must use rotary pume?" 


And Second: The "penetration" within a manufacturing plant - “Is the 
mazazine read thoroughly by the men to whom we sell pumps?" 


We base our judgement of a magazine vretty lsrgely won the number and ouali- 
ty of inouiries it produces, At thie time we heve record of but four months, 
tut it enveers thet Fectory “is doing all ri-;ht", both in ouantity and ouali- 
ty of inouiries, 


It 18 especially interesting and plensine to us to note the number of inouir- 
fes from DISTRIBUTORS, not all of which are “emergency calle", 


I want to compliment you and your editors unon the very splendid contribution 
you are making to the War Production Effort. Our own production department 
heads are consistent readers of Factory, 9nd no doubt some of the “short-cute” 
therein sugcested have helped us to build better Blackmer Pume faster. 

Very truly ;ours, 

BLACKMER PUMP COMPANY 


General Sales Manager 








_ FACTORY 


MANAGEMENT & MAINTENANCE 
A McGrow-Hill Publication —330 West 42nd Street, New York, N.Y. 
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Hold the Cored Solder Business 


of Your Customers 
in War Production 


@ Send Kester your customer's preference rating and ample 
information as to “end use” of the solder required, and your 
orders for Kester Cored Solders to be used in war production 
will have prompt attention. 
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STANDA-RD 





@ Kester Cored Solders are a profitable line; they're vitally 
needed by many of the industries you supply, both for direct 
use in war equipment and for maintenance in plants produc- 
ing for war on “round the clock” schedules. This essential 
solder business belongs to you; protect it with the priorities 
to which it is entitled. 


@ You can depend on Kester’s full co-operation in supplying 
your customers’ war production requirements for special 
products like Kester Aluminum Solder, as well as to staple 
Kester Rosin-Core and Acid-Core Solder. 


@ Kester quality makes it “Standard for Industry” in war as 
in peace. The convenient form of Kester Cored 





Solders, permitting application of flux and solder in 
right kind and amount in one sure, simple operation 
expedites production, eliminates solder failures. 


KESTER SOLDER COMPANY 


4214 Wrightwood Avenue Chicago, Ill. 

























Eastern Plant: Newark, N. J. Canadian Plant: Brantfort, Ont. 


KESTER 
CL ae Le 


FOR 


MILL SUPPLIES °* 
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Lakeshore Installs 
Lunchroom for Workers 


Installation of a knotty-cedar panelled 
lunchroom and rest room at Lakeshore 
Machinery & Supply Corporation. has 
solved the problem of noon-time eating 
for the Muskegon, Mich., industrial 
distributor. Located several miles from 
the center of the city and with transpor. 
tation facilities limited mainly to work. 
ers’ cars, the firm decided that oper. 
ating its own lunchroom would not only 
save time, tires and gasoline for every- 
one but would also promote good fel- 
lowship among workers. 

An attractive kitchen containing a 
large refrigerator, gas range, sink and 
closed dish closets was erected at one 
end with a counter separating it from 
the rest of the room. Comfortable 
lounge chairs, bridge tables, radio and 
even a ping pong set were obtained. 
At 8:30 each morning the cook arrives 
to prepare the luncheon, even baking 
pies or cakes for dessert. 

At noon all employees, men and 
women, file upstairs to the lunchroom 
which has been arranged with table- 
cloths, cutlery and dishware by one 
of the office girls. A charge of 25 
cents is made for lunch. Arnold Ander- 
sen, Lakeshore president, admits the 
money collected hardly pays the cost 
of serving an average of 25 meals 
daily but pointed out that it does serve 
to replace the used table tennis balls, 
cards and other recreation equipment. 

The local OPA office has cooperated 
fully with Lakeshore in making sufh- 
cient ration points available to procure 
the necessary groceries and meats. A 
sample hot meal served recently con- 
sisted of soup, breaded pork chops, 
salad, pie, and coffee or milk. 

After lunch, the tables are cleared 
and employees are free to play cards, 
listen to the radio, play table tennis 
or just relax and talk. 

Mr. Andersen reported that the em- 
ployees have responded to the plan 
wholeheartedly and are cooperating 
fully in keeping the lunchroom in order. 
Because officers and employees all sit 
down together, he explained, there has 
developed a spirit of friendly coopera- 
tion which tends to wash out all minor, 
petty annoyances which sometimes crop 
up among a group of people working 
side by side day in and day out. 


Skilsaw Elects 
McConville Treasurer 
Edwin B. elected 


treasurer of Skilsaw, Inc., Chicago, at 
a recent 


McConviile was 


board of directors meeting. 
Mr. MeConville was treasurer of Finch. 
Van Slyck and MeConville, St. Paul. 
until he joined Skilsaw as comptroller 
in 1942. 
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Betty Williams Resigns; 
Successor Appointed 


Members of the Central States Mill 
Supply Association received a surprise 
early in June with the announcement 


that Miss Betty Williams had resigned 
her post as executive secretary to de- 
vote her entire time to home duties. In 








Miss Betty Williams, in private life Mrs. 
George Z. Wickster, has resigned as ex- 
ecutive secretary of the Central 
Mill Supply Association. 


States 


private life she is the wife of Dr. George 
Z. Wickster. At the same time President 
Oscar Iber announced the appointment 
of Miss Anne K. Greene to the post of 
executive secretary. 

Betty Williams, as she is known to 
the Central States Mill Supply Asso- 
ciation and to the industry at large. 





Miss Anne K. Greene, new executive sec- 
retary of the Central States Mill Supply 
Ass'n, familiarizes herself with some of 
the background and history of the group. 





| 
| 





These saws start with Simonds 
steel made by the cold-melt 
electric furnace process, auto- 
matically controlled, to insure 
proper temper. Then they are 
ground on both sides at once, 
to remove all lumps from the 
plate and give uniform taper 
over all. So the taper from teeth 





to back is uniform on both 
sides, requiring less set and 
making the saw run far easier. 
In fact, Simonds complete qual- 
ity-control writes a guarantee 
that Simonds Crescent-Ground 
Cross-Cuts will cut more tim- 
ber with less effort, and stay 
sharp longer between filings. 


SIMONDS SAW AND STEEL COMPANY 


1350 Columbia Road, Boston 
228 First St., San Francisco 







* Bought Your 


Bonds This Week? 
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311 S. W. First Ave., Portland, Ore. 


127 So. Green St., Chicago 
520 First Ave., So., Seattle 


FAMILY OF 
CUTTING 
TOOLS 









































: New Cap and Set ay Catalog 
tr OAS Ask FOR 


RGANIZED for quick easy reference, well 
illustrated, it shows all stock and OPA 
approved sizes of Western precision cap 
screws—hexagon, fillister and flat head; 
socket cap, set and shoulder screws; head- 
less and square head set screws; studs, 
taper pins and nuts. Vast modern facilities 
and mature skill combine here at Western 
Automatic to meet the most stringent 
specifications of threaded fastenings 
for war work. Write today for your copy. 








Western Automatic 


Machine Screw Company 
Elyria, Ohio, U.S. A. 











A DeLuxe Catalog 


For 


MACHINERY SALES and 
SUPPLY COMPANY 


DALLAS, TEXAS 


® Tools Made of HIGH SPEED 
STEEL are priced in red. 


@ Nationally Advertised Lines 
are tied up with manufacturers 
advertising by reproduction of 
manufacturers trade-marks. 





® Action illustrations demon- 
strate the use of many products. 


Weinberg & McKee compiled catalogs are serving 
in defense plants throughout the nation. 


For Details Write Today To: 











will be missed at the annual Novembe 
conclaves of the association. She cop. 
tributed a large part of her energy and 
time behind the scenes at these meet. 
ings making sure that things ra 
smoothly and, thus, relieving the officers 
of the number of petty annoyances that 
crop up when 500-700 people must be 
registered, given luncheon and seated 
at special sessions. 

During the past nine and a half year 
of association with the Central States 
which is now in its eleventh year, Bett 
Williams, in her capacity as executive 
secretary, rendered an invaluable serv. 
ice to the organization. Her capacity to 
absorb and correlate the multitude of 
detail work involved in the many sur 
veys and studies the association tackled 
as well as her knowledge of the indus 
trial supply field made her a tremend. 
ous asset to the officers and individual 
members of the association. 

Founded in 1932 as a result of the 
NRA’s search for detailed informatio 
in regard to the mill supply field. the 
original organization of the Central 
States hasn’t increased very much ip 
the way of total membership but the 
work of the group has taken on added 
influence with each passing year. The 
first president of the association wa 
Wendell Clark (Samuel Harris) who 
served from 1932 to 1936. Other presi 
dents who followed are: Fred Copeland 
(then H. Channon, now Sullivan Ma 
chinery}, 1936-1938; Carl A. Channon 
(Great Lakes Supply Corp.), 1938 
1939; E. K. Welles (Charles H. Besly) 
1939-1941; and (O. Iber Co.), 194] 

Miss Greene, the new secretary, ha 
had considerable experience in associa 
tion work. For the past seven years she 
was secretary to the executive vice 
president of the Illinois Chamber 0 
Commerce. Miss Catherine Conway whe 
joined the Central States secretaria 
staff last year as an assistant to Mis 
Williams will continue in that capacity 
It is also understood that Miss William: 
will act as secretary emeritus for some 
little time until Miss Greene become: 
familiar with her new duties. 


Quimby Pump Purchased 
By H. K. Porter Co. 


Purchase of Quimby Pump Co., with 
plants at Newark and New Brunswick 
N. J.. by H. K. Porter Co., Inc., Pitts 
burgh, has been announced by T. M 
Evans, president of the Pittsburgh firm 

Established before the turn of th 
-€entury, Quimby Pump Co. manufae 








tures a full line of pumps, includin 
screw, centrifugal and rotex types use 













WEINBERG & MCREE, Ine 


610 W. VAN BUREN ST. CHICAGO, ILLINOIS 
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in industry. The Quimby plants 
be operated as a division of H. 
Porter Co., Inc., manufacturer of indw 
trial locomotives and chemical proce 
ing equipment. 
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CARBIDE TOOL TRAINING COURSE 






URTHER | 


To help carbide users in war industries speed the training of 
new men, apprentices, and those being converted to carbide 
tool use in the metal working trades, Carboloy Company 
operates an instruction course at its Detroit plant for the 
training of carbide users’ key men. These men receive one 
week’s training in the fundamentals of design, brazing, 
application and maintenance of carbide tools, through actual 
shop practice, discussion periods, and training film show- 
ings. The men return to their own plants with a basic knowl- 
edge of carbide practice—and recommended procedure for 
training their own men, assisted, when desired, by our field 


engineers. 


During the two years in which this training course has 
operated, carbide users in 39 states and 3 allied countries 
have received this training. The course is operated without 
charge as a service to war industries. A similar service is 
available to cartridge case die users—to instruct in the 
finishing and servicing of carbide dies for drawing cartridge 


cases. 





CARBOLOY COMPANY, ING... 11157 £. 8 MiLE AVE., DETROIT, MICHIGAN 


Birmingham, Ala. 


mire 





Chicago ° 


% FIELD SERVICE 


Since the day cemented carbide 
was first introduced—as a new, 
strange, ‘‘revolutionary”’ tool mate- 
rial—Carboloy has maintained a 
large, active staff of experienced 
field engineers to assist users in all 
phases of carbide tool practice. As 
an example of the type of service 
these men render, in one year alone 
they trained more than 5,000 men 
in users’ plants in the correct 
methods of rapid carbide tool 
grinding. 


© SPECIALLY DEVELOPED 
GRINDING EQUIPMENT 


Special carbide grinding equipment 
developed by Carboloy Company in co- 
operation with machine builders, plus 
special rapid grinding technique, con- 
serves carbides, reduces down time on 
thousands of vital war jobs. (Cat. 
GT-141.) 


© NEW CHIP BREAKER 
GRINDER 


New!—Improved type of grinder for 
grinding chip breakers in carbide steel 
cutting tools, including roller turner 
tools. Sturdier, larger table, high and 
low speed table travel. Also adaptable to 
grinding precision boring tools and flat 
form tools. (Left.) 
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%& TRAINING FILMS 


To help in the gigantic task placed upon 
industry and government, of training new 
thousands of workers, a set of six carbide 
training films—as described below—was 
made available by Carboloy to industry last 
fall—to provide detailed training in all 
phases of carbide tool use. (Booklet GT-151.) 


Film—""WHAT IS CEMENTED CARBIDE?” 
Film—"DESIGNING CARBOLOY TOOLS” 
Film—""BRAZING CARBOLOY TOOLS” 
Film—"CHIP BREAKERS” 
Film—""GRINDING CARBOLOY TOOLS’ 


Film—""PUTTING CARBOLOY TOOLS TO 
work” 


%& RESEARCH AND 
DEVELOPMENT 


A special committee on research and de- 
velopment functions at Carboloy to con- 
stantly improve present methods and 
develop new methods, new materials for 
the future. The work of the men on this 
committee—headed by Dr. Zay Jeffries, 
metallurgist and Chairman of the 
Board of Directors of Carboloy Com- 
pany—has resulted in many out- 
standing contributions now helping to 
further speed war production through 
carbide usage. This committee will con- 
tinue its efforts to advance the art in the 
days of peace as well. 


%& INSTRUCTIONAL 
LITERATURE 


Each year Carboloy publishes comprehen- 
sive engineering bulletins covering latest 
carbide practice. Current booklets include 
D-113-R—finishing and servicing cartridge 
case dies—GT-133—carbide tool manual of 
design, brazing, grinding, application— 
GT-127—grinding carbide end cutting tools. 


Sole makers of the Carboloy brand of cemented carbides 


Cleveland e 


Los Angeles e 


Newark ° Philadelphia 


Canadian Distributor: Canadian General Electric Co., Ltd., Toronto, Canada 


BOLOY. 


ee i <> a AA ACAVRAIDV NDIITIC -« 


He ENGINEERING ARTIC 


Through frequent articles in tec’ 
magazines Carboloy engineers di 
nate information on current pha 
carbide use important to war ind 
Milling with carbides, machinin 
armor plate, renewing worn high 
steel tools, are a few of the man 
éects covered in the past 12 month 


These si 
films are 
available 
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% Columbian 


lumbian Vises 








well known throughout in- 
dustry for quality, perform- 
ance, strength and durabil- 
ity. Even with the neces- 
sary high priorities, Co- 


the call . . . because they 
give better service longer. 


Columbian Vises are sold only 
through distributors and backed by 
a sales policy which makes Colum- 
bian Vises profitable to handle. 4vmy-Navy "E” Award 








Vises are 





are getting 





for excellence awarded 


April 8, 1943 





THE COLUMBIAN VISE & MFG. CO. 


9025 BESSEMER 


AVENUE CLEVELAND, OHIO 


THE WORLDS LARGEST MAKERS OF VISES 














“Pilot’’ Glass Body 
Sight Feed Oil 
Cup 





‘Automatic’ Spring 
Compression Grease 
Cup 


SIGHT FEED 
LUBRICATORS 
PLAIN LUBRICATORS 
— + aig 


on ¢c 
PLURAL OILERS 


OILING DEVICES 
AIR COCKS, ETC. 





ESSEX pevices 
.... INDUSTRY RELIES 


ON THE DISTRIBUTOR 
FOR THIS AID 


% ESSEX Lubricating Devices are 
truly “indispensable today in 
guarding war production. Ma- 
chinery and equipment of all kinds 
are taking terrific punishment— 
some running 24 hours a day. The 
Distributor can help his customers 
to keep equipment in good op- 
erating condition — giving con- 
stant, uninterrupted service — he “Cyclone” 
can recommend and supply the — 
proper ESSEX unit for every class 
of service to help war production. 
te ESSEX products have a long 
established record for keeping 
equipment operating and produc- 
ing profitably and economically. 
They are backed by more than 40 
years’ of good sound, practical 
manufacturing experience. Deliv- 
eries are good. 


ESSEX 
BRASS CORPORATION 


2000-2006 FRANKLIN STREET “Plural” Four Feed Oller 











Detroit, Michigan (Available 2 to 12 feeds) 











178 


MILL SUPPLIES ¢ JULY, 1943 


New Plastic Unites 
Metal, Wood, Plastic 


A new cementing process, using a 
new plastic, was announced last month 
at the opening in Akron of a new re- 
search laboratory of the Goodyear Tire 
& Rubber Co. It is a development of 
Goodyear and Chrysler Motors Corpo- 
ration. 

Composition of the new plastic is a 
military secret but it was revealed that 
it is in use in war production on the 
West coast and in Chrysler shops in 
Detroit. It is entirely synthetic, almost 
coal-black liquid, sprayed or painted 
on the surfaces to be joined. Joining is 
done under heat and pressure. The 
heat is mild enough not to burn wood, 
but the pressure requires a machine. 
The two parts have to be held together 
for 15 minutes while the cementing 
material dries. 

For fastening metal to metal. the 
plastic is formed into a thin black tape, 
the thickness of a typewriter ribbon, 
and twice as broad. This is laid be- 
tween the surfaces and makes a bond 
as wide as the ribbon. 

The new plastic bonds wood to metal, 
or to wood, and plastic to metal or 
wood and all three to any of the others. 
The cement resists corrosion and as 
far as is known is permanent. 


Purchasing Agents Hear 
Talk on CMP Reg. 4 


“While it may be only natural to 
damn the WPB for any new rule which 
restricts the normal function of our 
business, it must be remembered that 
we cannot successfully prosecute a 
war without such restrictions on the 
use of so vital a material as steel,” 
Thomas Z. Hayward of Joseph T. Ryer- 
son & Son, Chicago, pointed out when 
he spoke at the national Association of 
Purchasing Agents convention and war 
conference in New York. 

Mr. Hayward discussed CMP Reg- 
ulation 4, explaining the restrictions 
steel warehouses must operate under 
and how they affect customers. He 
pointed out that Reg. 4 is a complete 
rulebook governing procedures which 
must be followed by warehouses in mar- 
keting controlled materials under CMP. 

CMP No. 4, Mr. Hayward said, “ef- 
fects two major changes as follows: 

“1. It eliminates a great deal of red 
tape as far as the small users of steel 
are concerned, by making it unneces- 
sary for them to obtain priority as- 
sistance every time they need a piece 
of steel. 

“2. Warehouses are relieved of the 
necessity of policing every sale because 
if the sale is now made pursuant to 
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CMP No. 4, the right of the purchaser 
legally to use such steel for a specified 


purpose is the purchaser’s responsibil- DEMING 
ity. Prior to CMP and under many of | 





















isa the M orders, warehouses as well as 
onth other persons were restricted to from | LA e@ 
; re. making shipments unless they obtained | ae 
Tire evidence that material would not be | 
t of used in violation of such restrictions. | . 
T PO- While some of these restrictions are | 
still in effect. CMP does remove some | FOR INDUSTRIAL DISTRIBUTORS 
is a of the burden from the warehouse from | 
that policing sales and transfers responsi- oo 
the bility to the purchaser. It is the respon- eT: 
sin sibility of the purchaser not to use 
nost material if restricted by any order of 
nted the WPB.” 
iz is Mr. Hayward warned his audience 
The against “beating the gun” on a report 
ood, or rumor of an impending change in 
line, any regulation. 
ther “The WPB. like many of us, has 
ting made mistakes, but they are always 
willing to and anxious to rectify any 
the restriction which could be proved un- 
ape, necessary and did not accomplish the 
bon, purpose intended. However, regardless 
he- of how foolish or unnecessary we may 
vond regard any restriction or regulation un- me 
til such rule or regulation has been off- eypes of OS 
etal, cially revoked or modified by the WPB. euils of conse 
| or “Don’t change your procedure be- a 
ers, cause of some rumor or even on in- 
| as formation from a field office that such 


ot 
f owners of one 

re many of the 
¢ indus 


and such a change will be made until 
the change is actually made officially. 
r To do so can only cause you unneces- 
sary difficulties. | know because I speak 
from experience and because every time 
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we have tried to ‘jump the gun’ some- wp 0 soe e 

| to thing happened between the time the 
hich change was first proposed and the time G 
our it was officially released.” 
that 
. a . 
the ° a" ° 
el” This miniature reproduction of a full page 
“_ Deming advertisement in leading industrial 
men 
n of publications is another ‘‘sample” of Deming 
jar e 
“AD-ACTION”,. 
Reg- . . 7 
toes The advertisement offers factual information to 
a | war production plants on the complete line of 

e | 
ete Deming Sump Pumps which are required in a 
hich . ‘ i P . 
mar- wide diversity of industries. 

| 

MP. 
Hof. | If your supply of Bulletin 4603 featuring these 
al | pumps is exhausted, we suggest that you write 
steel us for more. Your request will receive prompt 
Ces Manufacturers Rubber & Supply Co. gen- | - 

as- eral office is practically all feminine. Ex- attention. 
iece ceptions are: in this Akron house Charles | 


Elliott (left, rear) who handles company’s THE DEMING COMPANY e SALEM, OHIO 


the Purchasing and W. A. Rice (right, rear) | 
ause who is in charge-of the firm's perpetual 
t to inventory system. 
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| Distributor Finds OPA 
_Job Absorbing Task 


Alvin J. Williams is finding his “poy 


CALDER DRESSERS and CUTTERS atiesieamae 


for All Grinding Wheels teen western Pennsylvania counties a 


all absorbing task. Selected for the 

post because of his experience and pos, 

. * *% tion as vice-president and general map. 
: ager of Chandler-Boyd Co., Pittshurgh 

All Calder Dressers have hard- industrial supply houses. he is putting The 





ened steel, threaded-in pin the knowle dge of the various phases 9 a 
: ’ . industrial activity which come under th 
bushings. Threaded in the direc- | QPA scope to good use in the distrie, = 

" 


tion of rotation. Cannot come He spends a major part of each day in 
the district office, meeting with indivi} ™* 
uals and groups from the many indus 
Your customers will like this | trial enterprises who need assistance jp 
feature! interpreting the many regulations. Aj W 
the same time, he maintains activ 
supervision over the efforts of th Al 
Chandler-Boyd organization in serving 


out. Easily replaced when worn. 





All Calder cutters are correctly heat treated 


: the war industries. ' 

and tempered to Rockwell C-58 in accurately Mr. Williams is a native of Pittsburg § P* 
controlled electric furnaces. This gives them and a graduate of Washington-Jeffersm os 
; ; , College. He was associated with th " 

long life and uniformity. for 


Mellon National Bank before joining H 

Full line of Dressers and Cutters for Regular the National Tube Co. He left Ne : a 

and High Speed Wheels of all sizes. tional Tube in 1922 to join Chandle.§ '"® 

Welte tor canuples enihapelace. Boyd and was appointed vice-president 

and general manager in 1925, the pos 

| which he still actively retains in addi- 
tion to his OPA duties. 





Sales Manager Named 
By R. M. Hollingshead 





George F. Davis has been appointed 2 
sales manager of the industrial divi'§ # 
sion of R. M. Hollingshead Corpora- 
tion, Camden, N. J. Previously he was 
an account executive with the Aitkin 
Kynett Co., Philadelphia, where he§ ™ 
handled the Hollingshead account. Bef © 
fore entering the advertising agency— %™ 
business, Mr. Davis was with the Cur§ ! 
tis Publishing Co. 






Fortunately, we can still supply you 
with the convenient PACKAGED plain 
shim stock items here listed, upon 





fu 

receipt of your properly certified ‘ i a 
orders. ® We also can furnish Lami- ak nents be 
num shim stock in the standard slot—~and cut it off! 
6 x 36-inch sheets and 2 x 9-inch 
strips; in a full range of overall and ECONOMY CARTON th 
lamination thicknesses; all-lamina- $ im: 
ted or partly solid construction, comes Gesortment of most- ha 
@ Plain shim stock in bulk, however needed sizes of thin precision sh 
—either brass or steel — is not cur- shim stock. Brass or steel. | 
rently available. Saves your customer lime and 

KIT NO. 99 trouble .. . prevents waste, N 
Dispensing Rack FREE with this wrinkling, shim stock damage. B 
assortment —containing 5 rolls of 
precision brass or steel shim stock 6X 100-INCH ROLLS - : 
(.001 to .010 inch thicknesses), each of precision brass or steel shim Y 


stock . . . each in smaller) Valves on their way to the shipping room § 4, 
handy slotted carton. Thick- of the Jenkins Bros. plant, Bridgeport § 4{ 
nesses from .001 to .015 inch. Conn., where they will be earmarked fof j, 

the Navy for use in fighting and carg@g y 


LAMINATED SHIM COMPANY ships. More than 80 per cent of the valve - 


packed in slotted carton. ‘Also three 
assorted 2x9-inch strips of Laminum 
shim stock (.002 inch laminations). 








INCORPORATED shipments are marked “USN”, according} 4; 
in 58 Union Street * Glenbrook, Conn. | to Bernard Lee. vice-president in charge} }, 
. — - | of manufacturing. at 
18C MILL SUPPLIES ¢ JULY, 1943 
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TRE WHITE TOOL 


SUPPL 





The front of the White Tool & Supply 
Co.'s new home has two. entrances. 
In the old establishment incoming and 
outgoing shipments were all handled 
through the front entrance. The new 
quarters have a shipping dock in the 
rear. 


White Tool’s New Home 
Allows for Future Growth 


While providing ample room for 
present operations, the new home of 
the White Tool & Supply Co., 1235-39 
West Sixth St., also has plenty of space 
for post war expansion, according to 
H. C. Ellsworth, president. The build- 
ing is six stories high and has 52,000- 
sq. ft. of floor space. 

Mr. Ellsworth credits the lack of con- 





The new office of the White Tool & Supply 
Co., is light, cool and airy. H.C. Ellsworth 
and W. J. Christman can be seen con- 
ferring near the windows. 


fusion in moving to the night and 
weekend work put in by W. J. Christ- 
man, secretary, and his crew of helpers. 

Plans are being made for improving 
the property with particular regard to 
installing new equipment for speedy 
handling of incoming and outgoing 
shipments. 


Namco Items Now Made 
By Babbitt Specialties 


Babbitt Industrial Specialties Co., New 
York and New Bedford, has taken over, 
through merger the development. man- 
ufacture and sale of the industrial seal- 
ing compounds formerly made by 
Namco, Inc., Nutley, N. J. The com- 
pounds are now known as Babbitt Plas- 
tic Sealants, and manufacturing has 
been transferred to the Babbitt plant 
at New Bedford, Mass. 








TO DISTRIBUTORS 
Regulation M-293 


“Critical Common Components" 


Orders to manufacturers for 





bs 





TACKLE BLOCKS CLIPS 


ES == DO 


TURNBUCKLES 
SHACKLES THIMBLES SOCKETS 


—must be accompanied by form 
PD-867, approved by W.P.B. at 
Washington. 


Modest runs of these items are again possi- 
ble, and stocks will be available as rapidly 


as production runs can be made. 





THE UPSON-WALTON CO. 





CLEVELAND ESTABLISHED 1871 on, n ne) 
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You can get QUICK DELIVERY on 


SAFETY - ENGINEERED 
PRECISION - BUILT 
SHOP -TESTED 





BOICE-CRANE POWER TOOLS 


ATTENTION... REPUTABLE MILL SUPPLY AND MACHINERY DEALERS! 


* Boice-Crane offers dealer openings in these defense areas: 


Consider the advantages of the BOICE-CRANE No. 2500 10” TILTING-ARBOR SAW 


@ Tilting the blade instead of the table eliminates the awkward, slow, 
formerly hazardous method of sawing bevel cuts, and permits more 
accurate and smoother cutting. Wide “working zone’ in front of blade 
makes cross-cutting of 13” wide stock easy. 555” table space behind he 
blade affords plenty of outfeed support. 4 
One-knob lightning-fast fence control with automatic rear fence 
locking finger, operated from front, aligns fence as it micro-sets, and 
eliminates the necessity of reaching over the blade. Secure and accurate 
alignment obtained on first lock-up. 
fat Patented “‘Auto-set”’ screw stops tilt of 
~ blade exactly at 45 and 90°. Degree dial for 








































| Production Awards 
Harper Co. Gets Star 
For Army-Navy Flag 





Akron Denver Jacksonville Trenton Richmond, Va. »Navy “Fk” g wi 
Erie, Pa. Peoria, Ill. South Bend Springfield, Mass. The Army Navy E flag th = 
Canton Ft. Wayne Rockford Wilmington Youngstown, O. star. for continued excellence in war 
A real opportunity. Cash in on the demand tor this complete line of nationally known, widely advertised >t} rae » > 
light machines. Phone or wire for details. | produc tion, was awarded to the H. M. 


Harper Company. Chicago, June 7. ... 
Admiral A. M. Charlton. U. S. N. made 
the presentation and Mr. H. M. Harper, 
president, accepted on behalf of the 
employees. 

Said Admiral Charlton: “Recently | 
have been in charge of rehabilitating 
some of the war ships sunk at Pearl 














culties “calipaal” sean. | Harbor. I am glad to tell you those J jam 
Safety guard approved by State Industrial | ships are again in service and they are ve 
Safety Commissions. | : ~~ e 
Exclusive V-belt drive keeps motor vibra- | better than they were before Dec. 7, spec 
tion ae teen saw arbor. No motor 1941. In our rebuilding program, we | yoy 
= . ——_ have used great quantities of Harper J p,, 
BOICE-CRANE “’GAP-BED” LATHE 50% more face plate turning capacity | non-rusting bolts, nuts, screws and pres 
than straight-bed type. Handles heavy work with great accuracy. washers. One might say that what safety Tar 
pins are to the girls and zippers to the S 
FOR FREE BOICE-CRANE COMPANY * 939 Central Ave., Toledo, Ohio men, Harper fastenings are to the Y 
48-PAGE ae Navy.” Ar 
CATALOG T 
USE THIS = Skilsaw Receives 
COUPON exc 
any Army-Navy Award add 
a a a 
THICKNESS PLANERS * TAPPING MACHINES | Skilsaw, Inc., Chicago, last month m 
SAW JOINTERS «+ DRILL PRESSES + BELT SANDERS | received the Army-Navy E “in recogni- ' 
SPINDLE SANDERS »* BAND SAWS «+ SPINDLE SHAPERS | tion of high achievement in the pro- Cor 
duction of war equipment.” The award the 
} was made by General Charles Keller plo 
? ee lL. 9 | and accepted by Bolton Sullivan, Skil- Cor 
You \| mena No Come-Bac S | saw president. Fred Hedemark ac: the 
| cepted the pins in behalf of the em- , 
I Kn 
with Fairbanks Trucks | Plopees nur 
? ae wel 
| Receives Maritime Star in 
| Wickwire Spencer Steel Co., has re — —— 
j | ceived its first gold star from the Mari- 
Selling goods is only half the story.] | time Commission for the firm’s Palmer, 
Selling goods that stay sold and do not Mass., wire rope plant. The plant re 
6 ” ceived the Maritime “M” last October. 
involve you in any “kicks” is most im- 
portant, because it is the half upon which 
you must depend for a permanent business in 
your other lines as well. 
Fairbanks Hand and Platform Trucks invari- 
ably deliver the goods. They make friends and 
keep them. 
For over 50 years the name “Fairbanks” has 
stood for guaranteed satisfaction. 
Write for catalog No. 50 and distributors prices. 
THE FAIRBANKS COMPANY 
. 393 Lafayette St., New York, N. Y. 
Boston, Mass., Pittsburgh, Pa. Hon 
abs 
* P * A T F 6) R'M : John H. Davis Jr., president of Alloy Steel tor 
; Products Co., Linden, N. J., manufacturers § “e 
HAND an | ,}| Of stainless steel valves and fittings, ac Pull 
3S Gee (kee Ge cepts the Army-Navy E Flag which was “9 
) . 





awarded to his firm on June 17. 
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James Coombe, president of The Wm. Pow- | 
ell Co., Cincinnati, made the acceptance | 
speech when the firm received the Army- | 
Navy E flag for outstanding production. | 
Rear Admiral H. G. Taylor made the 
presentation. 


i. a 

arper 
and 

safety zt = 
th . - 

* the | Sylvania Receives 

Army-Navy Star 


The Army-Navy award for continued 
excellence of production—a white star 
added to the “E” flag—was presented 
to the Emporium plants of Sylvania 
Electric Products Inc. June 22. J 

An 18-year-old Marine Corps hero, Sasser bs aN , : 
Pf 7 Corporal Paul Beiswenger, spoke at a 
award the outdoor ceremony for which em- te 99 
re ployes briefly recessed from their work. | BLUE DEVIL 


a Corporal Beiswenger fought through 





nonth 
cogni- 


a the battles of Tanaru River and Bloody SOCKET SCREWS 
e . : 


Knoll on Guadalacanal and survived in- J 

numerable bombings and shellings, as HE innumerable small 
well as a forced landing of a plane in 
the Pacific 300 miles from land. 


screw products that go into 
the manufacturing of war pro- 
duction equipment are just as 
important to Victory as are 
the planes, ships, tanks, and 
guns in which they are used. 
Therefore, it behooves manu- 


facturers to be particular 





| about their screw products— 


@ We are cooperating in every way to fill 
this is the reason why the the need and our promise to American 


” "” i ki ss 
demand for BLUE DEVIL industry is tha: we are making . BLUE 
DEVIL” Screw Products just as precisely 
products is increasing with _ inspecting them just as carefully selecting 
our metals and heat treating as properly 


the constantly growing heavy as ever. They will be uniform they will 


production of vital materials. >¢ © perfect fit—they'll always do a right 
job. Our Distributors can, by making use 





Honored for 22 years of service without 
absenteeism, Anthony Jacobi, forge opera- 
yy Steel tor of Plomb Tool Co., Los Angeles, receives | 
xcturers § ‘he first Army-Navy E pin from William 


} ' 
gs, ac Fulton, works manager, ct ceremonies i y l 
ch was | ™orking the presentation of the E flag to | i i 


the company. 
4445 N. KNOX AVE. 


of our recently enlarged facilities serve 
their customers well. 


DEW COMI 


CHICAGO, ILL. 
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The Saferw 


ES UV B&B PAT OFF 


SYSTEM... 


CUTS LOST PRODUCTION 
(BECAUSE OF BELT FAILURE) 





Today is no time to sacrifice pro- 
ductive capacity because of belt 
failure . . . stress the use of the 
SAFETY SYSTEM and do your part 
in keeping war output at a peak. 
The Safety Portable Belt Lacer takes 
belts up to 6" in width, and has 
ribbed jaws, which means that each 
rib contacts only one hook, and 
sinks it easily below the surface of 










the belt. Safety Belt Hooks come , 
in numerous sizes ... there's a set ' : : ing 4 
TO A M l N I M U M! for every size belt. A letter to us ae yew demeneeten om wes @ long 
today will bring complete details subject of a recent Isaacson blotter, Th 
on how you can supply these hooks Charles Isaacson, standing beside the car, he a 
The SAFETY BELT LACER and lacers to your customers, so as is now in service at the Naval Training ener 
: keep their belts on the job. School, Farragut, Idaho. P : 
Write! lems 
roun 
plus SAFETY BELT HOOKS! = 
a fl Poetry Test Proves soa 
a 2 P 
an Value of Blotters In 
' indin 
3.4 The response obtained by the L. G. § chan 
Isaacson Co., Aberdeen, Wash., to a shay 
test of the value of sending out blotters upw 
to customers has resulted in officials | eed 
5 continuing the practice. cove 
The firm has been sending out the § or s 
blotters to 250 mills and fisheries in the 


Gray’s Harbor district twice a month, 
Once a month Skilsaws and drills are 
featured on the “pretty girl” blotters, 

The test of their effectiveness con- 








sisted of a note sent to the list receiy- in 

SAFETY BELT-LACER CO., TOLEDO, OHIO ing the blotters. The note: od 
O those who, month on weary month Eas 

a a ee _ ennaoee Receive our blotters more than one-th— § for: 
The nine varieties of girls We: 

(Oh, more) such lovely curves and — Sea 

curls! T 


1943 
Strength 


What would you do if we should stop § is 
Wouldn’t you think we had gone flop? — Ma: 


New Book Published on con 
Machine Shop Operations | , 


By actual count, 293 machine shop § ™! 
jobs are described and illustrated in fas 
the new 867-page book just published : 
by the American Technical Society on 
“Machine Shop Operations.” Compiled 
by J. W. Barritt. former supervisor of 
apprentices at Westinghouse, and E. 
T. Larson, sales engineer of Norton Co., 
the book serves as a practical text for 
learning or re-learning the common 
metal-cutting operations. 


Flexible Shafts 


AND 


Machines 
Thirty-Eighth Year 
High Quality 
Machines 


It Pays to buy 
Good Tools. 


SEND FOR CATALOG NO. 28 


mec— * H.P. 


= 


Type 
MPS—"'/3 H.P. 




















Direct Drive Chapter headings are measuring 

‘athe iv - tools, bench work, layout work, drill 

press, the lathe, shaper, planer, hori- 

MORE i zontal boring mill, vertical boring mill, 

GET the slotter, milling machine, floor work, 

MORE and grinding. Each chapter is then 

broken down into illustrated explana- 

tions of specific operations and the use 

R.A of specific tools. Accessory tools em- 

ployed at each job are listed. At the 
end of each chapter is a quiz. Atl 
N. A. Strand and Company The book is published by the Amer | w, 
5001-5009 NO. WOLCOTT AVE. CHICAGO 40, ILLINOIS | | ican Technical Society, Drexel Ave. at J sa 
58th St., Chicago. Price, $6. is 
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Portland Distributor 
Designs Seed Re-cleaner 


The J. J. Ross Mill Furnishing Co.. 
Portland, Ore., distributor of supplies 


and equipment for flour and feed mills. 
has designed and is manufacturing an 
endless belt seed re-cleaner to separate 
yarious kinds of seeds and grains hav- 
ing a combination of round seeds witi 
long or flat ones or impurities. 

The principle, it was explained, may 
be applied in various other industrial 
operations where there are similar prob- 
lems. It is based on the inability of a 
round object to move along with other 
objects when they are traveling together 
up an inclined belt conveyor. 

In the machine the pitch of eight 
individual up-travel belts can be 
changed to the point where the round 
shaped seeds will roll away from the 
upward conveyed mixture. The round 
seeds run back down the belt to a re- 
covery hopper, to be spouted to a bin 
or sacked, 


Thermacote To Establish 
New Eastern Plant 


The Thermacote Co. of Los Angeles, 
will shortly establish an eastern plant 
under the supervision of Eric Hall. 
East Coast manager. Mr. Hall was 
formerly merchandise manager of the 
Westinghouse Electric Supply Co. at 
Seattle, Wash. 

The product of the 
is a transparent plastic for 
Mazda lamps. to prolong life 
adverse conditions, 


Co. 
coating 

under 
and for coating the 
glass lenses of welders’ helmets. The 
coating prevents the molten metal from 
sticking to the glass. 

A dipping plant will be established 
in the East in order to give distributors 
faster and more efficient service. 


Thermacote 


Tom Donegan, right, vice-president of the 


Atlas Packing & Rubber Co., Seattle, 
Wash., has been an_ industrial supply 
salesman since 1900. C. E. Barduhn, left, 
is treasurer of the company. 








Below: Standard Model—capacity, 
up to 130 gals. per hour—pressure 
30 Ibs. p.s.i. 


Right: Model H-10-A Centrifugal 
—<copacity, up to 1000 gals. per 
hour, 


HOW TO 
INCREASE PRODUCTION 
SAVE TIME and TOOLS with 


GRAY-MILLS Ponible 
COOLANT SYSTEMS 


Here is the simple, economical way 
to equip machines to use coolants—to 
help them produce more and better 
work — faster! Gray-Mills Systems 
have increased the efficiency of hun- 
dreds of machines on operations like 
drilling, milling, sawing, grinding, hon- 
ing, tapping, threading and cutting. 
They are quickly and easily set up to 
operate either as a permanent or tem- 
porary part of a tool. Sturdily built 
Gray-Mills Systems are available in 


i 
Right: Heavy duty 


Right: Two Sunnen 
served by ‘‘A’’ 
with Flo-Boc-Pans. 


PROMPT 
SHIPMENTS 





ot x Above 
chine and “A” 
Coolant System. 


. 5 types for most 


55 gal. containers — immediate de- 
livery from your distributor or our 









plant. 


/LLS\ 


GRAY-MILLS CO. 





SHOW THE PLANTS YOU SERVE 


“an 
Series Model—capacity, 
up to 165 gals. per hour 
—pressure 50 Ibs. p.s.i. 


Hones, 
Series Model, 


Abrasive Finishing Ma- 
Series Model 


Use FLO-BAC COOLANTS : 


t Camplets Portable. 
, COOLANT SYSTEMS 


209 W. Ontario St., Chicago 


eek te 


both gear and centrifugal types with 
capacities from 50 to 1,000-gal. per 
hour—controlled flow. Prices range 
from $39.50 to $189.50. 

To modernize older machines—equip 
small, large or special tools for greater 
efficiency—or have a “standby” and§ 
“clean out” system, there is a Gray- 
Mills for the job. 

If you don’t have full details of the 
advantages Gray-Mills Systems offer, 
write for them. 


Right: 4 
Spindle Drill 
Press, with 
ees **R 
System. 


requirements—10 ond 








‘Copecities 30 50 to 1000 G.P.M. 
Pressures 8 to 150 Ibs. 
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KK 


Where Women are Employed in Industry 


> CURTIS AIR HOISTS 
Make Lifting Easy 
Reduce Fatigue 


* Where your customers are employing 
more women in their plants, they can con- 
vert most manual lifting operations, make 
tough jobs easy, and speed up output with 
Curtis Air Hoists. Many jobs formerly 
handled by men can be accomplished 
quickly and easily by women using Curtis 
equipment. 
Curtis Air Hoists provide these 
important advantages: 


® Smooth, fast, accurate control of loads 

® Low first cost — lowest operating expense 

® Light weight — pendang, bracketed, or rope com- 
pounded types 

© Immunity to abuse or overloads 

® One-man or woman operation — finger-tip control 

® Do not require skilled labor 


By using Curtis Air Hoists, production 
can be speeded up and skilled labor released 


for other jobs. 
CONSERVE METALS — BUY WAR BONDS 


CURTIS PNEUMATIC MACHINERY DIVISION 
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SELL Power Drives That 
Meet Today’s Peak Demands 


SELL MORSE 
CHAIN DRIVES 





stributor who is prepared to meet today’s | 
for efficient, : ower transmission 


ready acceptance among customers and prospects alike. — 
i Morte Silent and Roller Chain Orives plus Aiexthle coup: 


Ss you are well to fulfill 
power drive requirements of — 

KF customers regardless of size or 
of installation. It pays you two 

‘te have the Morse Franchise— 


aie 
HAIN 


402 41-148; 


fi 
MORSE positive DRIVES 


< 
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Army Air Force to Use 
More Pliofilm 


Expanding its use of Goodyear’s Plio. 
film to airplane engine “spares” in ad. 
dition to its current use on new engines 
the U. S. Army Air Forces has placed 
the largest order ever received for the 
transparent moisture-proof wrapping 
material. 

Goodyear officials said the new order 
will provide sufficient Pliofilm for wrap 
ping thousands of engines over a pe 
riod of nearly a year at air bases and 
depots in many parts of this county 
and abroad. 

As a general rule, several airplane 
engines are maintained on the ground 
as “spares” for each engine actually ip 
service in the air. The new Pliofilm en 
velopes ordered by the Air Corps wil 


be used to protect the “spares” after 
being re-conditioned or rebuilt ané 


while they are awaiting their turns for 
service. 





Being thermoplastic, the Pliofilm is 
sealed by heat around each engine after 
excess air inside has been withdraw 
and the remaining air dehydrated with 
moisture-absorbent chemical installed 
around the engine itself. 

The Pliofilm being used for airplan 
engine envelopes is of an especially de 
signed thickness for this purpose, made 
by laminating two lighter gauges o 
film of a type developed to furnish 
maximum resistance to moisture vapor 
as well as to increase its strength. Up 
to large tears, however, occasional 
punctures are easily and quickly re 
paired by sealing the torn edges to 
gether with heat, forming a strong ait 
tight welded bond. 


Advantages of Home Made 
Wire Rope Slings Cited 


Many who have heavy loads to handk 
prefer to make their own slings, using 
wire rope clips to make fastenings, the 
American Hoist & Derrick Co., pointed 
out in its publication, The Crosby 
Clippers. 

Spliced slings and slings made up 
with sockets of various types are very 
commonly used and they may present & 
smoother appearance than a clipped 
sling. There is something, however, 
about a splice or a socket that literal 
minded people shy away from. Both 
types of fastenings require experts t 
make them properly and the man who 
buys a spliced sling or a socketed sling 
has no way of telling how expert the 
man was who made it, or whether he 
really had his mind on his work when 
he did it, or did the job absent-mindedly 
while mooning about his gal Sal. 

With clips and wire rope from your 
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> 
- heavy duty slings that leave nothing to 

faith or hope. If the rope is new and 
. «.. Bthe clips are put on »roperly you know 
S Plo exactly what to e.pect from the sling. 


in ad. The only thing that might affect the eff- 
EME E ciency of such a sling is the usual re- 
Paced duction of the rope diameter under re- 
for the peated heavy lifts, which naturally 
rapping might impair the grip of the clips; but 
as all the clips are out in the open and 
N order you can see just exactly how well they 
C Wrap 8 are gripping the rope you can make the 
F & POR necessary adjustments in a few minutes 
ses and and then you have a sling that you 
country § know is in fit shape to handle your load. 
; It is. of course, common practice to give 
irplam& wire rope clips a tightening after the 
grou B rope has been subjected to strain. be- 
ally inf cause rope diameter always shrinks 
film en somewhat after initial loads have been 
Ps wil applied. 
” 
after A socketed sling may look perfectly 
It and all right and yet be far from right, be- 
ns for cause you cannot see the crystallization 
that may have taken place where the 
film is wires emerge from the zinc, due to whip- 
1e after B ping about and bending in service. Nor 
hdraw§ can anyone tell how thoroughly the zinc 
»d_ with ® has flowed in around the wire and filled 
stalled the socket with solid metal. 
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Your customers will be interested in this useful member of the “Ameri- 
can Swiss” Swiss-pattern file family. Its triangular section, with one 
side wider than the other two, and double cut all over, makes it a “can” 
file for narrow flat surfaces as well as for a greater variety of acute 






Aade 
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handk angles than any other triangular file, and also for corners, notches and 
, using grooves. 
zs, the 
ee Besides, like all other “American Swiss” c 8 E E 
Crosby Swiss-Pattern Files, it is a “can” file for 

fast work because of its clean, sharp, CATALOG 
ide up | long-wearing teeth: and for accurate Sih aie 
ss be | work because of the uniform hardness pancacine 
i 7 ped ‘ of each file throughout its entire length. q 
acl DAVID MAC GREGOR 
literal | American Swiss File & Tool Co., Elizabeth, N. J. 

Both David MacGregor has been appointed | 
ASK FOR THEM BY NAME 


erts tof Chief Engineer of The Edward Valve | 
in whof & Mfg. Co., Inc., East Chicago, Ind., | 
d sling§ with which company he has been as- 
art the§ sociated in various engineering capaci- 
her he ties since 1925. 

; when Mr. MacGregor was educated in 
ndedlyf Scotland and took additional engineer- 
ing work at the Illinois Institute of 
n your} Technology and Purdue University. 
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“LITTLE THINGS THAT 
BIG WARS" 





Write for Bulletin MS-73 and prices 
PROMPT DELIVERY 


Priority Certification Must Accon 
Deal 


pany Orders, 


ealers: Write for Dealership I’lan. 


@ A big bomber or tank is just an assembly of thousands of small parts, but each is vitally 


important in itself. 


The Rousselle Adjustable Spacer is a little thing—but by saving time for your milling 
machine set-up men it can do its part in saving hours and hours of production time every 


month. 


It slips onto the arbor between conventional spacers. A twirl of the wr 


ist expands the 


Rousselle to the required setting, and the inner ring locks it securely. Thus tedious and time- 
eating spacer grinding is eliminated. Plain .00! graduations make accurate re-setting easy. 


Rousselle Spacers fit all standard arbor diameters from 34-inch to 4-inch bore. Precision to 


001 inch is guaranteed. 


DAVID J.ROSS COMPANY 


BENTON HARBOR, MICHIGAN 





Every plant in your territory 
needs this war-time necessity 





For 45 years, industrial plants all over the country 
have been using SMOOTH-ON No. 1 to seal cracks and 


stop leaks in apparatus and pipe lines, and to tighten 


loose parts of machinery and fixiures. SMOOTH-( 


become a recognized repair necessity, and today . . 


YN has 
. be- 


cause of the greatly increased use and wear of equipment 


SMOOTH-ON is more necessary than ever before. 


Be sure to bring SMOOTH-ON to the attention of your 
customers as a means of avoiding lengthy interruptions 


to production by speeding up many _ repair 


SMOOTH-ON repairs do 1 








the use of heat, and are depe 
and lasting. 


Tell Your Customers 





570 Communipaw Ave., Jersey 


jobs. 


Oo. re- 


quire dismantling of apparatus or 


ndable 


Do it with SMOOTH-O 


Smooth-On Mfg. Co., Dept. 25 


City. N. J. 
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Military Production 
Expanding Rapidly 


Military production, exclusive of air- 
craft, is increasing at the rate of $100, 
000,000 a month, and is expected to 
total $21,000,000.000 for the full year 
1943, Maj. Gen. Lucius D. Clay, Diree- 
tor of Materiel, Army Service Forces, 
stated in a commencement address at 
the Valley Forge Military Academy, 
Wayne, Pa. 

General Clay pointed out that sched- 
uled production exceeded $1,600,000,- 
000 for the month of May alone, and 
that the current rate is meeting the ex- 
pressed requirements of the United Na- 
tions and the operational needs of the 
United States forces. He added, how- 
ever, that American troops in training 
are not yet fully equipped, and will not 
be until 1944. 

Comparing current production with 
World War totals, General Clay said 
that the number of machine guns now 
being produced each month is more 
than triple the monthly maximum of 
22.000 for machine guns of correspond- 
ing caliber produced here for the 
United States and the Allies in 1918. 

General Clay said that the demand 
for huge quantities of materials and 
supplies will continue, because of ever- 
increasing operational demands from 
the combat areas. Nevertheless, he em- 
phasized, quantity of output has not 
been obtained at the expense of quality. 

“By and large.” he told the gradu- 
ates, “our troops are equipped with 
superior or equal weapons to those 
possessed by the enemy, and only in a 
few instances have our weapons proved 
inferior in any respect. These instances 
have been, or are being, corrected, with 
rapidity, and the American Army which 
fights this war is the best equipped 
army in the world.” 


Closer Scrutiny of 
Questionnaires is Urged 


Corrective measures regarding the 
issuance by Federal agencies of un- 
authorized questionnaires, the existence 
of which are imposing an unwarranted 
burden on American business, were 
reiterated by the Advisory Committee 
on Government Questionnaires, with the 
concurrence of the Bureau of the Bud- 
get. 

With a few exceptions requests for 
information, as defined by law, are sub- 
ject to the review of the Bureau of the 
Budget and may not be issued by a 
Federal agency unless authorized by 
the Bureau. The Advisory Committee, 
concerned with the circulation of ques- 
tionnaires that have not been so auth- 
orized, advised businessmen to exercise 


| more caution about report forms that 
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Torpedo Electric Hoist. 
Capacities 250-, 500- 
and 1000-lbs.; hook, 
bolt or trolley suspen- 
sion. 


pacities '4, '/2, |, 
and 2 tons. 


TO MEET TODAYS CONDITIONS ~— 
| CONCO HANDLING EQUIPMENT 





Differential Hoist. Ca- 


selling, low-cost hoist. 


* These rugged, easy - handling 
hoists help solve many problems 
presented by women workers. 
And they bear a name associated 
for 25 years with quality cranes, 
hoists and trolleys. Secure com- 
plete information on this equip- 
ment; then recommend it with 
confidence. 








1-Beam Trolley. In four 


Spur Gear Hoist. High 


models, plain or speed, high quality. In 
geared types in ca- capacities ranging 
pacities from 4 from '% through 20 
through 10 tons. tons, 


ENGINEERING WORKS 


Division of H. D. Conkey & Co., DIVISION ST., MENDOTA, ILL. 






Dependable, 
streamlined, storm- 
proof, long-burning—the one 
lantern that has everything. 
Military requirements have first 
call, but we are striving to meet 
essential civilian demands. Please 


anticipate yourneeds wellin advance. 

















Embury Mfg. Co.,Warsaw, N.Y. 


CHICAGO 


EXPANSION NUTS 
The 


Machine 


Dependable 
Screw Anchors 


For machine screw or machine bolt 

anchors, it will pay you to specify 

Chicago Expansion Nuts. These de 

pendable anchoring devices offer 

the following advantages 

1. Quickly installed—a few ham- 
mer taps set them. 


2. Work can be easily dismantled. 


- No part of the anchor projects 
after removal from floor or 


wall. 
4. Large stocks—IMMEDIATE DE- 
LIVERIES. 
Chicago Expansion Nuts have stand 
ard machine screw thre ads. Avai 
able in all sizes from No. 6 up to 
and including % Setting tool free 


IMMEDIATE DELIVERIES 


Write for Catalog, Prices and Discounts 


CHICAGO EXPANSION 


BOLT COMPANY 


. CHICAGO ILL 
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GRAB THE 


QUICK PROFITS 


Growing Demand! 


STRAIGHT 
SPINDLE 
<_< 


45° 
ANGLE 
HEAD 
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Flexible Drill-Shafts 


are being intensively promoted 


to YOUR customers 


It's a good business bet to line up for 
the rapid turnover and growing sales 
demand of Stow Flexible Drill-Shafts. 
Hundreds of shops and plants are 
using them, placing re-orders regu- 
larly. And dozens of new prospects 
are buying them for the first time 
every day. 


Here‘'s why: As inventor and developer 
of the flexible shaft, Stow is the best 
known name in flexible shafting. Stow 
advertising is cashing in on this recog- 
nition in a big list of magazines, carry- 
ing a powerful sales story to 2,000,000 
production executives, engineers and 
foremen every month. Stow sales litera- 
ture is being mailed regularly to large 
lists of prospects. And all the inquiries 
received from these sources—some of 
them from your territory —are turned 
ever to distributors for quick closing. 


Don’t wait. Write now for 

the Stow franchise. Remem- 

|’? ber, it includes not only Stow 

82s Flexible Drill-Shafts, but fast- 

: selling Stow Flexible Shaft 
Portable Power Units as well. 





STOW FLEXIBLE DRILL-SHAFT 


—fits into any drill chuck, making kn invalu- 
able extension that bends around corners, gets 
into close quarters, works where regular ¢rills 
can’t reach. Standard lengths 18”—30"—36"— 


48”—drill sizes up to '4”. 


STOW 


MANUFACTURING CO. 


5 Shear St, Binghamton, N. Y 
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ARMSTRONG-BRAY 
Gear and Wheel Pullers 


PROMPT DELIVERY! 


STEELGRIP Standard Rigid Arm 
Gear and Wheel Pullers are of im- 
proved design. Will not slip from 
work. Arms are forged and heat- 
treated. 2-arm, 3-arm and special 
models. 12 types and sizes. 

CHAINGRIP Universal Pullers pull 
wheels, solid gears, pinions, etc., even 
at considerable distance from end of 
shaft. Proof-tested chains have both 
chain hooks and special pulley hooks. 
3-ton and 12-ton capacities. 

Here is a complete line that is 
“red hot’ on which we can momen- 
tarily give prompt deliveries. 

Write for catalog today. 


ARMSTRONG-BRAY & CO. 
The Belt Lacing People" 








\ ae Northwest Highway, Chicago, U.S.A. J 
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are suspected. “Inquiry should be made 
of the Advisory Committee, or of the 
Bureau of the Budget whenever doubt 
exists as to whether the use of a report 
form has been authorized,” the Com- 
mittee announcement said. “Whenever 
desired, no disclosure will be made of 
the person or organization making the 
inquiry.” 

W. J. Donald, Chairman of the Ad- 
visory Committee, added “While inquir- 
ies about suspected forms may be made 
directly to the the 
Budget Bureau, businessmen may, if 
they prefer, write directly to the Federal 


Committee or to 


agency issuing the form, or instead to | 


their trade association, chamber of com- 
merce, retail organization, professional 


society, or other organization, which | 
may in turn communicate in confidence 


with us. 
“Business and industry are. still 
largely unaware that a mechanism has 
been established by which governmental 
information requests can be kept to a 
minimum,” Mr. Donald said. “With 
certain exceptions, particularly requests 
that are sent to less than 10 respond- 


ents, and those originating from exempt | 


Federal agencies, such as the Bureau 
of Internal Revenue, every authorized 
request for information, however made, 
must have the Budget Bureau’s ap- 
proval. Report forms having such ap- 
proval bear a Budget Bureau approval 
number, and in most cases an expira- 


tion date, both appearing in the upper | 


right hand corner of the form. 

“The Government is as determined 
as is business to keep reporting require- 
ments to a minimum. The 
American business, in both manhours 
and dollars is very large. To the extent 
that reports are necessary. whether they 
be directly associated with the prosecu- 
tion of the war, or essential civilian 
purposes, businessmen should and do 
cooperate without complaint. The Bud- 
get Bureau’s approval numbers are 
symbols that consideration has been 
given to such necessity. 

Mr. Donald also said that particu- 
larly burdensome questionnaires, even 
if they have had Budget Bureau ap- 
proval, may be made the subject of 
legitimate inquiry or complaint. 


cost to 


Representatives Appointed 
By Williams Gauge 


The Williams Gauge Co. of Pitts- 
burgh, manufacturers of equipment for 


power plants, announces the appoint- | 


ment of two new representatives for 
the Salt Lake City territory. William 
H. Saylor and H. E. Barsford of the 
Specialty Sales Co. in that city will 
represent the Williams Gauge Co. in 


| southern Idaho, eastern Nevada, south- 


western Wyoming, and the state of Utah. 
They will handle the entire line. 
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“HOLD-HEET” 
GLUE POTS 


Save Time and Trouble 


ee 

















ustry, Wood- 
Plants, Foun- 
avy Yards, 


d in General Ind 
oe & Furniture 
dry Pattern Shops, 


etc. . | 
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try for over 25 years. R.... — 
roy Navy specifications. rare static 
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sears’ Listed — 10 - 
pa mo “Built like 4 bo 
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to last a lifetime - 


The standard 


Priced to give you volume and profit. 
For details on “Hold Heat’’ Glue Pots, write nowl 


345 West Huron St. *% Chicago, Ill. 


GLOBE 


WOVEN 
BELTING PRODUCTS 


For 
24 HOUR-A-DAY 
OPERATIONS! 











Solid Woven Cotton Belting— 
Endless Woven Belts—Coated 
and impregnated belts fo- 
various purposes 


You can best serve your custom- 
er's needs with Globe Woven 
Belting. A varied and com- 
plete line assures you being 
able to meet every customer's 
requirements. Investigate Globe 
Belting Products .. . get new 
sales and re-sales. Globe Woven 
Belting is constructed to give 
long life and satisfactory wear 
under the hardest types of serv- 
ice. Write for complete details 
today. Our new and complete 
catalog explains the full line of 
Globe Products. 


\e4 He} =} > 


WOVEN BELTING CO., INC. 


1400 CLINTON ST. BUFFALO NY 


on St 118 E 28th St 
New York NY 

















More than 50 attended the Darling Valve & Mfg. Co., sales convention last month. 
Between sessions the group posed for the photographer in front of the plant. 


Sales Convention 
Held By Darling 


A two week national sales convention 
factory district 
representatives, field engineers and dis- 
tributors took part was held last month 
by the Darling Valve & Mfg. Co., in 
Williamsport. Pa. 

Steve May. Darling sales manager. 


in which executives, 


kept the sessions moving at a high 
tempo through the introduction of sev- 
eral novel features. M. L. Hough took 
an active part in the program. 

Among the guest speakers and their 
topics were J. B. Lathrop, Barrington 
Associates, “Selling the Industrial Mar- 





- 


ket”: K. W. Akers, Griswold-Eshleman 


Co., “Post War Industry”; P. W. Swain 
and Stan Tucker, Power Magazine, 
“Elementary Steam, Steam Power 


Plants, Utility and Industrial”; Wayne 
Howard, Socony-Vacuum Co., “Refinery 
Processes”: I M. 


and ” 
engineer, “Water 


Equipment 
Glace, 
Works and Sewage Equipment”; James 


A. Lee, Chemical & Metallurgical En- 


gineering, “Chemical Plants and Equip- 


consulting 


ment”; Ivan C. Miller, Food Industries, 
“Food Manufacturing and Equipment” ; 
A. M. Morris, Mitt Suppuies, “Indus- 
Distributors”; C. F. Henthorne, 
Griswold Eshleman Co., “Using Your 
Advertising.” 


trial 
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The Triple Mill Supply War Conference in Cincinnati in May served for Black & Decker 
Mig. Co., executives to get together with key district managers for a discussion on 
merchandizing plans for the future. In the first row are J. F. Spaulding, Buffalo; A. L. 
Proctor, Atlanta; J. M. Schreiner, Detroit; H. G. Smith, St. Louis, and L. C. Gehring, 
Minneapolis. In the top row are G. F. Fischer, New York; W. L. Poynter, Kansas City: 
R. G. Horner, Chicago; G. M. Buchanan, Baltimore; Miss Elizabeth Arrel; J. F. Apsey, Jr., 
Gdvertising; H. G. Erck, advertising; W. J. Fenwick. Cleveland. and G. H. Treslar, 
assistant sales manager. 
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G 
the Pace! 


A complete line of modern 
design clamps with exclu- 
sive features that are saving 
90% of clamping time in 
every leading war industry. 
One-hand operation, double 
action, alloy-steel construc- 
tion of forged clamp capaci- 
ties. replaceable swivels; 
screws. rods and handles 
copper plated against weld- 
ing spatter. 


QUIKCET—Fast ratchet rod action 
sets under powerful fulcrum 
leverage. 

HEAVY DUTY SPEED CLAMPS 
2 handed, lever operated. 

STANDARD ALLOY STEEI.—Me- 
dium service, swivel grip. Also 
smaller heavy service. 

QUICK LOCKCET—The magic 
clamp with trigger release. 

DUAL GRIP “C"’ CLAMPS--Mol- 
leable iron, double action 
screw, slip-on “V" jaws for 
rods and tubing. 

STANDARD DELUX -- Standard 
light service malleable clamps. 


Here is a red hot production 
tool line you can really cash 
in on today. These better 
clamps sell themselves on 
demonstration. With greatly 
increased production facili- 
ties we can guarantee 
prompt delivery on priority 
orders. Write today for cir- 
cular. 


GRAND SPECIALTIES CO. 
3104 W. Grand Ave. Chicago, U.S.A. 





Sereral Torities px 
ARC TOOL 


PRECISION GROUND 


LATHE CENTERS 
















‘ Deep 
Anchorage, 
Large Sur- 
face Area as- 
sure accuracy, 
long life. 
Standard 

Sizes & Prices 


_ Set 

tofiametet 00). get 
ssi08 Sn 50" 

prec ust 2 








ARC PRECISION TOOL CO. 
173 Lafayette St, New York City 
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PROFITABLE ADDITIONS 
TO YOUR PORTABLE 
ELECTRIC TOOL LINE... 


GES 


ELECTRIC 
HAND 
SHEARS 


To Distributors who are in- 
terested in building up a 
very complete line of Port- 
able Electric Tools we say 
this is a tool that will give 
you good profit margins and on 
which you can get prompt deliv- 
eries. Many war industries are 
your immediate markets. De- 
scriptive circular gives all the 
facts. Very desirable Distribu- 
tor arrangements are available 
now. 


ule . GES-12 Nibbler Type weighs 12 Ibs. C ap. 
iler plate—14 gauge stainless steel. Price 
« omp rece with 17-ft. cable and plug, $195. 





Model GES-9 Nibbler Type weighs 6 Ibs. Cuts 
14 gauge hot rolled sheet steel or 16 gauge 
stainless stee al , Saeee complete with 17-ft. cable 
and plug, $12 


JEFFERSON ENGINEERING & MFG. COMPANY 


269 WALKER STREET DETROIT, MICHIGAN 
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A complete line of 
Air and Pet Cocks 
made to rigid high 
standards of quality 
characteristic of 
“SWIFT” products for 
more than 60 years. 


Orders certified with 
proper preference rat- 
ings will be entered 


for prompt delivery. 


WRITE TODAY FOR CATALOG NO. 58 


JWI 


330 JAMES BLDG. 


3 ee ee 
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Haseltine Plans 
Future Buildings 


J. E. Haseltine & Co., Portland, Ore, 
has bought approximately four acres 
of the old Mead estate in the northwest 
industrial section of the city. near the 
Electric Steel Foundry Co.. American 
Can, Chase Bag and other large indus. 
trial plants. The location is about six 
minutes by car from the present Second 
Avenue location. The acreage has rail- 
road trackage on two sides. 

It is planned to erect a steel ware. 
house, when conditions will permit and 
then the general supplies departments 
and offices may be moved there also. 

“We need elbow room as much as 
head room,” said Harold Cake, vice- 
president. “We visualize one-story build. 
ings on the ground, with no elevators 
and plenty of light. There is also room 
for plenty of them. We are beginning to 
question the all around economy of the 
conventional type of warehouse and of. 
fice building rising several stories high, 
just to be in the heart of some recog. 
nized wholesale district where, if you 
‘ain’t,” none of your trade is supposed 
to be able to find you. And when they 
do find you, they have no place to park. 

“Anyhow, we expect to make a start 
in that direction as soon as building 
conditions permit.” 


Mathieson Begins 
Production of Magnesium 


Production of magnesium .metal at 
the newly erected magnesium-chlorine 
plant in Louisiana has begun, accord- 
ing to the Mathieson Alkali Works, Inc. 
operating company. The plant is owned 


‘by the Defense Plant Corporation and 


has a future capacity of more than 
50,000,000 pounds of magnesium metal 
a year. 

The principal raw material is dolo- 
mitic stone, a rock resembling lime- 
stone and consisting of calcium and 
magnesium carbonates which is shipped 
from nearby quarries. This ore is cal 
cined, locally produced natural gas 
used for the purpose. The re- 
of calcium and mag- 
treated with calcium chlo- 
ride. a product of the process by which 
soda ash is made at the parent Mathie- 
son plant in Louisiana. The mass is 
then treated with carbon dioxide ob- 
tained from the calcination of the dolo- 
mite, which converts the 
insoluble carbonate, 
chloride. 


being 
sulting oxides 


nesium are 


calcium into 
leaving magnesium 
This product, after being con- 
centrated, is electrolyzed, forming mag- 
nesium and chlorine. 

Magnesium metal in this plant is 
manufactured by a process developed 
by Mathieson engineers. 
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Photogreph 
Lincoln Electric Co. 


courtesy Ingalls Shipbuilding Corp nd 


The pretty blue-eyed winner, Miss Vera 
Anderson, with her 
W. B. Bowen, resting between 
“rounds” on one of the welding machines 
used in the contest. 


welding superin- 


tendent 


Women's Arc Welding 
Champion Declared 


Winner of the first National Wo- 
men’s Arc Welding Championship held 
recently, was blue-eyed Vera Anderson 
of Ingalls Shipyard, Pasagoula, Miss.. 
who defeated Mrs. Hermina Strmiska of 
Kaiser's Shipbuilding  Co.. 
Portland. 

In a roped-off “ring” at the Ingalls 
yard, the girls “fought it out” on flat. 
vertical and welding 
while being “seconded” by veteran In- 
galls welders. Pretty Miss Anderson’s 
victory netted her $350 in War Bonds. a 
massive silver loving cup. a week-end 
trip to the White House in Washington, 
and title of “Queen” of the welding 
world. 


Oregon 


overhead tests 


Patterson Less Encouraged 
By Production Schedule 


Undersecretary of War Patterson has 
announced that war production is be- 
hind schedule, and warned the Nation 
that it must buckle down to the job of 
producing war materials or the oppor- 
tunity to exploit recent military suc- 
cesses will be lost. 

“The War Department is concerned 
over the Army production situation,” 
said Patterson. 

“Production in May of materiel for 
the ground forces supply program. 
which was scheduled to rise 2 percent 
Tom $1,553.060,000 in April to $1,582.- 
000.000 in May, actually declined 314% 
to $1,494,000.000.” (Really a 
drop.) 


5e% 


Mr. Patterson commented that oniy 


Why 
PORTABLE 
COMPRESSORS 


Must Have a 


GOVERNOR 
on the Engine! 


Dne of series explaining the fur 


governor on equipment used by on 


ry 





Provides Peak Efficiency... 


Protects the Engine! 


@ For this portable compressor, 
as well as other equipment, there 
is a certain r.p.m. at which it 
operates most efficiently. There- 
fore, the engine driving the unit 
should be maintained at that 
speed. 

However, as air is compressed, 
the pressure in the tank increases, 
imposing a heavier load on the 
engine. This makes it necessary 
to increase the engine power con- 
tinuously. Otherwise the increas- 
ing load would slow the engine 
and eventually stall it. 

A good governor prevents this 
by automatically increasing the 
throttle opening. This compen- 
sates for the growing load and 
maintains a constant and effi- 
cient r.p.m. 

Conversely, if air from the tank 
is used faster than it is being 
compressed, the engine load de- 
creases. This makes it necessary 
to cut the throttle to keep the 
engine speed constant. A good 
governor takes care of this auto- 
matically. 

Finally, the governor protects 
the engine against destructive 
overspeed which would result if 
some accident suddenly and 
completely removed the load. 
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Wherever a gasoline, Diesel or 
gas engine is used to power equip- 
ment operating under varying 
load conditions, or requiring con- 
trol of speed within given limits, 
a governor is absolutely neces- 
sary to efficient, economical 
operation. 


Many of your customers are using com- 
pressors or other equipment that is, or 
should be, governed for efficient opera- 
tion. They offer you a worthwhile op- 
portunity for selling Pierce Governors 
either as original equipment or for re- 
placement. And for all your customers 
you can take care of governor service 
requirements. You make a satisfactory 
profit on both the governor and the 
service. Write for full information! 


THE PIERCE GOVERNOR COMPANY 
1655 OHIO AVENUE, ANDERSON, INDIANA 



















ttea~Emrick 


DRILLING 


AND 
TAPPING 


PRODUCTION 
BOOSTERS 


KEYLESS DRILL CHUCKS 


Elimination of key speeds 
up drilling, saves energy, 
makes chucks ideal for 
women operators. Also 
ends slipping and re- 
tightening. Highest qual- 
ity precision construction 
assures long, hard service. 
5 sizes for No. 0 to ¥" 
drills. Also available for 
portable drills. For de- 
tails ask for Bulletin 
No. 6. 


Ettee ~ Emrich 
TAPPING ATTACHMENTS 


Make a high-speed, sensi- 
tive tapper of any drill 
press. Quickly mounted 
without altering press. 7 
sizes for No. 0 to |" taps. 
QUILL CLAMPS available 
to assure absolute rigidity. 
For details ask for Bulletin 
No. 2. 


Has hair-trigger sensitive 
central friction clutch, au- 
tomatic reverse and sensi- 
tively counterbalanced 
foot pedal. All the op- 
erator has to do is feed 
the work and step on the 
pedal. Unskilled opera- 
tors can maintain produc- 
tion rates up to 12,000 
holes per hour. For de- 
tails ask for Bulletin 
No. 4. 


WRITE FOR BULLETINS AND 
DETAILS OF DEALER SET-UP 


ETTCO TOOL CO. 














DRILL CHUCKS 
TAPPING CHUCKS 
TAPPING ATTACHMENTS 
TAPPING MACHINES 
MULTIPLE SPINDLE TAPPING 
AND DRILLING HEADS 
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aircraft production was encouraging. 

“With the exception of aircraft, and 
radio equipment for the ground forces, 
deliveries of every single group of Army 
supply items were either below May 
schedules or below April totals.” 

He said the failure in production 
meant troops in training had to be de- 
prived of equipment to supply troops 
overseas. If the situation continues, 
even overseas troops will suffer short- 
ages, he added. 

“The Army has the men and trans- 
portation,” Patterson said. “Industry 
has the men and materials. Manage- 
ment and labor must deliver the sup- 
plies on schedule and as planned, or 
the opportunity to exploit recent mili- 
tary successes will be lost. 

“This is the most critical period in 
military supply. ‘Too little and too late’ 
now will cost hundreds of thousands 
of lives tomorrow. 

“IT would attribute the let-down in 
May to overconfidence inspired by the 
Tunisian victory and the success of 
European bombing; to baseless rumors 
of vast quantities of Army supplies be- 
ing stored up here in America, far be- 
yond our abilitites to transport over- 
seas, and to the mistaken belief on the 
part of many that materials in great 
quantities will shortly become available 
for the conversion of many war facili- 
ties to the production of less essential 
civilian items.” 

Mr. Patterson said there were other 
reasons. He mentioned the effect of the 
midwest floods and the strike situation. 
However, he said, elimination of either 
of those two factors would not have 
changed the adverse showing. 


WPB Warns Against 
Misuse of Tools 


The recent action of the War Produc- 
tion Board in ordering the curtailment 
of new machine tool producti6n in favor 
of a greater use of existing tools may be 
seriously hampered unless misuse and 
breakage of cutting tools are sharply re- 
duced, WPB’s Conservation Division 
warned last month. 

In its realignment of emphasis on the 
use and production of machine tools, 
WPB directed that no purchase of new 
tools be authorized until it has been con- 
clusively proven that the work cannot 
be done by existing facilities. In spite 
of this development, however, many vi- 
tally needed tools are being wasted, the 
WPB said. 

According to Howard Coonley, Di- 
rector of the Conservation Division, ap- 
proximately 50 percent of the present 
breakage is due to negligence or lack 
of skill of the individual worker. 

Even under normal conditions cutting 
tools, such as mailing cutters, twist 
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drills, taps, reamers, broaches aud ce 
mented carbide tipped tools, are jerish. 
able. With some 12,500,000 workers who 
never used such tools before now using 
them under wartime conditions it is not 
surprising that breakage is abnormally 
high, he said. 

The WPB statement continued: “The 
greater part of the unnecessary waste 
occurs through sheer lack of tool han. 
dling knowledge. Old hands, also, have 
in many cases contributed to the waste 
by permitting tools to become dulled 
through careless handling when not in 
use. Management, likewise, is often a 
fault, for many plants have needlessly 
discarded broken cutting tools instead 
of renewing them by tipping or grind. 
ing. 

“Meantime the production of cutting 
tools is biting deeper into our limited 
supplies of molybdenum, vanadium, 
tungsten, chromium and cobalt. 

“There are three types of cutting tools 
in use: high speed types; dust tungsten; 


chromium cobalt types; and_ sintered 
tungsten carbide types. 
At the present time there are two 


standard types of high speed steel—the 
older 18% tungsten, 4% chromium, 1% 
vanadium (18-4-1), and the now widely 
used 5.5% tungsten, 4.5% molybdenum, 
1.5% vanadium type. The latter com 
prises 75-80% of the high speed steel 
produced, an is useful in that the scrap 
of either grade may be used in its man- 
ufacture. Both types require the re 
moval of highly critical alloying ele 
ments from rapidly diminishing stock 
piles.” 

As a solution to the problem, WPB is 
putting increased emphasis on tool con- 
servation throughout the metal working 
industries. 

The first task is to convince industry 
that conservation of high speed cutting 
tools through tipping and regrinding is 
not only sound practice but necessary te 
the success of the war program. The 
second is a well-rounded training pro 
gram tv educate workers in correct pro- 
cedures in using and handling thes 
tools. 

The following rules for the cutting 
tools are suggested by the War Produe- 
tion Board: 

1. Choose the Tool That Fits the Job 
—Each application should be carefully 
considered to determine which tod 
would give MAXIMUM CUTTING 
EFFICIENCY, that is, in terms of 
pounds of metal removed per grind. It 
is a recognized fact that there is no 
universal tool metal. Each type has its 
place, dependent on material being cut, 
type and condition of machine tools 
available, nature of cut, and other ap 
plicable factors. In addition to choos 
ing the correct tool for the job, it is 
most important that the tool be prop 
erly used. Such factors as grinding, 
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coolant, operating technique, etc., are 
of vital importance to tool life. and con- 
sequent conservation of cutting tools. 

2. Choose the Alloy That Performs 
Best with Least—This aspect is known 
as ALLOY EFFICIENCY. — Sintered 
tungsten carbide types and cast tungs- 
ten chromium cobalt types contain 
higher percentages of critical elements 
than do the high speed steel types of 
tools. However. the production capac- 
ities of the first two types are far 
higher when no breakage occurs. 

3. Modernize Your Inventory—To ob- 
tan MAXIMUM INVENTORY EFF1- 
CIENCY, obsolete tools should be elim- 
inated through regrinding, reforging or 
remelting, and whenever possible, 
tipped tools should replace full shank 
tools. Tungsten carbide tools are al- 
ways tipped. but tipping with cast al- 
loys and high speed steels is less com- 
mon, though development in this direc- 
tion is proceeding rapidly. Details of 
these practices may be obtained from 
the manufacturers. 


Salvage Scrap 


4. Salvage Your Scrap—Worn or 
damaged tools should be reclaimed by 
regrinding, reforging, braising or weld- 
ing. Stub ends and broken tools should 
be used for tipping or else, along with 
turnings and drillings, should be segre- 
gated for future salvage, restricting the 
loss of critica] materials to an absolute 
minimum. 

Listed below are “Nine Rules of Tool 
Care” submitted to the War Production 
Board by representatives of industry: 

1. Put your tools away. Tools are 
weapons; they must be kept sharp. 

2. Change tool bits before they get 
too dull. You can work faster and 
better with sharp tools. 

3. Keep spacing collars clean and 
parallel. Drunk milling cutters wobble, 
causing run-out. 

4. Fit the cutter snugly and evenly on 
the arbor. If you force or pound the 
cutter on, it won’t run true. 

9. Keep the yokes close to the cutter. 
Otherwise you will get chatter and 
Tun-out. 

6. Look out for the point of a drill. 
If the point hits the table when you 
take it out it gets dull. 

7. Use guides to locate jig-holes. If 
you locate with the drill itself, you dull 
the points. 

8. Put blocks close—clamp work 
tight. If the blocks are too far apart, 
your work will be springy and the drill 
May snap. If clamps are loose, the 
work may turn and hurt you or your 
fellow workman. 

9. Keep a rocker flat with shims. 
Your tool point takes a better bit when 
the tool rest is flat. 


UMI 











‘available in containers that help you show consumers how to make 
the best use of the graphite and to solve many a vexing lubrication 
or other problem with it. On the container itself, realistic where- 
and-how illustrations with detailed descriptive text show common 
everyday applications in which graphite can save precious man 
power and equipment. Firmly attached to one side of each con- 
tainer is a folder with 7 pages of practical guidance in the uses of 
graphite. To increase your opportunities to sell more graphite for 
the countless services in which it excels, order Dixon’s in the new 
KNOW-HOW packages. For details, write us for printed No. 71. 
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JOSEPH DIXON CRUCIBLE COMPANY, JERSEY CITY, N. J. 


Canada: Canadian Asbestos Company + Montreal + Toronto * Vancovver «+ Winnipeg 














Pipe Joint Compound «+ Graphite Seal + Graphited Oils + Cup and Pressure Gun Grease 





Gear Lubricants + Waterproof Graphited Grease + Auto-Marine Grease + Graph-Air Guns 





Lathe Center Graphite Lubricant «+ Belt Dressing (Contains no Graphite) 
@ 29934 
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1250 ELSTON AVE.., 
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HAMMERS 
MALLETS 





Carefully made, accurately 
balanced, with weighted heads 
where extra striking power is 
needed. Strike forceful blows 


without marring or battering, 


* without recoil or bounce. Never 


split, chip, “smear” or crack, 
retain this true striking face so 
every blow goes right to the 
target...gets work done. 
Long wearing, mechanically 
cured, coiled Rawhide faces far 
outlast soft metals, plastics, 


wood or rubber. 


Replaceable Insert Faces are 


Bef laceatle Heads 
available for C/R Hammers 


time” tool. 


C/R Hammers and Mallets are 
classified as essential tools for 
the manufacture and mainte- 
nance of aircraft and other 


military material. 


Write for Catalog Sheets 


ene caso flauhide viet 6.00. 


CHICAGO. ILLINOIS. 











Two Cents Per 
Sales Call 


(Continued from page 81) 





per month was mailed to this group. 
They usually dealt with new priority 
regulations affecting industry. 

To the second group, a breakdown 


_ by industry, is sent more specific data 


| which 


regarding products or 
they 


regulations 


would be vitally in- 


terested in. The third list is a com- 


bination of the first two but broken 
Thus folders, let- 
ters or manufacturer’s literature on 


down by product. 


the use or conservation of specific 


tools, for example, would be sent to 


| every firm on this list and the shots 


would be concentrated for the best 
effect. The fourth and last list is pre- 


| pared by and kept for the special use 


| of the salesmen. 
| accounts on a tabular sheet. 


Each man lists his 
Against 
the name of each account he checks, 
in the proper column, the products 


he sells or should sell to these firms. 


letter, folder, calendar or 
mailing piece sent out by Chandler- 
Boyd is designed to promote and 
maintain the idea that our organiza- 


Every 


tion is there to serve the customer. 


It encourages him to look to us first 


before 


And it 


builds for us and every other dis- 


turning elsewhere. 
tributor a greater appreciation on the 
part of industry for the work we are 
now doing. It costs money and takes 
time but we believe the real dividends 
will come in the post-war era. 





_Regulations—Nuisance 


| standpoint. 


month ago, 


or Godsend? 
(Continued from page 67) 





“They devised PD-1X as the answer 


and, if used correctly, it does supply 


the answer.” 
This type of service, however, does 


not give the complete picture of serv- | 


ice to the customer. from the Fuller 


paper mills was very much on the 


dark side. 


Extensive users of bronze 


welding wire for repairing casters, | 2621a McCasland Ave., East St. Louis, i. 
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There was a time, a few | 
when the outlook for the | 


Prompt 
Turnover 








pays for 





its shelf space 4 
an 
promptly and vanc 
profitably , 
He | 
Key-Tite is the ideal sealing J day 
compound for Thread and Gasket § Was 
connections for all lines to carry wa- § whic 
ter, gas, low pressure steam and all § Mr. 
aqueous solutions . . . wherever § state 
waterproof service is needed. “We 
Don’t wait until your customers ask J PD- 
about the many varied uses of Key- aske 
Tite Sealing Compound. Many types had 
of gases, refrigerants... vapors, etc., Mr. 
require the special sealing efficiency fille 
of this compound. app! 
prov 
Tell your customers higl 
that Key-Tite is: 0 
1. For all lines carrying water, gas, com- 
pressed air, low pressure steam, etc. § SPTé 
2. Provides a permanent leak-proof scal. § thin 
3. Is economical to use. 
4. Will not settle in the can. 
Does not freeze the joint. 
6. Does not affect the color or taste of 


potable liquids. 


Key-Tite pays a large margin 
of profit and is available on 
minimum priority ratings. 


















pulleys, etc., the mills were unable 
to obtain any. The wire, WPB ruled, 
contained copper and all copper was 
under the jurisdiction of the Copper 
Recovery Program. 

Mr. Fuller went to bat for his mill 
customers. He bombarded Washing- 
ton with PD-1X applications for rat- 
ings to obtain bronze welding wire. 
Although he explained that failure to 
obtain the wire meant the mills would 
have to buy complete new parts in- 
stead of repairing the old ones, the 
applications dribbled back with the 
“denied” stamp across them. Re- | 
peatedly and patiently Mr. Fuller 
made out new forms, pointing out 
that despite the fact the wire con- 
tained copper it should not be re- 


E stricted as copper but should be con- 












REVERSIBLE 
RATCHET 


WRENCHES 


—_“a 


“THE OLD RELIABLE” 


In the emergency existing 
today we are proud to be 
a part of the Nation's 
great manufacturing 
machine which is 
carrying on in 
spite of handi- 
caps. 








































We must and 
will deliver Gov- 
ernment orders 
first, but we will do 
_ everything possible to 
fill non-Government or- 
ders that you send us as 
fast as we can. 


sidered as a fabricated product. 


Petitions Denied 


But for each and ever contention 
and explanation that Mr. Fuller ad- 
vanced, Washington had a single 
answer: “Denied.” 

1943 

Mr. Fuller was not fazed, though. LOWELL WRENCH CO., WORCESTER, MASS. 
He continued applying. Then, one 
-aling § day he was talking with an official in 
asket § Washington. When the subject on 
y wa § which he had telephoned was settled, 


“s Mr. Fuller seized the opportunity to NEW SAW-GU N sells itself. i 


state his case on bronze welding wire. 

















“Well, why don’t you send in a and you can take orders now for 
-s ask | PD-1X application?” the official 
Key- | asked. Instead of replying that he QUICK DELIVERY! 
types had done this on numerous occasions, 
etc. | Mr. Fuller immediately sat down and 
iency } filled out the necessary forms. The 





Saag a ps ° 
en came back with an ap- Requires 
proved” stamped on it and a rating 
high enough to obtain the material. No Special 

win Of course, Mr. Fuller explained, “ 

», ete. § Spreading available supplies out as | Selling 


f scal. § thinly as possible is also a job for the 





Effort 


% The new SAW-GUN illustrated above, is as simple as A.B.C. Anyone can sell 
it with ease, for it requires no special selling technique. After a single look at 
| the Saw-Gun, and a once-over on the small descriptive folder, you get the 
| complete story. And so does the prospect. 


The Saw-Gun is propelled by electricity, flexible shaft or compressed air, to 
provide an efficient, portable power saw or file. Widely used in many industries 
for filing and sawing metals, wood, plastics and other materials. For heavy duty 
production and general maintenance work. 


Suppliers who sell electric drills, hack-saws, files, etc., should add the 
SAW-GUN to their line now, and take orders for prompt shipment. 


Write today for Complete Details and Liberal Discounts! 


MID-STATES EQUIPMENT CO. csiccss" trinsic” 





Here is the showroom and counter at the 


a - home of Fuller Supply Co., in Utica. (SAW-GUN DIVISION) 
vis, . Y¥ 
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FAVORITE 
Reuenrsilde 
RATCHET 
WRENCH 





THE 
ONLY 
WRENCH 
with ALL 
THESE FEATURES . . 


Your customers will want to know about 
these important wrench advantages: 

@ Each head fits two different sizes 
of nuts 


Positive, instantly reversible 
ratchet action 

Can be used over long studs 
Does not chew nuts 

Operatcs in narrow spaces 
Tightens nuts quicker 

Cannot slip off nuts 


* 
s 
a 
* 
w 
Three sizes of handles . . 


takes five different heads 
two different size nuts 


PROMPT SHIPMENT 


assured by large manufacturing facilities. 
Made by the makers of PALMETTO and 


other self-lubricating packing. 


Write for full information on this profitable 
sales producer. 


GREENE, TWEED & CO. 





Bronx Blvd. at238St.. NewYork 66 N.Y 
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. each handle 
. each head fits 


| went out to visit the 


distributor. 





Once the battle for hav- 
welding wire considered 
a fabricated 


ing bronze 
product instead of 
merely copper was won, the problem 
of where it should be distributed was 
present. One mill, learning that the 
supply house had 1,000-Ibs. on hand 
promptly sent in an order for 800-lbs. 
It would have been an easy matter to 
fill the order and forget about other 
but Mr. 
mill. 
versation with the mill’s purchasing 
agent ran something like this: 
“What are you going to use all this 
Mr. Fuller asked. 
“Oh, we've got some things to fix.” 
going to use 800-lbs 


customers instead 


wire for?” 


“And you're 


| for fixing them right now?” 


| little 


| to by 





“Well. no. but we want to have a 
on hand.” 


“Well. 


would do the job? 


don’t you think 

“Sure, I guess so.” 

That this 
service pays dividends is best attested 
the fact that the Fuller firm 
recently moved to larger quarters. 


giving understanding 





Sales Tips 


(Continued from page 92) 





purchasing agent. If the purchasing 


| agent should see them all and divide | 
his time equally it would mean eight | 


minutes per interview. 

What chance has the irresponsible | 
unprepared salesman for getting an 
adequate interview? Mr. Cady asks. 

“Naturally,” he continues, “ 
man who handles his sales tools just 
like a good mechanic handles his tools 
—carefully—is most likely to get the 
breaks.” 

The first thing to know is the habitual 
time schedule of the man. 

Some buyers like plenty of printed 


| data and should be given plenty; others 


like less and only the rare pieces should 


be forced upon them. But all buyers | 


want to know what was said in inter- 


| views with engineers and other speci- 
| fiers, and the wise salesman picks his 
| ° . 

time and makes his report to them. 


Going to the engineer or other speci- 
fier on lines the purchasing agent con- 
trols is a sure way for the salesman to 


| give himself. bad - breaks—and eine 


| 
| 


have long memories. 

A salesman can give himself very | 
good breaks by knowing the ates 
agent as a man, 
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Fuller | 


The con- | 


20-lbs. | 


the sales- | 
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IN YOUR TERRITORY 
HELPS YOU MAKE 
_ WAR-TIME SALES 


| CROSBY CLIP advertising reach- 
| esall classes of prospects in your 
territory: the industrial concerns 
with war contracts — and high 
priorities ——- and those to whom 
sales are restricted, but upon 
whom you must depend for busi- 


ness when peace returns. f 


) 


This year the Genuine CROSBY 
CLIP rounds out "Sixty Years ol 
Safety”. Take advantage of this 
combination of prestige and ad- 
vertising assistance to reap pres 
ent profits and line up post-war 
business. 





AMERICAN HOIST 
AND DERRICK CO. 


Vem Your 
INT | MINNESOTA 


GAMERICAN TERRY. DE 
erst: 
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In Step With 
Expanding Aircraft 


(Continued from page 77) 





couldn’t be licked on the spot by 
themselves or by J. P. Rentler, the 
firm’s machine tool specialist. 
While the aviation department func- 





tions as a complete unit so far as 
quotations, engineering specifications 
and orders are concerned, the entire | 
facilities of the Briggs-Weaver staff | 
are also at its disposal. Specialists in | 
other departments such as Mr. Rent- 

ler, W. O. Boyd on pumps and motors | 


or M. E. Hagan on materials han- | . Aa The MARQUETTE LINE. 


dling equipment and steam special- 


; tap at all times. The staff oa Sees y 
ties are on ap at all times. e sta eres ine gets CPL E 
works six days a week and is on call | 


twenty-four hours a day. For the con- 





, —_—_—__ Look into the MARQUETTE "tackle box" and 
venience of plants with three shifts |. ————— __you'll find it chuck full of what a distributor needs 
the office and warehouse are kept | ~——}-—— to land today's profitable, high priority welding 
open for emergency pick-up orders eqipneet Seam 
until 11 o’clock every night. So far There gente com — 125 . 400 amperes 
t ss : capacity, which deliver matchless welding perform- 
Mr. O’Neall and his staff have not ance for all types of metal fabrication or repair . 
had too many night and Sunday calls. . . « from light sheet metal work to the heaviest 
He attributes this to the foresight of | = “2 i:¢ kind of all-out war production. 
his men in trying to anticipate plants’ = CREAR: Volume sized follow-up business is assured by a 
needs so there will be no necessity to — | ———__ complete line of outstanding welding accessories 
shut down production lines even for | a em 
s S[S—— 
an hour or two. And as long as these + . %& AVAILABLE for 10 DAY DELIVERY 
men‘are on the supply line, Briggs RSD BS ie cette 
Weaver vows there will be no shut- _|— "=" SELL THE BEST .. . SELL MARQUETTE 
downs. 7 _ MARQUETTE MANUFACTURING CO., INC. MINNEAPOLIS, MINN. 


















Chill Treatment | 
For Metals | 


(Continued from page 72) | 


YOU'LL MAKE WELDER SALES 
with these MARQUETTE lures! 


Low Initial Cost @ Complete Equipment 
Negligible Upkeep @ Ten Superb Models 
Low Operating Cost 

Fast, Simple Operation 

No ‘‘Magnetic Blow’’ 
Instantaneous Heat Selection 
All Asbestos Insulation 








So gee Uaetate 


ease. So can the reaction of lubri- 
cants and the new synthetic rubbers. 


Retaining Aluminum Anneal—Re- 
frigeration units, like the dry ice 
cabinets which have been used for 
this purpose, are useful to the avia- 
tion industry for conditioning and | 

















storing annealed rivets until they are | 
used. Otherwise. aluminum rivets 
lose their anneal. 


Stabilizing and Seasoning 'Metals— 
Low temperatures are being widely 
adopted for heat treating, stabilizing 
and ageing precision parts and gages. | 
To quote a few users: | 


“Our Tool Department uses the 
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We mean just that! Im- 
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14242 Birwood Detroit. Michigan 
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MANDRELS KEY SEAT 
ACTUAL PHOTO OF TRU-CUT CUTTERS 
GOLD TIP BIT. 11/16” CUT. 


020 FEED, 1020 SAE STEEL. 














unit for stabilizing hardened gages, 
mandrels and similar products. In 
order to retain the extremely hard 
surface we require on these gages we 
avoid stabilizing at elevated tempera. 
tures. Our parts are placed in boiling 
water and then brought to room tem. 
perature, after which they are held 
at minus 50 deg. F. overnight. If 
further stabilization is desired we re. 
peat the cycle.” 

“We use it for relieving strains in 
heat-treated steel gages, and we he. 
lieve it stops any growth after the 
parts are finished to size. The tem- 
perature is kept around minus 50 deg, 
F. for at least twelve hours.” 

“We use the low-temperature cabi- 
net continually for the seasoning of 
our spindle housings, our spindles for 
our grinders, and for all tools and 
gages where we feel that it will be 
beneficial.” 





Speeding Up Logging 


(Continued from page 73) 











7 inch 
SHAPER 


— 


Small parts production favorite! The Atlas Shaper han- 
dles every operation of larger, more expensive machines, 
within a seven inch stroke. Frees larger shapers for 
heavier jobs. Quicker set-ups, less time lost from job to 
job. ‘Accurate, ruggedly built for long life. Write for full 
details and literature for your trade. 


ATLAS PRESS COMPANY 
710 N. PITCHER ST. KALAMAZOO, MICH. 


LATHES + DRILL PRESSES - ARBOR PRESSES - SHAPERS + MILLING MACHINES 
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tackle blocks, wire rope, lubricants, 
files, axes, shovels and similar items 
stream through the Foster warehouse 
and wind up doing duty in the wide- 
spread Washington forests. 

Changes in logging methods have 
resulted, primarily, from the fact that 
most of the timber is now in federal 
or state preserves where selective log: 
ging is practiced. Under the restric- 
tions, only the ripe, leaning or dying 
trees are taken from year to year. 
After these are cut all brush and waste 
must be piled up for burning in the 
wet season. All crown trees must be 
left on ridges to scatter seed and thus 
perpetuate the forests. 

“Everyone, from the smallest to 
the largest operator, must follow the 
practice,” Mr. May said, “and, as 
time goes on, and the roads are ex- 
tended, the work of getting into the 
matured timber gets easier and the 
fire hazard is reduced.” 

Under the previous slash-all system, 
everything was cut and only the best 
timber was taken out, leaving the 
ground strewn with waste. Now, how: 
ever, ground. logging with tractors 
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and logging arches, is practiced. With 
this modern equipment, loggers take 
only selected trees and haul them out 
with a minimum of road _ building, 
despite distances. 


Ground Logging 


Development of ground logging 


has moved the “gyppo” into promi- | 


nence. In normal times the “gyppo”’ 
was a free lance logger who made a 
living by cutting accessible trees here 


and there and trucking them to the 


mills. Selective logging has changed 


them from free lancers into small | 


business concerns. Organized into 
groups ranging from three and four 
to 15 or 20 men, the gyppos obtain a 


tractor or two and a bulldozer and | 


go to work. 
“Since the demand now is strongly 
od 
for ‘peeler’ logs for manufacturing 


plywood and for airplane spruce, | 
which usually is scattered through | 
other timber, the gyppos, with their | 


small, flexible organizations, have an 
economical advantage,” Mr. May 
said. “All together the gyppos ac- 
count for about one-third of all the 
logs coming to the mills in this ter- 
ritory.” 

The gyppos dealings with industrial 
distributors are almost completely in 
the form of over-the-counter trade. 
Their individual requirements are not 
large and their camps are almost in- 
accessible so they do not expect sales- 
men to call on them. In fact, they 
prefer to visit a supply house and do 
their own buying, according to Mr. 
May. 

In addition to the standard items 
distributors have always suppplied 
loggers with, powder is now a large 
seller at the Foster company. When 
a large tree—ten or more feet in 
diameter—is felled, it is not just a 
case of stepping up with a crowbar 
or peavy and rolling it over. It is first 
bucked up into sections 32 to 40-ft. 
long. Then the problem is to get 
choker lines under it so it can be 
taken out to the road with power 
equipment. Formerly this was accom- 
plished by digging a trench or tunnel 
under the log—sometimes an all day 
job for a man. Now the job is ac- 
complished in a matter of minutes, 





USE THIS CHART! 
to determéne YOUR MARKET 





| Pha : Steel mills 
ALACKMER Paper mills 
“ROTARY: | Chemical plants 


PUNMIPS * Canneries 


Oil Refineries 
Check the plants 


Gasoline bulk stations 


operating in your ; Cotton oil refineries 
territory. Theyare 3 Motorized farms 
all prospects for | Paint plants 
both power and : Laboratories 
hand rotary 4 Breweries 
pumps. Metal fabricating 
Stock rooms (Ind. plants} 
Your actual market jj Textile mills 
depends upon the q Naval stores plants 
size and number of E Sugar refineries 
plants of all types ; Tanneries 
listed. Add 20% 5 Machine tool mfrs. 
for sales to mis- ’ Wineries 
cellaneous pump Shipyards 
users not listed. 











Only the Blackmer Line offers rotary pumps 
that are SELF-ADJUSTING FOR WEAR. 


POWER PUMPS 


Capacities from 5 to 750 GPM. 
Pressures to 300 psi. 
All standard drives. 


HAND PUMPS 


7 to 25 GPM 
Made in 54 different models. 


Write for General Catalog, and distributors prices. 
It is none too soon to plan for V-Day 


Blackmer Pump Company, 1817 Century Ave., 
Grand Rapids 9, Michigan 


A DISTRIBUTOR'S LINE OF ROTARY PUMPS 
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“BUCKET DESIGN’“-SELF-ADJUSTING FOR WEAR 
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super: Sierling 


METAL CUTTING SAWS 






















A DOZEN WAYS 


Well, there may not be that 
many ways to sell a hack saw 
but there certainly are plenty 
of methods. 


But, with STERLING there is 
only one “good” way — and 
that is through reliable distr bu- 
tors. For nearly a half-century 
the distributor plan has been 
STERLING'S exclusive policy. 


And, you can write 1t down that 
distributors who enjoy friendly 
dealings and respect effective 
sales methods endorse the 
STERLING policy. 


For extra sales and repeat 
orders, it’s qood business to 
sell STERLING and SUPER- 
STERLING metal cutting saws. 


So switch to SUPER-STERLING. 
It's a sure way to step up yo:r 
sales volume. 


For f--ther 
Dept. C. 
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DIAMOND SAW WORKS, INC. 
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A Remarkably | 
Fast Method of 
Cutting Off Metal 


KALAMAZOO Metal Cutting Band Saw 


Amazing speed for continuous production on cut-off work. Faster—as Band Saw 


cutting has no heat generation—no drag or inertia to overcome—and practically no 
speed limitations. 


Smooth—accurate—quick, easy set-up--moderate cost. Pays for itself on savings 
in time—labor—depreciation—power and tool steel. 


Large enough for 95 per cent of all cut-off work. Cuts any size or shape up to 
capacity of throat. Two sizes (8 x 16’), (8° x 24’"}—four speeds—portable—plugs in 
anywhere. a 

Making big savings for thousands of progressive plants. 


_ STANDARD MODEL FOR INTERMITTENT SERVICE. (Coolant can be added at any 
time). 


COOLANT MODEL FOR PRODUCTION CUTTING. (Triples the speed of Standard 
Model with increased life for saw blades). 


Detalied bulletin on request. 


MACHINE TOOL DIVISION + f4isuazoo rane & suo co, 
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thanks to the use of powder. As it 
works now, a man merely pokes a 
small hole under the log, puts in q 
half a stick of 20 per cent dynamite, 
lights the fuse and climbs on top of 
the log. The explosion shoots both 
ways, blowing a neat little tunnel 
through which the choker line js 
easily pushed. 





Technicians For 
the Army 


(Continued from page 87) 





facilities for the first contingent of 
soldier students. 

When the first group of 200 re. 
cruits detrained and paraded up the 
throng-packed center of Bloomington 
to the Mid-West Motive Trades In- 
stitute. they were greeted by four 
somewhat haggard and almost com- 
pletely exhausted men—Mr. Tucker, 
president; George Spence, vice-presi- 
dent and general manager; J. C. Jor- 
gensen, manager; and “Pete” Zinner. 
By dint of almost superhuman effort 
combined with superb management 
teamwork these four had converted 
two grease-grimed, cobweb-laden gar- 
ages into an immaculate two-story 
school, completely laid out and out- 
fitted with work benches as well as 
neat, comfortable classrooms _parti- 
tioned off from the work areas. Nor 
was the health and comfort of the 
men overlooked. A part of the build- 
ing had been set outside for a dental 
clinic, a hospital dispensary unit, 
and an attractive lounge and game 
room. 

Mr. Spence and Mr. Zinner can 
laugh now over Sunday, May 24, but 
at the time it was one of life’s darkest 
moments. For a week previous they 
had been working night and day re- 
checking specifications and promised 
delivery dates. Mr. Zinner had re- 
turned to Chicago confident that 
there was smooth sailing ahead and 
Mr. Spence had relaxed for the first 
time in weeks. This was too good to 
be true for come Saturday and the 
first batch of mechanics’ tools sched- 
uled for delivery failed to arrive due 
to a last minute mix-up in instruc- 
tions. The tools just had to be there 
for the Commandant was scheduled 
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to inspect the school upon arrival the 
following morning. 

Mr. Spence located Mr. Zinner late 
Saturday evening and he arrived in 
Bloomington as quickly as possible. 
Early Sunday morning they aroused 
the managers of two local retail estab- 


dicament, and purchased practically 
every small hand tool in stock, re- 
If the 


Commandant spotted this apparent 


gardless of make or quality. 


slip-up in standardization of equip- 
ment, as undoubtedly he did, he never 
The regular tools arrived 


early the next week in plenty of time 


let on. 


to start the scheduled course. 


Soldier Students 


Soldier students the 
Mid-West Motive Institute 
are carefully selected men who have 


attending 
Trades 
already taken their basic military 
training at other Army camps. They 
slightly 
above the average age, and, from past 


are a sober, serious troup, 
experience or aptitude tests, show a 
natural bent for things mechanical. 
) With the exception of no KP or guard 
duty these men follow the same pat- 
tern of military life as other Army 
camps. Captain George M. Waters 
is Commandant of the station and 
has complete jurisdiction over the 
military phase of the soldier student’s 


Bloomington. 

The soldier students attend classes 
conducted by a corps of 47 qualified 
civilian instructors five days of each 
week, drill on Saturdays. 
is based on a combination lecture 
and work bench technique. 
soldier has completed the course, he 


Instruction 


is fully capable of tearing down and 
putting together engine or chassis of 
anything that runs on wheels. Upon 
lificate from the school certifying 
that he is a qualified automobile 
mechanic. 

So successful was this experiment 
that the Quartermaster General’s of- 
fice and the 


West to open a branch in Danville, 


Army encouraged Mid- 


ll. This branch is carrying on the 
same type of educational instruction 
program in effect at Bloomington 
with equal success. At the same time 
as the Danville branch opened, plans 
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lishments, explained briefly their pre- | 


life during the eight weeks he’s at | 


When a | 


graduation each man receives a Cer- | 
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For Logan 
Turret Lathe 















Pnecisi 
Colletf ana Drawbar 


Leading distributors of industrial 
and machine tools throughout the United States 
and Canada are finding the Precision line prof- 
itable and important . 
this nationally advertised line is growing. 












LEVER-TYPE 
Makes Obsolete 
All Existing Models 


ff 


Patent Pending 
Infringements 
Prosecuted 


supplies 


.. And, Mr. Distributor, 


Why not take advantage of the aggressive 
promotion behind this vital and unconditionally 
guaranteed equipment. . 
the distributor. 
sale discount and sales policy. 


- Sold only through 
Write today for literature, re- 


GENERAL DIE-STAMPING-TOOL COMPANY 


PRECISION COLLET DIVISION 





EAR in and year out mill supply 

houses have made money out 
of Alligator Steel Belt Lacing and 
Flexco HD Belt Fasteners and Rip 
Plates—made money because Alli- 
gator and Flexco are used every- 
where belts are used—made money 
because a small stock will show a 
remarkably good turnover. 


Why not go after some additional 
business on both Alligator Steel Belt 
Lacing and Flexco HD Belt Fasteners 
and Rip Plates? You may be sur- 
prised to find how many dollars you 
can add to your profits by checking 
up on the requirements of printing 
plants, laundries, repair shops, plan- 
ing mills, dairies, sand and gravel 
plants, and every type of industrial 
outfit in your section. 


AT [ [( 1A 1 TR Steel Belt Lacing for transmi: 


For conveyor b its FLEXCO 8 
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265 Canal Street, New York 13,N.Y. 





@ Men who lace belts like Alligator because 
it can be put on with a hammer and it drives 
straight. Its compression grip protects the 


belt ends and there is no ply separation. It 
embeds in the belt and: is smooth on both 
faces. The two piece rocker hinge pin greatly 


increases the service life, and yet the belt 
fastening can easily be separated at any time. 








@ Men who have charge of conveyor belt 
maintenance like Flexco HD Belt Fasteners 
and Rip Plates because the fasteners make 
a tight butt joint with long life. The recessed 
plates embed in the belt and prevent ply 


separation. Patching and other repairs with 
rip plates save expensive conveyor belt re- 
placements and extended shutdowns, 
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low to 


Save time 
by doing 
more reading 


That is a profitable paradox 
for you. More true today than 
perhaps ever before. For here 
in the pages of this publica- 
tion are packed many helpful 
ideas . . . considerable useful 
information. Much of it, in 
fact, available from no other 
source. 


And we most emphatically 
mean both the editorial and the 
advertising pages. 


Just one new idea gleaned 
from these pages . . . a method 
for doing something better or 
faster or easier or at lower cost, 
may alone save you far more 
than a year’s reading-hours in- 
vested in this and other worth- 
while business papers. 

Many people have found 
this a fact . . . not only once, 
but time and time again. That’s 
significant . . . with time so 
precious today. 


Good advertising speeds infor- 
mation from those who have 
it... to those who ne 


McGraw-Hill 
Publishing Company, Inc. 


330 West 42nd Street New York 


formulated by Mr. Tucker for a 
training school in electric refrigera- 
tion were okayed. On January 4 of 
this year the Commercial Trades In- 
stitute opened its doors in Blooming- 
ton to several hundred soldiers. These 
men are now receiving a thorough 
technical grounding in all phases of 
refrigeration from both the theoreti- 
cal and the service angle. Each man 
is given a thirteen weeks course in 
classroom and actual practice. When 





graduated he is qualified to maintain 


refrigeration unit such as might be 
found in the hospital field stations 
for storing blood plasma or vital | 
serums. Courses of instruction are 
under the direction of R. C. Ander- 
son and a corps of 27 expert refrig- 
eration engineers. 

Both Mr. Tucker and Mr. Spence 
are unstinting in their praise of 
“Pete” Zinner for his untiring efforts 
in the schools’ behalf during the early 
dark days. This is one reason prob- 
ably why Mr. Zinner doesn’t seem to 
mind getting up before dawn to make 
that 125 mile trip to Bloomington as 
a regular diet. 





Paymasters Take 
On Tax Job 


(Continued from page 79) 





to be withheld in various payroll pe- 
riods for various classifications un- 
der family status). 

Within ten days after the first 
month the plan is in operation, the 
distributor must pay into an author- 
ized depository the amounts he with- 
held if they total $100 or more. 
(Your bank can inform you of the 
name of the bank in your territory 
which has been designated as an of- 
cial depository.) Receipts obtained 
for the first two monthly deposits 
must be submitted to the government 
at the end of the quarter. The amount 
withheld during the third month of 
each quarter may be submitted with 
the two receipts or it may be de- 
posited and the three receipts sent in 
to the government. This quarterly ac- 
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counting must be submitted by the 


MILL SUPPLIES ¢ JULY, 1943 


and repair in the field any electric | 


| 





PUMP 


GOULDS “.”" 


| Jim is a smart salesman—he’s helping his 
pump customers and prospects, by giving 
them timely, authoritative information on 
how to keep their pumps operating eff. 
ciently. He knows he can’t sell some of 
them now —but he’s doing an essential 
war-time conservation job and, at the same 


| time, building up good-will for future sales. 


use the tables which specify amounts | 


Go over the following list of contents of 
the Goulds Pump Data Sheets—and you'll 
understand why your pump users and 
prospects will appreciate a copy from you, 


HERE'S THE STORY: 


46 fact-packed 


follow pumping diagrams, tables an¢ 

charts. These valuable folders are in | 

cluded: | 
* ‘Pump Trouble Check Sheet’’—2-page 


list of symptoms and cures—centrifugal, 
reciprocating, rotary. 

‘Priming Methods’’—4-page folder de- 
scribing eight best methods for prim- 
ing centrifugals. 

“Hydraulic Data’’ — 8-page _ reference 
folder of definitions, tables, formulae— 
heads, pipe and fittings friction, etc. 

“New Pump vs. Old Pump’’—2-page 
sheet showing how to figure operating 
costs, correct pipe sizes, etc. 

“Boiler Feeding & Hot Water’’—8-page 
pamphlet telling how to figure capaci- 
ties, heads, select proper pumps, etc. 

“Centrifugal Boiler Feed Pumps'’—4-page 
folder of instructions, tips on operation 
and maintenance for best performance. 

—- Fundamentals’’—18-page elemen- 

-_ handbook on types of pumps, uses 
and _ installations. 


Send today for Goulds Pump Data Sheets. 
As many as you can use to good advar 
tage will be forwarded on request. 

Goulds Complete Industrial Line consists 
of over 600 different pump types and sizes 
—Centrifugal Pumps, Double Acting Piston 
Type Pumps, Rotary Pumps, CID Cellar 
Drainers or Sump Pumps, Condensate Re 


turn Units, Diaphragm Lift and Fore 
Pumps—to meet your customers’ evefy 
or 

Re Fg ieee Ts 


GOULDS 
PUMPS IN 
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end of the month following the end 
if the quarter. 

At the end of the year, the distribu- 
tor must make out in triplicate indi- 
vidual receipts for the amounts with- 
held from each employee's wages. 
One copy goes to the employee by 
Jan. 31, one copy is kept by the dis- 
tributor and the third copy goes to 
the government. In cases where em- 
ployment is terminated before the end 
of the year. the receipt must be made 
out and given to employees on the 
day they receive their last wages. 

All distributor employees are un- 
der the new tax law. Wages are de- 
fined as consisting of all payments 
for services of employees, whether 
called wages, salaries, commissions. 
or bonuses and whether in the form 
of cash or other property. 


Tax Forgiveness 


Although a widely acclaimed fea- 
ture of the new tax setup is the for- 
giving of part of the taxpayer’s 1942 
liability, this will mean no saving 
for workers. In actual practice, they 
will be called upon to pay more in 
1944 and 1945 than they would have 

ader the old arrangement. And, in 


| addition, the individual taxpayer will 
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be responsible for an_ increased 
amount of figuring and paperwork. 
Under the new system 1943 taxes will 
be paid in 1943. In addition. taxpay- 
ers will still be liable for 25 percent 
of 1942’s taxes. (The 75 percent for- 
giveness feature applies to the lower 
of the incomes received in 1942 and 
1943. If the 1942 income was greater 
than the 1943, 75 per cent of the 
1943 liability is “forgiven.” ) 

Like the employer, the employee 
will have several deadlines for filing 
reports and making payments. On 
Sept. 15, all persons in the second sur- 
tax bracket (single men earning over 
$2,700 a year, married couples earn- 
ing more than $3,500) and everyone 
with an income of over $100 from 
sources other than wages must file 
an estimate of income for the year 
1943. On the basis of this estimate, 
they figure their 1943 liability for 
income tax and Victory Tax. They 
then subtract the quarterly payments 
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made on March 15 and June 15 and 
the estimated amount their employer 
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A Complete 
Line for General 
Purpose and Production 
Metal Cutting 


Racine Saws, with oil-cushioned Hydrau- 
lic Feed and Control, have self-compen- 
sating, flexible feed. This feature makes - 

the cutting of any metal—from softest Also available are Racine Automatic 
tubing to the hardest alloy steel—fast, Hydraulic Stock Feed Machines, in 6” x 6” 
accurate and easy. Also permits heavier to 12” x 16” capacities, for labor-saving, 
feeds. Capacities from 6” x 6” to 20” x 20". high speed production. 


i 
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RACINE HYDRAULIC PUMPS AND VALVES af 
A rn Source of Hydraulic Force 
“Vane Type Variable Racine Hydraulic Valves 
Volume Pumps" operate with exclusive ‘Sleeve 
at reduced horsepower. No Type"’ construction. Bal- 
relief valve required. Sizes anced Piston cannot sag. 
0-12, 20 and 30 G. P.M. Sizes %& in. to 1! in. with 
at 50 to 1000 Ibs. pressure manual, electrical or me- 
per sq. in. chanical control devi.es. 


Write today for Information and Prices, address Dept. MS-S. 








GEM superiority 


means ! 


DISTRIBUTOR SALES 


You can profit well by Gem's 


Six Points of Superiority 
HERE THEY ARE: 


- Heavy gauge welded steel spout. 
- Solid bushing—Machine cut threads. 
- Solid neck—Machine cut threads—riveted to body. 


. Drawn seamless steel body. Heavy gauge, polished 
and lacquered. 









ese oO nN = 





o 


. High carbon tempered spring steel bottom. 


6. Bottom and body assembly electrically welded—triple 
thickness—guaranteed leakproof. 

REMEMBER—GEM Oilers are widely sold through Mill Supply 

Distributors, who receive our finest sales cooperation. Reason- 


ably prompt deliveries are rendered on properly rated pri- 
ority orders from distributors. 


GEM MANUFACTURING CO. 


1229-1243 GOEBEL ST. NORTH SIDE STA., PITTSBURGH, PA. 
SUPPLY CANS © TALLOW POTS © TORCHES °* HEAVY WELDED INDUSTRIAL OILERS 
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Top Notch Performance 
in all branches 


of 


American 
Industry 





STATIONARY JAW AND 
SWIVEL BASE 





MACHINIST BENCH 
COMBINATION PIPE 
COACHMAKER 


MORGAN VISES are contributing de- 
pendable, steady service on regular and 
emergency work in America’s war plants. 
When they are on the job, production 


WOODWORKING flows smoothly and steadily—supplying 
the things with which to equip our 


SOLID NUT CONTINUOUS armed forces. Top notch performance is 
SCREW what plant managers expect from 
QUICK ACTION MORGAN VISES and that’s exactly what 


they get—top notch performance. Priority 
LIGHTNING GRIP ratings will get prompt shi t 





MORGAN VISE CO. 12% verrerson st. CHICAGO, ILL. 





a a 





-MORGAN semi-stex WISES- 








‘7 SHOVEL 
TRUCKS 


MADE BY 
POLLARD BROS. 


THEY HAVE PERFECT BALANCE 
WORKS LIKE A SHOVEL 
PUSH THE TRUCK UNDER THE LOAD 
TWIST TRUCK AND LOAD IS OFF 


CAPACITY—500 LBS PLUS 


WRITE FOR FURTHER INFORMATION 


SAFE HANDLING 


WIDE CURVED HANDLE PROTECTS HANDS. 
WILL NOT TIP OVER WHEN PLACED IN AISLE 


POLLARD BROS. MFG. CO. 


5501 NORTHWEST HWY. CHICAGO, ILL 














will have deducted by the end of the 
year, including the five per cent de. 
duction for Victory Tax in the first 
half of the yaer. Half of the balance 
not covered by previous payments 
and withholding must be paid at this 
time. 

On Dec. 15, the same group of 
taxpayers must repeat this procedure 
and pay the remainder of their 1943 
taxes not covered by withholding or 
previous payments. 

On March 15, 1944. all taxpapers 
must file a final return, showing 1943 
income and taxes and pay any un- 
paid balance on 1943 tax. In addi- 
tion, they must pay half the unfor. 
given 25 percent of the 1942 taxes, 
Also on this date taxpayers above the 
second surtax bracket file estimates 
of 1944 income and pay one fourth 
of taxes that will not be covered by 
withholding. 

On June 15, Sept. 15, and Dec. 15, 
1944, correction of estimates and pay- 
ment of quarterly instalments will be 
due. 

On March 15, 1945 the final return 
for 1944, payment of the remaining 
half of the unforgiven 1942 tax, and 
declaration of estimates for 1945 in- 
come will be due. 
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Petticoat Pioneer 
(Continued from page 78) 





so, after a few months, decided to 
open her own business, handling the 
same rubber line, Thermoid, her hus- 
band had represented. She secured 
this factory connection, leased a new 
location and began selling. She sent 
out announcements and advertising 
letters which brought a good response 
from former customers. It was these 
letters testifying as to the service and 
benefits of the Phoenix Rubber Co., 
and proving her definite factory con- 
nections. that convinced Uncle Sam 
that her business child was a legiti- 
mate one. 

“I was determined to plead my 
case,” Mrs. Rauch recalled. “First | 
took my determination and letters to 
government officials in Atlanta. The 
results were not definite, so like most 
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evervone else it was ‘on to Washing- 
ton.” 

Before returning to Memphis a 
happy woman, Mrs. Rauch appeared 
before several committees. She was 
not nearly as nervous then, she admit- 
ted. as she was when she made her 
first call on a customer. 

“This initiation visit,’ she ex- 
plained, “was to a huge defense plant. 
As I stood in the vestibule, awaiting 
permission to talk with the purchas- 
ing agent, | pictured myself being 
ushered into a spacious quiet private 
office. Instead the guardian of the 
outer portals opened a door that led 
into an office containing row after 
row of desks. I was instructed to 
wind my way to a desk in the farther- 
most corner where the man I wished 
to see was seated. I held my breath 
I was smothered with embarrassment. 
I felt everyone in that vast room was 
looking at me and questioning my 
right to be there. I had serious 
doubts, too, that | could make my 
sales talk in that din.” 

The company is now a loyal cus- 
tomer, 

“And,” Mrs. Rauch pointed out, 
“I've come to realize I’m as conspicu- 
ous in that large office as another 
typewriter.” 


Difficult Call 


Mrs. Rauch believes her most diffi- 
cult.sales approach came when she 
called on a mechanical engineer she 
had known socially. In afterdinner 
conversations she had heard him criti- 
cize salesmen who knew little about 
their lines. and less about engineer- 
ing problems. Such people were a 
pet peeve of the engineer. Women-in- 
business, she knew. could certainly not 
be classified as his favorites. How- 
ever. she not only sold him on her 
initial call but during the past weeks, 
this engineer has expressed admira- 
tion of her knowledge of her line. 

She studies her line of goods, but 
will admit it frankly when she doesn’t 
know about a certain problem of a 
customer. She makes sure, though, 
that she finds the answers and re- 
turns with complete: informatior on 
the subject. 

To date her largest single order 
was for $1200 worth of packing. 











“They Remember 


X-PANDO 


AND THE MAN WHO TOLD THEM ABOUT IT 


. ». because once your customers use 
X-Pando, they know it's the best 


there is. From then on it's their 


standard compound for all pipe work 


. and they keep on buying it. 








X-PANDO 


PIPE JOINT COMPOUND 
JS Important Advantages 


I It's the only Pipe Joint 
Compound that expands as 
it sets. Vibration, sharp 
temperature changes, de- 
flection or pressure do not 
affect X-Pando. 


2 It's the only compound 
made in one formula for all 
uses. The expanding action 
corrects imperfect threads, 
smooths flanged faces. 


3 It's the only real substi- 
tute for litharge and 


glycerine. Ideal for all 
lines, all joints, it holds 
anything in metal pipe ex- 
cept certain heavy acids. 
Joints are easily dis- 
asembled. 


4 It's the only compound 
that expands and contracts 
with pipe movement. 


5 It's the most economi- 
cal compound—goes 4 to 
6 times further then other 
materials. 











Let this great repeat item work for 


43-15 36TH ST. 


you now and into the post war period. 
X-Pando sells steadily to all types of 
Industrial Plants, Shipyards and Con- 


tracting firms. 


1-5-10 LB. CANS 
25-50-100 DRUMS 


Used by U. S. Navy—U. S. Maritime Commission 
U. S. Army—U. S. Army Air Corps 


X-PANDO CORPORATION 


LONG ISLAND CITY, N. Y. 


STillwell 4-7180 
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with modern 


FLEX-ABRASIVE 


WHEELS and POINTS 





A new line of abrasive wheels and 
points with patented construction fea- 
tures that place a fresh abrasive sur- 
face constantly in contact with the 
work and allow full use of the spiral 
roll, down to its final layers. These 
sharp, cool and smooth-running abra- 
sive wheels and points can easily de- 
burr exterior edges and finish irregular 
surfaces, ordinarily hard to get at— 
such as holes, openings, and corners. 
For use on hard alloy steels, wood, 
rubber, resin and plastics. Mandrels 
are of tapered thread construction 
which firmly locks the abrasive wheel 
or point to the shaft by its rotary mo- 
tion. Inexperienced operator can in- 
stantly remove or replace wheel or 
point from mandrel without use of 
tools, nuts, split shafts or grommets. 
Our engineering department and field 
representatives are at your service. 


Send for Samples and Catalog 


- FLEX-ABRASIVEco 


— 4 





Division MS, 100 N. LaSalle St., Chicago, Illinois 
sania 
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There was a celebration that night. 
Naturally, each day of selling has 
brought new experiences and vic- 
Out of her increased self- 
confidence she has devised the follow- 
ing bits of salesmanship wisdom: 


tories. 


“Being a woman is a handicap. 
But not too difficult! But it is just 
impossible for a woman to bluff. A 
man has a much better chance for he 
isn’t on trial as is a woman. Really, 
it doesn’t take these men who buy two 
minutes to tell if I know my product. 

“Reflect the customer’s mood al- 


| ways. If he is a chatty personality, 


make conversation, but gradually, 


| very casually get to order talking. 


If he indicates he is busy, or taciturn, 
then state the purpose of the call at 


_ once. After the order is written stay 


only long enough for courtesy. It is 





possible to talk oneself out of an | 


order. 


Service 


“Service is just as important now 
and competition as keen. Customers 


are not able to carry the inventory 


| heretofore stocked; yet added produc- 


tion makes for more wear and tear, 
so’ greater attention on the part of 
the supply house is necessary. When 
I sell my prospects on service and 
quality, my job of selling is more 
than half done.” 

The past months as head of her 
Mrs. 
Rauch two “thrills” she treasures: 

“First, the feeling that I have been 
able to help the men I have been 


own business have brought 


selling, and the gradual gaining of 
their respect for my business knowl- 
edge. 

“Second, the verdict of a factory 
representative who called upon the 
trade with me. This man was, what 
I suppose would be termed the strong. 
made call after call 
without him contributing much to the 
conversation. 


silent type. I 


He seemed over-will- 
ing for me to take the initiative. 
Finally, after hours of no comment 
from him, I began to wonder if he 


| thought me just too hopeless for 


| criticism, 


When his visit ended. and 
I was telling him goodby. he said, 


| “I’ve met hundreds of salesmen. You 


are my first experience with a sales- 
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CHOOSING 
THE RIGHT 





For the task | 


YOU CAN HELP YOUR CUSTOMERS 
specify the right textile belting. 
Many are newcomers in the 
use of textile belts. See that 
they understand (1) the neces- 
sity for quality in the textile 
belts they order, and (2) why 
the correct type is essential for 
the intended purpose. 





VICTOR is an established, all-round | 
source of textile belting supply and 

of authoritative information. The 

Victor line of quolity textile belting is 

the most complete in America. Large 

stocks . . speedy shipments .. . no 
red tape. The line for your lastingly 
profitable, textile belting trade. 


VICTOR BALATA & TEXTILE 
BELTING COMPANY 
FACTORY: Easton, Pa. 


SALES OFFICES: 
NEW YORK: 53 Park Place 
CHICAGO: 345 W. Hubbard St. 
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woman, but you’ve made some of 
those men seem stupid and you've 
made me sit up and take notice.” 

Mrs. Rauch starts her selling day 
at 7:30 each morning and visits an 
average of 10 customers a uay. She 
finds customers just as particular in 
wanting value as before the war. 
They are not just buying anything, 
she said. She always carries cata- 
logs, keeps her customers informed 
on changes, substitutes, and helps 
Priorities hold 
no fear for her. It’s just in line of 
duty, she says. 

Another asset Mrs. Rauch is culti- 
vating is that of remembering names 


them with priorities. 


and faces. She believes this is most 
important, and when she greets a 
prospect, she calls him by his name. 
She keeps a memo book in her purse 
and jots down bits of personality 
traits she recognizes in her prospects. 
“It helps me to know my customers 
and understand them,” she explained. 
She also jots down things she wishes 
to remember to bring to a customer's 
attention on her next call. She always 
remembers the last order she got 
from him, and thanks him on her next 
call. Her memo book comes in handy 
for this information, too. 

Mrs. Rauch feels proud of the fact 
that customers ask her for recommen- 
dations, suggestions on their prob- 
lems. If she doesn’t know, she takes 
the matter up with the factory and 
secures the information for them. 





Brush Up 
Your Salesmanship 
(Continued from page 75) 





e. Tell me where we are falling 
down by drawing comparisons 
hetween our company and one 
in a similar city in some other 
part of the country. 

f. Offer suggestions how we can be 
a better representative of your 

Number The 


fellow who is attempting to in- 


company. Two: 


terest us in his line. 


. Tell me who he is and whom he 


represents. 
b. Give me a complete history of 
his product and tell me some- 
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THE MASTER SIMPLIFIED LINE 


Rul nd three Wox 
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Replaceable Blade 


306—*'Tufboy"’ 


: metal case, 6° steel tape 
graduated one side, both edges. _ 
son 
306W—**Brite-Blade"’: metal case, 6’ white 
steel tape, black graduations one side, both 
edges. - 


206—**Monitor’’: round metal case, 6" steel 
tape, graduated one side, both edges. 










116—**Brownie"’: Tenite case, 6’ plus steel 


tape, graduated one side, both edges. 


796—**Blue End"’: 6’ white 
folding wood rule, Govern- 
ment specification joints. 





106 — ‘“‘Interlox’’: 6° 
telescopic wood rule, 
for high-speed inside 
measurements. 


66—""Blve Tip’’: 6° yellow 
folding wood rule, double 
edge graduations, two 
piece joints. 


a 


rea Tha 





Write for complete details. Master Rule Mfg. Co., 
Inc., 815 E. 136th St., N. Y. City — Dept. M-7 
Branch: 541 $ Spring St., Los Angeles, Calif. 
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| Semon ISES FOR 
MERICAN WICTORY 





A dependable vise for every pur- 


pose. 


The increasing demand for Ameri- 
can Vises by industry is proof of 
their meeting every expectation 


of their users. 


Catalog and discounts on 


request. 


AMERICAN SCALE COMPANY 


4450 Main Street Kansas City, Missouri 
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MORE DRILL for the Money 


The last word in ',” capacity drills with every 
advanced feature. Powerful specially designed 
Universal Motor pours power thru triple re- 
duction hardened steel gears. Forced air cool- 
ing prevents overheating. Housing is sturdy, 
light weight die casting. Self-aligning porous 
bronze bearings soak up oil like a sponge: 
release it slowly as bearing temperatures 
change. New type “‘in line’’ rear grip makes 
it natural to drill straight holes. One handle 
removable for close quarter drilling. Light 
weight (only 10'4 Ibs.) means easy handling, 
yet it is so powerful that it will drill a ‘2” 
hole in iron with 500 Ibs. weight on the bit. 
Jacobs key operated chuck. This is not a 
heavy duty production line tool, but it will 
give exceptional service to the garage man, 
maintenance man, contractor or installer. 


SPEEDWAY MANUFACTURING CO. 
1832 S$. S2nd Ave., Cicero, Ilinols 








Gull View 


or QUICK PROFITS 








Make Quick Repeat sales 


with this fast-moving Item! 
The 


many comfort and safety features of these 
goggles have created a strong demand that means 
quick turnover and BIG REPEAT PROFITS. Fea- 
tures include: Removable lenses—Air-cooling cir- 
culation—Adjustable headband and nosebridge— 
Plenty of room for personal glasses. An Y 
SELLING item. Order today for promot delivery. 





Write for Catalog of 
Quick Selling Items: 


© Respirators 
@ Hoods 

@ Masks 

@ Filter Glass 
@ Helmets 

@ Shields 

@ Goagles 

@ Guards 


CHICAGO EYE SHIELD CO. 


Chicago, Illinois 








2329 Warren Blvd., 
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thing about what other distrib- 
utors are doing with it. 
c.Try to prove by consiructive 
and persuasive arguments that 
it would be to our advantage io 


represent you. 


considers the potential market 
for it in our trading area. 


The sales managers should be di- 


vided likewise into two classes. | 


would like the one whose line we 


distribute to follow much the same 
the He 


should advise us when he is coming, 


procedure as salesman. 


and when he arrives inquire about 


what he can do to help us sell more 


. Give me some idea of what he 


of his product. Offer constructive | 


criticism on our effort, and 


be more efficient 


sales 
advise us how to 
and effective. Draw comparisons be- 
tween our company and some of his 
outstanding distributors who are per- 
forming satisfactorily. Inquire if his 


representative is giving us the type | 


of cooperation we like. 

The other fellow should adopt 
much the same policy as that of his 
salesman. Try to interest us in his 
line. Inform us of something about 
his company and its background, and 
outline the advantages that would ac- 
crue to us if we take on the line or 


switch from the one we are now dis- | 


tributing. 

There is one thing that many sales 
managers do which I do not like. They 
“just happen to be in Akron on other 
business and thought they would drop 
in to see us.” Every distributor feels 
that he is entitled to a call from the 
sales manager occasionally. When 
vours calls why does he not say, 
“Jake, I came to Xville just to see 
you and to inquire how you are get- 


ting along. and if I can help you do 


a better selling job we will like that.” | 
Here is one example of what a 


sales manager should not do. A man | 


called on us for several years trying 
to interest us in his product and 
endeavoring to induce us to change 
from the line we were distributing. 
He really tried. He called regularly, 
but we were satisfied with our con- 
nection and were not inclined to make 
the change. However, certain condi- 
tions arose which prompted us to 
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HEXACON ELECTRIC 
SOLDERING IRONS 


Production speed-ups— even on 

critical work — are possible with 
HEXACON irons because they are de- 
signed for service and dependability 
under even abnormal operating condi- 
tions. Light in weight, well-balanced, 
and of rugged construction, these high 
quality units have low operating and 
maintenance costs. 
Extensively used by Army, Navy and Air 
Corps, HEXACON electric soldering irons 
include screw tip irons, plug tip irons, 
irons with replaceable elements, and 
irons with hermetically-sealed elements; 
handles are fixed or adjustable. : 
WRITE FOR LITERATURE ez 


Descriptive bulletins, describing 
the complete line of HEXACON 
electric soldering irons, will be 
sent on request. 


> 
J 


as 


HEXACON ELECTRIC COMPANY 
138 W. Clay Avenue 
Roselle Park, New Jersey 


TYPE P-200 
Tip Dia. %” 
Ship. Wt. 24 ibs. 
Equal to 2% Ib. 
Old Style Copper, 
200 watts. 
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give serious thought to switching 
lines. and about that time his sales 
manager called with him, but it was 
unfortunate, for the very good rea- 
son that the sales manager neglected 
to discuss his subject. He approached 
us something like this: “Mr. Kuhn, | 
happened to be in Akron today at- 
tending a skeet shoot, and I thought | 
would drop in to see you.” Then for 
about thirty minutes he regaled me 
with the joys of this sport. Never 
once did he mention his product. 
Now | did not tell him, but I will 
tell you that the one reason I do not 
shoot is that I cannot close my left 
eye, consequently I would have to 
shoot from my left shoulder which is 
quite awkward. Therefore, all the 
time he was outlining the fine points 
of skeet shooting I inwardly was 
probably a little envious because the 
physical handicap keeps me from in- 
dulging in the sport. But, forgetting 
all that, if he had just once talked 
to me a little about his product | 
think he could have sold us. 

In conclusion. if the manufactur- 
ers join with the distributors to ac- 
complish these two things. First, give 
constructive advice and assistance in 
conversion and liquidation, and sec- 


ond, put our industry on a higher 


level by intelligent selling, ours will 


be a better and sounder industry. 





New Products 


(Continued from page 85) 
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COMPRESSED AIR 
Compressed air, a 
plants,” is doing a hundred major and 
countless “odd” jobs in almost ail phases 
of war work. 


“jack-ot-all-war- 


Brunner, still a “big name” in the auto 
motive service field, is now doing a 
standout job for the nation’s war indus- 
tries, too. Ranging from 14 to 10 h. p., 
Brunner Air Compressor units are amaz- 
ing plant heads and workers alike by 
their time-saving, labor-saving efficiency. 


Where a war plant flies an “E”, the 
chances are good you'll find Brunner 
units “spotted” strategically near air- 
powered tools and machines. 


Brunner is speeding the output of many 
war industries, while saving money as 
well as time. If that is your object, too, 
our experienced engineers stand ready 
to offer their services. Write or phone 
us today! There is absolutely no obliga- 
tion on your part. 
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REFRIGERATION 


For years, Brunner refrigeration units 
have gained world-wide acclaim of men 
in the commercial refrigeration field. 


Today, Brunner condensing units are 
recognized by management executives 
in leading war industries as the solu- 
tion to knotty problems of cutting costs 
and speeding production... assuring de- 
pendable, trouble-free performance, too. 


A few of the many applications where 
Brunner equipment is italien to keep 
war production at peak levels: Storage 
of heat-treated aircraft rivets, cooling of 
electrode tips, cooling of quenching and 
cutting oils, ageing of steel to prevent 
growth, and expansion fits. 

Special built-in construction features and 
balance of design make Brunner units 
peculiarly adapted to stand up under the 
rigors of accelerated war production... 
Brunner’s staff of experienced refrigera- 
tion engineers are at your call...now! 





at the back of each tooth to the depth 
of the gullet. which allows for sufficient 
clearance where tolerances as close as 
.0002-in. must be maintained. Originally 
designed for 


slotting super-charge 


wheels, they are finding their place on 





WHERE THE DISTRIBUTOR FITS IN 
Here is both duty and opportunity for the Jobber! High-priority plants not only need 
more Brunner compressors and condensing units... but parts for the Brunner equip- 
ment they already have. And, looking ahead, Industry finds Brunner products vital, 


too, in post-war plans. If your thinking takes in tomorrow’s market, write now to: 


BRUNNER MANUFACTURING CO., UTICA, N. Y., U. S. A. 











Brunner 4-cylinder 
10 h. p. compressor 
for industrial use. 





15 h. p. Brunner con- 
densing unit for heavy 
duty applications. 


For Over 35 Years the Symbol of Quality 
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SYVTRON 
ELECTRIC 
HAMMERS 


DO YOUR MAINTENANCE 
AND INSTALLATION JOBS 


Quickly — Easily — and Economically 
With Their Powerful 3600 Blows Per Minute 





DRILLING—holes in concrete and masonry to hang 
shafting, anchor machinery, etc. 


BEADING—boiler tubes and caulking pipe joints. 


SCALING—rust from condenser tubes and other 
metal surfaces. 


MAINTAINING—factory window seals by removing 
hard putty without breaking the glass and digging 
out the old, rotten concrete around the sash. 


CUTTING—through concrete and masonry walls and 
floors for windows, doors, riser holes, etc. 
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-RUST-OLEUM> 





~ Immediate Delivery 


The Modern Positive Rust-Preventative 


Your customers want dependable rust protection for buildings, structures 
and machinery, water tanks, bridges, smoke stacks, cars, fences, ete. 


Rust-Oleum provides lasting protection at low cost. 


4 BIG SELLING POINTS 


@ No flame cleaning or sand blasting necessary—simply 
wire brush to remove loose paint, scale, and dirt. 


@ Penetrates rust, incorporates it with the film—spreads 
an unbroken protective coating on the metal. 


@ Covers approximately 40% more area per gallon than 
ordinary paint. 


@ Full range of colors for maintenance or production 
finishes. 


Rust-Oleum can still give you immediate delivery on all orders 
that carry priorities. 


Ask us for complete details on the sampling program that en- 
ables your customers to prove these claims for themselves. 


RUST-OLEUM CORPORATION 


2427 Oakton Street, Evanston, Illinois 


SYNTRON CO. ‘osn"2ir vs 
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many other kindred operations sawing 
ferrous and nonferrous metals wher 
accuracy is a first requirement. Speg. 
fications are limited and in the fo} 
lowing sizes only: 3-in., 4-in., 5-in., 6-in, 
and 8-in. diameters for most standard 
milling machines.—E. C. Atkins & Co, 
Indianapolis, Ind—Mut.  Swuppuns 
July 1943. 


Welder 


Alternating Current 


geo 











| Described as the welder with the ideal 
operating curves, the “Ampac 200” 
automatically gives the operator cor- 
rect voltage for the continuous range 
of currents available, rather than using 
an almost constant voltage at all cur 
rent settings. This adjustment makes 
welding easy at low currents because 
| of the high striking voltage, but. saves 
power when welding at high currents. 
| Special design and operating features 
of the “Ampac 200” include the new 
integrated reactor-transformer construe 
tion which provides the high, yet safe 
voltage for welding at low currents; 
active duty from every line of flux; sim 
plified construction using fewer working 
parts. Increased welding capacity in 
| one machine is offered on the basis of 
the wide range of current, which is 
from 30 to 250 amperes. There is no 
need to switch welders for different 
jobs, because the “200” handles rods 
ts to 14-in. in size, for thin sheets or 
heavier plates. Most D-C rods as well a 
| all A-C rods can be used, because of 
| the welder’s unusual arc stability— 
Allis-Chalmers Mig. Co., Milwaukee, 
Wis—Mitt Suppwies, July 1943. 


Glossmeter 


Precision Instrument 


The “Aminco-Scott” glossmeter meat 
ures high, medium and low gloss (from 
0 to 100%) of plane surfaces of ma 
| terials over 2-1 x 3-in. in size, such as 
paint finishes, enamels, lacquers, met 
| als, wood paper, plastics, glass, ete 
| The kinds of gloss (relative apparent 

















yx 


reflectance) measured with this instru- ALL THAT IS NEEDED 


vhere ment are specular gloss, contrast gloss, 
)Peci- distinctness of image gloss, and many: 
- fol. - be 


other optical properties of surfaces of 


all kinds. Some suggested supplemen- 
means features co 


tary uses are the measurement of the 


> Co, 2 hiding power of deposited finishes, 
“un, like the ‘ 


cleansing power of soaps and deter- 


“RECALIBRATOR’ gents, etc. Measurements can be made 











R for a sale 


WRENCH, an I-beam, a 
‘Budgit? Crane Assembly 
J and an hour’s time — with these 
any war industry in your terri- 
tory can acquire a new jib crane. 





rapidly. A complete gloss curve of a 
high-gloss sample can be obtained in 





approximately thirty minutes. The in- With another Crane Assembly 
| strument operates on 110-120 volts 60 and a shaft, the same wrench and 
| cycles single-phase A-C. The entire out- another hour’s work — and they 
HEN you sell Marsh Gauges, fit weighs approximately  55-lbs. may have a bridge crane. 
Dial Thermometers, Traps, and American Instrument Co., Silver Spring, ree k 
Heating Specialties, you sell equip- | Md.—Mut Supriiks, July 1943. S80 Gee Wee 
: “4 do — not a single hole to drill. 
ment that has behind it more than With all th , 
; 75 years of constant refinement. | ° ith all this you can promise 
ideal | Saw-Gun quick deliveries on the proper 
200 With such a background it is only 


For Electric Drill priorities. And transportation 
r  COr natural that Marsh Products should 


range be far ahead. The “Recalibrator” 





costs are very low by comparison 


| 
| 
; | with charges for ordinary cranes. 
using is a good example. It is the first | ca oe ke : ; , 
] cur. completely satisfactory way to cor- Phat is information which is a 
makes . pa 


sure recipe for sales. ‘Tell this 


rect a gauge that has been knocked 























cause on <8 elena. _ a story to a man ufacturer who 
saves wants to move things quicker 
rrents. The many advanced features of over a greater area and show him 
atures Marsh Products, and the vital roles how cranes built with ‘Budgit’ 
€ = they fill today, are being advertised - on Crane Assemblies can be operat- 
istruc- to you i F : ; noe . a . 
t safe th ee ae te —— ots tachment for electric drill, flexible shaft ing the day he receives them. 
rents: at cover every phase of industry. | or compressed airline, creating an efh- Give him a copy of Bulletin 355 
’ | ° . Ca a 
:; sim | cient portable power saw ot file. i which contains full information of 
orking | rere saves nag ir pane not ling. this quick, economical way to 
. . 7 y *T £ a] a y > a s . * . , 
ity in | eS oe eee eee acquire jib or bridge cranes. Write 
ts af in plastics, stainless steel, monel metal, ae 
asis 0 A ae for extra copies if you need them. 
ich fs corrugated or plain steels in heavy 
is no | gages. Will cut directly into wood or 
flerent | plastic without drilling hole for starter. 
3 roe It will saw or file plastics, heavy sheet 
ets Of metal, castings or rod in hard to get 
well as at places. Can be used to advantage by 
use of electricians, sheet metal rare ma- | 
lity— MARSH G4 ones | chinists, carpenters. etc. It is recom- 
aukee MOMETERS 7 S AND DiaL THER mended for use on drill with speed of 
7 Le le cen re te 
3 > Maste ergau op of the line is 2000 rpm or more.-Mid-States Equip. ; ; of 
‘ erything Own ai Co., Chicago, Ill—Mus Suppuies, Bud git Bridge Crane Assembly — every- 
July 1943 thing required to build a crane except the 
omy ~ | I-beam and shaft. 
{ re -|* ’ 
_ Cement mj B UDGI 
meas ane , Til 
nsulatin ualit : 
(fros | iad mio §) Crane Assemblies 
‘= | Unprotected metal surfaces are the | Cae? Crane Assemblies 
a b order of the day. Gone for the duration MUSKEGON, MICHIGAN 
5, mer ara i ok oluccitan isiiaicis Builders of ‘Shaw-Box' Cranes, ‘Budgit’ and 
: ete. JAS. P. MARSH COR P. are those thick galvanize d . cating ‘Load Lifter’ Hoists and other lifting specialties. 
pore 2079 Southport Ave., Chicego. III that prevented rust and corrosion. The Makers of Ashcroft Gauges, Hancock Valves. 


Consolidated Safety and Relief Valves and 
‘American’ industrial instruments. 


MILL SUPPLIES ¢ JULY, 1943 213 
UMI 





moisture in ordinary insulaiing cement 











How many “mental sit-downers” 
have you in your organization? 


“In every factory and store, among office 
workers and salesmen, costly ‘sit-downs’ have 
been going on for a hundred years—mental 
sitdowns”, says Craig Davidson. “Commands 





to do thus and so have met with mental 


downs which have been just as effective in 
blocking production and sales as any physical 
sit-down that ever stopped an assembly line.” 


“That is one reason why this book,” he goes 
on, “should be useful to any man whose job is to 


sit- 








is free to go to work. Not only does 
the resulting rust pit the metal but it 
destroys the bond causing the cement 


op 

get other men to do their work right. It should to peel and fall. “No. 1 Non-corrosive “s 
visualize for him what causes mental sit-downs Insulating Cement” puts an end to ab 
and what to do about them.” these problems. A special rust inhibitor bo 
prevents corrosive action, even when pl 

e bd allowed to air-dry over a long period Th 
Getting Things of time. Made from temperature resist. pr 
ing black rock-wool, it is effective up Bl 

Done to 1800° F.—Baldwin-Hill Co., Trenton, M 


in Business 


By EVERETT B. WILSON 


Director of Porto Rican Trade Council. 
Formerly Assistant Director of Personnel 
Kroger Grocery and Baking Company 


Second Edition, $2.50 





A practical set of sugges- 


tions to executives giving 
detailed directions for get- 
ting employees to do their 
jobs as management thinks 
they should be done. 


“An executive’s success depends squarely on two points: whether he has good ideas and 
whether he can get his ideas actually and properly used.” This book deals with methods 


of getting your ideas used efficiently. It 





Have you seen the 
Revised, Third Edition 
Hutchinson’s 


STANDARD HANDBOOK 
FOR SECRETARIES 


616 pages, 6 x 9 
$2.95 


AN you depend on your secre 
i tary to handle any assignment 
judiciously, quickly, correctly? Can 


the secretary. Placed in your secre- 











tells how to get policies, plans and instruc- 
tions carried out as they were designed to be 
carried out. It is in effect a working manual 
on leadership. It tells how to secure effec- 
tive and intelligent cooperation. 


Gives you many 
practical ideas on: 


—What are the real reasons why subordi- 
nates disregard instructions? 

—What can be done to get instructions car- 
ried out efficiently? 

—What are the disadvantages of driving? 

—How can you improve subordinates’ at- 
titudes P 

—How can you really check performance? 


lepend her English?—he 86 Sa A H — “&Q. ” 1 
a aren aa ye - —How can you criticize subordinates effec- duction for all sizes of Saran tubing 
people? Here is a new book that tively? from 34-in. to ¥g-in.—Commercial Plas- 
spells better results in all work of 


—How can you develop responsible sub- 
ordinates ? 




















N. J—Mauv Suppuies, July 1943. 


Reducing Coupling 


Made of Plastic 





\{nnouncement has been made of a new 
“Saran” plastic reducing coupling. It 
is claimed that its use will greatly in- 
crease the applications for tubing sys 
tems made of “Saran.” This reducing 
coupling is an adaptation of the “Saran” 
union coupling. It has the same gen- 
eral characteristics of strength. de- 
pendable performance, and long life. 
Reducers are available with ‘-in. re- 


tics Co., Chicago, [l1l—Mu.t Supp ies, 
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tary’s hands it will be invaluable E et July 1943. i 
in assuring the correctness of corre- —How can you dispose of alibis? . fi 
spondence, in eliminating error, in —What is the technique of developing en- 
promoting good relations, in provid- thusiasm ? fe 
ing a wealth and variety of infor- ™ . 3 Str 1 
mation that will enable her to handle —How can you guard against troubles of ainer tl 
many details of work with more jealousy? h 
satisfaction to you. - bs 3 
Examine this book for 10 days Steam-jacketed n 
A strainer for handling highly viscous 0 
SEND THIS McGRAW-HILL ON-APPROVAL COUPON liquids or liquids that are solid at room P 
McGRAW-HILL BOOK CO.., Inc., 330 W. 42nd St., N. Y. C. temperatures has recently been devel- u 
Send me the books checked below, for 10 days’ examination on approval. In 10 days I will pay for the oped. Steam-jacketed strainers are used t 
books, plus few cents postage, or return them postpaid. (We pay postage on orders accompanied by ° me. F ° . ‘ ‘ h 
remittance. ) ‘ to maintain the liquid in the strainer 
a se ; : s at the same temperature as in the v 
_] Wilson—Getting Things Done in Business, $2.50 ilies snl niie kt nl he k 
__] Hutchinson—Standard Handbook for Secretaries, $2.95 —s [S Sages aan : 
speed the handling of difficult liquids. I 
is Standard capacities are 20, 50. 100 and h 
See ee Mk Ren ee 200 GPM. Pipe sizes 1, 2 and 3-in. The I 
Pe CE RSET OP OT CTT PTT RTL RTT E ER l-in. and 2-in. units have threaded pipe I 
ions 2° 9.5 ‘ <j its 2 
citi SS ne ols eS wiaiaia ee connections. The’ 2-in. and 3-in. unit 
have flanged connections. Maximum 1 
214 MILL SUPPLIES ¢ JULY, 1943 
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operating pressure is 50 psi at tem- 
perature of 600° F. The jacket is suit- 
able for 125-lbs. steam pressure. The 
bottom and sides of the unit are com- 
pletely enclosed in a steam jacket. 
Two inlet and two outlet ports are 
provided for steam line connection.— 
Blackmer Pump Co., Grand Rapids, 
Mich—Miuv Suprpuies, July 1943. 


Air Vise 


Efficient and Speedy 





with a 
foot control that doesn’t need constant 
foot pressure to hold vise open or closed, 


Operated by compressed air, 


leaves both 
insertion and re- 


this pneumatic air vise 
hands free for fast 
moval of work. It speeds up production 
on drilling, tapping. light milling, 
punching. bending, staking, straighten- 
ing, stamping and riveting. It is claimed 
that as many as 1200 operations per 
hour have been maintained with this 
vise. The ram of the air vise is driven 
by a long-life multiple type diaphragm. 
instead of a piston. The moveable paw 
has a maximum travel of 14-in., grip- 


ping with a force of 15 times air line 


pressure. Handy adjustment screw en- 


ables the operator to set the jaw any- 


where up to its maximum opening of 






HKP 


TRADE MARK REG.V. 5 PAT ORE 


“ PORTER TOOLS 
are portable 


They bring great cutting power to the job—in 
the shop or wherever the work may be. They 
are easy to carry. They need no power source 
except hand power pe | they cut quickly even 
through 3% inch annealed bolts. By means of a 
perfected toggle joint tremendous pressure is 
delivered to the special steel heat treated cut- 
ting edges. They cut rods, bolts, wires, cables 
and straps. With jaws of special design they 
squeeze, crimp and perform many other opera- 


tions. 
H. K. PORTER, INC. 


EVERETT, MASSACHUSETTS 






















Porter tools are sold through leading sup- 
ply and jobbing houses — subject fo the 
restrictions of war production. Catalog on 
request—ask for our new maintenance Be 





3,5, 8, 12 and 20-ton capaci- 
ties, 9 high. All lift over 6” 
plus extension of telescoping 
screw. 20-ton is 10° high; has 
no extension screw. 









Safe and rugged, 

yet light. For lift- 

ing and lowering 

where ‘‘close-to-floor’ toe lift is not necessary. 

Non-deteriorating packing seals. Lever bar fits 
' slot head release valve. 


Templeton, Kenly & Company 
Chicago, Ill. 


Better, Safer Jacks. Since 1899 





Help Solve the 
Manpower Shortage 


—Suggest the proper use of more 
jacks to the war plants you serve! 
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IDEAL TUBE EXPANDERS 





..+ have been stocked by leading 
Mill Supply Dealers for 50 years 


Ideal All Steel Tube Expanders are 
made of special analysis steel . 

mandrels and rolls are selected tool 
steel, carefully heat treated for serv- 
ice. They are scientifically designed 
for efficiency, durability, and econ- 
omy, with large range for various 
gauge tubes for the manufacture and 
repair of all type of Steam Boilers. 


Write today for IDEAL CATALOG 
NO. 57 and IDEAL BULLETIN NO. 65 


THE GUSTAV WIEDEKE COMPANY 


DAYTON i, OHIO 














For a finished appearance, designers 
plan for FLAT HEAD CAP SCREWS 






You assure satisfaction with 
clean-fitting CLEVELANDS 


HERE'S nothing more disappointing to a particular 
mechanic than a sloppy countersunk fit. Achieve what the 
designer intends with carefully made Cleveland Flat Heads 
—fully machined, accurate concentricity on 82-80 degree 
angle, uniform lead on thread. Clean slotting... threaded 
to head... chamfered point. Write for samples and prices. 


THE CLEVELAND CAP SCREW CO. + 2:2,5,22% Sree: 
Cleveland Cap Screws 


Set Screws and Special Upset Parts [chicaco.726 w. washington Bied, 


PHILADELPHIA . . 12th & Olive Sts. 
47 Murray St. 
LOS ANGELES . . . 1015 E. 16th Sr. 























Made by the Originators of the Kaufman Process fo th and Accur 


Specialists for 26 years in Headed and Threaded Products 
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3-in. It comes with soft- steel jaw 
faces, easily fitted with cavities to hold 
castings, screw machine parts, etc. The 
air vise can be attached to an air line 
or to an individual compressor, and 
can be used on pressures up to 150 psi, 
It can be used on every drill press, 
miller, grinder, shaper and assembler 
and comes complete with air hose, foot 
controls, and fittings, ready for im. 
mediate use.—W. R. Brown Corp., Chi- 
cago, Ill_—Mi.u Suppuies, July 1943. 


Fitting 


For Wire Rope 





The “GAR-BRO Shimble” is a com- 
bination wire rope shackle and 
thimble. Made from structural steel 
bars which are heated, bent and forged 
to shape, thereby making a safe and 
economical device that is safer than 
an ordinary shackle and gives greater 
protection to the wire rope than an 
extra heavy thimble. These shimbles 
are made with open and closed ends, 
in all standard sizes of wire rope, per- 
mitting a multitude of uses and safe 
connections. They are used wherever 
shackles or sockets are commonly used, 
such as guy anchorages, tractor 
hitches, crane slings, boom topping, 
etc. They can also be welded to other 
connections, such as turnbuckles, plates, 
etc.—Garlinghouse Brothers, Los An- 
geles, Calif—Mttt Suppties, July 
1943. 


Sealing Tape 
Non-Rubber, Waterproof 


A waterproof, pressure-sensitive cloth 
tape, which is manufactured without 
the use of rubber, is said to be finding 
uses in war production in a wide variety 
of applications. It is non-toxic and 
therefore available for sealing packages 
of medicine, foods of all sorts, surgical 








dress 
varie 
seale 
Anol 
of | 
be s 
of t 
grea 
tape 
very 
that 
eith 
wid 


Chi 
Ill. 


Le 








ut 


ng 


ad 


es 





UMI 





dressings and similar products. A wide 
variety of ordnance equipment can be 
sealed with it for overseas shipment. 
Another feature of this tape is its ease 
of handling and application. It may 
be stripped off and relocated in spite 
of the fact that its adhesive power is 
greater than that of ordinary sealing 
tapes. Its tensile strength is said to be 
very high. The cloth stock is so woven 
that it tears evenly at right angles to 
either edge. It is packed in rolls of any 
width up to 36-in., standard rolls are 
60-yds. in length.— Mystik Tape Div., 
Chicago Show Printing Co., Chicago, 
Ill—Mirt Supruies, July 1943. 


Lathe Attachments 
Quickly Fitted 





Collet work on stock up to 34-in. is now 
possible on small lathes which normally 
have a capacity of only 14-in., with the 
new “Speedichuk” and the uniquely de- 
signed “Bren” collet. This equipment is 
adaptable to any lathe with a 114-in. x 
8-in. thread spindle nose having a No. 3 
Morse taper on the inside. It can also 
be used on any miller or drill press for 
accurate chucking work. Quickly fitted 
to lathe, “Speedichuk” no 
adapter plate. It is the only chuck using 
a floating closing sleeve which compen- 
sates for wear and misalignment of 
lathe spindle. The 6-in. handwheel as- 
sures maximum gripping pressure on 
collet with minimum effort, and the 
heavy construction assures complete 
rigidity.. The “Bren” collet is designed 
to allow use of full capacity through 
spindle. It eliminateg  ikaccuracy of 


requires 














For quick.shipments 











POWER 
KING 


ADVANCE CAR MOVER CO. 
APPLETON, WISCONSIN 


ready 
load. 





ments with BADGER Car Movers. 
enable the quick spotting and shifting of 
vitally 
loaded or empty. 
are speedy, safe, and easy to use—med- 
ium, light, and heavy types. 
cars moving and tracks clear—they are 


Car Movers 


Help to keep sidings free for fast ship- 



















They 


needed rolling stock, whether 


BADGER Car Movers 
They keep 


for today's tremendous shipping 
Help the railroads to help Uncle 


Sam—supply BADGER Car Movers SAFETY 
and the Advance Safety Car CAR 
Wrench. We promise to do the WRENCH 


best we can on filling orders. 











COFFING 
LOAD BINDER 
— a useful 
utility tool 


This is the safest and 
most powerful boomer 
on the market for 
booming poles, logs, 
pipe, etc. The Model 
A weighs ti‘ Ibs. and 
will boom a toad of 
4000 Ibs. The Model F 
weighs 24 Ibs. and will 

om a load 6000 ibs. 
Super attachments 
available to double 
these capacities. 


COFFIN 


Ad van wind Desi gn 


HOIST 


Production Schedules 





Maintain 


Shipyards, Mines, Machine Shops, 
Aircraft Plants, Steel Mills, etc., 
save valuable minutes with COF- 
FING HOISTS for lifting, pulling, 
We can supply 
capacities for any need in types 
that will handle the job efficiently 
and economically. COFFING HOISTS 
are doing a job in war plants by 

eliminating production delays. = eet 


COFFING HOIST CO. DANVILLE, ILL. 


and moving jobs. 














COFFING “cacy” HOISTS 


RATCHET-LEVER HOISTS 


SPUR GEAR HOISTS 
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@ ELECTRIC HOISTS e@ LOAD BINDERS 
TROLLEYS & DIFFERENTIAL HOISTS 
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DISTRIBUTORS SERVE! 


Today, more than ever, new 
production records are made with the 
help of distributors’ services — 


¥ NEEDED STOCKS 
v¥ ON THE SPOT SERVICE 


y¥ KNOWLEDGE OF GOODS 
AND OF SOURCES OF SUPPLY 


Baown & SHarpe Mrc. Co. 
Providence, R. I. 

















FOLEY FILED SAWS 


Increase Sawing Production 


FOLEY: 


SOLD ON 30-DAY TRIAL J 


We offer your customers 30- 
day trial on machines sold 
through you. Write today for 
literature and prices and de- 
tails of this offer. 





on a Foley Saw F.ler. 





Saws cut faster and truer and stay sharp longer when filed 
The exclusive patented Foley jointing 
principle straightens up uneven teeth and makes them perfect 
in size, shape, spacing. That is why Foley-filed saws increase 
sawing production 25° to 40%. 


FILING SAWS FOR VICTORY 


The Foley Filer is in use by U. S. Navy for shipyards, 
air bases, battleships, navy tenders—by U. S. Army 
posts and airports—by U. S. Engineers, Light House 
Dept., Treasury, Mint, Federal penitentiaries, — also hun- 
dreds of War and industrial plants. 


FOLEY MFG. CO., 63 Second St. N.E., Minneapolis 13, Minn. 


Also Manufacturers cf Foley Saw Setters, Grinders, Die-Making Machine, etc. 


lhe Foley also cuts down 
fling time, saves on files and reduces saw breakage. I 
Foley Filer is the ONLY machine that sharpens cross-cut cir- 
cular saws 3” to 24” in diameter, band saws 1%" to 412" 
wide—all ae saws. 


SAW FILER. 
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convention type collets which require 

adapter closing sleeves. Glosed by 
squeeze action, “Bren” collet avoids | 
longitudinal movement.—General Die. * 
Stamping-Tool Co., New York, N. Y= 

Mitt Suppiies, June 1943. 


Puller 


Bearing and Battery 





A bearing and battery terminal puller, 
known as “Steelgrip” #13 and 134A, 
has been added to the regular line of 
gear and wheel pullers. It is made in 
two sizes, 2-in. and 5-in. reach. The 
arms are drop forged, heat-treated steel, 
of great strength. The hooks are thin 
enough so that they will fit between 
bearings and motor housings, and long 
enough to reach the bearing race.— 
Armstrong-Bray & Co., Chicago, Ill.— 
Mitt Suppties, July 1943. 


Band Saw 


Less Vibration 


An all-purpose contour and cutoff band 
saw for wood or plastic stock up to 
85¢-in. thick is being offered in bench 
and floor models. The deep throat al- 
lows 27-in. diameter cutting. The wheels 
are made of the strongest, lightest ma- 
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Cire 
PLIERS 


for More Tool 
Mileage 


UTICA Pliers and 
Adjustable Wrenches 
are helping maintain 


- the pace of produc- 











) tion for victory. And 
ope with 





























































































































ca 




















There's immediate 
demand and 
Sales Opportunities 


for 


T-M CHAINS 


Industry 
Manufacturing 
Transportation 
Public Service 

Mines 
Logging and Lumbering 
Scores of Essentials 


TAYLOR-MADE CHAINS 


It will pay you to make inquiry as to the needs of all concerns 
engaged in war production in your territory. 


Send NOW for Complete T-M Catalog and our Distributor’s Sales Plan 
T-M Sling Chains of Flash Alloy Steel, Iron, and Heat-Treated Steel— 
Proof Coil Chain—Machine and Truck Chains—Conveyor or Log Haul- 
up Chains—Mesaba Wrought Iron Chains, etc. Full line of accessories. 
T-M Sling Chain Specification Sheets record dimensions and fittings 
quickly and accurately for every order. Eliminate misunderstandings. 
Ask for them. Big help to salesmen! Write. 
Below: T-M Flash Alloy Steel Chain 


ESTABLISHED 1873 
































HOW TO CREATE 
JOB ENTHUSIASM 


By Carl Heyel 


Union Bag & Paper Corporation 


248 pages, 5x7% 
illustrated, $2.00 








Do you know how you can 
check up on job enthusiasm 
in your plant or office? 


Do you know how much you 
can accomplish by inexpen- 
sive 
if they are worked out with 
| due 

mentals involved? 


This book tells you how— 


UPPOSE you could increase, even by only 

a fraction, your employees’ zest for their 

work—how much could it mean to you, to your 

firm, your plant, your department, your office? 

But how? Money alone doesn’t do it—that’s 

been proved. How can you get real interest, 
genuine enthusiasm, in the job? 


little plans and kinks 


regard for the funda- 


Scores of companies in all types of industry, 
in all parts of the country, are doing it success- 
fully right now. The ideas, the methods, the 
suggestions, the techniques used by these com- 





specifically and by citing 3 , < : = 
hundreds of examples panies are described and explained in this new 
book. 
shows you how to get 
y alli , McG -Hill Book Co., Inc., 330 W. 42nd St., N. Y. C. 
people to work willingly Rend ry Hevel’s Tow ro Create Job Enthusiasm for 10 days’ 
and with zest. examination on approval. In 10 days I will send $2.00, plus few 
cents postage, or return book postpaid, (Postage paid on cash 
orders. ) 
EXAMINE A COPY ot 
Address 
10 DAYS FREE a ate 
Position 
SEND THIS COUPON TODAY company “ us 
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BALL BEARING 
LOOSE 
PULLEYS 


DAGGETT 


continuous service 
with constant savings 


@ Every plant, especially those 
loaded with war work. will wel- 
come these DAGGETT PULLEYS. 
The simple construction, dustproof 
bearings. and the fact that lubri- 
cant needs changing only 4 or 5 
times a year contribute greatly to 
uninterrupted service and defin- 
itely lowered operating costs. They 
give constant 24-hour service and 
never get out of order. Send for 
literature and consult our engi- 
neers on unusual problems. 


terials known, allowing greater speed 
and less vibration. An easy-to-read ac- 
curate blade tension scale is provided. 
The framework is a solid one-piece steel 
structure. The wheel guard swings on 
a single hinge and must be closed be- 
fore machine can operate. The handy 
telescoping guard on the blade holds 
by friction when the lock handle is re- 
leased. Pattern and fixture makers will 
appreciate the newly designed blade 
guides which handle all blades from 
14-in, to 34-in. and adjust by a single 
knob control. The table is rigidly sup- 
ported on heavy trunnions and will not 
sag under heavy cuts. It tilts 45 degrees 








CHICAGO PULLEY G&G 
SHAFTING 


1 N 'Oce P's 





ROCKWELL 
BLAST GATES 


COST LESS 


to install 


- + » to operate 


to maintain 


. because they com- 
bine compactness with 
efficiency, lightness with 
strength, simplicity 


with durability. These 
accurately built units 

are air-tight, readily bs - 
adjusted, and thorough- Rockett Blas 
ly dependable. Fur- Gates 
nished in a range of 


types, sizes, and methods 
of control for any low- 
pressure air require- 
ments. Write for Bul- 
letin 4020. 


"W.S. ROCKWELL COMPANY 


Blast Gate Division 
50 CHURCH STREET NEW YORK 7, N.Y. 
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to the right and 10 degrees to the left. 
The degree of tilt is indicated by an 
accurate scale-—Boice-Crane Co., To- 
ledo, Ohio —Mu. Supptuiers, July 1943. 


| Height Gage 


Precision Tool 


" 








One of the latest additions to the man- 
ufacturer’s line of precision tools is an 
18-in. vernier height gage. This tool has 
all working surfaces lapped to 5 wave 
length of flat, and its accuracy is at- 
tested by a checking laboratory. It is 
designed for accurate layout work and 
a large number are already in use in 
aircraft construction and maintenance 
plants. This vernier height gage is also 
manufactured in 10, 24 and 36-in. sizes. 
| —McGrath St. Paul Co., St. Paul, 
| Minn.— Mit Suppuies, July 1943. 


| Abrasive Wheels, 








Points 
For Hard-to-Get-at Work 
A new line of abrasive wheels and | 


| points with patented construction fea- 
| tures places a fresh abrasive surface 
| constantly in contact with the work and 
| allow full use of the spiral roll, down 


to its final layers. These sharp, cool 
and smooth-running abrasive wheels | 
MILL SUPPLIES ¢ JULY, 1943 






| 
@ tran CAP SCREWS 


SET SCREWS 
COUPLING BOLTS + MILLED STUDS 
SCREW MACHINE PRODUCTS 





HIGH QUALITY 
DEMANDED IN 
WAR PRODUCTION 
ASSURED 


Accuracy and strength 
—qualities so essential 
to mechanical products 
used in the manufacture ot all kinds of 
war material, are an important part of 
the service which Ottemiller renders to 
users of screw machine products through 
its distributors. The reputation of the 
Ottemiller line has been earned over the 
years because of the high quality of 
the products which compose it. 











No More Damage from Condensation 
or Sweating Pipes, Tanks, Walls, Ceil- 
ings and Air Ducts 


ey A SURE CURE 


@ This sensational plastic 
cork coating prevents condensation drip 
from metal, concrete, brick, wood, plat 


ter or composition surfaces. Perma 
nently protects metal against rast and 


corrosion, thus prolonging life of pipes, 
tanks, etc. Forms a moisture-proof, in- 
sulation type coating impervious to acid 
and alkali. 


Stucco-like finish requires no mainte. 


A gallon covers about 30 feet 
pipe. Dries in 24 hours. Comes 


nance. 


of Y,” 


in 1, 5 and 55 gallon drums. 
National Ad- 


Immediate shipment. 
vertising is creating 
a growing demand. 
Ask for information 
and Sales Helps. 


J. W. MORTELL CO. 


Technical Coatings 
Since 1 


536 Burch St., 





Kankakee, III. 
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ES « © + ARSENALS 
LANTS++++ PUBLIC 
e ¢« ¢ ALL NEED 


NER STORAGE 


CANS 


@ The list above represents a fire hazard multiplied many times by present working 
conditions. The proper storing of oily waste, volatile liquids such as alcohol, ben- 
zine, gasoline, etc., is a very important consideration in plants working 24-hours a day 
with many new and inexperienced employees. Check the plants in your territory— 
make sure they have this modern, dependable protection. This is the distributors’ 
responsibility from which he gains a good opportunity for good business. We will 
help with fast deliveries. 


WAREHOUS 
eee WAR P 
BUILDING 








and micro-points easily deburr exterior 
TY edges and finish irregular surfaces, such 
as holes, openings and corners. They 


' . "Protection" Safety 
IN are made in many different types and 


sizes for use on hard alloy steels, wood, 
rubber, resin and plastics. Mandrels 
are of tapered thread construction 
which firmly locks the abrasive wheel 


Cans 


Safely stores volatile or 
explosive liquids. Leakage, 
evaporation, and corrosion 
of can is impossible. Spiral 





spring used in opening 
° , device is indestructibl 
or point to the shaft by its rotary mo- 1-2-3-5-10-gal. cap. Addi- 
sth tion. Inexperienced operator can_ in- pa = safety Is 
tial stantly remove or replace wheel or 
° - . se 4 4 e 
cts point from mandrel without use of Quick-Service 
of tools, nuts, split shafts or grommets. Oily Waste Cans 
of Samples and catalog can be obtained . ; 
to I walt . : Safely stores oily waste 
al by writing the manufacturer.—Flex- and rags. Heavy galvan- 
9 : , : —- . ized iron with self-closing 
the Abrasive Co., Chicago, Ill—Muu Sup- tight - hinged, foot - oper- 
th - » 1OA‘ ated cover — no springs. 
of PLIES, July 1943. Simple, sturdy construction 


—easy positive action. 6 
to 23 gal. cap. 


GEO. W. DIENER MFG. CO. 


400-420 N. MONTICELLO AVE. CHICAGO, ILLINOIS 





Coolant Attachment 
| For Band Saw 














JRE Production studies revealed the pos- | 
sibility of much speedier saw travel 
through the use of a coolant, and 
resulted in this efficient and quickly 
adaptable unit. The coolant pump is of 
centrifugal type, the 4-blade impeller 
t and hej , 
: eing mounted on extended motor 
pipes, haf C ale aw 
shalt. Control valve may be com- 
of, in- é 


, plas 
‘erma- 





o acid pletely shut off while pump is in oper- 
ation without injury to any part of 
coolant system or motor. Motor is 







jainte- | desi if ti ti 
esigner or continuous operation, 
D feet . I 


Bearings are Oilite bronze and have 
large, felt oil retainers. Standard 
motor is 110-120 volt, single phase, 
0-60 cycle, The out-of-the-way pan 
construction and the pump switch box 
We, are instantly accessible to the left 
% hand. Control valve and flexible nozzle 
3 are attached to bracket mounted on 
‘aw guide frame, which can be moved 


Foot Control Leaves 
Both Hands Free To Work 


Fast Action! Fast Selling! Immediate Delivery! 


Every production or assembly job where there is a repetition of operation, needs this 
fast-action SPEEDY AIR VISE! Operated by air and controlled by foot, it leaves both 
hands free for more rapid insertion and removal of work. Speeds up drilling, tapping, 
milling and assembly. Reduces costs, lost motion and fatigue. Husky, compact, 
precision-built; exerts a grip of 15 times air line pressure! Tried once—re- $ 

ordered in quantity. With Foot Control Valve, Air Hose and Fittings, only.... 24 


Tomes 


1 Ad- 


| Territories Open for Distributors and Factory Representatives 


W. R. BROWN CORP. 5727 W. ARMITAGE AVE. CHICAGO, ILL. 
y ek & Silo Ga. Bile Med. SPEEDY AIR VISES + AIR REGULATORS « AIR FILTERS * PORTABLE COMPRESSORS + PAINT SPRAYERS 
Mitt St peties. July 1943. 


| AMERICA'S MOST TALKED-ABOUT VISE . 1 ee a 
aioe 
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WHITNEY 
PUNCHES 
a 





HAND OR BENCH 
“2 IN 1” TOOL— 
NOTCHES and PUNCHES 


. @ time saver on a wide variety of 
applications. The smallest hand punch or 
the largest bench type turns out good look- 
ing finished work quickly and neatly. 
Complete tool includes one punch, one die 
of specified size, and die adjusting key. 
Booklet is yours for the asking. 


WA WHITNEY Meco 
rentanet HAND ZEVER METAL PUNGHES 


nn Oey sewer My as are ag Fare Sey 


ROCKFORD, ILLINOIS® 

















ECONOMY 
PRODUCTS 


tor Smooth Running 
Assembly 


Plant managers know and appreciate the 
durability and dependabiljty of ECONOMY 
PRODUCTS because this assures economical 
plant operation. Their great holding power 
helps industry to speed up manufacturing, 
to hold down costs, and to increase pro- 
duction, Recommend our Hollow Set Screws, 
Socket Head Cap Screws, and Headless 
Set Screws for this important work. 


ECONOMY MACHINE PRODUCTS CO. 


5217 LAWRENCE AVE CHICAGO 
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y 
SalesHelps 


from the 


AN actuie ’ 
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MACHINE TOOLS — The line of | 


1943 production machine tools, and 
woodworking production tools and ac- 
cessories, is shown in a catalog recently 
released. This catalog has 52 pages of 
illustrations and detailed information 
on power tools, with the best uses for 
many unusual accessories described 
and illustrated.—Delta Mfg. Co., Mil- 


waukee, Wis. 


TRANSMISSION EQUIPMENT— 
A new 24-page catalog, No. 44, covering 
a comprehensive stock of power trans- 
mission equipment, machinery and ac- 
cessories. The booklet is well illus- 
trated with product and application 
pictures as well as with complete tables. 
—Teuscher Pulley & Belting Co., St. 


Louis, Mo. 


AIR EXPRESS—An indexed hand- 
book in file form, “How to Ship by Air 
Express’, gives practical and accurate 
instructions on the fastest way of ship- 
ping. Besides giving information abou: 
size of packages. weight and packing. 
it shows a list of districts and regional 
offices, data on air priority control, and 
tables of approximate time and cost. 

Air Express Div., Railway 
Agency, Inc., New York, N. Y. 


Express 


SHEAVES — Bulletin V-1400-B7C is de- 
voted to illustrating and describing the 
Worthington “QD” sheaves, now avail- 
able for driver and driven nuts. These 
quick detachable sheaves are always 
tight on the shaft. yet easy to get on 
and off. Interesting application pic- 
tures, drawings and tables are featured 
in this 16-page booket.—Worthington 
Pump & Mach. Corp., Harrison, N. J. 


RIVET—The “Rivnut”. an_ internally 
threaded and counterbored tubular rivet 


which can be headed blind. was de- 


' veloped primarily for use as a nut plate 


in the attachment of de-icers to air- 
planes. With a great many other ap- 
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Prolongs Li fe 
of Belting 


BELT 
WAX 





CANTO 





bs Cure . 
BAR—PASTE—LIQUID 


Users of flat belt drives save on op- 
erating expense by the regular use of 
CANTOL belt Wax. It makes for 
easier traction, increases belt life, and 
saves on belting costs. It is help- 
ing thousands of plants to save on 
production time and costs. 


Some Advantages 


@ eliminates slippage 

@ suitable for all types of belting 

@ free from injurious ingredients 

@ fills pores of belting, sealing it from 
foreign matter 

@ moisture-proofs belting 

@ keeps belting pliable in all atmos- 
pheres and under all working con- 
ditions 

@ a slight application is sufficient — 
does not lump 

@ penetrates and preserves life of belting 

@ Our booklets give interesting details— 


send for them! 


CANTOL WAX COMPANY 


BLOOMINGTON, INDIANA 











ROLL to VICTORY 


TOP 
QUALITY 


CASTERS ° 


These Modern 
Forks are Built 
for Hard Usage 
—Strong-Forge-Welded—in Swivel and 
Rigid Types. 


and WHEELS 


We offer a complete line of 
Spoke, Cast and Pressed 
Wheels for every industrial ser- 
vice—with steel tires—or pneu- 
matic, cushion, or solid rubber 
tires for qualified war pur- 
poses. 






‘ 


Write for DURATION CATALOG 


FRENCH & HECHT, INC 


Dept. A Davenport, lowa 





Wheel Builders Since 1888 


el 








INCE 
OF 

















Jtvil 











—- ens | plications, both on airplanes and in | 
' other industrial fields. the manufacturer | 
fo || WCREASE THE EARNING POWER | fio. now published « 12pase manual | LEATHER WHEEL 


oF YOUR ENGINE LATHES WITH | 0” the “Rivnut”. Complete description | 
| in standard countersunk and flat head | CASTERS 

HEAVY DUTY | types, and the grip range are given. | 
Instructions for applying the “Rivnut” | 


SELF-INDEXING | are also included.—B. F. Goodrich Co.. | 


! BED TURRETS snieicns | 


LT HANDLES SCREW- VIBRATING EQUIPMENT — Pro- 
AX MACHINE WORK, ETC. fusely illustrated, catalog No. 750 | 


covers the complete line of Jeffrey- | 
Traylor electric vibrating equipment. | 
The 176-page book offers many sugges- 
tions for improving handling methods 
and speeding production. This versatile 
line of electric vibrating unit provides 





ot | operating economy. flexibility and de- | 
oa | pendability. in feeding, conveying, cool- & mine ae users of casters are im- 
elp- | ing, drying. packing, screening, and pressed with the facts you can give 


on @ Saves Time in Tooling Up them on Buffalo Leather Wheel Cas- 


© Speeds Up Production many special applications. - Jeffrey | ters. Quiet non-injurious to floors, 
Cuts O — Mig. Co., Columbus, Ohio. exceptionally long lived. Carry heavy 
ats Wpereriag Ses loads. Easy rolling. Write for folder 

43LB. 


Complete unit with cutoff cross slide and tool TRUCK By providi :} 

: . roviding a_ short-cut 
posts designed for Logan, South Bend, Atlas : P 5 ~ 
rom and similar types of bench lathes. method for teaching women to operate Some of the atysage™ we make for 
you to sell; 


We also manufacture 8-position tool post turrets | power trucks, the booklet, “Lady, Will 


nos- for all sizes of engine lathes. ® Ball bearing swivel casters 


con- You Give a Lift?” offers a way to help @ Ball bearing stem casters 
TURRETS SPELL PROFIT! ease the manpower shortage. These in- ea Doobie o— = 

5 <= . . 

ei Write for Fully Descriptive Circular structions are intended to help com- © Rubber wheel casters 

ing 


is panies break in women drivers of in- | BUFFALO CASTER 
ae LYNN MANUFACTURING COMPANY | dustrial trucks.—Elwell-Parker Elec. & WHEEI CORP 
NY 219 Elroy Street Minneapolis, Minn. Co.. Cleveland. Ohio. aed = 

| : ” 182-6 Breckenridge, Buffalo, N. Y. 











TRANSMISSIONS “Up to 30 h.p.” 


“al is the theme of 4-page catalog describ- 








aes ing the three models of Western trans- 
y Today's production | missions for motorizing various cone : \ 
hasi th driven machine tools. It illustrates how ; = \ IK \ 
emp asizes u grow- multi. motor, mount makes practical the 

in need for eee adaption of the three models. Fourteen G N S 

> g different installations are pictured in- BEARING RI DER 
C L | cluding lathes, shapers, milling ma- 
| chines. automatic slotters, vertical and 
| horizontal boring mills, ete-—Western 
COLLET EQUIPMENT Vig. Co., Detroit, Mich. 














tel 
1 PERSONNEL RECORDS —A manual 


on personnel records and procedures. 
“Personnel Administration” will prob- 
ably prove helpful to almost every per- 
sonnel manager. The book covers evers 


USE-EM-UP TYPE 
STANDARD TYPE 


record keeping phase of personnel 
























ont management in theory and in actual 
illustration of methods now being suc- | COMPLETE 
e COLLIS equipment meets cessfully employed. The information om... am 
today's exacting needs so is reliably based on proved-in-practice Bench and 
well because they are de- facts. The problems of personnel man- By 
> of signed and made by me- agement are dealt with in an objective. 
sed chanics skilled in making unbiased manner.—Systems Div., Rem- HEAVY 
ser- taper tools. They are a defi- ington Rand Inc., Buffalo, N. Y. DUTY 
neu- nite aid to mounting produc- 
bber tion and it is the Distributor's _ ; 
iob | W VALVES, FITTINGS —Five lines ot | BALDOR Grinder No. 121. 12” x 2” 
~ job to supply them. We can | | wheels; 2 H.P. ball-bearing motor; 1725 
Levis one auaiemens antiens products are represented in the new | | Q'S". “026 | volts. 3 . a Be 
y Weatherhead Catalogs Supplement. | | Complete as shown, in- $205.60 
OG premphy. The supplement has been published for | 5 euene eaves, , 
. hs cummin of ce el WRITE FOR BULLETIN 307 
I » S g, *T)- 
NC. THE COLLIS COMPANY gineering, production, and dulaning | BALDOR ELECTRIC CO. 
. , tt (Electrical Manufacturers for 23 Years) 
owa CLINTON, IOWA ‘epartments. Each Weatherhead divi | | 4264 puncen Ave. ST. LOUIS, MO. 
: sion is represented by a condensation 
—_<<<<——— 
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{ SOLUTION TO YOUR | 
Soder Priority Problems 


A NO-PRIORITY 








SODER THAT WORKS 
q y, 





@ ALLEN NO-PRIORITY 
SILOY SODER is used in de- 
fense and non-defense indus- 
tries alike. In defense plants 
it enables appreciable sav- 
ings of valuable tin and re- 
leases tin from your alloca- 
tion for more important 
usages. Sample of SILOY 
low- or high-melt soders, to- 
gether with the correct flux 
will be gladly sent. 


*L.B.ALLEN CO. 


INCORPORATED 


6731 Bryn Mawr Ave., Chicago, Ill. 


McGrath St. Paul 
Height Gages 


Manufactured to 
optical precision, 
McGrath St. Paul 
Height Gages are 
checked at each stage 
of production and fur- 
nished with a testing 
laboratory report on 
accuracy. They are 


manufactured in 10”, 
18”, 24” and 36” sizes. 


Speedy Delivery 

Recently expanded 
manufacturing facili- 
ties allow us to guar- 
antee reasonably quick 
deliveries of McGrath 
St. Paul Height Gages 
to priority pur- 
chasers. See your 
local distributor 

or write: 


McGRATH ST. PAUL 


McGRATH ST. PAUL CO., 7th at Kittsen, St. Paul, Mine. 
Also manufactures: Vernier Height Gages ¢ 
Vernier Calipers * Slide Calipers * Acme 
Screw Thread Gages * Telescoping Gages ¢ 
Gear Tooth Calipers * Thread Micrometers 
* Micrometers * Spring Calipers * Glass 
Optical Flats * Glass Surface Plates. 
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| Portable Electric Tools,” 


| WELDING 


of its regular catalog. Sixty-nine rep- 
resentative automotive and industrial 
tube and pipe fittings and other 
products are illustrated in the section 
devoted to them. On the last page the 
four plants are pictured, along with the 
regular catalogs which are available 


on request.—Weatherhead Co., Cleve- | 


land, Ohio. 
ELECTRIC TOOLS — The second 


edition of catalog No. 900, “Hicycle 
is now avail- 
able. This 70-page, well-prepared cata- 
log is extensively illustrated and well 
documented with specification tables. 
Among the portable electric tools cov- 


ered are drills, grinders, screw drivers, | 


stud setters. tapper. reamers. nut run- 
ners and sanders.—Chicago Pneumatic 
Tool Co.., Veu York, V. iP 


DERMATITIS — Timely and authori- 
tative, “Industrial Dermatitis Symp- 
toms, Causes, and How To Prevent It!” 
is available in handy reprint form. The 
article was written by Louis Schwartz, 
Medical Director of U. S. Public Health 
Service. This ailment is a major prob- 
lem in industry now, when it is so im- 
portant to keep all available skilled 
labor on the Standard Safety 
Equip. Co., Chicago, Ill. 


job. 


Technical bulletin F-43 
covers the complete “Frostrode” proc- 
ess of refrigerated welding. The design 
and operating features of this system 
are described, and also various com- 
ponents of the system, including the 
“Frostrode” refrigerator units. the per- 


| manent “Frostpoint” welding electrodes. 
| and “Frostpoint” adapters to convert | 
any standard resistance welder to use 


| Frostrode 


of the refrigerated welding process. 
Products, Detroit, Mich. 


CLAMPS — Specifications. capacities 


| and price lists covering the line of 


“Volz” positive plate lifting clamps are 
contained in a recently released folder. 
These clamps are engineered to lift all 
types of plates, from thin sheets to 
armor steel. Capacities are rated from 
% ton to 100 tons.—Merrill Brothers’ 
Sales Dept., Maspeth, N.Y. 


ROLL COVERING — Available now 
is the new booklet, “Modern Textile 
Roll Coverings,” which replaces “Cork 








The Modern Roll Covering.” The new | 


book gives a comprehensive coverage of | 


the most important facts about cots and 
aprons in an effort to help solve roll cov- 
ering problems. Illustrations through- 
out feature the advantages resulting 
from the various characteristics of 
Armstrong’s roll coverings. A com- 
parison is made of the advantages of 
the various materials used in roll cov- 
erings.—Armstrong Cork Co., Lancas- 
ter, Pa. 
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DON’T MISS 
A GOOD BET 





SELL 


THE FAMOUS ATLAS 
LINE OF CAR MOVERS 
and 
ATLAS PERFECT SPURS 

THEY'RE BETTER 
THEY'RE EFFICIENT 
THEY'RE DEPENDABLE 


Appleton-Atlas Car 
Mover Corporation 
2947 No. 30th St. Milwaukee, Wis. 
formerly at Appleton, Wis. 

















IT’S NO MILITARY SECRET... 


Industry Needs This Tool 





Our armed services and 
hundreds of plants pro- 
ducing for victory rely 
on CADILLAC portable 
electric CLEANING 
TOOLS, to eliminate 
destructive dust and 
dirt from machinery 
and equipment. The 
cost is low to avoid 
breakdowns, re- 


pairs and delays. 
CLEMENTS 


Capitlac 


PORTABLE ELECTRIC - COMBINATION 


BLOWERS & SUCTION CLEANERS 


A MODEL FOR EVERY 
CLEANING REQUIRE. 
MENT. USED BY ALL 
ARMED SERVICES 
AND WAR PRODUC. 





Inquiries invited 
for universal type 
1/50 to 1 HP 















TION PLANTS. motors. 























CLEMENTS MFG. CO. 


NARRAGANSETT AVE 
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It’s a Wise Distributor Who Knows 


the Strategy of Specialization 


HE MISGUIDED ENTHUSIAST who mounted his 
horse and rode wildly off in all directions 
had nothing on some distributors who still sub- 
scribe to the “Jack of all trades” method of doing 
business. Relatively few distributors have yet dis- 
covered that sales specialization is often as funda- 
mental, as essential, and as profitable to the indus- 
trial distributor as it is to any other business house. 
It is hard to understand why so many distribu- 
tors, who seem to realize the advantages of special- 
ization in one or two branches of their business, 
at the same time fail to see the advantages of 
applying the same principle to other sales problems. 
Consider the success of progressive distributors 
who have devoted specialized effort to a specific 
field such as railroad supplies or transmission 
equipment, or of other distributors who have 
achieved the same result by allowing their indivi- 
dual salesmen to specialize on a group of related 
lines. In both cases, specialization has transformed 
a standard or “garden variety” salesman into an 
expert who commands the confidence of the buyers 
upon whom he calls —and that spells increased 
sales in any man’s language. 

There is a particular need for sales specializa- 
tion by at least one man in each organization on 
light power-driven tools and related lines such as 
portable tools, for which industrial distributors 
have with good cause become the firmly established 
source of supply. In this case, specialization is an 
absolute necessity —not just a method by which a 


better selling job can be done, but the only way in 


which an adequate job can be done. Yet, in spite of 
the long profits which justify special attention to 
this type of line, it is a rare distributor indeed who 
has set up his sales force to handle them properly. 

Now is the opportune moment for making an 
about face to specialization in this field if you have 
not already done so. Such specialization will not 
interfere with the sales of your “bread and butter” 
lines. Instead, it will supplement the work of your 
general line salesman, who will then be able to 
become a specialist on his own items. You will find 
it profitable to institute a system devised to com- 
pensate the general salesman for the leads he is 
able to furnish the specialty department. 

Increased and concentrated sales attention on 
light power tools and related lines will inevitably 
boost your dollar sales volume, but the fundamen- 
tal advantages are even more important. If you 
reorganize for specialized selling, you will be in 
a position — when the war is won and when com- 
petition is keen—to carry on a foolproof sales 
program. In the first place, your salesmen will be 
experts in their lines — able to sell rings around a 
salesman who has not specialized. Secondly, you 
will be able to realize the full potential sales pos- 
sibility of each line. Thirdly, you will have built up 
customer confidence in your organization as a group 
of experts — an immeasurable selling advantage. 

As a progressive distributor, don’t you agree 
with us that one of the first steps to make in your 
forward-planning is provision for specialized 
selling? 


THE DUMORE COMPANY 


Builders of Precision Grinders and Tools 


Racine, Wisconsin 
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